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A “Star” Yard of the “Lone Star” State 
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If lumber yards, or stores, of exceptional Upper: View of the office 
merit were — like movie folk— rated as Lower: The well stocked paint room 
“stars,” the one here shown would be among 
the top competitors for that honor, for it is 
indeed outstanding, even in a State where 
first-class retail plants abound. The plant re- 
ferred to is that of the Kuntz-Sternenberg 
Lumber Co., at Austin, Tex., and the views 
here presented, supplemented by others on 
page 39 of this issue, will amply prove that 


Continued on page 39 


























Mixed Cars / 


Order in Mixed Cars | 
any variety of Lum- / 
ber Products—Precis- / 
ion Frames, Package / 
and Lineal Trim, ; 
Lath, Mouldings, / 

} 


etc. 


special order. 
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You'll like Spokane Pine Precision Frames. You'll like 
the lumber and the careful manufacture. No wonder 
dealers call them CABINET jobs. Made from selected 
Idaho White Pine or Ponderosa Pine, by frame specialists, 
in a modern factory, on precision machines, they have 
every up-to-date refinement. Weathertite special tongue 
and groove joints between pulley stiles and blind stops and 
casings. Every frame, when set up, is SQUARE, ready for 
the sash. Door and window frames in standard sizes and to 





SPOKANE PINE PACKAGE TRIM Carton‘wrarren 





Write us today. 


Famous Long Lake Lumber is uniformly 
fine, always dependable, easy to sell, profit- 
able to carry. Modern mills and up-to-date 
equipment assure super-quality production. 


Here’s super-quality trim with package protection, Comes 
clean, bright, beautiful and “new” in both Idaho White Pine 
and Ponderosa Pine, kiln dried. 





STORM SASH and other 
Fall Stocks of Millwork . . . see that 
YOURS are WOODLIFE-treated. Your 
customer, the owner, will gladly pay the 
small cost of full protection. 


pie COMPLETE 


PRESERVATIVE 
TREATMENT 


00" 


look for this 
label on wood 


5 
: 


banishes wet 


W7Nid- Ela 4ta be) | weather fears 





Swelling, shrinking, warping, checking, decay, 
Blue Stain . these faults that bring Service 
Complaints are put to rout when wood is dipped 
in WOODLIFE. Don't worry about bad weather 
—protect yourself 


information about wood preservation mailed upon request. 


Protection Products Mfg. Co. 
Mfrs. of PRESERVATIVE SOLUTIONS for 18) Years 
Research Laboratory and Plant KALAMAZOO, MICH. 
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Two million feet of Medford Stock can be stored in this shed. 


MEDFORD Has the Timber and 
the Modern Mill Equipment 


The Mills of Medford, with un- 
excelled manufacturing facilities, 
offer you super-quality products 
in California Ponderosa Pine, 
Sugar Pine. Douglas Fir and 
White Fir—Yard Stock, Cut Stock, 
Lath, Mouldings, Factory Items. 


Here is lumber so carefully manu- 
factured, with quality so well 
safeguarded, its superiority is 
quickly recognized by dealers 
and users. Prompt shipments in 
Straight or Mixed Cars. We so- 
licit your inquiries and orders. 


Member Western Pine Association, West Coast Lumbermen’s Association 





Miedtford 


CORPORATION 


MEDFORD 


OREGON 


American 
Street, Chicago, Ill. Entered as second-class matter March 28, 1932, at the Post Office at Chicago, illinois, under the Act of March 3, 1879 





, iY 











August 12, 1939 Amenmcanfiumberman 3 

















| 

B.C 
| 

| A.B.C. 
i 














A New 
MONTHLY PAYMENT PLAN 


now available through Allied Building Credits, Juc., 
Yo all regular users of the A. B.C. Title I Plan (F. H. A.) 


This supplementary plan greatly broadens the scope of Title | as 
revised on July 1st, when the maximum amount was limited to 
$2,500.00 and the term was reduced from 5 years to 3 years. 


The new service covers repairs, alterations or improvements on 

ANY type of EXISTING structures in amounts ranging from 

$1,000.00 to $5,000.00 and for a term not less than 3 years 

or more than 5 years. Since the plan does not operate under 
| | FHA regulations, eligibility features have been broadened, The 

discount rate is 6%. All notes purchased without recourse on 
dealers or their contractors. 


Allied Building Credits, Inc., was organized for the exclusive use of approved 
lumber dealers to enable them to maintain WITHIN THEIR OWN ESTAB- 
LISHMENTS the broadest and most liberal financing service in the building 
industry. This new service puts them in a position to make maximum use of 
instalment selling in their largest and most important market. 


* 
WEYERHAEUSER SALES COMPANY 


Ginst National Bank Building « Saint Paul, Minnesota 

















“Where a fine soft wood 
is indicated | use the 
WESTERN PINES*” 


Twenty years’ experience in build- 
ing fine homes for fastidious clients 
permits Mr. Lester A. Bassett, Gen- 
eral Contractor—Builder—Registered 
Architect, of Great Neck, Long 
Island, to speak with authority. 


He says, “Where a: fine soft wood is indicated I 
invariably use the Western Pines. I know of no other 


American fiumherman 








All Kiln- 
Dried 
Stock at 
Johnson 
Mills 
Stored and 
Loaded 


Under Cover 























trim.” 





SPECIFY WESTERN PINES 


*Idaho White Pine 











woods that lend themselves so superbly to the exact- 
ing requirements of interior and exterior finish and 


IT PAYS TO STOCK THE WESTERN PINES 





FROM ASSOCIATION MILLS 


Western Pine Association, Yeon Bldg., Portland, Oregon 


*Ponderosa Pine 
* THESE ARE THE WESTERN PINES 


Douglas 


Progressive dealers sell 


are 100% dependable. 


*Sugar Pine 
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Fj Sitka West Coast 
If °* Spruce © Hemlock 


and recom- choice old-growth timber, manufac- 


mend these Johnson Lumber Products tured by modern methods, this is the 
because they know by experience they kind of lumber that builds good will. 


Cut Write and tell us your needs. 


C. D. Johnson Lumber Corporation 


Mills : Toledo, Oregon 


1330 American Bank Bidg., PORTLAND, ORE. 





/Shevlin Pine Sales Company 





SELLING THE PRODUCTS OF 


*THE McCLOUD RIVER LUMBER 
COMPANY 
McCloud, Calif. 


SHEVLIN-CLARKE COMPANY, LIMITED 


Fort Frances, Ontario 


*THE SHEVLIN-HIXON COMPANY 
Bend, Oregon 





_"Member of the Western Pine Associa- 
tion, Portland, Oregon. 











DISTRIBUTORS OF 


SHEVLIN PINE 


Reg. U. S. Pat. 


EXECUTIVE OFFICE 
900 First National Soo Line Building 


MINNEAPOLIS, MINNESOTA 


DISTRICT SALES OFFICES: 


NEW YORK CHICAGO 
1604 Graybar Bldg. 1863 LaSalle-Wacker Bldg. 
Mohawk 4-9117 Telephone Central 9182 


SAN FRANCISCO 
1030 Monadnock Bldg. 
Exbrook 7041 















SPECIES 


NORTHERN (Genuine) WHITE PINE 
(PINUS STROBUS) 


NORWAY OR RED PINE 
(PINUS RESINOSA) 


PONDEROSA PINE 
(PINUS PONDEROSA) 


SUGAR (Genuine White) PINE 
(PINUS LAMBERTIANA) 


















We can supply you with 
practically everything in 
the line of lumber. For 
many years the name of 
Peavy has stood for top- 
most quality in lumber 
products. Remember 
this name when you 
need Pine and Hard- 
woods. Mixed Cars, 
Straight Cars. Tell us 
your needs. | 


MANUFACTURERS OF 


SOUTHERN YELLOW PINE 


SOUTHER 
OAK FLOORING 





AND SOUTHERN 
HARDWOODS 


AVY-MOORE 
PEA'LUMBER CO. Inc. 


PINE SALES OFFICE, 
SHREVEPORT, LA. 


MANUFA 
Extra De STURERS of 


"S€ Virgin Long 


N HARDWOODS 


PEAVY-TEMPLE 
HARDWOOD AGENCY 


11185 American N stional Bank Bid) 


BEAUMONT, TEXAS 


Handling all Hardwood Sates ot 


MOORE LUMBER CO. In¢ 


Y- 


and SOUTHERN 














THE NEW 
INTERNATIONAL , 
TD-18 
DIESEL. 





A NEw Day is here for users of heavy-duty mobile power! The new 70 h.p. Interna- 
tional TD-18 Diesel TracTracTor brings a new standard of operating performance 
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FINGER-TIP PRESSURE releases the multiple-disc 
steering clutches in the TD-18 ... the engine, not 
the operator, does the work through power- 
release actuators built into the clutches. The 
cross-section view, above, shows how they work. 
Only enough pressure is needed on the clutch 
lever to move a friction surface against the ro- 
tating clutch hub. Cam (3) rotates about a 
quarter turn on rollers (2), which separate cams 
(1) and (3). Cam (3) compresses main clutch 
spring (4) and releases clutch plates (5). 
_The power-release actuators relieve the oper- 
ator of the hard pull ordinarily required to op- 
erate slow-speed, multiple-disc steering clutches 
—saving his strength and reducing fatigue. In 
addition, the clutches are fully engaged or dis- 
engaged—no drag on the discs, no unnecessary 
wear and heating. Brake assistance is seldom 
required when there is a load on the drawbar. 


and economy into the picture . .. more work, lower costs, bigger profits. 

The power and flexibility of the International 6-cylinder full Diesel engine are 
coordinated to a fine point with other features in the TD-18 .. . a higher percentage 
of the maximum drawbar horsepower—70 h.p.—can be kept continuously applied to 





get more work done per day at lower cost. 


The engine starts easily and quickly from the operator’s seat ... no time lost by 


man or machine in getting on the job. 


The TD-18 is the easiest steering crawler tractor built. Engine power, not manpower, 
releases the steering clutches through power-release actuators built into the clutches. 
Six forward and two reverse speeds provide close selection of traveling speed to 
load without loss in engine r.p.m. or maximum horsepower capacity. Automatic clutch 


brake facilitates fast shifting of gears. 


These features enable the operator to take full advantage of the power available 
-..and make the TD-18 unusually easy to handle and easy on the operator. 

Find out what the TD-18 offers for your jobs. The nearby International industrial 
power dealer or Company-owned branch will give you full details. Remember that 
there are five other TracTracTors in the International line, also five wheel-type trac- 


tors, and eleven power units. 


INTERNATIONAL HARVESTER COMPANY 


(INCORPORATED) 


180 North Michigan Avenue 


Chicago, Illinois 


These Features Mean Efficiency, Low Cost, Long Life 


1. Six-cylinder full Diesel engine. 

2. Engine is started easily from the operator’s seat. 

3. Six forward and two reverse speeds. 

4. Automatic clutch brake for fast gear shifting. 

5. Easiest steering crawler tractor built. Power- 
actuated steering clutches. 

6. Steering levers and pedals adjustable to suit 
operator. 

7. Pivot shaft relieved of twisting stresses, and 
tracks kept in alignment, by ball-and-socket 
outer pivots, diagonal-arm inner pivot bear- 
ings, and roller stabilizer. 

8. Track shoes keyed to track links to prevent 
loosening of shoes. 

9. Triple-gear oil pump. Full-pressure engine lu- 
brication at all working angles, 


10. Positive track roller lubrication at all speeds. 
Quintuple-sealed track rollers have patented 
gravity lubrication at low speeds and pressure 
lubrication at high speeds. Oil and dirt seals 
on both sides of sprockets. Self-cleaning idler 
wheel. 

11. Tocco-hardened crankshaft with replaceable 
main and connecting rod bearings. 

12. Unit construction. Each steering brake, steer- 
ing clutch, track frame assembly, and other 
units, adjusted or replaced without disturbing 
adjacent parts. 

13. Famous TracTracTor accessibility. More pro- 
ductive hours, low maintenance cost. 

14. Allied equipment engineered for the TD-18 
by well-known manufacturers, 





INTERNATIONAL INDUSTRIAL POWER 

















YOU CAN CREATE 


HOUSING BUSINESS.. 


.. by advertising 


$3,000,000 - worth of Precision- 
Built Homes have already been 
erected. There is the proof of the 
pudding! 

This has been achieved—in less 
than three years — through our 
national advertising, tied up with 
localized advertising and mer- 
chandising plans—worked out in 
complete detail and thoroughly 
pre-tested for you. 

You, the lumber dealer, hold 
our franchise—for the Precision- 
Built method of construction. 
Our experienced field man helps 
you organize your local archi- 
tects, contractors, realtors and 
financial organizations in a co- 
operative endeavor which spells 
profits. 

You sell the whole house; this 
answers the problem of how to 


increase your unit of sale. You 
deliver the finished house in 30 
days—a feature conventional con- 
struction cannot ofter. Precision- 
Built construction employs only 
local labor and no materials not 
ordinarily carried in stock. 
Housevertising is our name 
for our cooperative merchandis- 
ing and advertising method. Let 
us explain it to you—give you the 
full franchise details — tell you 
how other dealers have operated. 
We know your problems — of 
increased overhead and low 
profits—of sales methods which 
cut your spread. We have the 
answer. Y ou can control the hous- 
ing business in your town—be 
certain of full profits. Letus prove 
it to you! Write the Homasote 
Company, Trenton, N. J. 











NO WARP! NO TWIST! 


The above photograph illustrates conclu- 
sively the straightness of Hines Ponderosa 
Pine after resawing. Try to do this with air- 
dried lumber or lumber kiln-dried in the 
ordinary manner. The above photograph is 
an illustration of Moore scientific kiln drying 
at our Hines, Oregon, plant. These boards 
have been standing for three weeks and show 
no indication of warp, twist, or other dis- 
tortions. 


“~~ HINES 
LUMBER CO. 


77 W. WASHINGTON ST., CHICAGO, ILL. 
OFFICES IN PRINCIPAL CITIES 


ALL VARIETIES OF QUALITY LUMBER 
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SNOWSHOE THOMPSON 


‘“A Man Who Laughs at Storms and 
Avalanches and Safely Walks 
Where Others Fall and Perish.” 


Hundreds of colorful characters have come 
down to us from the Gold Days of the California 
Eldorado. Perhaps the most striking and dis- 
tinctive of all these mountain men was Snow- 
shoe Thompson, the one-man mail line of the 
Sierra snows. His was an inspiring answer to 
California's demand; “Give me Men to Match 
my Mountains.” 


John A. Thompson came from Norway at the 
age of ten and in his early twenties followed 
the horde of gold-seekers to the Hangtown 
mines in 1851. After mining at Coon Hollow 
and Kelsey he went to a ranch on Putah Creek 
in the Sacramento Valley. 


Here he heard tales of the difficulty of getting 
mails over the high Sierras in the winter. This gave him 
an idea and he fashioned a pair of skis from the native 
oak on his ranch, according to the recollections of his 
boyhood days in Norway. They were ten feet in length, 
four inches wide, and the pair weighed 25 pounds. 


In January 1856 he hurried to Placerville and volun- 
teered to carry the mail over the Sierras to Carson Val- 
ley, Nevada; a distance of ninety snowy miles. Obtain- 
ing a contract he made regular trips in three days going, 
mostly uphill, and two days returning. 


Sugar Pine Logs Cut from Typical Large Timber Along the 
Route of Snowshoe Thompson 





THE ELDORADO 


Land of Gold, Giant Trees and Men 


[Number Six of a Series] 








Michigan-California Lumber Co. 


Member of the Western Pine Association 









Old Vigilante Bell at Placerville, Headquarters Town of Snowshoe 


ompson 


His load of mail weighed from 60 to 80 pounds, but 
he took no blankets or overcoat. For food he carried 
dried beef and sausage and crackers, which he ate as 
he sped over the snow. When forced by storm, fatigue 
or darkness to stop at night he crawled into a hollow 
tree or beneath a shelving rock. Sometimes he would 
set fire to a dry leaning snag for warmth, but as soon as 
possible he would hurry on with the precious mail. His 
fame spread throughout the mountains and gave him the 
name, “Snowshoe Thompson.” 


For ten years, until the coming of the railroad, “Snow- 
shoe” carried the winter mails over the various passes 
of the Sierras in the California Eldorado. His first route 
from Placerville up the’ South Fork of the American, 
across the head of Lake Valley, over the Summit and 
down through Hope Valley to Carson Valley, skirts the 
timber holdings and passes the Camino headquarters of 
the Michigan-California Lumber Company. 


IN THIS SPLENDID TIMBER SNOWSHOE THOMPSON 
FOUND TREES LARGE ENOUGH TO GIVE HIM SHELTER 
IN HOLLOW STUMPS FROM WINTER STORMS. SUGAR 
PINE ATTAINS ITS BEST DEVELOPMENT HERE ON THE 
WESTERN SLOPES OF THE SIERRAS ABOVE THE CALI- 
FORNIA MOTHER LODE. THUS THE SUGAR PINE LUM- 
BER PRODUCED IN THIS SAME LOCALITY IS OF FINE 
TEXTURE AND HIGH QUALITY. 


CAMINO QUALITY CALIFORNIA 
SUGAR PINE IS CUT FROM THESE 
HIGH QUALITY TREES. IT IS LIGHT 
IN WEIGHT. EASILY WORKABLE, 
STRAIGHT-GRAINED, AND OF UNI- 
FORM TEXTURE. THESE CHAR- 
ACTERISTICS MAKE CAMINO SU- 
GAR PINE HIGHLY SATISFACTORY 
FOR USE AS PATTERN LUMBER. 


CAMINO, 
CALIFORNIA 
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CHECK, TEAR ae con 


PORDYCE-CROSSETT SALES COMPANY 
OOFORDYCE, ARKANSAS (South & West) — 
[)} CROSSETT, ARKANSAS ‘(North & East) 


Please Quote on the Items Checked Below: 


() Arkansas Soft Pine general yard ‘and shed stock 

0 Trim-Pak and “American Beauty” Wrapped Trim in 
“Arkansas Soft Pine, Red Oak, White Oak, Red Gum 
“and Sap Gum 

a Satin-like Casing, Base, Mouldings. 

{J Boston Partition 

(.) Dadoed Jambs and Stops - Sanded oe 

() 3” and 4” Edge and Flat Grain Pine Flooring 

_ {[] plain end or [] end matched 

[_] Drop Siding and []j Bevel Siding — 

[] Log Cabin Siding 

{_] Boards and Shiplap 

[_] Center Matched Sheathing [] end matched 
(] plain end 

- (] Dimension and [[} Small Timbers 

(] Kiln-dried Roofers 

() Kiln-dried Lath : 

[] “Wolmanized” (Pressure routed} Lumber Gettified 
Protection Against Termites and Decay 

CJ] “WOLMANIZED” Fence Posts 

[] “WOLMANIZED” Group Poles 

[J Royal Oak Flooring 

{-] Oak Plank Flooring 

[] Beech Flooring 

{] Red Gum Border Strips 

[-] Supercedar Closet Lining 

[-] Oak Stair Treads and Risers 

[} Thresholds 

[-] Pine and Oak Balusters 
4/4, 5/4 and 6/4 Gum -— SS and resawn 
[] once or [] twice 

[-] 4/4 Oak —S2S and resawn [] once or [] twice 

["] 4/4 FAS and Select Cypress Finish 

(-] 4/4 Cypress~—S2S and resawn 

[] 6/4 Elm-S9S and resawn 

[_] Oak Wagon Stock 

(] Yard, Factory and Industrial Hardwoods 

[J] Sound and Square Edge Oak Timbers 

[-] Pine, Gum and Oak cut to length Crating — 


{-] Glued-up Ironing Boards, Counter Tops and ‘O6 a 
Dimension 





CROSSETT WATZEK GATES 
INDUSTRIES 


YOUR FIRM NAME 





STREET NO. of 





CITY & STATE 
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zo EMBASSY 


Americal ULLAL Beautiful 


BECAUSE 


Every day home builders 
are making comparisons. 
Whether it be design, weather- 


Ab ON! 


FACTORY-FITTED 
Window WUnits 


Casement Units 
Basement Units 





stripping, ease of operation or ease of installation 
EMBASSY Window Units are found to be superior 
—more complete—more generous in value. 
Therefore, all a dealer needs to SELL the EM- 
BASSY Window Unit is to SHOW it. 


PRICED FOR SMALL AS WELL AS LARGE HOMES 





Window Unit at the Western 
Pine Exhibit, Home Building 


Be sure to see the EMBASSY 
Center, New York World's Fair. 


<— Send for New EMBASSY Catalog 


ROACH & MUSSER CO. 


668 Grand View Ave. --- Muscatine, lowa 
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Pine Logs on the Way to Algoma Mills 


Algoma Quality Products 


WILL WIN TRADE FOR YOU 


You'll find it advantageous to 
keep well acquainted with the 
Algoma line of lumber leaders. 
Algoma Klamath Ponderosa is 
famous for its fine, soft texture 
and general all-around quality. 
It's the preferred lumber for build- 
ing and industrial uses. We offer 


it in Selects and Common. . 
Shop Lumber, ccrefully kiln-dried 

- Pattern Lumber . . . General 
Building Lumber. The Algoma 
mills are modern, with up-to-date 
dry kilns and advanced manu- 
facturing equipment. Let us quote 
or fill an order for you. 


Member of the Western Pine Ass'n 


OMdQ LUMBER CO. 


ALGOMA : 


eon a acrel. 
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1101 Meadowbrook Ave., Los Angeles, Cal. Church of The Transfiguration, Los Angeles, Cal. 





1112 So. Crescent Drive, Los Angeles, Cal. Sunset Hills Apt.; Cliveden Apt.; Beverly Hills, Cal. 


decoration good-looking and fresh. 
And such walls cost little, if any, more 
than those built of old-fashioned com- 
bustible lath. 
If you’re not handling Perforated 
Rocklath — but are interested in 
building a bigger, more profitable 
lath business, get in touch with 
your USG representative today— 
or write the UNITED STATES 
GYPSUM COMPANY, 300 
West Adams St., Chicago, IIl. 


Five years ago, Perforated Rocklath* was unknown in 
Southern California. Today it is the most widely used plas- 
ter base in that area. Sheer merit accounts for its wide 
acceptance. 

With Perforated Rocklath, contractors can add fire re- 
sistance to every building in which it is applied. Tests, con- 
ducted in accordance with American Standards Association 
specifications, qualify partitions of Perforated Rocklath for a 
one-hour fire rating. 

Plaster becomes welded and riveted to the surfaces of Perforated 
Rocklath — producing walls that are crack resistive — that keep 





je) PERFORATED We 


ROCKLATH 


THE FIREPROOF atu ue 











10 


Amemcanfiumberman 


August 12, 1989 


CASH /N ON 
DRIVE FOR 








— Ne ee ee eee 








1989 


: 


/ 


| 


. 


August 12, 1989 


American fiumherman 


THIS BIG 
| GREATER 








Just thirteen months ago, Libbey: 
Owens:Ford announced its spon- 
sorship of Window Conditioning 
(double-glass insulation)... pledged 
the largest advertising expenditure 
ever invested by a glass manufac- 
turer in the interest of its customers 
—to help you sell more Storm Sash. 


OVER 5000 LUMBER DEAL- 
ERS PARTICIPATED IN THE 
CAMPAIGN — WITH PROF- 
ITABLE SALES TO THOU- 
SANDS OF HOME OWNERS 
AND HOME BUILDERS. 


LIBBEY-OWENS: 





And again this year, a dramatic 
..-hard hitting...convincing cam- 
paign...to increase your sales and 
profits! 

Again throughout the fall, L-O-F 
advertisements on Window Con- 
ditioning will appear in leading 
national publications! 

These forceful, compelling ad- 
vertisements ... the widespread 
distribution of appealing consumer 
booklets and circulars... will im- 
press the comforts and economies 
of Window Conditioning on mil- 
lions of prospects. 


ORD GLASS COMPANY, TOLEDO, OHIO 


SASH SALES 


HERE’S WHAT LEADING 
LUMBER DEALERS 
SAY ABOUT 


WINDOW CONDITIONING 


..-Last year we experienced a definite 


pickup in the sale of storm sash in 
spite of general business being off... 


“..Our storm sash sales were much better 


than last year... your advertising and 
dealer kits helped a great deal. 


... Your campaign on the subject of 


Window Conditioning has certainly 
attracted a lot ofinterest... 


“ ..Lumber dealers without exception are 


very enthusiastic about the campaign. 


**...One call developed into an exceptional 


prospect for fall... resulted in 2 other 
exceptionally good leads. 


“ ..Our storm sash sales in1938 were 30% 


ahead of 1937.” 
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BY THE 


BOARD FOOT 


Every load of lumber you sell contains a 
certain quantity of board feet of repu- 
tation. If it is good lumber, sold for its 
proper uses, your reputation grows... 
and you are building for the future. 


Cheap lumber costs you too much—in 





claims, in repairs, in damage to your 
standing in the community. 


The character of CRD Redwood is an 
insurance policy against this daily risk. 
Redwood works easily, holds nails well, 
takes paint and holds it as long as any 
other superior commercial wood. And, 
above all, Redwood endures. 


Sell CRD Redwood for the many jobs 
it can do better—and for the customer- 
satisfaction that creates your most valu- 
able asset—goodwill. 





CALIFORNIA REDWOOD DISTRIBUTORS - LTD. 


35 EAST WACKER ORIVE - CHICAGO 
122 EAST 42n0 STREET - MEW VORK CITY 
CARONDELET BUILDING - NEW ORLEANS 


Member Durable Woods Institute 




















“MOYIE 


pruce 


MOVIE A) 


August 12, 1989 





” The Money- 


Maker 





BUILDING BOARD 


““MOYIE”’ Western 
White Super-Spruce is 


the big-value lumber 


for Siding, Roofing, 
Sheathing, Shiplap, 
Sub-Flooring, Porch 
Decking, Cornice, Barn 
Flooring and Knotty 
Spruce Paneling. 


Write for 
quotations. 








“MOYIE” Building Board 
is made from “Moyie” 
White Super-Spruce, air- 
dried. White in color, light 
in weight, soft in texture, 
it is strong, tough, durable, 
nails easily, holds nails 
without splitting. Three 
patterns: (1) Edge and 
Center Beaded;: (2) Edge 
and Center V-Groove; (3) 
Edge Beaded. Tight-fitting 
interlocking j oint—wind- 
proof, waterproof, dust- 
proof. 


SAMUEL L. BOYD 


American Sales Representative 


828 Plymouth Bidg. Minneapolis, Minn. 





BCSPRUCE MILLS,Ltd. 


LUMBERTON, B.C. 















You Can Recommend the Lumber 
You Buy From Anaconda 


Enjoy the business benefits of handling this trust- 
worthy. lumber, Anaconda Ponderosa. Soft-textured. 
bright, clean, good-looking, it’s top-quality stock—real 
value to pass on to your customers. Regular Lumber 
Items, Knotty Pine, High-Grade Finish, Lath, Mould- 
ings, Box Shooks. Write us today. 


ANACONDA COPPER MINING CO. 


Lumber Department BONNER, MONTANA 
Members, Western Pine Assn. 
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“The South Has a Hardwood for Every Need” 


Here are the hardwoods of the Southland. Woods 
in great variety, with a range of use so wide and 
varied that practically every industry makes de- 
mand upon them. Woods of rare beauty. with 


strength and firm texture that mean 


service. These modern mills, manned by hardwood 
specialists, equipped with modern machines, em- 
ploying up-to-date methods, give to these products 
that super-quality and refinement, which fit them 
ideally to meet the most exacting needs for building 
You'll find it advantageous to 
get acquainted with these famous Southern Hard- 


and industrial uses. 


woods. 


Your inquiries and orders sent 
to these leading firms will re- 
ceive the most careful attention. 











Chicago Mill and Lumber Co. 
111 W. Washington St., - Chicago,,lll. 
Band-Sawn Delta Hardwoods and ,o oe 
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Operating Four Modern Band 
Faust Bros. Lumber Co. 
Jackson, Miss. 


Complete Line Southern Hardwoods, White Oak, 
Red Oak, Poplar, Sap Gum, Black and Tupelo Gum 
and others. All thicknesses. Straight or Mixed Cars. 


Houston Brothers 


Vicksburg, Miss. 


Band-Sawn Hill and Delta Hardwoods—Beech, 
Willow, Cottonwood, Gum, Oak, Magnolia, Syca- 
more, Mapl oe, Eim, Poplar, Deep Swamp Cypress. 








Anderson-Tully Company 


General Offices: Memphis, Tenn. 


For 49 Yrs. Mfrs. Southern Hardwoods—Gum Ply- 
wood. Semi-Finished Hardwood Dimension. Oak 
Firg., Short Loaf Yellow Pine. 5 Modern Band Mills. 


Angelina Hardwood Company 
Keltys, Texas 


Large stocks of Oak, Gum, Elim, Ash and other 
Southern Hardwoods. 


Bellgrade Lumber Company 


Memphis, Tenn. 


Band-Sawn Hardwoods from Hills of Mississippi. 
Oak, Poplar, Gum, Magnolia, Beech, Black Gum, 
Tupelo, Elm; also Deep Swamp Cypress. 


Breece-White Manufacturing Co. 
Eudora, Ark. 


Manufacturers of All Southern Hardwoods. 
ay M River Cottonwood and 
Willow. All lumber shipped dry and bright. 


W.T. Carter & Bro. 


Sales Office: Houston, Tex. 


Band Mill: Camden, Tex. 
Band-Sawn Red and White Oak, Sap and 
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Red, 
Black Gum, Magnolia, Ash. Surfacing & Resawing. 
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e BASSWOOD 

¢ COTTONWOOD 
e CYPRESS 

e ELM 

¢e GUM 

e HACKBERRY 
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long-lasting 





Reynolds & Manley Lumber Co. 


Savannah, Georgia 


Mfrs. Southern Hardwoods, Pine, Coast Type Red Cypress. 
o~ ag & trade-mark. Planing Mills, Modern Dry Kilns. 
5 R. R. connect’ns. Prompt water shipm’ts, foreign, coastwise. 





Santee River Hardwood Company 
St. Stephen, S. C. 
Mfrs. Band-Sawn Southern Hardwoo Specializ- 


ing in Ash, Plain and Quartered Gum, and 
Tidewater Red Cypress. Bap 


CNA 


5 1 


UN. 


e HICKORY 

¢ MAGNOLIA 
* OAK 

¢ POPLAR 

e PECAN 

e PERSIMMON 
e SYCAMORE 
¢ TUPELO 

°e WILLOW 


Wax Lumber Company 


Woodville, Miss. 


Manufacturers Band-Sawn Hardwoods and South- 
ern Pine. Specializing in Cherry Bark Red Oak, 
Magnolia and Poplar. Annual Cut, 12 million feet, 


Weaver Bros. Lumber Company 


Shreveport, La. 
Southern Hardwoods in All Grades and Thick 








Long Leaf and Short Leaf Yellow Pine, Oak and 


Beech Flooring, Cypress. 





Shannon Brothers 
P. O. Box No. 2, Memphis, Tenn. 


Manufacturers Band-Sawn Southern Hardwoods 
and Deep Swamp Cypress. All Lignasan-Dipped. 


Wheeler Lumber Company 
Pine Bluff, Ark. 


Manufacturers Band-Sawn Southern Hardwoods. 
Lignasan-Dipped, Can Ship Kiln-Dried or Air-Dried, 





J. M. Jones Lumber Company 


Natchez, Miss. 


Mfrs. All Southern Hardwoods and Cypress—Dow!l- 
cide-Dipped. Planing and Dry Kilns. Normal 
Stock, 12 Million Feet. 


Woods Lumber Company 
Memphis, Tenn. 


Band-Sawn Hardwoods—Lignasan-Dipped 
“From WOODS te CONSUMER” 





Louisiana Central Lumber Co. 
Clarks, Louisiana 


pene: Sawn Forked Leaf White Oak, Cherry Bark 
Oak, Red and Sap Gum, Poplar, Cypress. 
Oak Flooring. Mixed or Car Lots. 





Mansfield Hardwood Lumber Co. 


of Louisiana, Inc. 
Gen’! Offices: 901 City Bank Bldg., Shreveport, La. 
Hardwood, Pine. Band-Sawn Gum, Oak, lia, 
Cypress. Band Mills: Winnfield, La.; Zwolle, La. 


Sparkman Hardwood Lumber Co. 


Sparkman, Ark. 


All Arkansas Hardwoods, including Ash, Beech, 
Cypress and Elm. Nice stock 4/4, 5/4, 6/4 No. 2 
Sap Gum, surfaced and re-sawn. 


E. Sondheimer Co. 


Sondheimer, La. 


Manufacturers Southern Hardwoods and Louisiana 
Cypress. Slack Barrel Cooperage. 
Serving the Trade Since 1872 








Eastman-Gardiner Hardwood Co. 
Laurel, Mississippi 


Manufacturers of Southern Hardwoods and Yellow 
Pine. 22 years of satisfactory service to the trade. 


McGraw-Curran Lumber Co. 


Yazoo City, Miss. 
Band-Sawn Southern Hardwoods. Specializing in 


aoe Swamp press, Cherry Bark Red Oak, Delta 
Gum and aoe my and the famous Yazoo ‘Beech. 


Nickey Brothers, Inc. 
Memphis, Tenn. 


FLOORINGS — Veneers and Kiln-Dried Hard- 


woods. Member National Oak 
Flooring Mfrs, Assn. 











Tendal Lumber Company 
Waverly, La. 


Cutting Virgin Delta Timber. Specializing in Plain 
and Quartered Red Gum, Red Gum Figured Wood, 
and Wide Sap Gum, 





Thomas-Little Lumber Company 
Quincy, Fla. 


Mfrs. Band-Sawn Southern Hardwoods and Pine. 
Equipped to Kiln-Dry, Surface and Resaw. 


Turner-Farber-Love Sales Co., Inc. 
— La. 


Mfrs. Band-Sawn Qrtd. & Plain 
Red & Sap Gum, Black Gum, Tupelo, Sycamore. 
Ash, Elm, Maple, Pecan, Louisiana Red Cypress. 





Order Southern Hardwoods from these leading firms 
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AND YOU SELL IT AND GET IT 
WHEN YOU 


Jeature 


POL-MER-IK 
LINSEED OIL 


IN CANS 


NO LOSSES FROM SHRINKAGE, FOOTS, 
DRIPS, OR OVER-MEASURING 


MAKE more money on Linseed Oil. 
Sell Pol-mer-ik Linseed Oil in Cans. 
You buy a can — sell a can. No bulk 
selling losses. Your profits are sure 
and certain. And you give your 
trade a greater value — the Extra 
Value of Cooked Oil at no extra cost. 
It’s the 10% of Cooked Oil in Pol- 
mer-ik that gives better brushing and 
leveling, better gloss and luster — 
greater durability. Write Today for 
the Complete Story of Pol-mer-ik 
Linseed Oilin Cans. More profits for 
you — a greater value for the buyer. 


SBWVuusV_ 2B EEE BEER EEE EE SE EEE SE SE 
ARCHER DANIELS MIDLAND COMPANY 
Roanoke Building, Minneapolis, Minnesota aL39H 


Send me details on Pol-mer-ik in Cans. Send the name 
of my nearest jobber. 





A SIZE FOR EVERY PAINT —e 

J0B DEER cccccccccccccccceccccccccccecccccesosce 

Ce eee. Available Pee ccncenccceeccccsecscosocceostsesecee 
in Raw or Boiled 

Wc esecvcccccccesecscece State..ccccccccce 


BSRWBSVSDWSBWBWBWSBVSBBVEAEEEEESBEEEEEEESE S&S 
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TO MAKE GOOD ROOF!ING 
BETTER— 


Leading Manufacturers of Roofing 
seal it with a 
top layer of 


STA-SO 


the crushed slate 
surfacing that de- 
fies the elements. 





Se Steer 


( That’s why you—Mr. Dealer—can safely recommend \ 
any brand of roofing that is surfaced with STA-SO 
—the sure defense against weather and wear. 

STA-SO consists of crushed hard slate particles 
imbedded in roofing to overlap like fish scales, giving 
the surface an armor-like resistance to age, sun, 
weather and fire. Particles do not drop out or wash 
off. Comes in many colors and they never fade. 


The presence of STA-SO on any particular make of roofing 
is not indicated by any STA-SO brand or label. Therefore 
make sure that any roofing you recommend has STA-SO 
protection. WRITE FOR THE FACTS. 


No Roofing Is Better Than Its SURFACE 
CENTRAL COMMERCIAL CO., CHICAGO 


YOU CAN ALWAYS SAFELY RECOMMEND 
ANY ROOFING SURFACED WITH 


* STA"SO"S@ ° 
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V A NEW BOOK 


on the 
use of the 


STEEL SQUARE 


It has been written so that the 
reader will be able to learn all 
standard uses of the steel square 
entirely from the book. 


The book is filled with actual examples and previously 
acquired knowledge of framing or other intricate carpentry 
operations is not required. The examples are so explained 
‘and illustrated that the reader can easily apply the prin- 
ciples to practica! jobs he may be doing. 


This book is full sized (51/2”x 81/2”) and is easily read be- 
cause it is printed in very legible type. The many helpful 
illustrations are exceptionally clear. It is handsomely and 
durably bound in water and vermin proof cloth. 


The book contains 96 pages, 101 illustrations, and is thor- 
oughly indexed. 


POSTPAID $1.25 


Send Orders to 


American fumberman 


431 So. Dearborn St. Chicago, Illinois 
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Your Customers Know These 


~What’s In a Name? 


Famous Steel Products 





U-S-S Roofing and Siding Sheets come in 
a complete line—including Corrugated, 
V-Crimped or Flat—in galvanized stand- 
ard Open Hearth or rust-resisting Copper 
Steel. Complete accessories are available 
for all types. 





U-S-S American Fence and Posts are 
famous for their long life. Their long 
service record and advertising in lead- 
ing farm magazines have established a 
preference that means more sales for 
dealers who take advantage of it. 





CARNEGIE-ILLINOIS STEEL CORPORATION, Pittsburgh and Chicago 
AMERICAN STEEL & WIRE COMPANY, Cleveland, Chicago and New York 








U-S-S HEX-CEL Poultry Netting is 
made with perfect mesh. Galvanizing is 
smooth. Hex-Cel unrolls flat—without 
kinks and bulges. That's why it goes up 
so easily and makes such trim-looking 
pens. Hex-Cel creates customer satisfac- 
tion that means repeat business. 


AMERICAN LAWN FENCE 
CYCLONE LAWN FENCE 
GATES AND FITTINGS 
AMERICAN FUR FARM NETTING 
AMERICAN BARBED WIRE 
PROTECTOR POULTRY FENCE 
STRAIGHTLINE POULTRY 
NETTING 
CYCLONE SCREEN CLOTH 
CYCLONE HARDWARE CLOTH 
BLUE BONNET BALE TIES 
NAILS, TACKS AND STAPLES 
CLOTHES LINE 





COLUMBIA STEEL COMPANY, San Francisco 


United States Steel Products Company, New York, Export Distributors 














HE sales value of the U-S-S StormSeal name is 
built on advertising in leading farm magazines 
—more advertising by satisfied customers who tell 
others about StormSeal’s leakproof features—and 
the established reputation of steel products that bear 
the U-S-S trade-mark. Pointing to the U-S-S 
StormSeal name is a sales opportunity you cannot 
afford to miss. 

Your customers will quickly see why StormSeal 
lives up to its name and seals roofs against the 
stormiest weather when you show them the double 
drain that provides double protection against seep- 
age—the cross crimps and pressure lip that keep rain 
and wind out of end laps—the tension curve that 
keeps the sheet flat against the decking. 

We have a lot of sales helps available to help you 
sell StormSeal. Booklets—folders—signs—local ad- 
vertising that remind customers to come to your 
store. Ask your jobber today, or write us, for these 
helps. We’re ready to send them to you because we 
know that they are powerful sales-builders. 
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With this Home Financing Plan— 


DOLLARS STAY AT HO 


to help local business! 


@ Here’s a prompt, convenient service to 
help you finance homes. It’s for building, 
buying, modernizing and refinancing. And 
it’s right at home! 


Your local Savings or Building and Loan 
Association encourages the people of your 
community to save so that their neighbors 
may own their own homes. This idea is 
nearly 110 years old—has consistently 
financed over 50% of the construction 
and remodeling loans on small homes made 
by institutional lenders. And, during all 
this time, the man who borrowed from his 
local Savings or Building and Loan Asso- 
ciation has enjoyed the benefits of a repay- 
from-income home loan plan. 


Check these home financing features 
offered by your /ocal Savings or Building 
and Loan Association. Then you’ll recog- 
nize the benefits the people you serve will 
enjoy when you recommend that they 
finance home loans at home! 


1. Prompt service—no red tape 


Applications receive immediate attention. 





Approvals come through promptly. Prog- 
ress payments are on time. Every loan is 
amortized—there are no extra fees later. 


2. Convenient service—easy to understand 


There is no correspondence to delay adeal. A 
high standard of construction is assured when 
both details and money are handled quickly. 


3. Friendly service—deal with neighbors 


Every detail is handled by people familiar 
with each phase of every situation. Ap- 
praisals, approvals, alterations—all receive 
the attention of neighbors, of men who 
have the interest of the community at 
heart—of men to whom a name means a 
friend, not just a number. 


4. Long term loans—repaid like rent 
This plan is true home financing. Monthly 
payments from income make home owner- 
ship easy and provide clear title at the com- 
pletion of the loan plan without refinancing. 
Your /ocal Savings or Building and Loan 
Association is a modern, efficient, sound 
and friendly institution—a source of home 
financing that gives prompt service and 
that invests home dollars at home. 
Recommend the services of a local mem- 
ber of the United States Building and Loan 
League for fast approval and good advice. 
DEALERS—~Support of your local Savings 


or Building and Loan Association will help you 
and local business! 


bon Local s\viNcs OR 


BUILDING AND LOAN ASSOCIATION 
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NEW SPEED— 


FOR SLOPING ROOF 
INSTALLATIONS 


« esstit ideal 


REG. UL, & CAN. Pat. 


INS 
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we Slanhet 
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@ These photographs illustrate how the newest develop- 
ment in insulation—Presstitched Kimsul—is speeding up 
application at every point. For they show how the mul- 
tiple rows of strong twine, stitched down the entire length 
of the Kimsul blanket, make the installation of Kimsul 
more than ever a “one man job.” 















< NEw PROTECTION 
AGAINST SAGGING 
In WALLS 































Not only does Presstitching reduce time and labor costs 
in the installation of Kimsul, but also increases its efficiency 
and permanence. 























Presstitching prevents Kimsul from being expanded be- 
yond its most efficient density, enabling even an inexperi- 
enced workman to make a correct and snugly uniform 
installation. The stitching being approximately 20 times 
stronger than necessary to support the entire weight of 
the blanket, Kimsul will not sag or pull away from headers. 


Added to the other features (shown at the left), Pres- 
stitching means that Kimsul’s efficiency will be. maintained 
after installation. 


A G UA RD *Reg. U.S. & Can. Pat. Off. 













Kimsul* meets these building requirements © AGAINST THIN SPO TS 
1 Economical—Madein’Com- 4 Flexible—Fits snugly, can be : ON A TTIC FLOORS 

mercial,” “Standard” and pulled around corners, laced 

“Double” thickness to meet through piping, minimizing 

all climatic conditions. You heat-leaking joints. 

buy no more than needed. 

Every inch is usable. 5 Light—1000 square feet of 

1 inch thick Kimsul weigh 

2Efficient—Kimsul’s “K” fac- only 129.6 Ibs., add prac- 

tor is .27 (Peebles). tically no structural load. 


3 Permanent—Will not settle. @£asy to Install—No special 
Resists fire, moisture, ver- tools or skill required .. . 
min. usually a “one man job.” 

















OF SPECIAL INTEREST TO DEALERS | KIMBERLY-CLARK CORPORATION (Kimsul Division), Neenah, Wis. F 
When attending the New York World’s Fair, see the | Established 1872 t 
following buildings, all of which are insulated wholly | NEW YORK, 122 East 42nd St. CHICAGO, 8 South Michigan Ave. 
or in part with nationally advertised Kimsul. _ oh AL8 i 
1. G. E. Home No. 18 in the “Town of Tomorrow” — one Se ee i 
2. Kelvin Home No. 16 in the “Town of Tomorrow” obligation, copy of 

3. The All-Wood Home in the “Town of Tomorrow” booklet describing i 
4. Swift & Company Exhibit Building Kimsul, also a full Addirest—————_— i 
5. United States Steel Building (Kimsul used for acous- Pape N 1 
tical treatment of air conditioning equipment room) _ City ae : 
6. Toffenetti Restaurants PLEASE CHECK: ARCHITECT [ BUILDER [1] DEALER [1] , 

i iF coeensealllcanenaaniltltatentaetttiamesantiieneenedt —— ee ees 
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--- Well-Known 
Paint Distribator 
Chooses BONDEX for 
His Own Use! 






Houston warehouse of James Bute Company, weatherproofed 
and preserved with atreatmentof No, 109 (stone gray) Bondex. 


Everyone in the Southwest knows the James Bute 
Compamy — grants them “inside knowledge” of 
paint through many years of experience. 

With dozens of products to choose from, this 
popular distributor selected Bondex for weather- 
proofing the Houston warehouse. 


Take a tip from an expert and specify Bondex 
On stucco, masonry, brick and metal surfaces. 














YOU ALREADY KNOW 
BONDEX - THE wor.os 
STANDARD WATERPROOF 
CEMENT PAINT «. . ° 
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MEET BONDEX-PRIMER 






































A 
HZ | PREPARES ANY SURFACE 
i : rH Zi (PoROUSs OR 
HO prapemtel Cte Zi NON POROUS 
= Za PAINTED OR S 
S UNPAINTED) \niy 


For BONDEX Ys 


— HE BONDEX 
Ni3B PRIMER 
S USE COUPON 


SY BOND 
SS B 
S 


S ree REARDON COMPRRY Ecce BELOW... 


S manvenctuesss — 


Please send me illustrated folder on Bondex-Primer 
and Bondex. 


Name 








Address__ : 
a State 








| 
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| 
| 
| 
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| 
J 


August 12, 1939 





Malta “Supreme’s” 
ANNOUNCING! si Sedeae tee 
The Overhead -Housed- Pulley 


Combined with all the exclusive features 
of Malta “Supreme” Frames is now this 
latest perfected improvement: The Over- 
head Pulleys, which permit cutting down 
frame in length without pulley interference 
Patent —providing 6’ longer weight space. And 
Pending permits free use of any type Weather- 
strip—No Pulley interference. 








Overhead Pulley Other well known ‘‘Supreme” Frame (Pat- 
Quickly Removed ented) advantages are these: (1) Inside 
Reversible Stop, provides three width 
jamb: 47/''—Sl/"’—5l/."’; (2) Three-Way 
Jamb Clamp; (3) Water-tight sill support 
(4) Mull-Center Clamp. They 
make ‘Supreme’’ Frames cost 
less per year of service. 


















Merchandising effort on your 
part, explaining the advantages and im- 
provements incorporated in Malta ‘Su- 
preme” Frames, will create for you a 
MALTA definitely improved business volume. 
‘SUPREME’ 

FRAME— 

WITH NEW CATALOG 
LATEST 

EXCLUSIVE Write for Catalog No. Al 
FEATURE— —fully presenting the 
“TOPCO” Malta Line. It’s sure to 
PULLEY aid in better serving The Mark of 


Top - 
your customers. Lg a b- — 


since 1901 


MALTA MFG. CO. 
MALTA, OHIO 
































ne of the Hardest of 
Hardwoods is this 


Shawano County 
MAPLE 


Strong, firm, even-textured, beautiful in 
color and grain, Shawano County 
Maple is one of the most useful of all 
woods. It’s in great demand for finest 
furniture, cabinet work, interior trim and 
flooring. Menominee Indian Mills, with 
modern plant, Moore dry kilns, fast-feed 
machines and complete planing mill 
equipment, can supply you with the 
best in Maple and other famous North- 
ern Woods. Regular terms—2% 10 
days, net 30. Let us quote on your 
needs. 


Menominee Indian Mills 


Hard Maple 
Birch NEOPIT, WIS. 


Basswood 
Rock Elm 
Soft Elm 


Ash, Oak | waChaileliulhitsys 


Butternut 


White Pine WET ach deel: k- 


and Hemlock 
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“Shey She Guwine 
To Be Proud 
Jo Git That 
Lumbah!" 








This use of the word “proud” is a 
Southland idiom for delighted, wholly 
satisfied. And it expresses perfectly, 
in their own language, the way every- 
one at the mill feels about Nearwhite. 
The machine men, the graders, the 
checkers and even the loaders—all feel 
that Nearwhite is the tops when it 
comes to Shortleaf yellow pine. Being 
proud of the product themselves they 
cannot but feel that the buyer will be 


equally proud to receive it. 


Be proud, and sell Nearwhitel 






You will be proud of Nearwhite in 


every sense of the word. You will have 
that natural pride that comes from 
handling a Shortleaf that has its inher- 
ent qualities of softness, lightness and 
whiteness; that is manufactured right, 
dried right, graded right and loaded 
right. You will be proud to know that 
you can deliver Nearwhite, in either 
the finish or common grades, to your 
most discriminating customers, who 
will, in turn, be proud to have this lum- 


ber go into their own homes. 


Sell Nearwhite, and be proud! 


SUMTER LUMBER COMPANY, INC. 


ELECTRIC MILLS, MISSISSIPPI 
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TUOLUIMINE SUGAR PINE 


( Pronounced TOO-OL‘-O-ME ) 


Wide and Thick For Patterns 
Mature and Mellow For Construction 
Bright-Colored For Cabinet Work 
Soft-Textured For Factory Uses 


Cut from Tall Timber in the Mother 
Lode Country, in the High Sierras 


The West Side Lumber Company, SUGAR PINE producers 
since 1903, offers you this choice super-quality lumber in all 
grades, sizes, widths and thicknesses, both air-dried and 
kiln-dried. This wood of beauty, long the favorite of build- 
ers, cabinet-makers and pattern-makers, is light in weight, 
yet durable and strong. Its soft texture and straight grain 
make for easy working with tool or machine. It takes nails 
easily and holds paint and enamel well. This company also 
produces fine quality PONDEROSA PINE, White Fir and In- 
cense Cedar. Always on hand are large stocks of air-dried 
and kiln-dried SUGAR PINE and kiln-dried PONDEROSA. 


Check your needs with the familiar blue stock sheets and price lists 
with the Old English lettering. All inquiries and orders will receive 
















West Side Humber Company == 











Our Sales Representative Maple, Birch and Oak Our Chicago 
in Chicago FLOORING Wholesale 
and surrounding territory HARDWOODS Distributing 


Hemlock Lumber Warehouse | 
eh hp Cedar Posts, Lath, Shingles p RQ ia % K | L L ' | 
. Floorings come and floorings go. But selected stack. perfected by scientific LUMBER CO. 


Can Supply You With All the famous Holt line of superfine floor- seasoning and precision milling. For Carries a Complete Line of 
ing grows in popularity with every 90 years the name of Holt has stood 


. i ble, in Maple, umb ality. ' 
Wert Prequcts| cs Set Tne n Holt Flooring 




















in Truck or Carload Deliveries. Warehouse: 526 W. Kinzie St. 
aroma HO| LUMBER CO. neneninenaiaeien 
. Jackson Bivd. ‘i 
CHICAGO HARDWOOD Co. Preskill Lumber Co. 
™ 2030 W. Taylor St. 
Telephone, Wabash 8887 | “wy Hardwood as oom, 
Northern, Hes ~~ Maske Pleorine ites. Ace. Oconto, Wis. CHICAGO 











cg age ‘eeniie 
White Spruce items all in the 
eame car. 








Our stock is well manufactured from Northern White Pine, Norway Pine and 
thoroughly water-cured logs—eoft, light, Canadian White Spruce. Write use re- 
easy-working, long-lasting, good old garding your needs today. 


SALES OFFICE: 1304 CONWAY BtOG.. CHICHCO. ILL. 
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*BRISTOL DOOR & LUMBER CO. 
Bristol, Va.-Tenn. 


Xfln-dried Appalachian Hardwood Lumber, 
sion and Trim. 


Dimen- 





* 





*MORRISON, GROSS & CO. 
Erwin, W. Va. 


Lignasan- og West Virginia Hardwoods. Band 
Mill, Dry Kiln and Planing Mill. 





“CHERRY RIVER BOOM & LUMBER COMPANY 


Philadelphia, Pa. 
Mills, Planing Mill, Dry Kilns at Richwoud, W. Va. 
» Hemlock, Moulding: 


s, Trim, Oak, 
Maple, Beech, Birch Flooring—Mixed Cars. 


CHRISTIAN LUMBER CO. 
Monticello, Ky. 
Soft-textured Oak, Yellow Poplar and Other Hardwoods 
Tennessee Aromatic Red Cedar 
ELK RIVER COAL & LUMBER CO. 
Swandale, W. Va. 


Mfrs. Famous “Elrico” Brand Appalachian Poplar 
and Other Hardwoods. 


THE M. B. FARRIN LUMBER CO. 
Cincinnati, Ohio 

Kiln-dried Appalachian Hardwoods. 
and Maple Flooring 

*THE ATLAS LUMBER CO. 
Ingalls Building, Cincinnati, Ohio 


Everything in Soft-Textured Appalachian Hardwoods 
—Kiln-dried and Air-dried. Prompt Service. 


*ELY-THOMAS LUMBER COMPANY 
General Office: a W. Va. 











“Century” Oak 








Summersville, we a <a “Stuart, Va., 2781 
Band Mills: avs, W. Va., Stuart, Va. 





J. B. BELCHER 
Bluefield, W. Va. 
Appalachian Hardwoods, Air or Kiln Dried. 





Soft-textured West Virginia Hardwoods from the 


MOUNTAIN FORK LUMBER CO., Inc. 
Bluefield, W. Va. 


Center of the Appalachian District. 
Mill at Berwind, W. Va. 


*MOWBRAY & ROBINSON LBR. CO. 


Offices: Cincinnati, Ohio 
Mill at West Irvine, Ky. 


Line of Appalachian Hardwoods. Maple | 
and Oak Flooring. 





Complete 





*THE MOWER LUMBER CO. 
Charleston, W. Va. | 
Soft-textured West Virginia Hardwoods—Air-dried, | 
Kiln-dried, Rough or Dressed. Specializing in White | 
Oak, Poplar and Hard Maple. } 
*NORTHEAST LUMBER CO. 
Huntington, W. Va. 


Produce all West Virginia Hardwoods. Can 
Rough, Air-dried or Kiln-dried. 
Mill at Nolan, W. 


*GRIFFITH LUMBER CO., INC. 
Huntington, W. Va. 


Band Mill ¢ Bye PRESERVING PLANT at Pan- 
ther, W. treated with Chromated Zinc 
Ghd used tenlen dream termites, fire. 


HUTTON & BOURBONNAIS CO. 


Hickory, N. C. 
oak, poplar, chestnut and 
ite pine. Planing mill, dry kilns. 





ship | 








Soft-textured A 
pinus strobus 


| *VIRGINIA HARDWOOD LBR. CO. ,Inc. 


TADDWOOD' 


Order Appalachians from these lead- 
ing producers and distributors 


These are the woods that meet today’s needs for use in 
fine furniture, floorings, cabinetwork, woodwork, build- 
ing interiors and exteriors, and for general industrial 
uses. Here are choice selections in Oak, Birch, Beech, 
Poplar, Chestnut, Ash, Basswood, Butternut, Cherry 
and Hickory. When you buy from these firms you can 





be sure of getting top-quality prod- 
ucts, prompt, careful service and de- 
pendable values. Your inquiries 
and orders are invited. 





Tazewell, Va. 


| Soft-textured Appalachian Oak, Poplar, Chestnut, White 


Pine, Hemlock. Dressing and Resawing facilities. 
Modern Dry Kilns. Mill at Bastian, Va. 


WEST VIRGINIA LUMBER CO. 
Elkins, W. Va. 
West Virginia Hardwoods—Air-dried, kiln-dried. 
Rough, Dressed or Resawed. Appalachian Oak 
and Maple Flooring. 











*WILDERNESS LUMBER co. 
Nallen, W. Va. 


Soft-textured West Virginia Hardwoods—Rough or 
Dressed, Air-dried or Kiln-dried. 


*WOOD-MOSAIC COMPANY, INC. 
Louisville, Ky. 





| “Parkay” Ready-Finished Hardwood renee Lumber, 


Veneers, Dimension 





*W. M. RITTER LUMBER CO. 


Columbus, Ohio 
Appalachian Hardwoods in all thicknesses. Dry 
Kilns—Planing Mills—Oak, Beech, Birch Flooring 
—Moulding—Hemlock—Mixed Carloads. 





CENTRAL OAK PRODUCTS CO. 


Nashville, Tenn. 
Oak, Maple and Beech Flooring from Appalachian 
Timber. 





*THE McCORKLE LUMBER CO. 


Stonega, Va. 
Poetesing,, a... oo BA = ~~ Oak, 


*STEARNS COAL & LUMBER CO. 
Stearns, Ky. 
Appalachian Hardwoods, Hemlock and White Pine. 





*BIRCH VALLEY LUMBER COMPANY 


MEADOW RIVER LUMBER CO. 





Tioga, W. Va. Rainelle, W. Vo. 
Virgin West Virginia — Specializing tm Manufacturers of West Virginia Hardweod Products. 
MAY HARDWOOD CO., INC. *MOORE, KEPPEL & CO. 


Louisville, Ky. 





Ellamore, W. Va. 











*TENNESSEE-EASTMAN CORP. 
Kingsport, Tenn. 
Spec in White Oak and Yellow Poplar from 


ializing 
the famous limestone belt in the Appalachian 
mountains. 


*VESTAL LUMBER & MFG. CO. | 


Knoxville, Tenn. 








Appalachian Hardwoods, Particularly Basswood, —¥ Band-Sawn bs Hardwoods. AD Appalachian Hardwoods—Kiin-dried and Dressed 
ternut, Hard and Soft Maple, Oak, Poplar and Walnut 50 Years of Mills at Duff and Knoxville, Tenn. 
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Yosemite 


NEW YORE OFFICE: 
D. M. WARNOCE, 


Room 2304, 220 Broadway 
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Nature’s Own 
End Coating 


Another feature exclusive with YOSEMITE 
SUGAR PINE. 


Here's a closeup of End Coating, which 
is nature’s own product. A formula de- 
veloped and prepared at the Yosemite 
operation. Contains the natural extracts 
of the tree. Thus proper penetration is 
accomplished—and there is no discolora- 
tion under the coating. (See cross section 
in circle.) 


Practically all 5/4 and thicker Air Dried 
Selects and all 10/4 and thicker Shop and 
Better Sugar Pine is treated with this End 
Coating. Thus you are assured of an 
absolute minimum of end or season 
checks. Additional cost? To us, yes, but 
no additional charge to you. Just an 
added Yosemite service feature. 


When you want the best, order 
YOSEMITE PREMIUM PINE. 


We are well equipped to supply your 
needs in Sugar Pine, any grade or size, 
any width or thickness, air-seasoned or 
kiln-dried. 


Tell us your needs in Selects, Factory 
Lumber, Pattern Lumber and Yard Stocks. 
Your inquiries will receive prompt and 
careful attention. 


Sugar Pine Lumber Co. 


General Office, Mills and Yard LOS ANGELES OFFICE: 


ARLO D. SQUIRES, 


memes MERCED FALLS, CALIFORNIA -RoSs 


one 
Worth 2-2517, 2-2518 





Phone—Michigan 8631 


WE ARE MEMBERS OF THE WESTERN PINE ASSOCIATION 





For the smooth trim your customers want on all 
dimension lumber, green or dry, hard or soft, use 
the Disston 4-S Trimmer Saw. No slivering on 
bottom of cut. This saw was developed by Disston 


for cutting ends square and smooth. Henry Disston 
& Sons, Inc., Philadelphia, U.S. A. 


ASK YOUR DISSTON DISTRIBUTOR FOR DETAILS 


Smooth 








DISSTON 
SLASHER. AND 
EDGER SAWS 

Made of Disston Steel, 





and specially heat 


treated. Slasher Saws 
available in solid tooth, 
spring set types. Edger 
Saws are made solid or 
with inserted teeth— 
both swage set...ample 
gullets. 
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FIRE PROTECTION 
or ‘The World 


of Tomorrow" 














Trylon and Perisphere—245,792 feet of Gyplap* used E. L. du Pont de Nemours—60,646 feet of Sheetrock*~20,320 feet of Gyplap 


60,000,000 lives, property valued at over 
$160,000,000, were in the hands of officials of 
the New York World’s Fair to protect against fire. 

That’s why—after exhaustive tests—Sheetrock, 
The Fireproof Wallboard—and Gyplap, The 
Fireproof Sheathing, were chosen for over 4 out 
of 5 important buildings of this “World of To- 





morrow.” 
As a result of this construction, millions of 
General Motors—199,392 feet of lives will have added protection against fire— American Tel. & Tel.—125,192 feet of 
Sheetrock—201,712 feet of Gyplap 


lives that without this forethought might face  Sbeetrock—17,056 feet of Gyplap 
possible tragedy. ; 

Sheetrock and Gyplap are both sturdy building 
materials of wide utility. Their core of gypsum 
will not burn or support combustion. Billions of 
feet have been used to remodel—and add fire pro- 
tection to homes, stores, apartments and offices 
all over America. 

Sheetrock, The Fireproof Wallboard—and 
: J Gyplap, The Fireproof Sheathing, are products 
P. Goodrich Rubber Co.23,392 feet of of the United States Gypsum Company, 300 West 








RC A Building—51,615 feet of Sheetrock— 


Sheetrock—40,304 feet of Gyplap Adams Street, Chicago, Illinois. 6,352 feet of Gyplap 
*Registered trade-marks 
AL—8-12 





The FIREPROOF Sheathing ee, The FIREPROOF Wallboard 
Products of THE UNITED STATES GYPSUM COMPANY 








Aug 
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Especially designed machines, built as 
a unit for our particular operations and 
according to our own designs and 
specifications, enable us to maintain 
the high speed schedule of production 
which assures customer satisfaction. 














USAU, WIS 


GEORGE J. SILBERNAGEL 210 E. PEARSON ST., CHICAGO, ILL 
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cP SOUTHERN 
Lumber Products 


Naval lel lare 


SATIN-LIKE INTERIOR TRIM 
WRAPPED TRIM? MOULDINGS 
PANELING & LINEAL 


PINE FLOORING 
End-Matched & Plain End 


SOUTHERN HARDWOODS 
Trim - Mouldings - L 


OAK FLOORING 


SOUTHERN LUMBER COMPANY 


WARREN, ARKANSAS = 
NOFMA 


mniber 3 








&, OA 4 
FLOORS 
] TEEL s 
American 4‘4,5tEE: Load Binder 
For binding LUMBER, LOGS. ( Goodyear Pattern) : 






Holds load firmly. Strongest... 
forged steel throughout . . . easi- 
est to use... most practical and 
effective. Three sizes. Write for 
circular and full information. 

“American” line of Logging Tools 
and Appliances is the best on the 
market. Catalog on request. 


AMERICAN LOGGING TOOL CO., Evart, Mich. 
. TARTER, WEBSTER & JOHNSON, Inc. 


Crocker First National Bank Bldg., 
SAN FRANCISCO, CAL. 
CALIFORNIA SUGAR PINE 
PONDEROSA PINE--- WHITE FIR 


OPERATORS OF 
Associated Lumber & Box Co., Underwood Lumber Co., 
Dorris and Nubieber, Cal. Lakeview, Oregon 


OPEN 





Amemcanfimmberman 





Cermak Road & Throop St., Chicago, Ill. Phone Canal 0262 


Lumber for Immediate Delivery 


Mahogany and Walnut, Kiln-Dried Hardwoods, Factory Pine, 
Pattern lumber, Cypress, Philippine Mahogany and White 
Cedar boat lumber. 

Let us help you sell the above items ata profit 
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IXL MAPLE FLOORING 


The World’s Standard since 1888 





WISCONSIN LAND & LUMBER CO. 














HERMANSVILLE, MICHIGAN 













Pa Gy 
VORY PINE ¢ “z 
All that the name implies agg 


| lumber from two modern band 

mil million feet annual cut. Manned 

by a speedy, efficient organization—small 

enough to give your orders INDIVIDUAL 

attention—large enough to serve ALL 

yous needs. Member Western Pine Asso- 
on. 











Official Estimator 


By JAMES M. LEVER 


Eight estimators in one. The number of 
superficial feet in any piece in feet and deci- 
mals, a curve estimator, moulding estimator, 
freight estimator, waste estimator, estimator for 
rounds and squares. Especially valuable for 
fractional figuring. Accurate and easy to use. 
Coat pocket size, (5x11%") with full cut 
index, 172 pages. Send for circular with 
specimen pages. 

Bound in Leatherette, $6.00, Postpaid. 


431 South Dearborn St., CHICAGO 


NORTHERN HARD MAPLE, BEECH, 
BIRCH AND MICHIGAN OAK 


FLOORING 


KNEELAND -BIGELOW CO. 
BAY CITY, MICH. 


Members --- Maple Flooring Mfrs. Associati>r 














. 





fin AP iN AG Dit stn bit 


ea et ata oaks 


a eA sittin 2 0 vie Seandbived a Bain 


en | eee , 
‘ ae ten: Be 
ase cmmane Cee 











1989 , 
i 

| 

. 

x 
j 


Consolidation in 1899 of the Northwestern Lumberman and Timberman 
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Amemcanfiunberman 


Does Use of Second-hand Lumber 
Need To Be Regulated? 


NEW JERSEY reader who is in- 

terested in the retailing of lumber 

and building materials writes us 
asking whether we have any information 
opposing the use of second-hand lumber 
in construction of any type; or whether 
we know of anyone who can furnish ex- 
amples indicating such use to be inadvis- 
able. He adds, “Our area is overrun 
with used lumber, and we are trying to 
find ways to combat it.” 

This inquiry reflects a condition that is 
becoming more common with the increas- 
ing amount of demolition of urban build- 
ings throughout the country, due to eco- 
nomic conditions; particularly to the 
necessity felt by many owners of old 
buildings to raze them, in order to escape 
or reduce taxation thereon. What to do 
with the lumber salvaged from these 
structures therefore becomes, figuratively 
at least, a burning question. 

We recall that a few years ago there 
was considerable agitation, in some lum- 
ber circles, for adoption of local ordi- 
nances, or building code provisions, that 
would restrict or forbid the use of sec- 
ond-hand lumber for residential building 
unless fumigated or otherwise treated to 
destroy the vermin or disease germs that 
it might contain. In Toronto, Canada, 
the dealers sought legislation along that 
line—at least it was made a subject of 
discussion at the annual association meet- 
ing in 1935—but we have no record that 
anything definite resulted therefrom. It 
seems doubtful whether second-hand ma- 
terial could be barred from use on sani- 
tary grounds by a “blanket”’ law or ordi- 
nance as the proportion that could be 
fairly regarded as infected must be quite 
small. In any event, ordinary fumigation 
would hardly remove the danger, if it ex- 
isted. Perhaps some method exists, or 
could be developed, for rendering all sal- 
vaged lumber safe for any construction, 
by chemical treatment. 

We recall seeing great piles of salvaged 
lumber, practically as good as new, on the 
Lake Front in Chicago during the demo- 
lition of the Century of Progress Exposi- 
tion buildings, early in 1935. Compara- 
tively little of this salvaged stock came on 
to the local market, most of it being pur- 
chased by and shipped to lumber dealers, 
and consumers, outside the strictly Chi- 
cago trade area. The salvage from the 
exposition was reported to have yielded 
8,000,000 to 10,000,000 feet of lumber, 
over 1,000,000 feet of plywood, about the 
same amount of insulating board, and 
many other lumber items, including di- 
mension. The salvaged stock was prac- 
tically all shipped out within a period of 
eight or ten months, 


The above is an outstanding example 
of orderly disposal of large quantities of 
salvaged stock, without particularly dis- 
turbing local market conditions. Most of 
this lumber, of course, was reasonably 
clean and serviceable. On the other hand, 
salvage resulting, for instance, from 
housing slum clearance, of course would 
be an entirely different proposition. 
Stringent regulations regarding disposal 
and use of such stock might be advisable 
in the public interest. Perhaps munici- 
pal building codes already sufficiently 
safeguard such uses of salvaged stock, 
which necessarily would share the restric- 
tions imposed upon all wood construction 
within certain limits. In other words, 
the utilization of salvaged stock natu- 
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rally would be mainly in suburban and 
rural districts. 

The AMERICAN LUMBERMAN would be 
glad to hear of any action that has been 
taken in any community to restrict or to 
bar the use of second-hand lumber, or 
other building materials; on sanitary or 
other grounds. If ordinances have been 
passed anywhere to cover this, or if pro- 
tective clauses have been written into the 
building codes of any cities, we should 
like to hear about them. 

Because we have heard little or noth- 
ing concerning this subject for some 
years—in fact not since the Toronto epi- 
sode of 1935—we are wondering whether 
it is a live issue in many communities. 
If so, we would like to devote some atten- 
tion to it, and the National associations, 
both of lumber manufacturers and deal- 
ers, doubtless also would be interested, 
and perhaps could offer suggestions as to 
what, if anything, might be done to im- 
prove the situation. 


Labor Union Enlists In Fight For 
Local Roofing Jobs 


criticism, much of it justified, is leveled 

at the aims and activities of a certain 
type of labor unionism, and particularly 
of labor leadership, it is pleasing to learn 
of commendable and constructive commu- 
nity effort exercised through local labor 
unions in their various fields. In such 
cases the AMERICAN LUMBERMAN is glad 
to give credit where credit is due, just as 
it did a few months ago when four locals 
of the Rochester (N. Y.) A.F.L. Car- 
penters’ District Council voluntarily 
adopted a wage reduction from $1.33% to 
$1 an hour, “as the minimum wage rate 
on all one and two family residences and 
residence garages, as well as repairs and 
remodeling of same.” 

That incident, however, is here intro- 
duced merely by way of illustration, as 
what we now wish to speak of is com- 
mendable co-operation by organized labor 
in another community, and a different 
field, although also directly in the interest 
of home improvements. We refer to the 
action of the Marquette Central Labor 
Union, of Marquette, Mich., in taking up 
the cudgels against the itinerant, fly-by- 
night roofing and repair contractors who 
swarm into most communities at least 
once a year, skim off the cream of what 
jobs they can get in a hurry, often sup- 
plying inferior materials and charging ex- 
cessive prices; facts which the unfortu- 
nate home owner does not learn until too 
late. 

Viewing the situation at close range, 
one of the home town newspapers, the 
Marquette Economy Advertiser, edi- 
torially comments upon the labor unions’ 


|" THESE TIMES, when so much 


timely and efficient aid in combating 
this nuisance, in the following terms: 


“In the past, labor has assumed an at- 
titude of passive submission in these mat- 
ters, and has taken no action in self de- 
fense. This season, however, it is prop- 
erly taking united action to stem the tide 
of the operations of these itinerant opera- 
tors, in a manner that should produce de- 
sirable results. The action on the part of 
organized labor is a gesture that every- 
one in the city should appreciate and con- 
sider when passing judgment on union 
activities.” 

The modus operandi of this local cam- 
paign by union labor in behalf of home 
town interests, is described in detail in 
the news story appearing elsewhere in 
this issue, together with a copy of the 
handbill, circulated over the signature of 
the Marquette Central Labor Union, 
which is a veritable Big Bertha aimed 
against a crying evil. 

In this fight, the labor unions stand on 
common ground with the local material 
dealers, united in the aim to furnish re- 
liable materials and skilled workmanship 
for making the essential repairs to homes 
involved in the renewal of roofs and side- 
walls. Naturally, local unions are inter- 
ested in keeping this market for its own 
members, rather than stepping aside and 
handing the work over to traveling crews. 

Other communities confronted with the 
problem of holding the roofing and repair 
field for home-town merchants and labor 
will do well to call the attention of local 
labor leaders to what the Marquette 
unions are doing to help attain that end. 
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CHANGING CONDITIONS 


American fiumberman 


Require Changes in 


Merchandising Practices 


29 


In latest issue of official 
bulletin of the National 
Hardwood Lumber As- 
sociation, Chicago, Sec- 
retary JOHN W. Mc- 
CLuRE advances these 
constructive ideas for 
meeting changing con- 
ditions in the hardwood 
flooring industry 


“Realizing that such suggestions are revolutionary in character, they are presented to the trade 
with some trepidation but with the very sincere belief that they are not only worthy of the 
serious consideration of the flooring trade, for the best interests of both lumber and flooring 
manufacturers, but that other branches of the hardwood consuming trade might well consider 
the possibility that the policy of clinging to outmoded traditions 


S PUBLIC tastes and_ fashions 
A change, industries which fail to keep 
in step find themselves crowded out 
of the procession. In the lumber and 
wood-using industries, changes are slow 
and difficult because of the time required 
for cutting, seasoning, refining and fabri- 
cating wood products. This makes for 
stability but when it is permitted to pre- 
vent progress, it becomes an obstacle to 
the industry in meeting the challenge of 
rival products. 

A case in point is the hardwood floor- 
ing industry. Following the tradition that 
clear wood is most desirable and _ there- 
fore most valuable, hardwood flooring 
producers continue to cut their flooring 
strips into short lengths to get the clear 
or select pieces, eliminating entirely many 
of the characteristics of the wood, thereby 
increasing waste and leaving a residue of 
character-marked material, averaging rel- 
atively short lengths and labeled with the 
stigma “common grade” or “third 
quality.” Apparently the manufacturers 
of hardwood flooring have not given due 
recognition to the public acceptance or 
preference for those characteristics which 
add to the interest and beauty of the 
wood and therefore to the value of the 
finished flooring. 

The hardwood flooring manufacturers 
are said to be operating at a loss under 
present conditions. Their pricing policies 
are founded on the old grading practices 
reflecting the tradition that “clear” is the 
top quality and therefore should com- 
mand the highest price, leading to the 
fallacious reasoning that price differen- 
tials should be established ranging down- 
ward. from “clear” to “select,” with an- 
other drop from “select” to “common,” 
all intended to indicate relative desira- 
bility based upon quality standards which 
have been outmoded in this changing 
world. The natural result is that the man- 
ufacturers try to reduce the proportion 
of “common” to the lowest possible 
amount, cutting off short pieces which 
contain the character markings, thereby 
curtailing the “common” to between 15 
and 20 per cent of the total output. 

Under the traditional system of price 
differentials, this third “grade” product 








sells below cost of production. It appears 
to be in strongest demand and most man- 
ufacturers keep their order files in an 
oversold condition on this item, often 
turning away business which they cannot 
accept, while the clear and select grades 
pile up in the warehouses, creating a seri- 
ous marketing problem, with the constant 
pressure to lower prices and induce buy- 
ers to use more of these items. Thus 
develops the rather strange anomaly that 
the most popular item, which is in short 
supply, is being sold deliberately at prices 
below cost, and this is dragging down 
prices on the “upper grades” which have 
to be sold in competition with the so- 
called “common.” Has any one con- 
ducted marketing research to discover 
whether the popularity of the “common” 
is due to price or to the public preference 
for the character-markings? And if the 
latter is true, what would the trade be 
willing to pay for the character-marked 
type of flooring if the average lengths 
were increased? If such investigations 
have been made, nothing is known gen- 
erally on this subject. 

Why not drop the term “grade” in 
hardwood flooring and_ substitute the 
term “type”? “Grade” carries the infer- 
ence of relative quality, which logically 
demands price differentials. “Type” in- 
fers equal quality, leaving the choice to 
the taste of the buyer or the suitability 
of the flooring to harmonize with the wall 
treatment and atmosphere of the room. 
The natural characteristics in the wood 
could then be retained in the longer- 
length strips and there would be three 
types which could be produced in fairly 
evenly balanced proportions, each type 
having practically the same average 
length; namely, “clear type,” consisting 
of practically clear wood, fairly uniform 
in color and free from sapwood; “select 
type,” containing sapwood, color varia- 
tions and a limited number of minor 
characteristics; and “character-marked 
type,” containing an unlimited amount of 
characteristics which would lay a smooth, 
sound floor. These three types would in- 
clude the entire flooring product except 
perhaps 3 to 5 per cent of “factory” 
flooring, containing defects in machining 


is retarding its progress.” 


and unsightly knots or other character- 
istics unsuitable for residential floors but 
strong enough for a serviceable factory 
or warehouse floor. 

Under such a system, the result would 
be to make better use of the sawmill 
product because the flooring manufac- 
turer could use the full product of the 
log in No. 2 Common Sound Wormy and 
the upper end of No. 3 Common lumber. 
It is probable that the current practice 
of grading No. 3A Common in flooring 
lumber to cut 3314 percent clear face 
might be changed to include a type of 
board cutting 50 percent sound and such 
a combination grade might become the 
regular trade practice. 

In the flooring trade, the outcome of 
such a change in merchandising practices 
probably would be price adjustments on 
the three types of flooring based upon the 
supply-demand relationship. If the de- 
mand for the character-marked type 
exceeds the supply there is no reason why 
the price on that type should not be 
adjusted above the clear and select types, 
when it becomes necessary to lower the 
prices of clear and select to keep them 
moving. Manufacturing processes could 
be adjusted to keep the supply more 
evenly balanced with demand, and 
thereby keep the three types on a price 
parity. Ifa strong demand for the char- 
acter-marked type develops, there would 
be less cutting off of clear and select 
pieces before the strips go to the end- 
matchers. Perhaps a larger proportion 
of Sound Wormy and Sound No. 3 
Common lumber might be used to in- 
crease the output of the character-marked 
flooring. 

Realizing that such suggestions are 
revolutionary in character, they are pre- 
sented to the trade with some trepidation 
but with the very sincere belief that they 
are not only worthy of the serious con- 
sideration of the flooring trade, for the 
best interests of both lumber and flooring 
manufacturers, but other branches of the 
hardwood consuming trade might well 
consider the possibility that the policy of 
clinging to outmoded traditions is re- 
tarding the progress of the industry. 
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LEFT—Concrete floors are laid over three-inch hollow 

tile, placed on a two-inch bed of sand for the cribs, while 

the driveway remains earth. The dark streak near the 
bottom is a 10-inch galvanized iron rat fender 








Above—This crib, with capacity for 900 bushels of ear 
corn and 2,000 bushels of small grain, is a good type 
for filling with portable elevator. Plans for this, No. 5535, 
are obtainable from U. S. Department of Agriculture 
































LEFT—A substantial 2,500 bushel crib with center drive- 

way which can be closed in at the back. It is built on 

a concrete foundation, with the floor eight inches above 
ground 








Below—Detailed plans for this corn crib, No. C-344I-1, are obtainable from the University of Illinois, Urbana, and co-oper- 


ating midwestern agricultural colleges 
Build thisy 
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END EZLEVATION 


Above—For this corn crib, No. C-244-I-1, of the agricultural engineering depart- 
ment of the University of Illinois, Urbana, blueprint plans are obtainable 


Below—Plans for this crib, 32x27 feet and 10 feet high 
to plate, is obtainable as No. 3-732-Cl from the Univer- 
sity of Missouri, Columbia 
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This inexpensive field 
crib can be_ built 
quickly with posts 
cut in the woodlot, 
lath fence, and 
boards for the floor 
and roof. It offers 
temporary storage 
near the corn field 
during the rush of 
harvest 











ADDITIONAL CORN STORAGE SPACE 


for this year's crop will be in big demand. There are 257 
million bushels now under Government seal. Many growers 
will wish to store and seal their corn on their own farms and 
obtain a Government loan on it. Show your customers these 
plans, therefore; they will help you both in planning the 
crib that is needed. 
















This structure in- 
cludes two corn 
cribs, each 32 feet 
long by 8 feet wide, 
and 14 feet to plate, 
and 6 feet higher at 











inside walls; and 





Below—This high, narrow crib, capacity 700 bushels, is 
suitable for storing corn in the northern part of the Corn 
Belt. Later it can be converted into a double crib by 
putting a similar unit, facing it, across the driveway, and 
roofing the space between. It is Design No. 5533, for 
which plans are obtainable from U. S. Department of 
Agriculture 




































each has capacity 
for 2,000 bushels of 
ear corn. A _ roof 
cupola, 6x14 feet 
and 16 feet high, 
provides for me- 
chanical equipment 





This gambrel hip 
roof structure is 29x 
52 feet, 20 feet to 
plate, surmounted 
by 12x14-feet cu- 
pola, 12 feet high, 
with inside walls ex- 
tended upward 8 
feet. It includes two 
cribs, having capac- 
ity of 8,500 bushels. 
Five bins over drive 
provide for 7,500 
bushels small grain 
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Looking from the foyer into the large 

living room, a visitor is attracted by 

the simple beauty of the room with 
its quality oak flooring 





Up to now most of the articles discuss- 
ing the rapid construction of houses have 
dealt with subjects which arose with 
magical speed through the utilization of 
prefabricated units. However, we are 
now going to tell you about a six-room, 
2¥%4-bath house containing 32,000 cubic 
feet which was built of standard materials 
by regular building mechanics and ready 
for plasterers on the fifth day! No short- 
cuts, skimping of materials or labor 
were permitted. The whole difference 
between the Monday-to-Friday construc- 
tion of this large residence and_ the 
twenty-five working days which normally 
are consumed on a project of such size 
was the efficiency of the operation due to 
careful mapping out of the job. 

The wood house with lower front of 
stone, whose erection in orthodox man- 
ner in five days is believed by Leo Krae- 
mer, manager of the Chicago Lumber 
Institute, to be a national record, is 





The a house which with 
its double garage was "roughed in" 
in three working days 
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located in Lincoln Wood, a new residen- 
tial section near Evanston, Ill. It is one 
of the ten houses on Ridgeway Avenue 
which comprise the North Shore Home 
Show, scheduled to open August 13. All 
of these new homes will be ready for 
inspection, and some will be furnished. 

At the request of Mr. Kraemer, Wil- 
liam C. Tackett, builder of quality houses 
in the Chicago area, offered to demon- 
strate what could be accomplished by a 
well-balanced and efficient organization to 
reduce the time element and _ building 
costs, and still follow the usual procedure 
of having carpenters fabricate regular ma- 
terials on the site. The stage was thus 
set for the phenomenal achievement. 


HOUSE GOES UP DRAMATICALLY 
WITHOUT FLUSTER 


On a Monday morning, the carpenters 
arrived on the job and were confronted 
with the bare foundation and a pile of 
lumber and frames such as form a 
familiar sight on any new project. It 
was not until mid-forenoon that those 
watching the job noticed that there was 
something different about it. Lumber was 
being sawn to length and put into posi- 
tion with no undue hurrying, but with a 
regularity and precision that caused the 
house to take shape as one was looking. 
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DAYS 


All That Were Used 
to Erect Home With 
Regular Material in 
Orthodox Manner 


At the end of the second day, with no 
overtime labor, the house walls and roof 
were framed in, the stone veneer front 
wall was laid, and the plumber, heating 
contractor and electrician were closely 
following the carpenters. It is well to 
repeat here that all of the framing lumber 
was cut by hand on the site, and to men- 
tion that the pipe and electric conduits 
were likewise. The framing and carpen- 
try work were done under the close in- 
spection of the Chicago Lumber Insti- 
tute’s manager and inspectors from the 
Federal Housing Administration office. 
The lumber, as well as all of the other 
building materials, came from the Ed- 


ward Hines Lumber Co. branch in 
Evanston, Ill. It is that concern’s famous 
“Bonded Precision” lumber, especially 


selected for density and strength, and kiln 
dried to a low moisture content that sta- 
bilizes it to the climate of Chicago and 
vicinity and prevents settling of a house 
with resultant cracking of plaster. 

On the fourth day, the green stained 
cedar shingle roof was finished, the brick 
chimney was up, and gutters and down- 
spouts were in place. Lathers were 





Only a confirmed "sourpuss" could 
have anything but a good time in the 
knotty pine recreation room 
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Demonstration Proves Adaptability 

of Lumber for Quick, Quality 

Construction of House Under Ef- 

ficient Supervision and Following 

Well-Mapped Building Schedule 
to Avoid Lost Time 


working inside, and the carpenters were 
applying the clear cypress wide siding 
and trim. All window frames and sash 
are clear white pine. 


FIRST COATS OF PLASTER AND PAINT 
APPLIED FIFTH DAY 


On Friday, the fifth day of construc- 
tion, the exterior of the residence received 
its priming coat of paint, all of the win- 
dows were glazed, and the interior walls 
were given their first coat of plaster. Two 
more coats of plaster followed as each 
preceding one dried. By the end of the 
day all of the heating ducts, wiring, rough 
plumbing, carpentry and masonry had 
been completed. 

During the succeeding days workmen 
went on to finish the large house. 
Throughout the home the Arkansas Oak 
Flooring Company’s “Perfection Brand” 
flooring was laid, and adds immeasurably 
to the beauty of the interior. To the right 
of the foyer which one enters is the 
13-10x25-4 living room with its sidewall 
fireplace and screened 9x13-11 porch at 
the rear. A powder room is to the left 
of the front entrance, and the graceful 





— cabinets in a cheerful kit- 
c 


en provide ample storage for 
dishes, pots, pans and utensils 


stairway winds up directly in front of the 
door. The balance of the first floor con- 
sists of a dining room measuring 12-10x 
18, and a kitchen, 9-10x19, with a dining 
alcove at one end. Upstairs there are 
three large bedrooms, the main one 
having a deck roof for sunning opening 
from it, and two bathrooms. In the base- 
ment there is a good sized recreation 
room paneled in knotty pine and boast- 
ing a wood-burning fireplace of rough 
stone. The laundry and heating plant 
occupy separate quarters. 

This house which arose so quickly on 
its 60x139-foot lot, is priced at $15,700. 
The cost includes the financing charges, 
complete landscaping, screens, and a two- 
car garage equipped with overhead doors. 
It is one of 50 homes ranging in price 
from $13,900 to $30,000 which W. C. 
Tackett, Inc., erected the first seven 
months of 1939. Approximately 75 per- 
cent of them are financed by an 80 per- 
cent FHA-insured loan through the 
Home Federal Savings & Loan Associa- 
tion of Chicago, according to Mr. Tac- 
kett. The builder for some time has pur- 
chased all of the building materials going 
into his houses from the Edward Hines 
Lumber Co. and trusts that firm to give 
him quality stock. 

Summing up the fundamentals con- 





A view of the master bedroom with 

beautifully grained oak floor. The 

door at the right leads out to the 
sun deck over the porch 





tributing to the graphic demonstration of 
what is possible with regular materials 
and orthodox construction at a time when 
there is constant discussion of the need 
for houses whose units are prefabricated 
by factories in mass production, one finds 
that: first, the use of good materials re- 
duced the time and cost of building 
because the workmen expended no effort 
and lost no time making selections and 
laying aside or replacing unsuitable 
stock ; second, the careful planning of the 
whole building schedule beforehand re- 
sulted in the various tradesmen doing 
their parts in orderly progress, and last 
but very important was the efficiency of 
the workmen when directed by experi- 
enced supervisors. 

The project in the opinion of Mr. 
Kraemer proves that no changes in tried 
and proved ways of building a house are 
necessary to achieve desired results. 





The back of the house showing the 
airy screened porch, upper deck, 
and three-sided bay window 
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Union Joins Fight Against Itinerant Roofers 


The biggest bomb in a fight being 
waged by the Marquette Central Labor 
Union of Marquette, Mich., against the 
encroachments of itinerant roofers is a 
large handbill, urging upon local resi- 
dents who make their living there, their 
duty to support local merchants and 
labor, when awarding roofing jobs, while 
at the same time insuring themselves a 
better grade of roofing, or siding, and a 
higher class of workmanship. The text 
of this circular, which measures 12x18 
inches, is here reproduced, having been 
picked up by an AMERICAN LUMBERMAN 
staff representative recently visiting Mar- 
quette. The Economy Advertiser (local 
newspaper ) gives the details of the union 
campaign, and expresses its views edi- 
torially, as follows: 

“Organized labor in Marquette is up in 
arms, and justly so as a result of the 
annual spring and summer invasion of 
out-city and sometimes out-State con- 


tractors now nicely under way in Mar- 
quette to the injury of not only local 
and union labor, but to the building 
trades material dealers as well. Annually 
these contractors appear, to submit com- 
petitive bids to home owners, specifically 
on roofing and sidewall jobs, using de- 
cidedly inferior workmanship while 
throwing local skilled labor out of em- 
ployment and cutting in on the legitimate 
dealers who supply dependable materials 
and are in business in the city the year 
around, employ local labor, buy from 
other local merchants, and contribute gen- 
erously to all civic movements that have 
made Marquette what it is today, one of 
the best-kept cities on the continent. 

“In the past labor has assumed an 
attitude of passive submission in these 
matters and has taken no action in self- 
defense. This season, however, it is 
properly taking united action in an effort 
to stem the tide of the operations of these 





the opinion of the victims. 





Timely Tip jor Dealers 


Building material dealers who are located in college towns ought to get 
a “wallop” out of this little story, and likewise an idea for some extra 
profits. When a member of the AMERICAN LUMBERMAN staff visited the 
yard of the Albion (Mich.) Lumber Co. recently, he noticed a rack con- 
taining some objects that brought back painful memories! 





but have a section sawn out the center—the better to sting you, my 
dear! Handles are cut to fit the hand of the user—probably too well in 


Paddles— 
stout wood paddles—the kind that 
sophisticated Sophomores use on all 
the Freddie Freshmen, and frater- 
nity men use on the members of the 
pledge chapter. They were very ex- 
cellent paddles, provided one could 
look at them without remembering. 
E. C. Godfrey, manager of the yard, 
noticing the writer’s interest, hastened 
to explain that he wasn’t making a 
collection of college paddles, but sold 
them. They are made in the yard 
mill, and are sold to the boys at 
Albion College for sixty cents apiece. 
Several dozen are sold every year, 
with the volume business occurring 
in September. As may be seen in 
the accompanying picture, the pad- 
dles are not merely a slab of board 


itinerant operators and in a manner that 
should convince the community at large 
that organized labor fits nicely into the 











plan of any up and coming settlement, 





DO YOU LIVE IN 
MARQUETTE? 


Do You Earn Your Living in 
Marquette? 


Do you insist on a dollar value for 
a dollar spent? 


Do you believe in a square deal for 
yourself and your neighbor? 


We believe your answer is, “YES” 


The wandering roof peddler is 

here, with his glib tongue, impos- 

sible promises, high prices and in- 
ferior workmanship. 


We, the undersigned Central La- 
bor Union, pledge ourselves to 
give you, our neighbor, a dollar 
value for a dollar spent; a better 
grade of roofing and siding; a 
higher class of workmanship; a 
pledge that we will be here to ful- 
fill our guarantee of workman- 
ship; our terms will be better than 
the “here today and gone tomor- 
row” roofing peddler. 


If you plan to Re-roof, or Reno- 

vate the sidewalls of your home; 

phone your building contractor or 
your carpenter. 


GET THE FACTS! 
SAVE YOUR MONEY. 
Marquette Central Labor Union 
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and in a manner that should produce de- 
sirable results. 

“Circulars are being distributed urging 
caution on the part of home owners in 
letting contracts for home improvements, 
and urging the use of local labor in the 
operations. Organized labor is taking it 
upon itself to fight this battle single 
handed. Union men are interviewing 
home owners wherever possible, and plan 
on a citywide campaign, person to person, 
appealing to the better judgment of those 
who are tempted by these offerings from 
outside concerns, who are here today and 
gone tomorrow. Circulars are also to be 
distributed issuing a warning to all, to 
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look well into every minute detail before 
contracting to spend money for home im- 
provement, at least until they have con- 
sulted local dealers and local labor con- 
tractors to compare prices and materials. 

“The action on the part of organized 
labor is a gesture that every one in the 
city should appreciate, and consider when 
passing judgment on union activities. 
After all, organized labor is fighting the 
community problems as well as its own, 
when it institutes any measure in keep- 
ing with the union code.” 





Cleveland Firms Doing Collec- 
tive Advertising 


CLEVELAND, Onto, Aug. 7.—The 
Bagley Road Lumber Co., Bradwell Ave. 
Lumber Co., Cuyahoga Lumber Co., 
Hennie Lumber & Supply Co., Lakewood 
Lumber Co., Pearl Road Lumber Co., 
Prasse Lumber & Material Co., Rock- 
Daoust Lumber Co., the Teachout Co., 
and the North Olmsted Lumber Co., 
dealers in Cleveland’s west and southwest 
areas, are advertising collectively in 
newspapers. These companies are push- 
ing FHA financing of home improve- 
ments and featuring various merchandise 
which the companies offer. The advertis- 
ing emphasizes to the public that in buy- 
ing lumber the price it pays determines 
the grade it gets. 





People Like to Buy at a Good 
Looking Yard 


In Rock County, Wis., there is a town 
known as Avalon, with a total population 
of 125 inhabitants. Among the business 
concerns of this farming community is 
the Dean Lumber Co. D. A. Dean, a 
son of the founder, is now owner and 
manager. The photograph shows Mr. 





Dealer finds that it 
pays to make his 
place of business as 
attractive as pos- 


sible 





Dean standing in front of his attractive 
office and display building. The building 
is covered with wood shingles, attrac- 
tively painted in gray. The flower boxes 
need no explanation. The grass in front 
and at the sides of the building is kept 
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mowed and well watered. Mr. Dean said 
he found this a profitable investment for 
the small amount involved. He makes 
his place of business as attractive as 
possible. He says it makes others want 
to have their homes attractive and to do 
that, they have to buy material. Isn’t 


this a lesson for dealers in larger com- 
When a dealer in a town with 


munities ? 
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Michigan Retailer "Rises" to 
Occasion with Second 


Floor Show Windows 


The McCaul Lumber & Coal Co. in 
Ferndale, Mich., fronts on busy Wood- 
ward Avenue which is one of the most 
heavily-traveled highways of the Mid- 





The "double-deck" 
display windows em- 
ployed by the Mc- 
Caul Lumber & 
Coal Co., Ferndale, 
Mich., are quick to 
catch one's atten- 
tion 
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population of only 125 finds it profitable 
to beautify his place of business, others 
should find it profitable, too. 





Farmers Being Schooled to Do 
Own Building 


LittLteE Rock, Arx., Aug. 7.—Nearly 
seven hundred Arkansas farm people at- 
tended sixteen builder schools in as many 
counties this spring, in a continuation of 
the home-made homes campaign launched 
in 1937, said the extension service of the 





University of Arkansas. 
is to familiarize rural people with good 
building practices, so they may contrib- 
ute more of their own labor to the con- 
struction of their farm buildings and at- 
tain a better standard. 


Their purpose 





west, and one of the main motor arteries 
of Detroit. Due to the steady flow of 
automobiles past the lumber company’s 
office and the fact that other cars are 
parked in front of it most of the time, 
the display windows on the street level 
are obscured much of the day. 

Fred A. McCaul, as his friends know, 
isn’t one to let such a situation get the 
better of him. If folks couldn’t see the 
firm’s three show windows very well on 
the ground level, he would elevate some 
that could be seen! The result is shown 
in the accompanying photograph. 

The second story display windows are 
visible for two or three blocks in either 
direction on fhe thoroughfare. Their 
contents are changed frequently enough 
so that passersby are kept interested and 
give them at least a quick scanning. At 
time the picture on this page was taken, 
one of the upper show windows contained 
several large lumps of coal to stimulate 
fuel sales during the summer ; the middle 
one boosted the sales of homes, and the 
third stressed re-roofing and exhibited 
squares of wood shingles and roll roofing. 
The tall floodlight that is mounted on a 
post in front of the office illuminates the 
windows at night. 


Is This a New Wrinkle? 


Perhaps this selling aid has been used before, 
by other dealers, but if so we haven’t happened 
to hear about it, so here goes: 

The Alexandria Bay Lumber Co., Alexandria 
Bay, N. Y., advertises in its house organ: “We 
loan you a brush to apply our free of 
charge.” The dash indicates a brand of liquid 
asphalt handled by the lumber company. 
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Shed of Ross-Adams Lumber Co., 


Albertsville, Ala. Note neatly let- 
tered sign on side, and product lists 
on sliding doors 





Royston is a little city of about. seven- 
teen hundred people situated in rich, 
agricultural Franklin County, Georgia. 
To a travelling editor of a lumber jour- 
nal, the most interesting feature of the 
town is the trim, modern and well-kept 





Yellow pine walls and counter in Ross- 
Adams display room 


— 





yard of the Harbin Lumber Co., owned 
and operated by Frank K. Harbin. The 
entire yard is contained under one roof, 
with a railroad loading platform along 
one side and a truck loading platform 
along the other. At the front is a com- 
bination display room and office, and be- 
hind this is the neat storeroom for paint, 
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glass and related items. Mr. Harbin 
stated that, due to Governmental inter- 
ference with business and agriculture, he 
was working twice as hard as he ever 
had and making half as much, and that 
just about every business man and farmer 
in the county was having the same ex- 
perience. “The only way we can get out 
of this,” said the genial but thoroughly 
aroused lumberman, “is to keep talking 
and get in our lick at the next election.” 
A few farmer customers came in and 


backed Mr. Harbin’s statements. One of 
them said that, as far as he could see, the 
whole situation could be summed up with 
an illustration. A few years ago he could 
raise two hens, bring them to town and 
get two shirts. Now he was allowed to 
raise only one hen, and consequently he 
could get only one shirt ; and if that made 
for prosperity and better living, he 
couldn’t see it. 

Just south of LaGrange, Ga., on the 
road to Columbus, are a number of small 
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MANY MODERN 
YARDS SERVE GEORGIA 
AND ALABAMA 


tenant houses, built of rough lumber, and 
colored with what from the road appeared 
to be creosote. Several of the occupants of 
these were asked what the treatment was, 
but none of them knew. At the Daniel 
Lumber Co., in LaGrange, the question 
was put to Claude Daniel, who explained 
that these cheap houses were built with 
rough shortleaf which can not be painted. 
In lieu of paint, a mixture of old crank 
case oil, picked up at filling stations and 
garages, and oxide of iron purchased at 





Ross-Adams paint and wallpaper de- 
partment 





3 cents a pound, is made. The total cost 
of the houses is about $1,200, including 
eight concrete posts which serve as foun- 
dation. 

From Mr. Daniel we learned -that pri- 
vately financed construction is getting 
under way in fair volume in and near 
LaGrange, with quite a number of houses 
and a few churches and commercial addi- 
tions in prospect. This company does 
general contracting, but preserves a sat- 
isfactory volume of small cash sales by 
frequent use of newspaper advertising. 

We reached Macon, Ga., and the J. W. 
McCook Lumber Co., in the middle of a 
warm Saturday afternoon, and found 
T. F. Rodgers, who told us that both Mr. 
and Mrs. McCook had left for the week. 
Macon is a busy manufacturing center 
with a half-dozen cotton mills, one large 














Office and display room of Ross- 
Adams Lumber Co. Paint depart- 
ment is in wing at right 
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OF THE RETAILE 


Agriculture in the Southeast Is Becoming More Diversified -- 


Some Tenant Houses Are Being Built--Smaller Towns Expect 
Good Volume of Construction, Which Yards, as Often in the 


Amemcanfiumberman 


Southeast, Contract as Complete Job 


iron foundry, and several brick and tile 
plants. In the surrounding country, wide 
diversification of agricultural products is 
taking place rapidly. Peaches are gen- 
erally regarded as a gamble, but water- 
melons and canteloupe are being shipped 
in ever increasing quantities. Corn is 
now a fair money crop, and increasing 
acreage is being planted every year. Hogs 
and cattle are beginning to be raised in 
quantity, and there is a drive under way 
to get rid of scrub cattle, and replace 
them with registered stock. 4-H con- 
tests, according to Mr. Rodgers, are do- 





ing much to improve Georgia herds, and 
there is a concerted move on foot to learn 
how to cure hams properly in order to 
command better prices. 

“We expect a substantial increase in 
home building this year,” said Mr. Rod- 
gers. “There are several good houses 
under way now. A majority of the houses 
we build run about $4,500 without base- 
ment, and around $5,000 with enough 
basement for a heating plant. These 
prices include insulated roofs, which are 
quite popular. All in all, we are going 
to have a pretty fair year.” 

In Albertsville, Ala., a few miles south 
of a TVA dam in the Tennessee River, 
is the recently rebuilt yard of the Ross- 
Adams Lumber Co., managed by O. C. 
Adams. Shortly before the time of our 
call, Mr. Adams had returned from one 
of the Johns-Manville schools, which he 
praised highly. The yard is located on 
the main highway through town, and the 





Exterior view of Vesuvius Lumber 
Co., Montgomery, Ala. Front is 
white cement on metal lath 


lumber shed is one of the most attrac- 
tively painted we have ever seen. It is 
almost impossible to pass it without not- 
ing it, and getting an idea of some of the 
products that are carried. The inside of 
the office and display room is equally at- 
tractive, with wall, counters and fixtures 
of natural finish pine. A well stocked 
paint department occupies a wing of the 
display room, other parts of which are 
devoted to wire screen, wallpaper, build- 
ers’ hardware, medicine cabinets, roofing 
and flooring. 

Driving out of Montgomery, Ala., one 


morning we were attracted by the ex- 
tremely modern plant of the Vesuvius 
Lumber Co., and stopped to make a call. 
We were too early for any of the heads 
of the concern, but did pause long enough 
to take a picture, admire the yard. 
We learned that the company does gen- 
eral contracting, and expects a better 
volume of new home construction this 
year than it had in 1938. The front of 
the building is white cement on metal 
lath, and the inside is National Gypsum 
Co. imitation wood walls. 





Frank K. Har- 
bin, owner, 
Harbin Lum- 
ber Co., Roys- 
ton, Ga. 








At the Conner Lumber Co., in Tus- 
kegee, Ala., the St. Louis Cardinals base- 
ball team proved to be a better drawing 
card than we were. On inquiry we found 
that Mr. Conner had gone to Mont- 





View of one end of Harbin Lumber 
Co.'s plant. At left is entrance to 
paint and glass department 





gomery to see an exhibition game. We 
did learn from R. D. Conner, how- 
ever, that the Tuskegee Institute, famous 
negro university, and the Veterans’ Hos- 
pital for disabled colored soldiers, were 
the biggest sources of the company’s 
business. 


Diversification of lines is being weighed 
carefully by the Dilworth Lumber Co., 
Huntsville, Ala. 

“Now,” said Mr. Dilworth, “we are 
handling about every stable building ma- 
terial there is, and we find that we must 
ever keep in mind having something 
new for our customers. One of our recent 
additions was cement. Nor are the lum- 
bermen the only merchants who are 
diversifying. There is a wholesale grocer 
in town who handles roofing. It has to 
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stop somewhere, and, when it does, some- 
body will go down. We hope and we 
think that our expansion of lines is log- 
ical, and that, when the change is com- 


plete, we will be here, and that probably 


the wholesale grocer will wish he had 
never heard of roofing. That sounds no 
more logical to me than for us to take 
on canned soup. 

“We still raise a lot of cotton here, 
but we are getting away from it in favor 
of corn and hay for dairying. Dairymen 
need no large, expensive barns. They 
can conform to State sanitary regulations 
by providing a milking shed, screened 
and roofed, and with a concrete floor that 
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can be flushed.” 
The Dilworth com- 
pany takes general 
contracts for homes 
in the city, but does 
not go outside. La- 





View of front of 
Daniel Lumber Co., 
LaGrange, Ga. 





bor is sub-let to a 
general contractor. 
In effect, the ar- 
rangement amounts 
to package selling. 





Dealer Builds Materials Into Houses 
to Get Established Prices 


Port Huron, Micu., Aug. 7.—The 
residents of this city on Lake Erie have 
been kept new house conscious for the 
past several weeks by the South Side 
Lumber Company’s model homes. F. L. 
Mortimer, co-partner of the firm, which 
has two of the largest yards in the St. 
Clair River district, and owner of the 
Port Huron Building & Supply Co., Inc., 
decided early this year that the modern 
way to sell lumber and building materials 
was in the tangible form of a moderately 
priced house. 


He started out with a small but fully 
modern dwelling costing $3,800, and sold 
it on FHA terms a week before it was 
finished. All during its construction it 
was publicized weekly on the building 
page of the local newspaper in advertise- 
ments whose copy called attention to cer- 
tain materials utilized. 


The company started its second model 
house immediately, while still riding the 
crest of publicity. Several good pros- 
pects for a slightly higher priced home 
had been = secured 
during the building 
and showing of the 
first model, so it was 
decided to put up a 
structure in the 


$5,000 - class. The 





The second of two 
model houses built by 
the South Side Lum- 
ber Co., Port Huron, 
Mich., which sold for 
$5,350. The townsfolk * 
were so interested in 
it that 1,000 of them 
inspected it during 
construction 


accompanying picture is of the finished 
house, which proved as great an attrac- 
tion during its construction as its fore- 
runner. It, too, was advertised each 
week, and people were invited to inspect 
it during its erection. More than 1,000 
interested individuals accepted the offer 
and learned a lot about modern materials. 
On the day it was completed, a local doc- 
tor visited it for the first time and pur- 
chased it within ten minutes at a price of 


$5,350. 


ADS SOLD ROOFING, OVERHEAD 
GARAGE DOORS 


In addition to the newspaper advertis- 
ing each Saturday, which called attention 
to certain items used in construction from 
week-to-week, Mr. Mortimer established 
a large sign on the corner of the lot and 
listed on it the companies furnishing ma- 
terials and the names and phone numbers 
of contractors on the job. It is well to 
mention that as a result of one of the ads 
inserted, calling attention to the overhead 
doors on the garage, the South Side Lum- 
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ber Co. sold several units. Another ad- 
vertisement stressing the roofing of the 
model brought the sale of a number of 
jobs. 

The English home was built of lumber 
bearing the S.P.A. grade-mark. Clear 
red cedar siding covers the exterior, with 
the entranceway bordered with brick. All 
outside walls are insulated, and all win- 
dows and outside doors weatherstripped. 
A Heatilator installed in the fireplace 
made such a strong talking point that five 
of the units were sold to home owners 
who desired to get more benefit from 
their own fireplaces. Trim in the living 
room and dinette is red gum, and floors 
are oak manufactured by the E. L. 
Bruce Co. The heating plant with its 
air conditioning system is so placed in 
the basement that ample recreation space 
is left. 


LETS CONSTRUCTION JOBS 
SEPARATELY 


Mr. Mortimer selects the contractors 
on his house jobs from the group of men 
who continually use materials stocked in 
the yard. He lets each part of the whole 
project separately, paying each group of 
tradesmen as they finish their work. 

Since completing the second model 
house, the lumber dealer has started two 
houses to cost $3,800 and $5,000, and 
closed a deal for an $8,000 one. It is his 
intention to continue along his previous 
line of advertising them during their con- 
struction. The first two dwellings con- 
structed netted him 10 percent. 

“While this is not a large margin of 
profit, I am getting my established prices 
on all building materials,” Mr. Mortimer 
said. .“I have found out this: finish the 
job right up even to screens and storm 
sash, and you have everyone talking 
about ‘a complete home.’ We intend to 
stay on that track.” 
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The big shed of a big concern doing business in a big way in a big State 


A “Star” Yard of the “Lone Star” State 


[Continued from Front Page] 


this statement is well founded. Efficiency 
is the keynote—beginning in the -admin- 
istrative and executive departments, and 
carrying on through the merchandising 
and operating branches, if, indeed, these 
activities can be separated into branches, 
as they all are co-ordinated for the one 
objective of supplying the community 
which the company serves with the best 
and most suitable materials for any con- 
struction purpose—stored and delivered 
in the best possible condition. To that 
end the best planning ability and expe- 
rience of the organization have been 
brought to bear, with results shown 
equally forcefully by front page views 
of the office and the paint sales room, and 
by the impressive pictures of interior and 
exterior of the warehouse presented on 
this page. Seldom, if ever, has this 
writer seen a more beautifully kept stock 
of lumber than that stored in the bins of 
the Kuntz-Sternenberg company. Kept 





One of the aisles in main shed of Kuntz Sternenberg Lumber Co., Austin, Tex. 


all under cover, and piled in the bins with 
mathematical precision, the ample stocks 
of choice lumber of every description, 
dimension, boards, finish, etc., attract the 
eye and fairly cry out to be hauled away 
and built into homes. 

Equally interesting are the woodwork- 
ing shop—fully equipped with modern 
machinery—and the drafting department, 
where plans are drawn and building 
advice given by qualified specialists, sur- 
rounded by every physical aid for giving 
efficient service. 

The Kuntz-Sternenberg Lumber Co. 
works in close co-operation with the local 
architects, contractors and _ builders, 
periodically inviting them to social parties 
staged at the plant, for the purpose of 
cultivating friendship and goodwill, as 
well as discussing mutual problems. 
These gatherings are punctuated with 
refreshments, and marked by fun and 
fellowship. 

Another goodwill gesture of the com- 





pany is that of co-operating in meetings 
of the local Home Economics Club, held 
on a Saturday afternoon in the company’s 
warehouse, attended by as many as a hun- 
dred women, with a sprinkling of men, 
and some children, who observe with 
interest the demonstrations given of 
paints, wallpaper and other materials for 
improving and beautifying the home. 





ESULTS of a survey by a leading 
R trade publication in the coal field 

show that while 62 percent of those 
interviewed in the Middle Atlantic 
States, the New England States, Ohio, 
Wisconsin and Colorado use coal for 
heating their homes, only 40 percent of 
this group would use the same type of 
heating if rebuilding. Thirty-two per- 
cent of the coal group preferred oil and 
22 percent favored gas. Twenty-seven 
percent of those surveyed now use oil 
and 9.5 percent use gas. In considering 
new. homes, 42 percent of the entire sur- 
vey favored oil, 28 percent coal and 27 
percent gas. Coal leads the “present” 
list, it is reported, because of economy. 
A high percentage would change to oil 
and gas because of cleanliness. This 
would indicate the necessity for more 
automatic coal burning equipment and 
dustless deliveries. An important angle 
to be considered, in selling coal or any 
other commodity to the consumer, is that 
of service. In getting help on service 
problems, only 16 percent of the people 
using coal got help from their dealers. 
This compares with 23 percent on oil 
and 40 percent on gas—the latter per- 
centages no doubt being one of the 
strongest reasons why those surveyed 
placed preference for oil ahead of coal, 
and gas at least on a par with coal. Re- 
tail lumber and building material dealers, 
as “package” merchandisers, will be in- 
terested in heating trends; also in the 
effect of customer service on the ultimate 
purchase. 
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Lumber Firm 
Holds Open 
House For 


Dealers, Con- 
tractors and 


Other Guests 


Wetts, Micu., Aug. 7.—Interest in 
home building and improvements has 
been stimulated in this community with 
the sponsoring by the I. Stephenson Co., 
of Wells, of a Home Show in celebra- 
tion of the completion of a large, mod- 
ern retail lumber and building materials 
warehouse. 

The Home Show, which was held in 
the warehouse building at Wells Aug. 
2 to 4, attracted many visitors, who stud- 
ied with interest the displays of building 
materials installed by various manufac- 
turers. Exhibiting at the Home Show 
were: The Andersen Corporation, Bay- 
port, Minn.; Bradley Lumber Sales Co., 
Warren, Ark.; Weyerhaeuser Sales Co., 
St. Paul; Metallated Insulation Co., De- 
troit; Upson Co., Lockport, N. Y.; Cer- 
tain-teed Products Co.; Johns-Manville 
Corporation; Morgan Co., Oshkosh; 
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Representatives of building material concerns who attended the Home Show held in the new retail 
lumber warehouse of the |. Stephenson Co., at Wells, Mich., Aug. 2-4, are here shown, as fol- 
lows: E. G. Seiler, Bradley Lumber Sales Co., Warren, Ark.; David Ferguson and Glenn V. MacMillan, 
Weyerhaeuser Sales Co., St. Paul; Mr. O'Connor, Detroit; C. R. Short, Upson Co., Lockport, N. Y.; 
S. M. Tart, Certain-teed Products Co.; R. A. Chenoweth, Johns-Manville Corporation; W. J. Cashin, 
1. Stephenson Co.; H. E. Manthei, Morgan Co., Oshkosh; E. €. Fairbrother, Wood Conversion Co., 
St. Paul; G. M. Pfeier, Martin-Senour Co., Chicago; Arnold Morner and H. V. Newell, Edward Hines 
Lumber Co., Chicago; C. D. Michael, Majestic Co., Huntington, Ind.; Mike Farrell and Howard 
Rasmussen, |. Stephenson Co. 


Wood Conversion Co., St. Paul; Martin- 
Senour Co., Chicago; Edward Hines 
Lumber Co., Chicago; Majestic Co., 
Huntington, Ind. 


About One Hundred Guests 


About one hundred contractors, car- 
penters and dealers of the district were 
guests of the I. Stephenson Co.. at a 
meeting held in the new warehouse on 
one of the evenings of the Home Show. 
George N. Harder, general manager of 
I. Stephenson Co., presided at the meet- 
ing. Movies of the operations of the 
Edward Hines Lumber Co. were shown 
to an attentive audience. 

Fire destroyed the retail lumber depart- 
ment’s buildings at Wells on May 16. In 
their place were erected two corrugated 
iron buildings, 54 by 180 feet and 54 by 
100 feet. Both buildings are well lighted 


and ventilated, and embody modern and 
handy features observed in retail yards 
in various parts of the country on inspec- 
tion trips taken by Michael Farrell, retail 


manager. 
Displays of model houses in miniature 
attracted much attention. The Home 


Show emphasized the fact that many peo- 
ple are desirous of building their own 
homes, although the matter of financing 
was something with which a number of 
them were not familiar. Various financing 
plans were explained by attendants at the 
Home Show. 

The I. Stephenson Co., besides being 
one of the largest manufacturers of lum- 
ber and dimension stock in Michigan, 
conducts an extensive retail business in 
building materials. 

The new buildings and stock represent 
an investment of almost $75,000. 





NEW RETAIL WAREHOUSE OF I. STEPHENSON CO. AT WELLS, MICH., IN WHICH THE HOME SHOW WAS HELD 
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Handshakes Express Hearty Goodwill 





President Bedford F. Seale (left) is con- 
gratulated by Capt. D. P. Lowery 


BIRMINGHAM, Ata., Aug. 7.—Ad- 
dressing Bedford F. Seale, president and 
general manager Seale Lumber Co., the 
AMERICAN LUMBERMAN representative 
said : 

“Mr. Seale, we would like to tell our 
readers about your big birthday party and 
barbecue, commemorating the eighth 


} anniversary of the establishment of your 
| company in Ensley (a district of Bir- 


mingham), which, according to a news 


| story printed in the Birmingham News, 
| must have been a big affair.” 


Prompt and courteous was the re- 


| sponse of Mr. Seale, who said, in effect: 


“Well, we gave considerable thought 
and time to the planning of our party— 


| including making careful arrangements 
for the serving, and the tables on which 


| of between 600 and 700 persons. 





our guests were to eat—and we think it 
scored quite a success, everything going 
off very nicely, with a splendid turnout 
The 


of 700 Visitors 
to Lumber Yard 


on Firm’s Eighth 
Anniversary 


party was of course held in our own yard. 
Under the roof of our mill building, 
which is 70x90 feet, tables were arranged, 
as shown in one of the photographs. There 
were approximately 250 linear feet of 
tables, with service from both sides. 

“We think it was a splendid advertis- 
ing stunt. Anyway, it brought a lot of 
our good customers and prospective cus- 
tomers into our yard, many of whom had 
never been here before. Our original in- 
tention was to entertain our contractors, 
carpenters, purchasing agents, realtors, 
etc., but we soon discovered that we 
should also invite a lot of our individual 
customers. That is, we were afraid we 
might hurt the feelings of some of our 
good friends by not asking them, so we 
finally decided to take a chance on a blan- 
ket invitation to all our friends and cus- 
tomers. This invitation was extended 
through a write-up in the newspaper and 
a public announcement inviting all to be 
our guests. 

“In figuring the refreshments, we 
trusted to luck, estimating as closely as 
we could. Fortunately, our guesses 
proved pretty good. Anyway, everyone 
got all the delicious barbecue and trim- 
mings he cared for. It was a hot day, but, 





Secretary-treasurer J. M. Vakakes (right) 
shaking hands with Charles L. Harris 


much to our surprise, the only thing we 
were left ‘long’ on was the beer. 

“It has been our regular practice in 
years past to send out a letter to all of 
our customers on our anniversary, and 
this party may be regarded as, in a sense, 
a development, or outgrowth, of that idea. 
We consider this a splendid plan for 
building good will. 

“We thought we had hatched an origi- 
nal idea, but when we got our copy of the 
AMERICAN LUMBERMAN of July 29, and 
saw the pictures and story of a very simi- 
lar shed picnic held by the Oldham & 
Sumner Lumber Co., at Dallas, Tex., we 
concluded that we both had hit upon a 
good idea, at the same time, without 
either party knowing that the other was 
working along that line.” 

Just for the sake of the record we add 
that the Seale Lumber Co. anniversary 
celebration here described took place on 
Saturday, July 7. 








Some of the 600 to 700 guests of the Seale Lumber Co., Birmingham (Ensley), Ala., at the big barbecue held in commemoration of 
the eighth anniversary of this progressive concern 
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Selling Ideas 
Noted While 
Rolling Along 


Santa ANA, Ca.ir., Aug. 7.—‘‘People now- 
adays want homes in a hurry,” said the man- 
ager of the Liggett Lumber Co., Santa Ana, 
Calif. “And they also want to know in advance 
what the cost will be, so they can budget ac- 
cordingly. We have had great success with 
our precision-built homes, which we offer in 
a number of designs, at a flat rate of $2,500— 
complete, with garage, plumbing, heating and 
decorating. This is for a five-room house, built 
with local materials, by local workmen. When- 
ever we hear of any per-ons in the market 
for building we send them a booklet of plans, 
and write a personal note inviting them to 
come in and talk the matter over with us, 
assuring them no high pressure salesmanship 
will be used, but genuine assistance offered. 

“We make an especial appeal to bridal 
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Here the Frank Curran Lumber Co., Santa Ana, Calif., does business 


couples. As soon as we hear of an engagement 
we send a card to both parties: “Brides and 
grooms—Start off in a new home of your own. 
Investigate the Liggett home building service. 
Many young people have found that we had a 
plan that enabled them to start married life in 
a home of their own. Maybe you can do the 
same. Consult us. There is no obligation.” 

Another live retailer of Santa Ana is Frank 
Curran, of the lumber Co. bearing his name, 
who remarked: 

“It is the woman these days who does the 


Yard of the Liggett Lumber Co. at Santa Ana, Calif. 


choosing when it comes to renovating the 
house,” said Frank Curran, of the lumber 
company bearing his name; “so we direct our 
advertising concerning remodeling, painting and 
the like mostly to women. ‘Shopping with 
Betty Ann’—a page in the local paper devoted 
to things in the stores that interest women— 
may seem a strange place for a lumber firm 
to advertise, but we have achieved excellent 
results through our small paragraphs therein. 
A recent ad suggested: ‘We say, and we think 
you will agree with us, that a little bit of 
paint will work wonders. A woman spends a 
great deal of time in her kitchen, and therefore 
if the kitchen is never redecorated it becomes 
a very monotonous place for her. Re-decorate 
it. Phone 8, Curran Lumber Co., for best re- 
sults.’ 

“Women glancing through the page come 
upon this suggestion, and in many instances act 
upon it. Another efficient ad said: ‘You would 
not think of wearing a dress or hat that was 
outdated. Then why live in a home that is 
inconveniently arranged and old fashioned in 
design. For a very reasonable sum you may 
build a modern home that is arranged to your 
liking. Phone 8, today.’ Of course they do not 
immediately go to the telephone and order a 
new home, but it sets them to thinking, and to 
talking the matter over with Friend Husband, 
with result, frequently, that several weeks later 
they do telephone and ask for estimates.” 


Practices Package Selling of Homes 


“Sell the whole package!” Such is the 
sales slogan of one of Portland’s (Ore.) 
really veteran retail lumber sales organiza- 
tions, now serving the second generation 
in its community. This is the Alberta 
Lumber Co., located in one of the city’s 
larger East Side residential areas, on a 
busy thoroughfare that pierces the center 
of the district. Founded in 1915, the 
firm’s original business mainly was fill- 
ing “pickup orders” from persons building 
or doing repair work within the immedi- 
ate residential area. It had a little 10 by 
12-foot office, and one shed—60 feet long. 

C. H. Morton, then assistant, is now 
the owner. Under his direction the firm 
has expanded into a complete service, and 
now makes a specialty of “selling the 
whole package.” It’s facilities now in- 
clude two large offices and showrooms 
and two sheds, one 130 feet long and one 
117 feet long. 


Sales manager now is R. C. Leaf, son 
of a pioneer lumber manufacturer. He 
has long visioned the need for selling the 


idea of making home building an effort- 
less, pleasant undertaking for the individ- 
ual. He, therefore, sells the complete 
house. When a builder, either building 





for re-sale or for occupation by himself, 
is ready to go ahead, Mr. Leaf gives him 
a service that includes every detail of the 
construction leaving the builder only the 


Interior of office and show room of Alberta Lumber Co., Portland, Ore. 
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pleasant task of watching the home rise, 
or exercising a general overseeing in- 
terest. 

Sons, daughters and sons-in-law of or- 
iginal customers are now buying their 
home service from the Alberta Lumber 
Co., and enjoying the carefree aspects 
of home construction as well as the 
friendly, neighborly help of Messrs. Mor- 
ton, Leaf, and their associates. Next 
year the Alberta Lumber Co. will cele- 
brate its 25th anniversary, and already is 
looking forward to the event. 





GUARD your reputation, if you ex- 
pect your reputation to guard you. 


Yard Manager Designs a Nice Home 


The house of which a photograph and 
floor plans are shown here is worth at- 
tention because of the use of corner win- 
dows in the dining room, the eight-feet 
wide plate glass window in the living 
room, and a garage with capacity of two 
cars. The photograph does not reflect 





Front view of office and yard of Alberta Lumber Co., Portland, Ore. 


shingles, Foundations and basement walls 
are concrete, and a full basement is sup- 
plied. An oil fired heating and condition- 
ing plant is located in the basement, 
which is partitioned to provide space for 
a recreation room apart from the utility 
section. The main girder through the 
basement is a steel 
I-beam. Wood joists 
are 2x8, spaced 12 
inches on center. 
Plaster in the liv- 





Corner window in 
dining room, and 
wide plate glass one 
in living room, and 
attached dual-pur- 
pose garage, are fea- 





tures of home 








the full size of the window because of 
the temporary guard sash placed over the 
opening during construction. The exte- 
rior is finished with ten-inch lap siding, 
and the roof is of dark blue asbestos 
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ing room is rough. 
Plaster walls and 
ceilings in the bed- 
rooms on the upper level were covered 
with one coat of Texolite, blue in one of 
the rooms, and salmon in the others. One 
coat of Texolite produced a smooth, uni- 
formly colored surface. Floors are maple. 
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All trim is stock fir. Particularly pleas- 
ing, and easy to apply, is the 53-inch 
casing with back band made to match. 
All exposed roof surfaces are insulated 
with Balsam-Wool, and the ceiling of the 
garage, above which one of the bed rooms 
is located, also is insulated. 

The garage, 11 feet by 24 feet, is 
heated, and is of the attached type now 
becoming popular for additional use as a 
party or game room. By finishing the 
garage walls and providing a drip pan, 
the room can be kept as clean as any 
other part of the house. It can be con- 
verted into a party room by simply back- 
ing the automobile out into the drive, 
removing the drip pan and bringing in 
the card tables or table tennis equipment. 
In some parts of the South attached 
garages are already being used as dual- 
purpose rooms, and they are equally 
adaptable in the North, where they are 
heated for winter use and screened for 
summer. Thus it is possible where there 
are children of high school age to hold 
an adult party in the basement recreation 
room and a youth party in the garage, or 
vice versa, both at same time. 

The house -shown and described here 
was designed by Ray Treganza, manager 
of the F. M. Reed Lumber Co., Mauston, 
Wis., in which city the house was built. 
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Birch and maple 
add to attrac- 
tiveness of kit- 
chen in “Lum- 
ber's Dollar-a- 
Day Home" in 
Town of To-mor- 
row at New York 
World Fair 


In maple, this 
lovely "Little Bo 
Peep" juvenile 
bedroom set by 
Simmons com- 
bines daintiness 
with sturdiness 


Courtesy, American 
Furniture Mart 


Maple takes the 
hard knocks, as 
alleys and nine- 
pins, in this luxu- 
rious layout by 
Brunswick-Balke- 
Collender, a 
company that has 
been fabricating 
it into many and 
ever - changing 
forms for almost 
a century 


Courtesy, Brunswick- 
Balke-Collender Co. 


The pleasing sim- 
plicity of this 
Swedish modern 
set results from 
use of bleached 
maple; prima 
vera has been 
used decoratively 


Courtesy, American 
Furniture Mart 


Meeting the Challenge of 
~ INDUSTRIAL TRANSITION | inf 











A Contrast in Methods 


It is said that for the last thirty years a cer- 
tain fish company has annually sent an identical 
sales letter, or the current revision of it, to the 
same mailing list, and is able to estimate in 
advance, within a very reasonable factor of 
error, what its volume of sales is going to be. 
The appetite for seafood can remain perma- 
nently intrenched with an individual—may 
continue as a legacy in his household—but the 
reefs of disaster are cluttered with the wreck- 
age of those who have tried to apply similar 
principles to the hardwood lumber business. 
Very few industries remain whose require- 
ments are even similar to those of thirty years 
ago, and a sales letter is now only one step in 
the routine of bringing on orders. 


Adapting Products to New Uses 


So, in contrast with that ancient period when 
a sales letter was adequate for a mill to embark 
upon its season’s run with orders on the books 
for half its total production, the lumber man- 
ufacturer is now faced with a problem requir- 
ing skillful planning to produce the proper 
proportion of items which will -be absorbed in 
a going market, and to avoid those which will 
not sell. To do a creditable job at this requires 
a rather intimate knowledge of the hardwood 
trade, and a lot of co-operation and co-ordina- 
tion throughout each lumber organization. 
Even then, the best laid plans may go astray. 
But the careful surveying of markets, the 
active promotion of whatever business is avail- 
able to derive the maximum volume from it, 
the furtherance and the development of new 
outlets, have been for many years included 
among the tenets of the Northern Hemlock & 
Hardwood Manufacturers’ Association. These 
lumbermen are good planners. They cover 
their market in its most vital spots. They 
adapt themselves promptly to the kaleidoscopic 
shifts in the use of their products. 


Promotion Wins Place in Industries 


Let us regard a few of these industrial tran- 
sitions and see what has been done about them: 

A clear illustration of transition is offered 
in the refrigeration industry. For a good many 
years, refrigerator cases were manufactured 
primarily of elm and ash, Suddenly, almost 
over night, refrigerator cases went to metal, 
and there wasn’t a great deal that the lumber 
industry or the wood refrigerator manufac- 
turers could do about it. They were faced with 
one of the mechanical developments which 
characterize a mechanical age as their good 
customers went out of business. As a conse- 
quence, lumber stocks in these items continued 
to grow until they reached a distress position 
in the market. About this time, the promo- 
tional effort which had been expended upon 
these woods to find a place for them in the 
industrial picture where they might be profit- 






































































ably 
witl 
of tl 
sur 
sira 
grai 
: attr 
stal 


ing 


wor 
pre 
but 
mis 
per 
cra 
otk 
of 


pli 





3 ha 
pr 


be 


wi 


he 


in HARDWOOD MARKETS 


bs 
4 
; 
{ 
$ 
* 
3 


y HAROLD S. CROSBY, 
Forest Products Engineer 


ably disposed of, began to bring some results, 
with ultimate reduction of stocks and removal 
of these species from the bargain counter. Con- 
sumers had to be made familiar with the de- 
sirable properties of these woods, the lacelike 
grain figure of elm, which could be displayed 
attractively with certain finishes; the unusual 
stability of black ash—shock resistance, bend- 
ing properties, ability to hold fastenings. 

The story of expansion of uses of these 
woods in industries where they are now ap- 
preciated, is too detailed to be recited here, 
but the achievement speaks for itself. We 
might continue with a tale of what has hap- 
pened in agricultural implements, boxes and 
crates, vehicles, kitchen cabinets, a hundred 
others. They all indicate some changes, many 
of them revolutions. We are continually grap- 
pling with problems of adjustment. 


Woods Suitable for Wide Range of Uses 


The properties contained within the northern 
hardwoods, which render them suitable or 
preferable for different purposes, fit them for 
a very wide range of industrial uses. This is 
better comprehended when we consider that 
basswood is the softest of all commercial hard- 
woods, while, at the other end of the line, we 
havé hard maple, which is one of the hardest, 
heaviest, and most durable. Between them we 
have black ash, rock and soft elm, and birch, 
as well as a few minor species such as soft 
maple, butternut, aspen, and beech. We can 
not plan for maple and leave basswood to shift 
for itself. We must consider them all. In sev- 
eral instances, industries have been established 
on one or more of these species, but the re- 
quirements, styles, practices, and methods of 
industries have changed to the extent that only 
a few woods hold their previous dominant 
positions. These species are the same as pro- 


Birch paneling, 
full length floor 
to ceiling, exem- 
plifies the dignity 
of Court Cham- 
ber, which has 
furnishings in 
copper stain to 
match its walls 


Demand for hard 
maple has re- 
ceived impetus 
from the increas- 
ing vogue of Co- 
lonial designs for 
furnishing mo d- 
ern interiors 


This dainty juve- 
nile set by Sim- 
mons, is in ma- 
ple, honey finish, 
with decoration 
of frolicsome 
dancing figures 


Courtesy, American 
Furniture Mart 


To northern white 
birch, in natural 
finish, this dinette 
set owes a beau- 
tiful surface that 
enhances its 
graceful design 


Courtesy, American 
Furniture Mart 
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duced by the. previous generation, but what a 
terrific contrast in their applications! 


Must Have Decorative, Style Appeal 


It was recognized some years ago that most 
uses carry the necessity of producing accept- 
able decorative appeal, and that woods must be 
displayed attractively, so the best talent of the 
wood finish manufacturers was called into co- 
operation with hardwood manufacturers. As a 
result, field men now produce business for the 
mills through displaying 6-inch samples of the 
newest trim and furniture finishes designed to 
capture the aesthetic interest of decorators, 
designers and architects, while the promotion 
of furniture to match trim and doors has the 
effect of doubling or tripling the footage on 
many jobs, at the same time advancing the use 
of wood by harmonious creations. Styles, too, 
are of importance, and the light finishes— 
blondes, honey tones or natural color furniture 
enlivened by vivid upholstery—is where birch 
and maple really “go to town.” The past sev- 
eral years have noted some lovely developments 
in solid board paneling, in which several hard- 
woods have participated, “Colonial” knotty 
birch being among those favored. Novelty fur- 
niture, such as equipped the famous Sun Valley 
Lodge, has added volume. The primary result 
from the current popularity of Venetian blinds 
was enjoyed by these manufacturers. 

The current public works program has 
opened possibilities for trim, doors, gymna- 
siums, and class room _ floors, school 
furniture, auditorium seats, dormitory, hos- 
pital and office furniture, wall paneling 
and hardwood construction lumber. Probably 
without completely realizing, because the tran- 
sition of markets has invited progressive 
changes in mill methods also, our manufac- 
turers have supplemented their manufacturing 
facilities, have refined their products, have 
learned the desires and needs of their custo- 
mers and have catered to them, to the end that 
the woods of the North, forever regarded with 
high esteem, are better appreciated than ever. 


Must Meet Changing Consumer Demands 


Consumer preference governs styles and 
types of products, and even the products them- 
selves. Consumer preference is a fickle and 
unpredictable element. Yet the planning of 
sales must be interpreted from it, from change 
to change. The planning of sales and produc- 
tion can not be discontinued. It has become a 
most permanent, and is recognized as a most 
important factor in our business. There is 
not only the necessity of assurance to the con- 
sumer of a long-range supply of these valuable 
hardwoods, but the further knowledge that the 
proper items will be on hand in condition to 
use when he needs them. This is one respon- 
sibility the lumberman of today’s generation 
has been called upon to fulfill, From such 
prosaic purposes as toothpicks, to the exciting 
appointments of the most lately launched 
luxury liner, the life stream of lumber markets 
must be studied, watched, and serviced. 

The object of the cravings of a seafood 
gourmet, which bears the same streamlining 
and color tones as thirty years ago, finds no 
parallel in the discriminating motives that in- 
fluence today’s purchaser of household, busi- 
ness or pleasure equipment, who dictates the 
trends in the hardwood business. 


The floor of this 
stylish clubhouse 
is hard maple, 
which can stand 
heavy traffic and 
maintain its good 
appearance 


Courtesy, Maple Flooring 
Manufacturers’ Association 


Curly maple is 
here so matched 
by Roddis as to 
provide a mod- 
ernistic surface 
design that in- 
corporates the 
beautiful grain of 
the wood 


Courtesy, Roddis Lumber 
& Veneer Co. 








Here natural 
birch takes a ma- 
ple stain, on 
which bright fig- 
ures disport 
themselves to 
earn this Lulla- 
bye suite its name 
of "Calico Cir- 


cus 


Courtesy, American 
Furniture Mart 


On natural birch 





there has been 
put a finish of 
shell white enam- 
el, to form a 
background for 
animal figures in 
vastel shades; 
this Lullabye set, 
with Sheraton 
legs, is modern 
in feeling 






Courtesy, American 
’ Furniture Mart 
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NORTHERN HEMLOCK AND HARD- 
WOOD MEN STUDY CONDITIONS 


MILWAUKEE, WIs., Aug. 7.—The outlook 
for the industry was discussed in an all-day 
mid-summer meeting of the Northern Hemlock 
& Hardwood Manufacturers Association here, 
Aug. 1, under the direction of President Al 
Klass, Oconto. It appeared to be the general 
opinion that northern hemlock and hardwoods, 
while not faring so well at present, were due 
for better times. 

This subject was very thoroughly covered 
by a report presented by Secretary O. T. Swan. 
Divided into five sections, the paper included 
a wealth of data on: Lumber production and 
consumption; parity production and diversion; 
trend of lumber uses; current statistics, and 
sales statistics. Of pertinent concern to the 
industry was the information on the trend of 
lumber uses from 1913-1933. It was shown 
that maple and birch have grown rapidly in 
use as furniture woods since 1928, with the 
largest percentage of production in each case 
going into furniture and chairs in 1933. The 
swing to Colonial designs in furniture for the 
entire house has been a boon to maple and 
birch, since they lend themselves to manufactur- 
ing period pieces. The two woods have also 
been helped by the popularity of furniture fin- 
ished in the natural lightness of the lumber. In 
the charts dealing with elm it was shown that the 
major part of the wood in 1933 was converted 
into boxes and crates, whereas vehicles and 
parts absorbed the largest percentage in 1928. 

Mr. Swan’s charts on the production of lum- 
ber by 35 firms in 1938 and 1939 prepared from 
association statistics showed that more hard- 
woods and softwoods were being produced July 
1, 1938, than on the same date this year. It 
was further shown that shipments of both 
woods were higher the first six months of 
1939 than the same period of last year, and 
that shipments were considerably above pro- 
duction at the close of June, 1939, in hardwoods 
and softwoods. Stocks of hard and softwoods 
at the 35 companies were shown in graphs to 
be under what they were a year ago. 


Hardwood Production Maintained 


Northern softwoods have been rapidly dis- 
placed during the past forty years, but northern 
hardwoods have maintained their relative posi- 
tion with respect to total hardwood production 
fairly well with a production running about 12 
percent of that of the entire United States. 
Further, the percentage of American production 
in basswood, birch, elm and maple produced 
in the North has remained the same for forty 
years, and Wisconsin-Michigan still produce 60 
percent of the basswood, 70 percent of the 
birch, 40 percent of the elm and 60 percent of 
the hard maple. 

It was, also, pointed out by Mr. Swan that 
the latest Government surveys of standing saw 
timber in the Lake States show greater supplies 
than previous figures had indicated were avail- 
able. It appears that the sawmill industry will 
be active another twenty years. It was said 
that there is much timber under non-operating 
ownership. 

R. B. Goodman was asked to make a few 
remarks after Mr. Swan had presented the 
report. He said that the way in which the 
Price of lumber affects the demand is peculiar, 
since a rise in price frequently brings sub- 
stitution by competing woods. He pointed to 
the use of yellow pine by railroad car manu- 
facturers instead of white pine as an example. 

e does not expect the market ever to be re- 
gained by the latter wood. 


Must Produce "Superior Lumber" 


Mr. Goodman believes that a portion of the 
business lost to small competitive mills can be 


met by producing superior lumber. He also 
suggested that cutover lands be made to pro- 
duce later revenue through pulpwood. 


Walter Gorman of the Lake Superior Lum- 
ber Corp., Ontonagon, Mich., spoke up at this 
point and stated that hemlock is not in as 
great demand by paper mills for pulpwood as 
formerly because spruce from Sweden, Canada 
and the West coast has made advances into the 
market. Spruce is very popular with paper 
mills since it produces a finer grade of stock. 
Mr. Goodman questioned C. E. Curran of the 
Forest Products Laboratory in Madison as to 
whether experiments were being conducted 
with hemlock to improve it as a pulpwood. 
Mr. Curran replied that hemlock is said to be 
more difficult to bleach and is not always as 
clean a stock, but stated that research may 
better its status. John Landon of the Marathon 
Paper Mills, Iron Mountain, Mich., believes 
that pulpwood is in a temporary slump and 
will regain its former healthy condition. 


Restoration of Confidence Needed 


John W. McClure, secretary-treasurer Na- 
tional Hardwood Lumber Association, com- 
mented that all of the industry’s lumber 
troubles could be taken care of if there was a 
restoration of confidence. He made the inter- 
esting assertion that he believes the little mills 


R. B. GOODMAN, 
Marinette; 
Speaker 


oOo. T. SWAN, 
Oshkosh; 
Secretary 


are making 50 percent of the southern lumber, 
and are capable of producing even more. 

Mr. Curran shed encouragement on the 
future of the hemlock manufacturers in his 
brief address dealing with new uses of wood. 
He told how lignin is becoming the basis of 
the rapidly expanding plastic industry, and said 
that hemlock contains more lignin than the 
average pulpwood. He believes that the plastic 
developments may bring wood back into fields 
lost to it in recent years. As an example, he 
cited the automobile industry, and stated that 
in the near future some panels in cars may be 
made of wood plastics. 

The residents of the United States use an 
average of 250 pounds of paper annually, by 
far the highest per capita consumption of any 
country, according to Mr. Curran. He sug- 
gested that it would seem like a good idea to 
him if the United States Chamber of Commerce 
carried out a campaign to increase the per 
capita use of paper in other cuuntries. 


H. G White, assist- 
ant forest economist of 
the Lake States Forest 
Experiment Station at 
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St. Paul, read a paper 

on Timber Quality and 

Selective Logging in 

the afternoon. He 

credited the members of the association with 
initiating the first study of selective logging, 
and pointed out that in 1927 it published the 
results of this study. Mr. White stated that 
selective logging not only assures timber in 
the future but reduces logging costs. In proof 
of the second point, the speaker told of studies 
in 1925-26 which showed that trees under four- 
teen inches in diameter will not cover the total 
cost of marketing the lumber they produce, 
and that the highest return per thousand board 
feet is obtained if no trees under eighteen 
inches are cut. In 1936 it was found that 
changing conditions had brought on more con- 
clusive evidence in favor of selective logging. 
The last study revealed that minimum diameter 
limits of trees that will cover their total costs 
of production are: sugar maple, fifteen inches; 
yellow birch, fourteen inches; basswood, thir- 
teen inches, and elm, sixteen inches. 


The effect of the wage-hour law on the log- 
ging business was discussed by some of the 
members. Mr. Landon estimated that his com- 
pany’s overhead is 10 percent above what it 
was before the Act went into operation. He 
stated that the decreasing time for workers and 
higher overhead are causing an increase in the 
cost of production, and that it is more difficult 
to get men to work efficiently. 


Describes New Legislation 


E. O. Buhler of the Washington, D. C., office 
of the Forest Service explained the Co-opera- 
tive Forest Restoration bill which was pre- 
sented in the House of Representatives two 
weeks ago and in the Senate on July 31. The 
bill would authorize the Secretary of Agricul- 
ture to enter into co-operative agreements or 
leases with the owners of forest lands in order 
to provide for their management in accordance 
with proper forestry practices and other pur- 
poses. The legislation was evolved by George 
Putman, president of the New Hampshire Farm 
Bureau, and W. J. Neal, master of the New 
Hampshire Grange, and was an outgrowth of 
the hurricane in the East last September which 
felled so much timber. The bill is designed 
to aid farmers and portable sawmill men. The 
members of the Northern Hemlock & Hard- 
wood Manufacturers Association showed in- 
terest in the bill and it was referred to a com- 
mittee for study. 

A. L. Osborn, in characteristic form, re- 
viewed the history of the Lake States lumber 
industry during the past fifty years, giving 
many interesting examples of foresight and 
hindsight. He recalled the time in the white 
pine days when hardwood and hemlock acreage 
went begging, or was sold at ridiculous prices, 
only to be purchased back ten years later at 
greatly increased prices. He emphasized the 
theory that prosperity comes only with in- 
creasing production of the things the people 
want and urged that our economic policies be 
directed towards that end. 
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San Francisco, Aug. 
4—The Western Pine 
Association — whose 
membership comprises 
the vast majority of the 
principal producers of 





SWIFT BERRY, 
Camino, Calif.; 
President 





Ponderosa, Idaho white, and California sugar 
pines throughout that great region extending 
from the Canadian line to the Mexican border, 
and in a general way flanked by the Rocky 
Mountains on the east and the Cascade Range 
on the west—concluded a series of four days 
of conferences here today. Tuesday and 
Wednesday were devoted to meetings of vari- 
ous standing committees; Thursday, to the 
meeting of the board of directors and mem- 
bership, and Friday to a comprehensive industry 
discussion of the all-important subject of dis- 
tribution. 

The Western Pine Association has tackled 
with characteristic energy the baffling problem 
arising from present chaotic conditions in the 


Group at 
Western 
Pine 
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distribution of lumber. Two years ago the 
association made an intensive survey of the 
distribution methods of its members, and during 
the past year a special committee has studied 
the situation closely and prepared reports for 
the membership. 


"Prosperity Triangle" of Western Pine 


At the general meeting Wednesday, Secre- 
tary-Manager S. V. Fullaway, Jr., presented the 
subject to the membership, in preparation for 
their consideration of it the following day. The 
principal part of Mr. Fullaway’s summary was 
as follows: 


“At the annual meeting in February, 1938, 
I discussed the results of the Western Pine 
Distribution Study, which had just been com- 
pleted and were subsequently submitted to each 
of you. In that connection, I referred to the 
three points of what I termed the “Prosperity 
Triangle” of the industry: (1) A_ proper 
supply-demand_ relationship; (2) Adequate 
trade extension and, (3) Sound methods and 
ethical practices in distribution. 


Production Restriction Is Not Enough 


“There is now general recognition that a 
proper relationship between production and de- 
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Treasure 
Island 
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FRONT ROW (KNEELING) LEFT TO RIGHT: 


W. F. Baird, Michigan California 


Lumber Co., Camino, Calif. ber Co., 


Swift Berry, Michiqan California Lum- 
Camino, Calif. 


Oroville, Calif. 
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fy Western Pine Has Profit-Minded 
= Look at Its “Prosperity Triangle” 


mand is one of the essentials for a healthy 
industry. Costly experiences of the past have 
demonstrated the unavoidable penalties of in- 
dustry over-production, and currently the 
association executive and economics committee 
studies and makes recommendations in_ this 
field. Most of us also realize that mere re- 
striction of production does not mean a suc- 
cessful industry. Adequate lumber trade ex- 
tension is a necessary adjunct, unless gradual 
extinction of the industry is to be invited. But 
the natural advantages which should accrue 
from rational production and adequate trade 
extension can be entirely dissipated if sound 
methods and good ethics are not employed in 
the distribution of the product. 


“The Westren Pine industry, in a deliberate 
and intelligent manner, is attempting to solve 
the problems of supply-demand and of trade 
extension. It has yet made no corresponding 
effort to solve the very real problems of dis- 
tribution. And because failure to solve these 
latter problems largely nullifies the real objec- 
tives of the other two—industry stability—the 
meeting tomorrow offers an opportunity which 
must not be lost. There is nothing more im- 
portant to your business at this time. No other 
plans should be permitted to keep you from 
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BACK ROW (STANDING) LEFT TO RIGHT: 
Chas. Schleef, Swayne Lumber Co., A. H. 


Dewees, N. W. Ayer & Son 
(Inc.), San Francisco, Calif. 


A. F. McKinley, Southwest Lumber 
Mills (Inc.), McNary, Ariz. 

A. M. Aston, Biles Coleman Lumber 
Co., Omak, Wash. 

J. P. Hennessy, McCloud River Lum- 
ber Co., McCloud, Calif. 

Henry G. Klopp, White Pine Sash 
Co., Spokane, Wash. 

Leo G. Opsahl, Red River Lumber 
Co., Westwood, Calif. 

A. J. Stange, Mt. Emily Lumber Co., 
La Grande, Ore. 


James G. McNary, Southwest Lumber 
Mills (Inc.), McNary, Ariz. 


S. V. Fullaway, Jr., Secretary-Manager 
Western Pine Association, Portland, 
Ore. 


C. C. Stibich, Tahoe Sugar Pine Co., 
Auburn, Calif. 


C. L. Isted, Shevlin Hixon Co., Bend, 
Ore. 


J. J. Pugh, Russell & Pugh Lumber 
Co., Springston, Idaho 


Harold J. Ford, Yosemite Sugar Pine 
Co., Merced Falls, Calif. 


Albert Hermann, Western Pine Asso- 
ciation, Portland, Ore. 

Homer Jamison, Byles-Jamison Lum- 
ber Co., Shaver Lake, Calif. 


Stanley O. Hall, National Door Manu- 
facturers Assn., Chicago, Ill. 


W. E. Griffee, Western Pine Asso- 


ciation, Portland, Ore. 


E. C. Wert, Long Lake Lumber Co., 
Spokane, Wash. 


Ted Wert, Long Lake Lumber Co., 
Spokane, Wash. 

Walker B. Tilley, Western Pine Asso- 
ciation, San Francisco, Calif. 

C. E. L. Measure, Western Pine Asso- 
ciation, San Francisco, Calif. 

N. L. Cary, Western Pine Associa- 
tion, Portland, Ore. 

Clyde B. Martin, Western Pine Asso- 
ciation, Portland, Ore. 

J. M. White, Long Bell Lumber Co., 
Weed, Calif. 
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SOUND DISTRIBUTION--Finds Multiple Representation 


Americanfiumberman 


and Selling Costs on Small Volume Encourage Unearned 
Discounts and Disproportionate Market Demoralization 


SUPPLY-DEMAND.-- 


Recommends Rational 

Production Policy for Re- 

mainder of Year as Essential 
to Wellbeing of Industry 


participation in that meeting. You should come 
prepared to face the real facts in the situation, 
to assume your share of the responsibility for 
present conditions, and to consider proposals for 
a solution in a give and take manner. Com- 
promise is the essence of co-operation and only 
by that means can an acceptable answer to the 
present difficulties be found. 


Unearned Discounts Demoralize Market 


“There are two rather broad features of 
successful lumber distribution. First, there is 
the matter of policy—the distribution of the 
product through the legitimate channels gen- 
erally recognized by all factors of the industry, 
and this involves the allowance of discounts 
and commissions only for actual service ren- 
dered. Unearned allowances of any kind mean 
increased selling costs, which this industry can 
not afford under present cost-return relation- 
ships. But of even more concern, such practices 
lead to a complete loss of confidence among 
fellow competitors, and between the manufac- 
turer and distributor, which means market 
demoralization. From the 1937 study and gen- 
eral observation since that time, it is my feeling 
that only in a relatively small volume of the 
industry’s total business is the unearned dis- 
count involved. But the effect on market con- 
ditions is entirely out of proportion due to the 
vicious rumor which results, and the apparent 
willingness of many to accept such rumor. It 
is because of this situation that the unearned 
discount is the most immediate problem. 


Multiple Representation Increases Costs 


“The second feature, however, should be 
kept in mind in any consideration of the former, 
because of certain definite relationships between 
the two. Sound use of the approved distribu- 
tion channels in itself is important, since a 
concern or industry may utilize only the legiti- 
mate channels and yet, by the methods followed, 
can build up excessive sales cost and undermine 
the market ‘through multiplicity of representa- 
tion. Also such methods undoubtedly invite, 
either directly or indirectly, the allowance of 
unearned discounts. This point I should like 
to develop a little further. 


“On a sheet distributed there are presented 

some of the facts developed by the 1937 Dis- 
tribution Study. You have seen these before, 
but not in exactly this form. In these tables, 
which do not include data on local deliveries, 
it is shown that the salaried salesman and the 
commission man now participate in more than 
half of western pine sales. Although no com- 
parable figures for earlier periods are available, 
it is true, I believe, that the volume of western 
Pine distributed through these factors is appre- 
ciably greater than it was ten or fifteen years 
ago. This fact should, therefore, be in mind 
when possible solutions to present difficulties 
are being considered. 
_ “The wholesaler is still a dominant factor 
in the sale of our product, participating in a 
large percentage of the business. His good 
will and support are therefore desirable and 
must be recognized. 





“These figures indicate that 17%4 percent of 





TRADE EXTENSION 
--ls Cheered by Success 
of Promotional Efforts and 


Expects Gain in Shipments 
of Shop and Other Items 


the volume carries multiple selling costs—a 
point which can not be overlooked in a con- 
sideration of the unearned discount problem. 
Multiple sales costs mean large sales expense, 
and are easily and conveniently the precedent 
for allowances to others. In fact, the matter 
of high selling costs generally—and this in- 
cludes the level of discounts and commissions— 
may very logically be assumed to have some 
bearing on the growth of unearned allowances 
and discounts. 


Must Simplify Distribution Channels 


“There are, of course, other factors which 
have influenced the situation. To my mind, it 
is entirely reasonable to conclude that there is 
a very direct relationship between unearned 
discounts and the industry problem of quantity 
discounts. The latter must therefore have 
proper consideration in any plan or program 
which is designed to correct existing practices, 
just as must the whole question of wholesale 
discounts and commissions. 

“In conclusion I wish to hazard the opinion 
that this industry can solve this distribution 
problem. If a substantial majority will take 
a firm stand on who shall receive (1) whole- 
sale compensation, (2) commissions, and (3) 
quantity concessions, and, with this as a start, 
make a sincere effort to simplify their channels 
of distribution, the industry will be in a fair 
way to experience better times. If the industry 
does not find a solution, and reasonably soon, 
legal and regulatory answers may be expected. 
Such a development would not be desirable.” 

Swift Berry, general manager Michigan- 
California Lumber Co., Camino, Calif., and 
president of the association, in convening the 
general session on Wednesday, followed the 
usual procedure of this organization by calling 
the members to their feet in respect to those 
of their associates who died during the past 
year: George York, Albuquerque, N. M.; Wil- 
liam Keeler, Gibbs, Idaho; Lester Kirkpatrick, 
Post Falls, Idaho; Fred Schmitten, Cashmere, 
Wash.; Mrs. Mary E. Gray, Spokane, Wash. ; 
Mrs. Harry G. Miller, Kalispell, Mont.; Mrs. 
R. D. Baker, San Francisco, Calif. 

Thursday, Aug. 3, had been designated 
“Western Pine Day” at the Golden Gate Ex- 
position. The general meeting was carried 
through in one session without recess until 
about 1:30, and then adjourned for the day so 
that a large portion of the membership could 
attend the Exposition and visit the Western 
Pine Home there. 


Convention Program Outlined by President 


President Berry very briefly outlined the 
progress of the work of the various committees, 
and the discussions on the day’s program. This 
was a semi-annual meeting, and President 
Berry called attention to the fact that twice 
a year there is an opportunity for open dis- 
cussion by all the membership of the various 
problems confronting the industry, and the work 
of the association. He urged the members to 
give adequate attention to the association’s 
statistics. He pointed out, as an important part 


(Continued on Page 68) 
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MORTON, MISS. 


Mississippi 
a lite 


This Missis- 


virgin 
sippi Shortleaf is 
lumber so qood, so 


well manufactured, 
it will meet the most 
exacting demands of 
your most particular 
customers. We can 
supply all your needs 
in Yard and Shed 
Items, Eased-Edge 
Dimension, Flooring, 
Ceiling, Siding, Fin- 
ish, Mouldings, Cas- 
ing, Base. Shed 
stock is_ kiln-dried. 
Air-dried items Lig- 
nasan-treated. 





Annual Capacity 35,000,000 Feet 
i. C. and G. M. & N. Railroads 
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WESTERN NORTH CAROLINA LUMBER 
AND SUPPLY DEALERS ASSEMBLE 


AsHEvVILLE, N. C., Aug. 7.—One of the most 
interesting meetings of lumber and building 
supply men of the western section of North 
Carolina in several years was that held on 
July 27 at the George Vanderbilt Hotel, in 
Asheville. 

With approximately 35 dealers.and salesmen 
present, the meeting was called to order by 
Elbert W. Snead, of Greenwood, S. C., presi- 
dent of the Carolina Lumber and Building Sup- 
ply Association, who first asked for a report 
from the North Carolina legislative committee. 
Alex S. Watkins, of Henderson, N. C., first 
vice president of the Carolina association and 
chairman of its North Carolina legislative 
committee, told of the work done by the as- 
sociation throughout the last session of the 
North Carolina legislature. 


Good Work Accomplished 


One of the principal accomplishments was 
the retention of the exemption from the North 
Carolina sales tax of basic building materials. 
Lumber, brick and other basic materials, al- 
though exempted under the 1937 Revenue Act, 
were not exempted under the 1939 law until 
after a long and steady fight by the association 
and its legislative committee. Mr. Watkins ex- 
plained that in addition to saving the exemp- 
tion of these basic materials, the lumber and 
supply men of North Carolina will also save 
the 1/20 of 1 percent wholesale tax on these 
materials, which they have had to pay and 
absorb during the past two years. Lumber, 
brick, hollow tile, sand, gravel and stone are 
completely exempted and no sales tax whatever 
will have to be paid on them under the 1939 
sales tax law, which became effective July 1, 
1939. Through the efforts of the association, 
a number of other measures, vitally affecting 
the interests of the dealers, were either killed 
or modified. Mr. Watkins’ committee appeared 
on several occasions in opposition to the pro- 
posed North Carolina Wage and Hour Bill, 
and was instrumental in having action on this 
deferred for two years. 

The secretary of the association, E. M. Gar- 
ner, of Charlotte, followed Mr. Watkins with 
a brief report on the legislative work of the 
National association, citing the renewal of 
FHA and the changes in the National Housing 
Act, effective July 1, 1939. 


Guest Speaker Leads Forum 


The guest speaker of the morning session, 
Charles E,'Marsh, manager of the Memphis 
Lumber Exchange, made a stirring address on 
the value of co-operation and fellowship among 
local dealers, Following this, Mr. Marsh led a 
forum discussion in which all of the dealers 
present participated. During the course of the 
discussion, at the request of a number of deal- 
ers, Mr. Marsh told of the splendid work being 
done in Memphis and Knoxville through the 
Small House Construction Bureaus in those 
cities. 


Fellowing the noon luncheon, P. M. Barger, 
of the P. M. Barger Lumber Co., of Moores- 
ville, N. C., made a brief talk on the subject 


of closer relationship among manufacturers, 
wholesalers and retailers, with observations on 
the work of the Carolina association and the 
usefulness and value of active and associate 
membership in the organization. 

Following Mr. Barger’s talk Secretary Gar- 
ner presented an illustrated sketch of the as- 
sociation’s sales training program, “Tested Sell- 
ing Methods.” Several dealers present enrolled 
for the course. 

The last speaker on the afternoon program 
was Gerald Jerome of Greensboro, N. C., chief 
underwriter of the Federal Housing Adminis- 
tration. Mr. Jerome explained the details of the 
amended Housing Act, after which he discussed 
the local financing problems of the dealers and 


answered many inquiries relating to the FHA 
insured mortgage financing plan. 

In addition to the dealers and guest speakers 
mentioned, the following were among the visit- 
ing guests: J. H. Lane, Sunrise Lumber Co., 
Fort Pierce, Fla.; N. J. McGuinn, Morgan 
Millwork Co., Charlotte, N. C.; James L. Oak- 
ley, Lumbermen’s Mutual Casualty Co., Phila- 
delphia; J. C. Trott, Keasby & Mattison Co., 
Charlotte, N. C.; G. H. Redfern, Volunteer 
Portland Cement Co., and Paul Hubbell, Lum- 
bermen’s Credit Association, New York. 

One of the features of the regional meeting 
was the third quarterly meeting of the directors 
of the Carolina association, held Wednesday 
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evening, July 26, in the private dining room 
of the George Vanderbilt Hotel. Directors of 
the association came from every section of the 
Carolinas, and stayed throughout the regional 
dealers’ meeting, held on Thursday. Elbert W. 
Snead, of the W. J. Snead Lumber Co., Green- 
wood, S. C., president of the association, pre- 
sided at the directors’ meeting and the follow- 
ing directors were in attendance: 


F, A. Brooks, Brooks Lumber Co., Greens- 
boro, N. C.; L. F. Ross, Home Building Co. 
(Inc.), Asheboro, N. C.; O. H. Folley, Sumter 
Planing Mill & Lumber Yards, Sumter, S. C.; 
Frank R. Sires, Sires Lumber Co., Charles- 
ton, S. C.; W. T. Spencer, Spencer Lumber Co., 
Gastonia, N. C.; R. 8S.’ Kirby, Tucker-Kirby 
Co., Charlotte, N. C.; R. G. Wray, Reidsville 
Flour Mill & Lumber Yards, Reidsville, N.C.; 
Alex Watkins, Henderson, N. C.; W. D. Mar- 
tin, Martin Millwork Co., Raleigh, N. C.; 
Claudius Dockery, Jr., Dockery Lumber Co., 
Greensboro, N. C., and E. M. Garner, associa- 
tion secretary, Charlotte, N. C. 


IMPORT GROUP MEETS UNDER 
SHADOW OF THE ROCKIES 


CoLorapo SprinGs, CoLo., Aug. 7.—The mem- 
bers of the Philippine Mahogany Manufactur- 
ers’ Import Association (Inc.) held their an- 
nual conference, at the Broadmoor Hotel here 
on July 28 and this was followed by a meeting 
of the board of directors. 

In attendance were members of the associa- 
tion representing the industry on both the At- 
lantic and Pacific, as well as other sections of 
the country. Included among those present 
was A. M. Amend from Manila, P. I., presi- 
dent of the Atlantic, Gulf & Pacific Co. of 
Manila, which concern is a member of the 
association. 





The meeting proved of very great interest 
to those present; matters of considerable im- 
portance to the association, as well as to the 
industry as a whole, being discussed and acted 
upon. Members of the board of directors for 
the current fiscal year of the association were 
elected, as follows: 


W. G. Scrim, Findlay-Millar Timber Co., 
Los Angeles; Roy Barto, Cadwallader-Gib- 
son Co. (Inc.), Los Angeles; H. R. Black, 
Black & Yates (Inc), Brooklyn; Thomas E. 
Powe, St. Louis; J. K. McCormick, Henry J. 
Winde Co., Charlestown, Mass.; Glenn W. 
Cheney, Dant & Russell (Inc.), Portland, 


Group picture of members PMMIA ([Inc.) at annual meeting held at Broadmoor Hotel, Colorado 
Springs, July 28. Reading left to right: J. K. McCormick, treasurer, Henry J. Winde Co., Charlestown 
District, Boston; Daniel R. Forbes, counsel PMMIA (Inc.), Washington, D. C.; W. G. Scrim, associa- 
tion president and representative of Findlay-Millar Timber Co., Los Angeles; J. Raymond Peck, presi- 
dent Insular Lumber Co., Philadelphia; T. B. Bledsoe, president Brown-Bledsoe Lumber Co. (Inc.), 
Greensboro, N. C.; Harry D. Gaines, Thomas E. Powe Lumber Co., St. Louis; Roy Barto, president, 
Cadwallader-Gibson Co. (Inc.), Los Angeles; Howard R. Black, president, Black & Yates (Inc.), Brook- 
lyn; A. M. Amend, president Atlantic, Gulf & Pacific Co., of Manila, P. I.; G. P. Purchase, assistant 
secretary-treasurer PMMIA [Inc.), Los Angeles. In background is the Will. Rogers Memorial Stadium, 
in which are held rodeos, football games, and other out-of-door activities. The Stadium was erected 
by Spencer Penrose, owner of the Broadmoor Hotel 
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Ore.; J. Raymond Peck, Insular Lumber Co., 
Philadelphia. 

At the directors meeting the following officers 
were re-elected : 

President — W. G. Scrim, Los Angeles 
(elected for seventh consecutive year). 

Vice president—H. R. Black, Brooklyn, 
XN... 

Secretary-treasurer—Glen W. Cheney, Port- 
land, Ore. 

Assistant secretary-treasurer—G. P. Pur- 
chase, Los Angeles. 


An interesting feature was a_ celebration 


» around the dinner table on Thursday, July 27, 


the occasion being the birthday of Director 
J. K. McCormick, of Henry J. Winde Co., 
Charlestown, Mass. A birthday cake and trim- 
mings were enjoyed by all present. 





> Southwest Hardwood 


Mills Gratified Over 
Market Improvement 


Monroe, La., Aug. 7.—Optimism was voiced 


at the meeting of the Southwestern Hardwood 


Manufacturers’ Club here July 25, reports from 
members showing increased sales, no surplus 
stocks in popular items and an actual shortage 
of many. T. J. While, club president, presided. 
An analysis of past sales, presented by Secre- 
tary George Schaad, Jr., showed that June 1 
to 22 sales of identical mills totaled 13,886,000 
feet; from July 1 to July 22, 14,452,000 feet. 
Members were advised by Mr. Schaad that 
the new schedule of rail rates effective in 
Louisiana on Aug. 1 is available now. Reduc- 
tions to the North and East, he said, will prob- 
ably become effective on or about Sept. 15. The 
secretary reported having forwarded the club’s 
resolution, asking deferment of effective date 
of wage increases and hour reduction under 
the Wage-Hour law, to Congressmen. The ad- 
justments involved in application of white 
fringed beetle quarantine to intercoastal ship- 
pers had also been handled, and Mr. Schaad 
urged the manufacturers to promptly advise the 
club if any delay in shipments is experienced 
because of the quarantine. 
Resolutions of sympathy for the families of 
= late Harry J. Brenner and Walter D. 
rewer, both active members, were nrepared 
by a committee composed of Grover N. Har- 
rison, Dave C. Johnson, and George Stapleton 
and adopted by the organization. 
Accomplishments to date of the research 
work conducted at the plant of the Chicago 
Mill & Lumber Co. at Tallulah, La., were de- 
tailed by M. B. Christian, entomologist in 
charge of the activity designed to control the 
Ambrosia beetle and the Lvctus (powder posty 
beetle. The work at Tallulah has been con- 
ducted for an entire year, during which 178 
chemicals have been tried for Lyctus control. 
Three of these look good. Borax looks es- 
pecially good, but those in charge of the re- 
search work are not yet prepared to give it a 
final recommendation above the others tried. 
The borax, it was said, is also good in the con- 
trol of sap stain. Discussion of the technical 
features of the insect pest control was followed 
by a brief talk bv Dave C. Tohnson, sneaking 
for the National Lumber Exporters Associa- 
tion, which organization is sponsoring the work, 
Mr. Johnson asked for a small contribution to 
help carry on the activity, and the cluh gave 
its endorsement by voting an appropriation of 
$10 a month for ten months. 





Receives White Pine by Lake 


Burrato, N. Y.. Aug. 7.—The R. T. Jones 
Lumber Co., North Tonawanda, N. Y.. has re- 
ceived half a dozen cargoes of white nine lum- 
ber so far this season. A cargo of 1,600,000 feet 
will arrive at the yard in a few days. 
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ALTERNATE BoaRDs of Temlok De Luze in green and white, in four-foot squares, created this inter- 
esting ceiling for the Minneapolis Moline Tractor Company's showroom, in Kansas City, Missouri. 





THIS CEILING JOB WAS WON WITH THE MATERIAL 
WHICH OFFERS INSULATION, COLOR, AND QUIET 


ROFITABLE new business 

comes your way when you 
sell Armstrong’s Temlok De 
Luxe, the modern insulating in- 
terior finish. This smooth-sur- 
faced board combines efficient 
insulation, attractive decoration, 
and effective noise-quieting. That 
combination can mean extra 
profits for you! 

Temlok De Luxe can be used 
effectively in practically any in- 
terior—in business offices, public 
buildings and institutions, and in 
residences. There’s a wide market 
for the three-fold service it has to 
offer, and it’s easy to sell, too. 


Prospects know and have con- 
fidence in the name “Armstrong.” 
And they like Temlok’s six pleas- 
ing colors—ash, coral, cream, 
green, walnut, and white. 

You’re assured of prompt de- 
livery when you handle Temlok 
De Luxe. Conveniently located 
wholesalers throughout the 
country are equipped to give 
quick service. 

Ask for samples and complete 
Write to 
Armstrong Cork Company, 
Building Materials Divi- 
sion, 987 Concord Street, 
Lancaster, Pennsylvania. 


information today. 





Armstrong’s TEMLOK INSULATION 





DE LUXE INTERIOR FINISHES 


TEMSEAL SHEATHING ~ 


LATH 


~ ARMSTRONG’S MONOWALL 

















Eight miles from L’Anse, Mich., tourists pass 
one of the most unique advertising demonstra- 
tions that any company could possibly think 
of. The Ford Motor Co. operates a very 
large sawmill in L’Anse. Due to its size, it 
is not convenient to escort visitors through 
this mill, so the Ford Motor Co. conceived the 


In center is the model sawmill, while on either side are shown some of the homes of the Ford Motor Co.'s model sawmill town near L'Anse, Mich. 


Mill Town Would Amaze Old-Timers 


circular drive. Other pictures present a close-up 
of one of the homes, showing the type of 
houses provided, and afford a general view of 
the village. 

This project of course is not intended to 
be a money-making proposition, from a lumber 
standpoint. 


But the Ford Motor Co. feels 





The twin buildings at right and left are for school purposes, while the one in center background is the 
community hall of the Ford Motor Co.'s model sawmill village near L'Anse, Mich. 


idea of actually building a model sawmill and 
a model town right on the main automobile 
road heading into the famous Copper Country. 
Thousands of tourists pass there each season, 
and many hundreds of them are attracted by 
this model sawmill and town. The sawmill is 
so spotlessly clean that one might sit on the 
carriage of the mill and eat his dinner. 

Fifteen thousand feet of hardwoods a day 
are cut at this mill, which are later trans- 
ported by truck to the large mill in L’Anse. 
So far, the company has built twelve houses 
for the employees of the mill. This is not 
one-third enough to take care of the present 
mill employees, it being necessary for the rest 
to live in the city and drive back and forth to 
work. 

One of the photographs here reproduced 
shows the school buildings and the Community 
Hall of the village. Another shows the model 
mill in the background, with lawn between the 
two rows of houses, which are located on a 


whatever, to visitors stopping at the village. 


It is merely an indirect advertisement of the 7 
Another motive behind the” 
project was that of instilling the idea of pro-~ 


Ford Motor Co. 


viding adequate living quarters for employees 
of large industrial concerns. 


Forests of British Columbia 
Being Cut Too Fast 





Vancouver, B. C., Aug. 7.—Danger of av 
sharp diminution of Douglas fir timber sup-7 
plies in British Columbia during the next twen- © 
ty-five years was voiced recently by Maj. L.7 
R. Andrews, manager of the trade extension | 
bureau of the B. C. Lumber & Shingle Manu- ~ 
“We are cutting our” 


facturers’ Association. 
Douglas fir at a far greater rate than is jus- 
tified by growth,” Maj. Andrews said, “Un- 
less something is done to create new tree crops, 


Douglas fir supplies will be very much di- 7 





This is a closeup of one of the houses in the Ford model sawmill town, showing the type of homes © 


provided for the company's workers 


that it is a profitable advertising stunt, as it 
gives thousands of people an opportunity to 
see how lumber is manufactured. No attempt 
is made to advertise Ford cars, in any way 


minished within a-quarter of a century.” The 
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speaker said there was a plentiful supply of | 
Douglas fir, but hemlock was not being mar- E 


keted as it should be. 





General view of the Ford model sawmill town 


near L'Anse, Mich., showing types of homes, and picturesque setting 
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Into Lumber 
Yards All Over 
the Country 
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Be Ready » ofit on Sisalkra Silos 


When These Farmers Comm pto Your Yard 











| epi sign points to farmers puftiig up more silage this season than 
for many years past. 17,000,000 more bushels of corn than in 1938 
are estimated for the 1939 crop. And, with more and more farmers 
turning to beef cattle feeding because}of Government Farm Control, — 
there is more need than ever for economi al storage of silage. 


Prospects were never better for dealers to ca h in on Sisalkraft Tempo- 
rary Silo sales... and, never have we offered a more complete and com. 
prehensive advertising and selling plan to Sisalkraft dealers the country 
over. Advertising in farm papers— direct mail advertising to your own 
list of prospects — advertising for your place of business — for your use _. 
in local newspapers and movie houses. All designed to do one thing — 
draw farmer prospects in your community to youRyard — to help you 
make Sisalkraft Temporary Silé sales. And, it’s all 
free to you—outside of the 3¢ stantp you put on the 
letter asking for “all the dope.” Do just that today 
—5000 lumber dealers have made money on Sisal- 
kraft Silos — how about you? 








Sisalkraft Silo — along with all instructi 
how to erect it. Write today. 


SALNRAFT 


yy 
The SISALKRAFT Co. 


205 W. WACKER DRIVE CHICAGO, ILL. 














PS RG BP 











Amemecanfiumberman 


What the Associations Are 
Planning and Doing 


Meetings to Be Held 


Aug. 22-23—Michigan Retail Coal Merchants’ Asso- 
ciation, Durant Hotel, Flint, Mich. Annual. 


Aug. 24-25—Southern Pine Association, Logging 
Superintendents of Virginia-Carolina Section, 
Monticello Hotel, Norfolk, Va. Annual Meet- 
ing and woods trip. 


Sept. 12-13—National Association of Woodwork 
Jobbers, Edgewater Beach Hotel, Chicago. 
Annual, 


Sept. 14-16—Pacific Coast Wholesale Hardwood 
Distributors Association, Palace Hotel, San 
Francisco, Calif. Annual. 


Sept. 21-22—National Hardwood Lumber Associa- 
tion, Lord Baltimore Hotel, Baltimore, Md. 
Annual, 


Sept. 25-29—United States Building & Loan League, 
Atlantic City, N. J. Annual conference. 


Oct. 16-20—Wood Products Section, National Safety 
Council Atlantic City, N. J. Annual meeting. 

Oct. 20-21—Florida Lumber & Millwork Associa- 
tion, Ponte Vedra Beach, Fla. Semi-annual. 

Oct. 24-27—National Association of Real Estate 
Boards, Biltmore Hotel, Los Angeles, Calif. 
Annual, 


Nov. 23-25—Society of American Foresters, St. 
Francis Hotel, San Francisco, Calif. Annual. 





Logging Superintendents Group to 
Hold Two-Days' Meeting 


[Special telegram to AMERICAN LUMBERMAN] 

New Orveans, La., Aug. 10—A. G. T. 
Moore, Southern Pine Association conservation 
manager, announces that the Legging Super- 
intendents of the Virginia-Carolina Section will 
hold their annual meeting at the Monticello 
Hotel, Norfolk, Va., Aug. 24-25. The meet- 
ing will include a woods’ trip on the second 
day. The Richmond Cedar Works will be host 
to the meeting. 


West Coast Hardwood Men to 
Meet 


San Francisco, Cauir., Aug. 5.—The Pacific 
Coast Wholesale Hardwood Distributors Asso- 
ciation will hold its annual convention at the 
Palace Hotel in this city, Sept. 14-16. The 
program will be announced as soon as it is 
completed. W. T. White of White Bros., Inc., 
San Francisco, is president of the association. 








Willamette Valley Loggers 
Announce Conference 


Eucene, Ore., Aug. 5.—Organization of the 
Willamette Valley Logging Conference, spon- 
sored by the Pacific Logging Congress, and the 
program of its first annual meeting, to be held 
here Aug. 25-26, were announced here today 
by H. J. Cox, secretary-manager, Willamette 
Valley Lumbermen’s Association. A. Whis- 
nant, secretary of the PLC, will serve in the 
same capacity for the first Valley Conference. 
Willamette Valley lumbermen and _ lumber 
wholesalers will be joint hosts on the after- 
noon of Aug. 25 to Portland lumber whole- 
salers for a golf tournament, and will honor 
them as special guests at an evening banquet. 
Geo. P. Hichcock will be tournament chairman. 
The program for the two days of the Confer- 
ence includes an address of welcome by Elijah 
Large, mayor of Eugene, and an address by 
General Charles H. Martin, former governor 
of Oregon, at a banquet to be held on the eve- 
ning of Aug. 25. W. G. Tilton, regional for- 
ester of the West Coast Lumbermen’s Associa- 
tion, will serve as presiding officer at all ses- 
sions. Geo. W. Peavy, president of Oregon 
State College, will speak at the Friday morning 
session. Other speakers are A. Whisnant; 
Walter Workman, Westfir Logging Co.; Ken- 
neth Murdock, forest engineer, Willamette Val- 


ley Lumbermen’s Association; Bert Ross, 
Crown Willamette Paper Co. and James 
Walker, Eastern Lane County Forest Pro- 
tective Association. 





Good Attendance Appears Assured 
at Annual of N. H. L. A. 


The program for the 42nd annual convention 
of the National Hardwood Lumber Association 
Sept. 21 and 22 is progressing satisfactorily 
and details will soon be announced, according 
to Secretary John W. McClure. The city of 
Baltimore, Md., is making elaborate plans to 
fill the role of host adequately, it is reported 
by D. C. MacLea of that city, association vice 
president. 

President Joseph J. Linehan of Cincinnati 
has announced the usual meeting of the Board 
of Managers at the Lord Baltimore Hotel, 
Sept. 20. Vice President E. B. Maxwell of 
Montreal will head the Canadian delegation 
from among the large membership of the asso- 
ciation in that important hardwood area. Vice 
President Gordon E. Reynolds of Albany, Ga., 
reports that interest among hardwood operators 
in the Southeast indicates a large attendance 
from that region where hardwood production 
has been expanding rapidly of late. 





Memorial Association to Meet 


OAKLAND, CALiF., Aug. 5.—The reunion of 
the Parson Simpkin Memorial Association is 
scheduled for Sept. 30 and Oct. 1 in Calaveras 
Big Trees park. Tully Knoles, president of 
the College of the Pacific, Stockton, will deliver 
the memorial address. J. B. Overcast, Strable 
Hardwood Co. of this city, will be in charge 
of the campfire meeting on the evening of 
Sept. 1. 

C. G. Bird of the Stockton Lumber Co. was 
recently appointed chairman of the association. 





Appalachian Hardwood Group 
Plans Noversber Meet 


_ Cincinnati, Onto, Aug. 7.—C. H. Clenden- 
ing, secretary of the Appalachian Hardwood 
Manufacturers, Inc., reports that the associa- 
tion will hold its annual meeting some time af- 
ter the convention of the National Hardwood 
Lumber Association. It is believed that it will 
be on either Nov. 14 er 17, depending upon the 
wishes of the directors. 





Michigan Coal Retailers to Hold 
Annual Meeting Aug. 22-23 


Fiint, Micu., Aug. 7.—J. E. Tobey, man- 
ager fuel engineering division, Appalachian 
Coals (Inc.), Cincinnati, will answer the ques- 
tion, “What to Do?” for the benefit of members 
of Michigan Retail Coal Merchants Associa- 
tion when that organization holds its annual 
convention here on Aug. 22 and 23. He will 
be the first speaker, appearing on the program 
at 2 o’clock Tuesday afternoon, Aug. 22. His 
remarks will be illustrated. 

Mr. Tobey’s address will cover (1) general 
remarks on the origin and constitution of coal; 
(2) what the retailer should know about the 
coal he sells; (3) nature of the competition 
he faces in selling this coal; (4) what he must 


WATCH FOR Practical, Mod- 
erate Cost House Plan with 
Complete List of Materials. 
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do to meet this competition, and (5) advan- 
tages of choosing a reliable source of supply 
of “coals best fitted for customers’ purposes” 
and of “sticking to that producer.” 

’ Convention headquarters will be Durant 
Hotel, this city, according to Don H. Neff, 
managing director, Michigan Retail Coal Mer- 
chants Association. 





Northeast Wants Rate Cuts to 
Balance Ones from South 


New York, Aug. 7.—The Northeastern Lum- 
ber Manufacturers’ Association has officially 
filed objections against proposed freight rate 
reductions from the South and Southwest into 
Official Territory—the Northeast; and has re- 
quested comparable reductions within its terri- 
tory. The chairman of the Traffic Executive 
Association has advised the association that 
“We are distributing copies of your letter to 
members of our committee, in order that they 
may consider it and have it before them when 
the exact conclusion as to rates from the South 
and Southwest is reached.” 





Northeastern Announces Rate-Use 
Guide 


New York, Aug. 7.—“Details of our grade 
marking policy together with Grade-Use Guide 
for Northeastern softwoods, will be in the mail 
on or before Aug. 18,” says a bulletin of North- 
eastern Lumber Manufacturers’ Association 
(Inc.). “Grade marking will be effective Sept. 
1. Several thousand copies will receive wide 
distribution. Member license agreement forms 
will also be in the mails within ten days. Mill 
numbers will be assigned in the order of re- 
ceipt and acceptance of the license agreements 
at this office.” 





Fir Plywood Group's Float Wins 


Tacoma, WasuH., Aug. 5.—The float entered 
by the Douglas Fir Plywood Association won 
honorable mention in the Golden Jubilee Pot- 
latch parade held in Sesttle, July 28. Four 
girls rode on the float, which had won much 
applause when it appeared in the Tacoma 
Golden Jubilee celebration parade the week 
previous. 





Us or Michiqan Group Meets 


Iron Mountain Micn., Aug. 7.—This city 
was selected for the 1940 convention of the 
Cloverland Retail Lumbermen’s Club at that 
organization’s annual meeting at Ontonagon, 
Mich., July 22. About 60 members attended. 

The afteroon business session was comprised 
of talks by the following: J. C. Bryant, secre- 
tary of the Prepared Roofing Institute, New 
York; Walter T. Gorman, vice president and 
general manager Lake Superior Lumber Corp., 
Ontonagon; George McEwen of the F.H.A. in 
Detroit, and Don S. Montgomery, secretary of 
the Wisconsin Retail Lumbermens Association. 

Officers elected were: 

President — John Hamar, 
Co., Laurium. 

Vice President—B. J. Tousignant, River- 
side Supply Co., Ontonagon. 

Secretary-treasurer—E. E. Dickson, City 
Lumber Yard, Iron Mountain. 


Director for three years — Thomas D. 
Hawley. 


Hamar-Quandt 





Walnut Producers Cheered by Re- 
view of Statistical Position 


The leaders of the walnut industry, at their 
recent meeting in Chicago, derived encourage- 
ment from a careful look at their inventories, 
unfilled orders, and current business. On wal- 


nut lumber, there was in June an unfilled order 
file 33 percent in excess of that a year ago— 
and the total inventory now stands at only 77 
percent of its total a year ago, and is some 5 
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percent lower than it was the previous month. 
Now orders increased 34 percent over those of 
May, and were 72 percent in excess of June, 
1938. In fact, orders for the first half of 1939 
exceeded those for the first half of 1938 by 
almost 60 percent. 

There was a slight increase in inventories of 
veneers, due to a small seasonal spurt of pro- 
duction to take care of the majority of veneer 
logs, before extremely hot and damaging 
weather sets in. New bookings are encouraging. 
Prices are still comparatively low, but some 
of the weaker stocks have been liquidated—in 
one or two instances at great sacrifices. 





"Chuck-Wagon Dinner" Enjoyed 
By Mountain States Dealers 


CoLorabDo Sprincs, Coio., Aug. 7.—Ninety- 
seven lumbermen attended a District meeting 
sponsored by the Mountain States Lumber 
Dealers’ Association last week. A feature of 
the gathering was a “chuck-wagon dinner” in 
the Garden of the Gods, near this city. Dele- 
gates were present from Florence, Pueblo, La 


Veta, Canon City and Colorado Springs. 


Due to the rain the chuck-wagon dinner was 
served in the new shelter house at the Gate- 
way rocks of the Garden of the Gods. After 
dinner the delegates were taken to the offices 
of the Newton Lumber & Mfg. Co. where en- 
tertainment was offered by dancers from the 


™ Cheyenne Mountain school, followed by anec- 
') dotes of prospecting by old-time sourdoughs. 


Neil Davenport, Salida Lumber Co., and a 
director of the association, presided over the 


E meeting. He was assisted by Allan T. Flint 


of Denver, secretary of the Mountain States 
Lumber Dealers Association. 





Vice President to Be Named for 
Indiana Association 


INDIANAPOLIS, IND., Aug. 7.—A meeting of 


the board of directors of Indiana Lumber & 


Builders’ Supply Association is to be held here 
soon to elect a vice president. For several 
years it has been the habit of the association 
to demote the retiring president and make him 
vice president. According to Mr. Slagle, the 
board feels this is going about the matter back- 
wards and the vice president, instead of being 
a demoted officer, if anything should be a pro- 
moted one. Harry Allen of Greencastle, retir- 
ing president at the last convention, has re- 
signed. 

The board, also, will take some action on 
whether the association will establish a mort- 
gage department of its own. According to Mr. 
Slagle, a couple of years ago when many on 
the board thought this would be a good step, 
no proper setup could be found. Advances have 
been made to the board by a financially re- 
sponsible company, and the question likely will 
be settled at the next meeting. The board also 
will set a convention date for 1940. 


CLUB NEWS 


Buffalonians Plan Fall Outing 


_Burrato, N. Y., Aug. 7.—The annual outing 
ot the Buffalo Lumber Exchange will be held 
on Sept. 26 at the Meadowbrook Country Club. 
William P. Betts is chairman of the outing 
committee, which held a meeting on Aug. 7 to 
discuss plans for the affair. 

















Named Secretary Hoosier Group 


InpIANAPOLIS, Inp., Aug. 7.—Frank Slupesky 
of this city has been named executive secretary 
of the Central Indiana Lumbermen’s Club, and 
has offices in the Majestic Building. He is 
widely known in the building industry through 
his _ connection for several years with the 
United States Encaustic Tile Co. 
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Canadian Exports to Britain 
Gain 118,000,000 Feet; 
American, Only 300,000 


Wasuinoton, D. C., Aug. 7.—In six months 
of 1938, the United Kingdom imported 474,000,- 
000 board feet of softwood lumber from Canada, 
a gain of one-third over the same months last 
year. The United Kingdom’s import of soft- 
wood from the United States was only 39,000,- 
000 feet. The American gain was only 300,000 
feet. It is, however, known that July-August 
receipts will show a greater United States gain 
in rush business, ordinarily Canadian but which 
could not be shipped quickly. European soft- 
wood shipments received in England in the six 
months totaled 767,000,000 feet, compared to 
704,000,000 feet last year. But the situation of 
low European supplies of softwood available 
for export, considering the British pressure this 
year for quick deliveries, is shown by com- 
parison with 1937. That year, British six 
months’ import of European softwood was 999,- 
000,000 feet; this year it was 23 percent less. 





Catering to Neighborhood 
Trade in Special Lines 


The Dascomb-Daniels Lumber Co., Large 
operator of retail yards, with headquarters at 
Kansas City, Mo., has found in paints, wall- 
paper and other accessory lines a stimulus for 
its neighborhood yard at 4811 Troost Avenue. 
Despite the fact that this neighborhood has 
other paint stores, the Dascomb-Daniels sales- 
room, devoted almost wholly to the paint and 
wallpaper department, has done an excellent 
job of building up “drop in” traffic, catching 
the trade of women, and of also supporting 
sales in other units of the plant, according to 
H. H. Phillips, yard manager. 

Though the department is distributor for a 
well known line of paints, the remodeling of 
a small salesroom, for the benefit of retail 
trade, has played a highly important part in 
making the move a success. Wall cases, show 
cases, and specially built fixtures, to display 
as much merchandise in a limited space as pos- 
sible, were brightened and given nice color and 
treatment. 

A front portion of the salesroom was pro- 
vided with chairs, and a case for showing wall- 
paper to patrons. The fixture for the wall- 
paper display had a slanted black front, so that 
papers placed along the top of the four-foot 
high unit could be unrolled down over the face. 
Shelves behind the case held sample rolls of 
the wallpaper. 

Another case, four feet high, was given a top 
at a slant—high at the back, low at the front— 
with molding around the edges. On. this 
slanted top were laid out color pieces, unfolded, 
and over them was laid a piece of heavy plate 
glass, covering the whole top. On top of the 
glass, open sample books for paints were laid. 

This, with shelves of paints just below the 
slanting top, enabled customer and salesmen to 
inspect color cards in an easy position, through 
the glass on top the table, or to turn through 
the book, which could be laid over them. This 
fixture, about five feet long, three feet deep, 
has been one of the most handy in the room, 
Mr. Phillips said. 

A large case in another part of the room 
displays the complete line of brushes, with em- 
phasis on variety. 

The department also carries a line of tools 
for the paper hanger. Every effort is made, in 
fact, to attract the attention of the worker with 
paints and wallpapers, as well as the customer- 
buyer. 

Result of the move has been the attraction 
of “foot trade” unsuspected in this neighbor- 
hood ; a realization that plants out of the heavy 
sales district are well patronized by the “shop- 
per” trade, when they have something to offer. 
Advertising for the department, however, is 
directed at maintenance men, real estate firms, 
etc., rather than to the actual property owners. 
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WITH CALBAR PRESSURE GUN 


Use Caulk-O-Seal in the New Vulco 
Fibre Cartridge lined with cellophane. 
Special construction of Calbar High 
Pressure Gun and Cartridge eliminates all 
backfiring and leakage. Quick action. No 
waste. Always clean. Caulk-O-Seal is super- 
plastic, weatherproof. Holds fast. Easy to 
apply. Comes in Tubes, Cans, Drums, CAR- 
TRIDGES. Black and 12 Colors. Send for Color 
Chart. Order direct ar through your jobber. 


CALBAR Paint & Varnish Co. 


Manulacturers of Technical Products 
2612-26 N. MARTHA ST. PHILADELPHIA, PA. 
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The farmer will have his big corn crop. And will 
need these MATTSON Portable Cribs to store the 
corn and keep it safe. Lumber Dealers: Here's a 
great profit-earning line to sell. Get into this busi- 
ness now. Learn about MATTSON Cribs, Silos, 
Snow Fence, Yard and Ornamental Fence. Made 
of stiff, sturdy pickets, securely woven between 
heavy wire cables. 

WRITE RIGHT NOW FOR DESCRIPTIVE LITERATURE, 


prices and full information. 


Mattson Wire & Mfg. Co., Joliet, tL 


Branches throughout the corn belt. 
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Richard Shipping Corp. 


44 Beaver Street, NEW YORK 


Ocean Freight Brokers 
and Contractors 


Foreign Forwarders, Customs Bro- 
kers. We handle all classes of cargo 
and attend to collection of invoices. 


Special department handling export lumber shipments 








INSURANCE 


With a Mutual Interest 


ASSOCIATED LUMBER MUTUALS 


Central Manufacturers Mut. Ins. Co., Van Wert, Ohio 

Lumber Mutual Fire Ins. Co., Boston, Mass. 

Lumbermens Mutual Fire ins. Co., Mansfield, Ohio 

Pennsylvania Lumbermens Mut. Fire Ins. Co., Phila- 
delphia, Pa. 

Indiana Lumbermens Mutual Ins. Co., ge ag Ind, 

Northwestern Mutual Fire Assn., ttle, Was 


rp— PRINTING— 


Beguine Statements—1,000 $2.55; 2,000 $4.75; 
5,000 $8.00. Delivered prices. Terms Net 16 
days. Special prices on Letterheads & En- 
velopes. Write for Free samples. 


MAYFIELD PRINTING CO., - Mayfield, Ky. 











FRED C. KNAPP, Portland, Or. 
BUYS AND SELLS 


WESTERN TIMBER LANDS 














ILLinois Wire and Manuracturine Co. 


Joliet, Illinois 
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THEODORE De WITT, Presiden? 
R. F. MARSH, Vice-President 


HOTEL BENSON 


PORTLAND 
OREGON'S 


Distinctive Hotel 


Centrally lo- 
cated. Air condi- 
tioned dining 
rooms. Unexcelled 
cuisine. 


All rooms with 
bath. Reasonable 
rates. 


R. K. KELLER 
and W. E. BOYD, 


Managing Directors 


ROSS FINNEGAN, 
Manager 
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Nearly Half Non-Federal PWA 
Projects Completed 


Wasuincton, D. C., Aug. 8.—John M. Car- 
mody, Administrator of the new Federal Works 
Agency, has just announced that 45 percent, or 
2,791, of the 6,161 non-Federal projects of the 
1938 PWA program, are complete and in use. 
These figures were presented to Mr. Carmody 
by Col. E. W. Clark, Acting Commissioner of 
Public Works. For the first seven months of 
this year, PWA disbursed in grant and loan 
payments $327,248,938 toward construction costs 
of projects in cities and counties throughout 
the country. During the same period, the appli- 
cants for such grants and loans put up $400,- 
000,000. There are still under construction 
3,361 of the 1938 PWA projects, with a con- 
struction value aggregating $1,266,285,450. 





Britain to Buy Mine Props 


in Canada 


Vancouver, B. C., Aug. 5.—British Colum- 
bia’s overseas sales of mine props may be re- 
vived, after several years of comparative inac- 
tivity, as a result of announcement in London 
by Geoffrey Lloyd, secretary for mines, that 
the British Government favors Canada as a 
source of supply. At present Britain spends 
more than $16,000,000 annually for imported 
pit props, mostly from the Scandinavian and 
Baltic countries. It is understood that com- 
prehensive plans have been made by colliery 
companies and timber importers to place sub- 
stantial orders in Canada. While some of this 
business may be shared by eastern Canadian 
lumber mills, it is expected that a proportion 
will come to this coast. 


Rounded-bottom Boat Made of 
Two Pieces of Plywood 


HoguiaM, WasH., Aug. 5.—A new type of 
speedboat manufactured from plywood has been 
brought out by . P. Burch, Aberdeen 
(Wash.), ship builder. The boat is 14 feet 
long, and is constructed from two pieces of 
Harbord, waterproof product of the Harbor 
Plywood Corp., of this city, with the seams 
sealed and vulcanized with rubber. By using 
two pieces of plywood, Mr. Burch explained, 
the boat is given a rounded bottom and sides. 
Only two of the seams come into contact with 
the water. 








Loadings of Revenue Freight 


A report of the car service division of the 
Association of American Railroads shows that 
revenue freight for the two weeks ended July 
29 totaled 1,316,105 cars, as follows: Forest 
products, 64,972 cars (an increase of 11,516 
cars above the amount for the two weeks ended 
July 15); grain, 87,454 cars; livestock, 23,115 
cars; ore, 86,181 cars; coke, 12,614 cars; coal, 
228,660 cars; merchandise, 304,433 cars, and 
miscellaneous, 508,676 cars. The total loadings 
for the two weeks ended July 29 show an in- 
crease of 83,184 cars above the amount for 
the two weeks ended July 15. 





Forest Fires, Largely Man- 
Caused, Exceed Last Year's 


WasuinctTon, D. C., Aug. 7.—With the for- 
est fire season for the country as a whole at 
the halfway mark, the number of fires in na- 
tional forests to date has surpassed the number 
for the same period last year, and also the 
average number for the comparable period in 
the years from 1934 to 1938, according to last 
minute compilations by the Forest Service. 
While scarcity of rain, combined with generally 
high temperatures in most regions, is the chief 
cause for the increase, Forest Service records 
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show a 7 percent rise in man-caused fires this 
year. In national forests and adjoining pri- 
vately-owned land under Forest Service pro- 
tection, so far this year 549 acres per million 


_acres protected was burned over, and the com- 
parable figure for last year was only 407, but | 


the average for the same periods in the years 
1934-1938 was 602. The section of the country 
in greatest danger includes Colorado, South 
Dakota, and Wyoming. Prolonged hot, dry 
weather has brought the fire hazard in the 


Rocky Mountain region up sharply this year. © 


Flames were said to be sweeping over 14,000 
acres in two fires on the Siskiyou and Fremont 
national forests in Oregon. In the California 
fires, 20,000,000 feet of sugar and ponderosa 
pines on 11,500 acres is reported destroyed. 





New Applicating Service Is 
Offered to Retailers 


MitwauKkeE, Wis., Aug. 7.—At a 
meeting sponsored here by the Wilbur 
Lumber Co. of West Allis on July 25, 
80 invited dealers heard an explanation 


of the company’s new home remodeling | 
and applicating system to be known as § 
The thought | 


“Home Protection Service.” 
of Hawley W. Wilbur in launching the 
department was to help lumber yards 


roofs etc. 
The Wilbur Lumber Co. has equipped 


itself with a fitted truck and a factory- 


trained crew in order to do an expert job 
for its own customers or those of retail- 
ers desiring the service. The work will 


be done on a percentage arrangement with © 


the dealers. A retailer may furnish the 


name of a prospect and leave the selling | 


. ‘ Mwhether « 
to the Wilbur Lumber Co.; or the dealer Qy inher ; 


Sdow in t 


may assist in the selling, or he may do 
the whole selling and financing job. The 
percentage of the sale varies according to 


the amount of the dealer’s effort. The | 


Wilbur Lumber Co. furnishes the mate- 
rials, unless the dealer wants to, and does 
the applicating. It is no longer necessary, 
therefore, for a retailer to have an expen- 
sive investment in equipment, added pay- 
roll or inventory. 

Home Protection Service will be avail- 
able to dealers operating in cities where 
there is a Wilbur yard as well as in other 
towns. 





Canada Experiments in Grow- 
ing Scots Pine 


MontTrEAL, Que., Aug. 7.—An inves- 
tigation has been begun at the Petawawa 
Forest Experiment Station by the Do- 
minion Forest Service into the growing 
of Scots pine in competition with the two 
native species of pine (red pine and jack 
pine) which most nearly resemble it. 
Scots pine has for long held a favorable 
position in the timber market of the 


United Kingdom and exports of that. 


species from Norway, Sweden, Finland, 
and other European wood-exporting 
countries constitute the main competition 
for Canadian species of pine. 
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Pamphlet Emphasizes Durability and Economy of 
Heart Lumber 


BurraLo, N. Y., Aug. 7—The R. T. Jones Lumber Co., of North 


Tonawanda, N. Y., has in the press a pamphlet entitled “Lumber That 
@ Lasts.” 
Wstudy of the qualities of various varieties and grades of lumber for years. 
The pamphlet places emphasis on the merits of heart lumber, and men- 
tions ten points: 


The author is President H. Morton Jones, who has made a 


You may know, but do your customers know that— 


i—Some woods are by nature decay-resistant, and that of these woods 
Theartwood (the middle or center part of the log) is dead, and there- 
Sfore it can not die or deteriorate by means of ordinary decay ? 
| 


2—That most of the 200 to 300 year old houses throughout New Eng- 
Hand, with the original lumber still in good condition, were made of 
Sheart lumber, which is the reason for their permanency? 

3—That it was the custom in Colonial days (and later too for that 
imatter) to let the logs lay over a summer in order to have the bugs 
eat the sap wood, and then saw the heart (the remaining part of the log) 
‘into good boards and scantling for the trade? 
4—Do you know that some varieties of trees are by their nature 
‘mostly heart, and that others have a heart like a miser? 
5—Do you know which run largely to heart? 
6—Do you know that the so-called ‘good lumber” is the least lasting 
part of the log, and that the common and box lumber is the longest 
lasting ? 
» 7—Do you know that heart lumber is plentiful ? 
8—Do you know that heart lumber needs no paint to protect it? 
That it will outlast anything you can put on it? 
9—Do you know that it is more important to get heart lumber for 
exposed use than to get clear lumber? That you can kill a knot, but 
‘that no amount of paint will save sappy lumber where exposed to the 
weather ? 

10—And that not one man in a thousand ever asks about heart lumber 
or } that it is actually less costly than inferior sappy perishable 
stult £ 
3uiLpD To Last 20 YeEars—Wuy Any We tt Burtt House WILL 
Last Ten Trmes Tuat Lone Ir Burtt or Heart Woon. 
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‘Theater Lobby Display of Kentucky Dealer Tells 


About Home Building Services 


Lexincton, Ky., Aug. 8.—Air conditioned theaters are welcome 
“though temporary “vacation spots” for millions of people each summer. 
@Going in and out of shows, the lobby display windows must be seen, 
Mwhether or not. Capitalizing on this idea, E. L. Sandusky, of the Savage 
Lumber & Manufacturing Co., this city, has been using a display win- 
Sdow in the Ben Ali Theater to attract attention to the J-M Guildway 
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Theater lobby display at Lexington, Ky., to attract attention of 
prospective home buyers is a promotional effort of the Savage 
Lumber & Manufacturing Co. 


Small Home Club. The exhibit includes a description of how the club 
works, floor plans of various homes which his company builds complete, 
and items such as pre-fit window units etc. Imagine the advertising value 
of this single window—seen by hundreds each day as they pass in and 
out of the theater ! 
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Felled Mahogany (Ivory Coast) 


Plywood Manufacturers! 


Cigar Box Manufacturers! 


Demand and Use OKOUME 
From the French African Colonies. 


Okoumeé is a pale salmon pink wood of fibrous but very 
homogeneous texture, without alternating hard veins and 
softer parts. 


Its specific gravity is of about 38 lbs. per cubic foot in 
the green state; its shrinkage is very small, both tangenti- 
ally and radially; the sapwood is narrow and hardly dis- 
tinct from the heartwood. 


It is one of the very few woods that can be peeled in 
thicknesses ranging from 1/128th to 1/6th of an inch and, 
when put through the dryer, present perfectly smooth sur- 
faces free from any cracks or splits. 


Moreover, it can very readily be glued. 


Okoumé is imported in fully cylindrical logs 12 feet to 
36 feet in length and 30 inches and more in diameter. The 
European countries already consume 400,000 tons yearly 
and seek this species for the manufacture of cigar boxes 
and all kinds of plywood either intended to be used as it is 
(wood visible) or covered, by gluing, with veneers of 
figured species, for cabinet-work and decoration.* 


For further particulars and for samples apply either to 
the American importers, or preferably to the Comité 
National des Bois Coloniaux, 16, Rue de la Paix, Paris 
(Information can be supplied by that same Committee 
respecting all French colonial timbers for cabinet-work, 
which are liable to be of interest to the American trade). 


Specimens of Okoumé, mahogany, and various French 
colonial woods are, furthermore, to be seen at the New 
York World’s Fair (Palace of France and Her Overseas 


Empire). 





“That from Libreville is mostly recommended for cigar boxes, while that from 
Port Gentil often yields the finer plywoods. 
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Send Your Orders to 


CRATER 





Wherever bro A is ap- 
pooaeee. this Klamath 
onderosa is popular. In 
our modern mill we fol- 
low this basic timber 
quality with careful, ex- 
pert manufacturing. Let 
us send you quotations 
or fill an order for you. 
Write us today. 


Klamath 


Ponderosa 


PINE 


Member of the Western Pine Ass’n. 
Crater Lake Box & Lumber Co. 

Sprague River, Oregon 
HUNTINGTON TAYLOR, General Manager 


Selects and 
Common, SAS, 
Patterns or 
Rough, Shop 
and Box 





THE FEATHER RIVER 
LUMBER COMPANY 
Manufacturers of 


CALIFORNIA 
SOFT PINE, 


WHITE FIR and INCENSE CEDAR 
Annual Production 50,000,000 Ft. 


LUMBER, BOX SHOOK 
and MOULDINGS 
Mills and Sales Office: 
DELLEKER, PLUMAS COUNTY, CALIF. 
We are member of Western Pine Association 











SULLIVAN LUMBER CO. 


PORTLAND, OREGON 


FIR 


THABERS, YARD STOCK, FACTORY CLEARS 
SPRUCE, HEMLOCK, CEDAR, PINE 
27th YEAR 








GILLIES BROS. Ltd., 


Braeside, Ontario, Canada 
Manufacturers of 


GENUINE WHITE PINE “'Strosus 


for nearly 100 years. Capacity 30,000,000 ft. 
annually. Members N.W.L.D. Association. 
DRY STOCK—ROUGH OR DRESSED 


PROMPT SHIPMENT 
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Interest Rate Cut Ils Good News 
For Home Builders 


FHA Cuts Interest Rates for 
Home Financing 


WasuincTon, D. C., Aug. 7.—Interest rate 
reductions on home financing insured by the 
Federal Housing Administration, effective Aug. 
1, have been announced by Administrator 
Stewart McDonald from San _ Francisco, 
through his headquarters here. 


Notices have been sent to more than 12,000 
banks, savings, building and loan associations, 
and other private lending institutions inform- 
ing them that, beginning Aug. 1, the maxi- 
mum interest rate on mortgages committed 
for insurance by the Federal Housing Admin- 
istration on small homes will be 4% percent, 
a reduction of % percent from the present 5 
percent maximum. 


The maximum rate on mortgages on large 
scale rental projects, limited by law to $5,000,- 
000, will be 4 percent, a reduction of 14 per- 
cent from the present maximum. 


At the same time, Jesse Jones, Federal Loan 
Administrator, informed Mr. McDonald that the 
Federal National Mortgage Association and 
the RFC Mortgage Company would buy FHA- 
insured mortgages at the reduced rate at par 
and accrued interest from lending institutions 
anywhere in the United States and territoriés 
and continue the usual allowance for servicing. 


In making the announcement, Mr. McDon- 
ald said: 


The reduction in interest rates extends to 
the home buying public the benefits of gen- 
erally lower interest rates now prevailing in 
the money market. With these reductions, 
small homes can be purchased on terms as 
low as 10 percent down and average monthly 
payments of $5.81 per thousand dollars bor- 
rowed, including principal, interest, and 
mortgage insurance premium. Thus, monthly 
payments averaging $23.25, or 77 cents a 
day, over the period of the loan will com- 
pletely pay off a $4,000 mortgage in 25 years. 
These are the most favorable financing terms 
ever available to home buyers on a nation- 
wide basis in the history of the country. 

The reduction in interest rate on mort- 
gages on rental properties should enable a 
greater advance to be made into lower rental 
areas than has been heretofore possible for 
private enterprise. 

A number of lending institutions have 
been making FHA-insured mortgages at 4% 
percent interest and even less for some 
time. 

Prior to the establishment of the FHA in 
1934 no uniform nationwide home financing 
interest rate existed, and in many regions 
interest rates of 8 percent to 10 percent were 
not uncommon. 


In a letter to Mr. McDonald commenting on 
the reduced interest rates, Mr. Jones said: 


I feel sure that banks, insurance compa- 
nies, and other investors in these mortgages 
have learned their value by now and that 
they will be glad to make and invest in the 
loans on this basis. 


You are rendering the country a great 
service through stimulating new home 
building by making it possible for people to 
own homes approximately as easy as rent- 
ing them, and I feel that every added in- 
ducement we can make to this end has a 
great national value. 


In the five years of its existence FHA has 
insured home financing loans, including those 
for modernization and repair, amounting to 
more than $2,500,000,000 and has enabled ap- 
proximately 10,000,000 people to improve their 
living conditions. 

Currently, 500 new homes on the average are 
being started under FHA inspection each work- 
ing day. In the week ending July 22, 3,122 of 


these homes were started, a new high record. 
Construction of new homes under the FHA 
plan for the first six months of 1939 showed 


a gain of 80 percent over the first half of 1938. | 


Coast Building for Half-Year 





Shows Gain of One-third 


PorTLAND, Ore., Aug. 7.—The recovery move- © 


ment in building construction has been resumed 
with vigor, and building activity in the Pacific 
Northwest is at the highest point since 1930, 


according to the semi-annual survey of twenty- © 
seven Pacific Northwest cities recently com- © 
pleted by the statistical department of the 7 
Equitable Savings & Loan Association, of this ~ 


city. 


In the first half of 1939 total construction © 
was a full one-third larger than in the same © 
period of 1938; and dwelling construction was 7 
45 percent higher. But that is not the whole | 
story, inasmuch as early 1938 was a depression | 
period, so an improvement is to be expected in | 


the relatively prosperous year of 1939. 


The most significant increase is that of 1939 © 
over 1937—the latest “prosperity” year. The” 
reports show that total construction in the first 7 
half of 1939 is a full 10 percent ahead of the | 
first half of 1937. Further, residential construc- § 


tion is 14 percent higher. 


Enables Dealers to Sell 
Packaged Summer Homes 





Johns-Manville, 22 East 40th St., New York |) 
City, has announced a new plan to sell “pack- 7 
aged” summer homes. For its dealers who 9 


have an active or potential market for vaca- 


tion homes, Johns-Manville has introduced a / 
new service which enables them to sell cot- | 


tages on a pre-priced package basis. The 
new service is the Guildway Small-Home Club 


Plan, formerly applied only to year-round | 
dwellings, but now extended to include an ad- © 
ditional series of four vacation home designs. 7 
To dealer subscribers to the standard plan, © 
which consists of fourteen small house designs 7 
for year-round living, the supplementary serv- 


ice now available consists of renderings, floor 
plans, specifications and quantity service for the 


vacation homes. The cottages are designed to | 


sell in the average resort area from approxi- 


mately $1,000 to $2,000. The largest cottage — 
consists of living room, kitchen, three bed- © 


rooms, two porches, and a sun deck. Proper 
promotional support is supplied by Johns- 
Manville to enable dealers to publicize the new 
service through newspaper advertising and 
direct mail. Details are available from Johns- 
Manville. 





Financing Service Helps Sell 


Remodeling 


The Weyerhaeuser Sales Co., First National 
Bank Bldg., St. Paul, Minn., is now offering 
a new monthly payment plan, available through 
Allied Building Credits (Inc.) to all regular 
users of the ABC Title I Plan (FHA). This 
supplementary plan broadens the scope of 
Title I as revised on July 1, when the maxi- 
mum amount was limited to $2,500 and the 
term was reduced from five to three years. 
The new service covers repairs, alterations, or 
improvements on any type of existing struc- 
tures, in amounts ranging from $1,000 to $5,000, 
and for a term not less than three years, or 
more than five years. Since the plan does not 
operate under FHA regulations, eligibility fea- 
tures have been broadened. The discount rate 
is 6 percent. All notes purchased are without 
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recourse on dealers or their contractors. Allied 
Building Credits {Inc.) was organized for the 
exclusive use of approved lumber dealers to 
enable them to maintain within their own es- 
tablishments the broadest and most liberal 
financing service in the building industry, ac- 
cording to the company. This new service 
puts dealers in a position to make maximum 
use of installment. selling in a large and im- 
portant market. Details of the plan are avail- 
able from the company. 


Permits Issued in June Show 
Small Gain Over May 


WasuinctTon, D. C., Aug. 7.—There was a 
slight increase in total permit valuations re- 
ported to the Bureau of Labor Statistics from 
over 2,000 cities for the month of June as com- 
pared with May, Secretary of Labor Frances 
Perkins reported. “New residential construc- 
tion declined by 14 percent and new nonresi- 
dential construction increased by 41 percent,” 
Miss Perkins said. “The decline in new resi- 
dential building was due to a decrease in the 
U. S. Housing Authority projects from the 
record level attained in May. As compared 
with June, 1938, the increase in total construc- 
tion for. which permits were reported was 42 
percent. New residential was 44 percent above 
last year’s level and new nonresidential 57 per- 
cent. Additions, alterations, and repairs were 
12 percent higher than a year ago.” 


Canada Issues Plan for Cape 


Cod Home 


BurFraLo, N. Y., Aug. 7.—Plans for small 
houses are being announced by the Housing 
Administration of Canada. The first plan is for 
a Cape Cod style, 114-story home, the cost be- 
ing estimated at $2,000 to $3,000, depending on 
equipment, location and finish. The ground 
floor contains living room, bedroom, dining al- 
cove, kitchen and bath. Room is provided for 
two additional bedrooms on the second floor, 
which may be finished at a later date. The 
house is 24 feet square, and the exterior finish 
may be either wood or stucco. 





Residence Construction Costs 


Following are index numbers of construction 
costs (based on 1926-29 average as 100), com- 
piled by E. H. Boeckh & Associates (Inc.), 


Cincinnati, Ohio, covering residences, frame 
and brick: 1926- 

1929 1937 1938 Aug. 

AREA— Avg. Avg. Avg. 1939 

err Frame 82.7 79.0 81.6 82.8 

Brick 87.0 85.1 85.0 86.1 

Baltimore ..... Frame 107.2 88.8 91.9 93.2 

Brick 112.0 93.2 94.8 95.0 

Birmingham ....Frame 91.7 80.5 86.3 87.7 

rick 96.7 86.4 89.5 90.8 

Boston ........Frame 116.3 103.3 104.1 106.1 

Brick 120.3 110.5 109.4 110.3 

Chica@o ....cce Frame 109.2 104.8 107.9 110.4 

Brick 114.2 110.7 110.6 112.6 

Cincinnati ..... Frame 100.5 98.8 100.4 103.3 

rick 105.0 106.1 105.1 106.4 

Cleveland ...... Frame 107.2 105.1 105.8 104.2 

Brick 113.4 112.3 109.8 108.3 

rrr Frame 103.1 89.9 91.2 93.2 

Brick 107.3 95.2 92.6 94.7 

Denver .. ......-Frame 95.0 111.9 109.0 112.4 

Brick 99.7 112.7 109.4 112.4 

re Frame 103.3 93.9 97.1 100.0 

Brick 108.4 100.7 101.8 103.4 

Kansas City ...Frame 100.3 95.8 102.5 104.0 

Brick 106.5 104.4 107.8 109.5 

Los Angeles....Frame 92.7 93.4 89.7 95.8 

Brick 97.9 97.3 95.6 97.5 

Minneapolis ....Frame 92.8 101.6 101.2 101.6 

Brick 98.2 107.6 105.5 104.8 

New Orleans...Frame 93.3 83.4 86.3 88.6 

Brick 96.3 87.0 87.5 90.4 

New York City.Frame 133.3 110.5 118.9 122.0 

Brick 138.4 115.8 121.4 123.5 

Philadelphia ...Frame 100.3 91.4 93.8 99.1 

: Brick 106.3 98.0 98.5 102.3 

Pittsburgh ..... Frame 113.3 109.8 112.7 113.8 

Brick 118.8 117.5 116.4 117.3 

St. Louis ......Frame 118.6 98.2 104.1 105.9 

Brick 121.1 106.5 108.5 109.3 

San Francisco..Frame 87.7 96.7 97.7 98.7 

Brick 93.7 104.3 105.3 104.7 

DOMES... oiccevc Frame 84.5 92.6 96.5 96.0 

Brick 92.2 1038.5 104.3 103.8 
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Puerto Rico Will Need Much 
Building Material 


Wasuincrton, D. C., Aug. 7.—Sales of build- 
ing materials to Puerto Rico from continental 
United States amounted to $5,760,000 during 
the fiscal year just ended, a decrease of 15 
percent as compared with the year before, ac- 
cording to a statement by the Puerto Rican 
Trade Council. “Shipments of southern pine 
amounted to 45,080,000 board feet, and were 
9 percent lower than in the preceding year, 
while the island’s purchases of Douglas fir 
were 17 percent higher, totalling 16,400,000 
feet,” the Council stated. “Construction of the 
new graving dock at San Juan is one new major 
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project now under way, and, during the next 
two years, the Navy and War Departments 
will spend approximately $30,000,000 on large 
airbases, fortifications, and other facilities, The 
new 1,400 acre Army airbase on the island’s 
west coast will require the construction of an 
entire new city to accommodate the troops. 
Barracks, homes, schools, churches, movie 
theaters, sanitary facilities and other buildings 
will be required.” The residential building 
boom on the island has continued, but at a more 
modest rate than in 1937, and several new 
hotels are planned for the coming year in 
connection with the tourist program, the Coun- 
cil reported. Shipments of all goods to Puerto 
Rico amounted to $75,680,000 during the fiscal 
year, a decrease of 11 percent below those of 
the year before. 








The field of outdoor signs is 
a good one for lumber deal- 
ers to find extra profits in 
SUPER-Harbord, the original 
outdoor plywood, for this 
use. 
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SUPER-Harbord, the original 
outdoor plywood, makes the 
types of signs sketched here 
—and thousands more—that 


CUT-OUTS 
sky-line read- 
ers, over-pan- 
els, etc., give 
remarkable 
service when 


SS a 

withstand all kinds of ( ‘pe. Yi =R-Harbord. 
clim Blra\S ANIMATED 

weather and ate — be- ILG rn J ANIMATED 
GItK of SUPER. 


cause this permanently 
weatherproof plywood is 


Harbord stand 
up under all 
weather condi- 





guaranteed against ply sep- 
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or weathering conditions. It’s 
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HARBOR PLYWOOD CORPORATION 
MILLS and GENERAL OFFICES, HOQUIAM, WASHINGTON 


DISTRIBUTING WAREHOUSES: Atlanta, Baltimore, 
dianapolis, Jacksonville, Los Angeles, 
San Francisco, Tampa, Toledo, Washington, D. 

Denver, Kansas City, 


Miami, =e New Orleans, 


Chicago, Cincinnati, Cleveland, Columbus, In- 
Philadelphia, Pittsburgh, 
Watertown, Mass. REPRESENTATIVES: Billings, 
Omaha, Worcester. 
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Here’s What's New 


Dealer Franchises Available for 


Transparent Glass Substitute 


The Arvey Corp., 3462 No. Kimball Ave., 
Chicago, is making an extensive drive to in- 
crease dealers’ sales of Vitapane, the latest 
development in a transparent glass substitute 
for use in poultry houses, barns, hot houses, 
porches, cabins, boats, skylights, and other 





places where a weatherproofed glass substitute 
is desirable. Vitapane is made of two sheets 
of transparent cellulose acetate fused on a 
quarter-inch mesh cord. According to the 
manufacturer, it will not become brittle, stick, 
or discolor, and employs no wax, oil, or par- 


affn, Vitapane admits over 60 percent of the 
ultraviolet rays. Vitapane comes in 50-foot 
rolls, 36 inches wide, packed in individual 


cartons, together with sales-helps. Dealers are 
being offered a free sample of Vitapane and 
a dealer franchise proposition. All requests 
for information on Vitapane should be ad- 
dressed to the manufacturer. 


New Overhead-Housed Pulley Cuts 


Down Length of Frame 


The Malta Mfg. Co., Malta, Ohio, manufac- 
turer of Malta “Supreme” frames, has just 
announced a new feature, an overhead-housed- 
pulley, which permits cutting down the length 
of the frame without pulley interference and 
provides 6-inches longer weight space. The 
new development permits the free use of any 
type of weatherstrip. The overhead “Topco” 
pulley, according to the manufacturer, is but 
one of the many advantages of the patented “Su- 
preme” overhead. Other features are an inside 
reversible stop, which provides three width 
jamb, three-way jamb clamp, weather-tight sill 
support, and mull-center clamp. The company 
is now offering its new catalog, No. Ai, which 
fully presents the Malta line. 


Prospects Never Better for Sales of 
Temporary Silo Materials 


Farmers all over the country—who in in- 
creasing numbers are turning to beef cattle be- 
cause of Government farm control and who 
therefore have greater need than ever for eco- 
nomical storage silos—are being directed to 
lumber yards, by an extensive national cam- 
paign, to obtain materials for constructing a 
new type of Sisalkraft silo and instructions on 
how to erect it. And the dealers are being 
offered a complete and attractive new “pack- 
age” Sisalkraft selling campaign that will draw 
these prospects to their yards. The Sisalkraft 
silo is not an untried idea, for 150,000 have 
been built—35,000 in the last year—and it has 
won the endorsement of county agents and agri- 
cultural schools everywhere. It is ideal for 
renting farmers, for farms without silos, for 
emergency uses, and for storing surplus crops. 
Treated Sisalkraft has been especially devel- 


oped for this purpose. Full information as to 
how to share in the sales that are being cre- 
ated, may be obtained from the Sisalkraft Co., 
205 West Wacker Drive, Chicago. 

Farm use of Sisalkraft is not limited to silo 
building, for it has proved economical and 
effective as covers for stacks and wagons, wind- 
breaks and house banking, as well as for lining 
poultry and hog houses and other farm build- 
ings; and of course its effectiveness as a wind- 
proof building paper is well known—and these 
uses all offer opportunities to speed up the 
dealer’s turnover. 


Adds Casement Unit to Factory- 
Fitted Window Units 


The Roach & Musser Co., Muscatine, Iowa, 
recently added a casement unit to its Embassy 
line of factory-fitted window units. The new 
Embassy casement unit combines weatherstrip- 
ping, screen, double glazing insert and hardware 
all in one compact unit. Frames are suitable 
for any type wall. In keeping with character- 
istic Embassy slender-line design, the casing is 
24% inches wide with narrow transom bar and 
mullion (15% inches inside). Sash are 1% 
inches thick, rabbeted to keep out the weather. 
Division bars are the exclusive Embassy clean- 





easy oval type. Double glazing insert consists 
of aluminum frame glazed with “A” quality 
labeled glass which rests snugly against cushion 
weatherstrip. It is easy to insert or remove; 
fits rabbet in sash. Hinges are of a sturdy 
extension type, screwed to both stiles and rails. 
The operator is an improved type—easy to 
use. Details are available from the manufac- 
turer. 


Economical Ready-finished Parquet 
Floors Offered 


The Wood-Mosaic Co., Louisville, Ky., ma- 
ker of hardwood floors for the past fifty-six 
years, is now offering a 4-page illustrated 
folder on its Parkay ready-finished hardwood 
flooring, which is available in random-width 
plank and basketweave. The random-width, 
with genuine end-grain plugs, is an adaptation 
of early Colonial decking. Basketweave is a 
reproduction of the classic English Haddon 
Hall pattern. Parkay floors are delivered in 
cardboard cartons, each section backed with 
felt and ready to lay. Parkay is available in 
light oak, dark oak, walnut and teak. Formerly 
restricted to the more costly types of building, 
both designs are economical to buy and install. 
Laying instructions and architect’s specifica- 
tions are included in the folder, which will be 
sent by the manufacturer on request. 


August 12, 1989 


Issues Easy Guide to Choosing, 
Mixing and Applying Paint 


Help in solving painting problems is obtain- 
able from a new, clearly written booklet of 28 
pages—copiously illustrated with attractive 
photographs, explanatory charts and drawings 
—offered by the Lead Industries Association, 





of 420 Lexington Avenue, New York. With a 
minimum of technical language, it tells about 
the qualities of good paint, and the proper ap- 
plication to obtain the utmost service. A guide 
to the proper painting of all surfaces, exterior 
and interior, shows how to compute ingredients 
and how to mix paint easily. The booklet, 
which bears the title “What to Expect from 
White Lead Paint,” is available for distribu- 
tion to architects, contractors and consumers, 
free of charge. 


New Electric Hand Sander Has 
Many Improvements 


The Porter-Cable Machine Co., Syracuse, 
N. Y., has just announced its 1940 Take-About 
sander-grinder Model BB-10. This electric hand 
sander operates at a higher speed and has more 
power than older models, according to the 
manufacturer. It is balanced four ways, mak- 
ing it easy to handle and to obtain a true 
finished surface. Belt change is expedited by 
a new lever control. Correct tension is main- 
tained automatically. Take-About sander 





grinders are used on a variety of materials— 
wood, metal, stone, glass, plastic materials, 
etc., for manufacturing, finishing, maintenance, 
and repairing operations. Details are avail- 
able from the manufacturer. 


Speedometer Shows When to Shift 
Gears; Real Economy 


The Ford Motor Co., Dearborn, Mich., has 
just introduced a “Shiftoguide”’ speedometer, 
which is already proving to be a valuable aid 
to economical truck operation. It is available 
as a standard equipment on all Ford regular 
and cab-over-engine trucks, except three-quarter 
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ton and one-ton types. It shows at a glance 
the correct speed ranges in which the truck 
should be operated in low, second, third and 
high gears. According to Ford engineers, the 
new speedometer avoids racing the engine, thus 
saving gas, oil and wear, and enables the opera- 
tor to get maximum pulling ability as well 
as making faster time on a run. The engineers 
explain that truck engines develop their great- 
est pulling ability within a definite range of 
engine speeds. Because of this, it is necessary 
to keep the engine running in the speed range 
where maximum torque is being developed, 
and then to shift gears according to road 
requirements. The speedometer is calibrated 
to show that gears should be shifted as follows: 
Low to second at six miles per hour; second 
to third at twelve miles per hour; and third 
to high at twenty-six miles per hour. When 
pulling loads up long grades, the proper speeds 
for shifting to lower gears are the same as 
those mentioned but in the reverse sequence. 


Swinging Garage Doors Converted 
to Overhead by New Hardware 


Two new overhead hardware sets for gar- 
age doors, that can be installed on old swing- 
ing doors or on a new one-piece door from a 
lumber dealer’s stock, by any carpenter, have 
just been placed on the market by the Coburn 
Trolley Track Co., of Holyoke, Mass. A 
smoothly operating job is easily obtained, and 
the installed door works so easily that even a 
child can open it, says the Coburn company. 
Path of travel of the door gives ample space 











for clearance of any modern automobile, even 
though bumper of car touches door. Delicate 
spring adjustment may be obtained; door may 
be weatherstripped; and it can be locked on 
outside. Complete instructions and working 
drawings are packed with each set. The manu- 
facturer will be glad to send further informa- 
tion on these sets. 


Temporary Corn Crib Available 

Realizing that many farmers in the corn belt 
are going to soon be in great need for cribs 
in which to store the bumper crops facing 
them, the Mattson Wire & Manufacturing 
Co., Joliet, Ill., has issued a small piece of 
literature which tells the good points of Matt- 
son portable cribs and temporary silos. 

Made of pickets, 14%4x% inch and four feet 
long, which are spaced two inches apart when 
woven. between five cables of heavy copper- 
bearing galvanealed wire, the movable crib is 
known for its strength. The extra twists in 
the wire between the pickets hold them se- 
curely and uniformly in alignment, preventing 
bulging or slipping out of shape. The cribs 
can be erected in single sections four feet high 
and ranging in diameter from 16 to 21 feet 
and capacity from 400 to 600 bushels; in dou- 
ble sections eight feet high, 12 to 18 feet in 
diameter and holding from 400 to 1,000 bushels, 
and in single sections six feet tall, 13 to 16 feet 
in diameter and holding 400 or 500 bushels. 

The Mattson temporary silo can be built to 
hold from 20 to 72 tons, depending upon the 
diameter it is made and the number of four- 
foot sections used. 
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Give the ESSCO lumber line a chance to prove its su- 
periority. Cut from virgin timber, it's pre-shrunk lumber, 
refined and perfected by the most-modern methods of 
seasoning and milling. Association grade marked and 


trade marked. 


Through more than 60 years the ESSCO organization 
has kept pace with progress in manufacturing and 
dealer-serving. And ESSCO Precision Lumber will be 
available for years and years to come—at Fisher, Clarks 
and Monroe, La., and at Pine Ridge, Oregon. 


ESSCO Southern Pine 
ESSCO Ponderosa Pine ESSCO West Coast Woods 


ESSCO Oak Flooring 


EXCHANGE SAWMILLS SALEs Co. 
1111 R. A. Long Building, 





ESSCO Southern Hardwoods 


KANSAS CITY, MO. 






















4 Mixed Car 
Shipments of 
Frames and 
4 High Quality 
Box Shooks 


Let us Quote. 
| | Write Us 
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Now’s the time to stock and 
push the famous Bradley-Miller frames 


Bradley-Miller Window and Door Frames ideally meet 
—— demand for super-quality and dependability in 
building material. These fine frames of Genuine White 
Pine have every desirable feature of modern design and 
manufacture. Their milling is precisely accurate. They fit 
to perfection, keep their shape and dimensions. No warp, 
swell or split. You'll enjoy handling these better frames. 
You'll build more trade and profit, too. We also furnish 
Ponderosa Pine Frames in same manufacture and grade as 
the Genuine White Pine. 


~ BRADLEY - MILLER & COMPANY 


BAY CITY, MICHIGAN 




















All grades—all thicknesses, kiln dried 
or Air Dried. Small or large orders 
solicited. 


CoTToN HANLON 


BASSWOOD 


ODESSA , NY. 


































WE WHOLESALE WESTERN WOODS 


In addition to the Northern Appalachian Hard 
and Soft Woods that we manufacture, together 
with Yellow Pine, we also represent some of the 
best mills selling Fir, Western Hemlock 
Western Pine. 


Let us quote. 




















LUMBER DEALERS 


youll see EXTRA PROFIT through 






OFFERED NOW Vm 
FIRST TIME! » om 


The Latest Development ‘Sam : 
in Glass Substitutes 


Crystal Clear Transpar- 
ency. Allows More 
Light, Permits Easy In- 
spection. Durable... 
Economical . . . Satisfac- 
tion Guaranteed. 


ADMITS OVER GO% ULTRA VIOLET! (eye 


SHATTER-PROOF 
WEATHERPROOF : 


Won't stick, become brittle, <2 A Y 
or discolor. No wax, oil, or > Z 
paraffin. Dre 


VITAPANE comes in SO - ft. n 0 
rolls, 36 in. wide, packed [74> = 
individual carton. ELLS 
FAST — Good Repeater — 
PAYS BIG PROFITS. We 
Supply Sales- Helps. 


REINFORCED 


Made of 2 sheets of 
celluloee acetate 
‘fused ontough quar- 
ter-inch mesh cord. 











LIVE JOBBERS! Some thik 

xce nt rit 

nen. Weite Tolan, BARNS - CABINS 
BOATS - PORCHES 


Giant Sample and All 
Facts by Return Mail. SKYLIGHTS, ETC. 

















ARVEY CORPORATION 


Exclusive Manufacturers of VITAPANE 
3462 N. KIMBALL AVE., Dept. AL1, CHICAGO, ILL. 


COLONIAL CEDAR COMPANY 


2501 Northlake Ave., Seattle, Wash. 


cer SHAKES 
Cedar 
“Totem,” Hand-Split -- “Fitite,” Processed 


| WHITE PINE ft 
Also 








California White 
and Sugar Pine 


e Ced 
Fir Wallboard S7ae" 24. cducts 


William Schuette Company 


New York 
Office—4i East 42d St. 





PITTSBURGH, PA. 





FLOORING 


Our new flooring plant is equipped 
with the most improved type machines. 
You'll appreciate the better manufacture 
and superior quality of WELLS Flooring. 
Try a car now at low prices. 


AIWWELLS 


LUMBER COMPANY 
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THE LUMBERMAN POET 








Please Pass the Praise 


Men praise the poets of their time 
When they are safely dead 

And cannot read the words sublime 
Engraven at their head. 

The artist’s painting wins applause 
When he can paint no more, 

And men are canonized because 
Some saintly part they bore. 


But poets, painters, saints and such, 
Your ghosts need not complain— 

There aren’t many getting much 
Reward for days of pain. 

The singer gives us melodies, 
The actor gives us laughs, 

But the rewards for most of these 
Are handsome epitaphs. 


I think tomorrow I'll start out 
And speak some word of cheer— 
I'll find some fellow ’round about 
Who praise would like to hear. 
I'll start in to appreciate 
Some hero here and now, 
And till he’s dead I will not wait 
To twine his noble brow. 


I’ll tell the maid her cooking’s good, 
The mayor his work is fine— 
There’s someone in the neighborhood 
Who'd like some word of mine. 
I'll even praise the office boy 
If he deserves a bit— 
I'll try to give a little joy 
When folks are needing it. 


And one thing more: If this I do, 
I hope you'll do the same; 





I’d rather have a word from you 
Right now than deathless fame. 

A word of praise to any is 
A rather pleasant sound— 

In every sort of life and biz— 
Let’s pass the praise around! 


POET'S EPIGRAMS 


“Every train blows for your town; why 
don’t you?” 


“You’d be much happier if you would 
think about what you are doing and 
not about how hard it is to do.” 


“A good reply to the question, ‘How do 
you find business?’ would be: ‘By ad- 
vertising’ !” 

“A dahlia looks more attractive than a 


bulb; and it is easier to sell homes 
than just lumber.” 


Come Out of the Shadows 


Come out of the shadows and into the sun! 
Buds die in the darkness and live in the light. 
The day of your living is only begun; 
With life in the dawning why cling to the 
night? 


Your soul is a blossom as radiant bright 
As the lily of spring when the winter is 
done; 
The blue sky is calling, the meadows invite— 
Come out of the shadows and into the sun! 
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Manufacturers of southern 
lumber see an enemy to prog- 
ress in those railroads which 
refuse to make rates that will 
enable them to get their product 
northward, so as to compete 
with white pine. A _ ten-cent 
rate from Chicago to the Mis- 
souri River is not a big conces- 
sion but it is enough to cause 
the yellow pine men to hustle 
considerably or lose ground. 
Not only the South, but the 
whole Northwest is engaged in 
a gigantic kick against unfavor- 
able rates, and it is doubtless 
impossible to please everybody. 


* * ” 


The log jam that had formed 
in the St. Croix a short distance 
above Taylor’s Falls broke 
Thursday and started down 
river but was not destined to 
go very far, for at the dalles 
of the St. Croix just below the 
bridge at Taylor’s Falls the 
logs began to jam again and at 
present form one of the worst 
jams ever seen at that place. 
Nearly every means known to 
lumbermen for breaking jams 
has been brought into service, 


but so far has proved unavail-| &' 


ing. Now and then a hole is 





made in the jam, but very few 
logs are thus loosened. No 
doubt the key log will be found 
sooner or later, but as _ the 
water is falling the situation 
grows more serious every day. 
From the late rise of water 
enough logs have been run into 
the boom to keep the works 
running, but if the jam is not 
broken soon, it is only a ques- 
tion of a few days before they 
will have to close down. The 
jam at the falls is a grand 
sight and during the past few 
days has been visited by thou- 
sands of people. Daily steam- 
boat excursions are run from 
Stillwater to the Falls. 


* * 


Gen. Russell A. Alger, the 
Michigan lumberman, was 
elected commander-in-chief of 
the Grand Army of the Re- 
public at the Milwaukee con- 
vention last Wednesday. 

* * 

The 75-mile lumber flume to 
be built in the San Joaquin 
Valley, California, by Moore & 
Smith, will terminate at San- 
er. Two sawmills will be 
built, of 80,000 feet capacity 


each. A planing mill and fac- 
tory will also be built. 


* ~ as 


The object of the Government 
work at Sabine Pass, Texas, a 
water outlet for a great lumber 
region, is to obtain deep water 
over the bar at the entrance of 
the harbor. It was originally 
estimated that two jetties of 
brush and rock, each a little 
less than four miles long, ex- 
tending from the shore across 
the bar out to deeper water in 
the Gulf could be built for $3,- 
177,606. The total amount ap- 
propriated by the Government 
has been $798,750. About $2,- 
000,000 more will be required to 
complete the work, the report 
of the engineer corps says, and 
$1,000,000 should be expended 
in a fiscal year to obtain the 
best results. Neither the engi- 
neers nor the people desire to 
have the work prosecuted at a 
snail’s pace, and a determined 
effort is being made to have 
Government see the necessity 
of making an appropriation 
large enough to meet the emer- 
gency, while men of capital will 





do what they can to push the 
enterprise through. 
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Forests Can Be Insured Against 
Fire on Sound Basis 


Wasurncton, D. C., Aug. 8.—What is called 
“unquestionably a sound basis” for a nation- 
wide business in the insuring of standing trees 
against forest fires, is set forth in a report on 
“Forest Fire Insurance in the Northeastern 
States,” prepared by H. B. Shepard for the 
Division of Forest Economics of the Forest 
Service, as a result of a 3-year study. The 
“sound basis” described is an integration of 
forest-insurance underwriting in the Northeast- 
ern States with similar fire insurance enter- 
prise in the previously surveyed Pacific Coast 
lumber States. For the New England States, 
New York, New Jersey, Delaware, Pennsyl- 
vania and Maryland, which are said to include 
57,203,583 acres of timberland, mainly second- 
growth, the report arrives at a statistically nor- 
mal loss expectation of 13.5 cents per $100 of 
value. Technical Bulletin No. 651 is for sale 
by the Snperintendent of Documents, Washing- 
ton, D. C., at 10 cents the copy. 





Door Plant Changes Hands 


ABERDEEN, WASH., Aug. 5.—The Acme Door 
Co. has been organized by a group of prominent 
Grays Harbor business and professional men. 
It is understood here that the company plans 
to acquire the American Door Co. plant in 
Hoquiam. The Harbor Plywood Corp., pres- 
ent owner of the American Door Co., an- 
nounced this week that it intended to discon- 
tinue operation of the door plant, and would 
offer the latter for sale. The Acme Door Co. 
is capitalized for $100,000. The incorporators 
are W. H. Abel, M. W. Brachvogel, H. L. 
Reid and Bertil Sjoblom. 





Japan Buys More Cottonwood 


Tacoma, WasH., Aug. 5.—A large shipment 
of cottonwood left here this week for Japan 
aboard the Kosei Maru. Although cottonwood 
is listed here as being used in the manufacture 
of matches and toys, the increased demand for 
it since Japan began her undeclared war on 
China has local shipping men guessing. The 
shipment that left here this week totaled ap- 
proximately 750,000 feet. The cottonwood is 
assembled here from districts adjacent to Cle 
Elum and North Bend, in north central Wash- 
ington, Morton in southwestern Washington, 
and eastern Oregon. 





"Gold Mines in the Sky" Will Be 
Tapped by Plastics Industry 


ABERDEEN, WasH., Aug. 5.—The Pacific 
Northwest’s timber industry may rise to un- 
dreamed of heights on a flood of new plastics 
recently discovered by American chemists, said 
Lance McDermoth, physics instructor at Pom- 
ona Junior College, Pomona, Cal., to the Aber- 
deen pioneers at their annual picnic near here 
this week. 

These new plastics, he said, mostly products 
of a chemical research field barely touched by 
scientists, may some day soon convert Pacific 
Northwest timber into more dollars than the 
old type sawmills ever produced. He suggested 
that this State create a wood research project 
to perfect the conversion of timber into plastics, 
and declared that the second-growth trees are 
as valuable for this purpose as old-growth. 





Moderate Cost House Plans are 
Published in Every Other Issue. 
WATCH FOR THEM 
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“Cellulose is the universal basis for these 
new plastics,” he said, “and our second-growth 
forests are veritable ‘gold mines in the sky’ if 
used in this direction.” 





5,000 Enjoy Company Field Day 


Manvitte, N. J., Aug. 7—About five thou- 


- sand persons attended the sixth annual field day 


of the J-M Club, of the local Johns-Manville 
Co. plant, held Aug. 5 on the firm’s Meyers 
Field property in neighboring Bridgewater 
Township. Plant Manager John E. Begert was 
honorary chairman of the affair, while George 
W. Mather was general chairman. Numerous 
athletic competitions featured the day’s pro- 
gram. 


63 


State Buys Well Known 
Redwood Forest 


San Francisco, Carir., Aug. 5.—“The Ave- 
nue of the Giants’ in Humboldt County, one of 
California’s best-known redwood forests, was 
recently purchased from The Pacific Lumber 
Co. by the State park commission. The price 
was said to be $217,000 for approximately 400 
acres. The newly purchased forest adjoins the 
north boundary of Humboldt Redwood Park, 
extending along both sides of the Redwood 
Highway for a distance of a mile. It is near 
Dyerville. The cost will be shared equally 
by the State and Save-the-Redwoods League. 
The California Redwood Association co-oper- 
ated in the movement to place this tract of 
redwoods in the State park. 











Question: What is your name? 
Answer: Dave Bird. 


Q. What is your occupation, Mr. Bird? 
A. Mill Manager, Kirby Lumber Corpora- 
tion at Bessmay, Texas. 


. Bessmay. That’s Kirby’s largest mill, 


isn’t it? 

. Correct. 

. The general offices are at Houston, Texas, 
am I right? 

. Right. 

. Mr. Bird, can you tell me the tempera- 


ture in that north kiln at 11:55 the night 
of June 13th? 


I can, exactly. 


And the relative humidity at, say 11:15? 
I can. 


. Mr. Bird, did you sleep well on the 
night of June 13th? 

. Sound, like one of Kirby’s logs. 

. Then how do you know the tempera- 


ture the kiln carried at 11:55 if you slept 
well? 


. I simply consult my records, automati- 
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the ANSWERS 


MR. BIRD 


KNOWS 


cally made with precision instruments 
both night and day. 


Q. Then you know what is going on IN- 
SIDE those kilns at all times? 

A. Absolutely. With kilns of the modern 
type, like we have at Bessmay—with 
scientific data at our finger tips, we do 
a better job of drying than was ever 
done before. 


. How long have you been sawmilling, Mr. 
Bird? 

. FORTY YEARS. 

. Then you know, Mr. Bird, how lumber 
was made “in the Good Old Days”? 

. I remember it like it was yesterday. 


Ss > 8 - 8&8 


. Is your manufacture better today than 
it was back in what we call the “Good 
Old Days”? 


. Vastly superior. 


o 


Q. Mr. Bird, is there any way of judging 
today whether or not lumber is the best 
of its kind? 

A. I’ve got a real answer for you—a real 


basis of comparison, just find out IS IT 
AS GOOD AS KIRBY’S. 


(Paid Advertisement) 




















Amemcanfiumberman 


August 12, 1939 


NATIONAL PRODUCTION, SHIPMENTS and ORDERS 


WasuinecrTon, D. C., Aug. 7.—Following is the National Lumber Manufacturers’ Association’s report for two weeks ended July 29, and for 
thirty weeks ended that date, covering mills whose statistics for both 1939 and 1938 are available, and percentage comparison with statistics of 
identical mills for the corresponding period of 1938: 


Av. No. of 
TWO WEEKS: Mills Production Percent Shipments Percent Orders Percent 
Rpte 1939 of 1938 1939 of 1938 1939 of 1938 
os. oa udaharts all @ ini aie wile ewe Ge eae 422 472,877,000 119 458,349,000 107 486,445,000 101 
EE ED Sen gs o'eds 6 eb baer eehe weet e ss 85 12,017,000 141 14,975,000 105 16,535,000 100 
COCR) LAMDEST 2.00 sees cesccccwccceccccccnces 504 484,894,000 120 473,324,000 107 502,890,000 101 
a ks ie wee aleeauias ia Wome ae p eam 80 19,055,000 109 21,955,000 109 20,050,000 G7 
THIRTY WEEKS 
I a. i ing ues gs We aL RO We ware 441 5,897,363,000 125 6,146,643,000 115 6,272,980,000 114 
eg er ee ee ae 88 193,597,000 93 236,094,000 138 236,763,000 137 
Total Lumber 2.2.20. cececcscesccseccccceces 51 6,090,960,000 123 6,382,737,000 116 6,509,743,000 114 
URE, 66 basa Wie ccc newPeewanoee sawn 79 237,073,000 111 250,713,000 112 249,635,000 97 





Southern Pine Statistics 


[Special telegram to AMERICAN LuMBERMAN] 


New Orveans, La., Aug. 9.—Following is a 
summary of reports from southern pine mills 
for two weeks ended Aug. 5: 


Average weekly number of mills, 129; 
Units,+ 105 


Total for 
Two Weeks 
Three-year average production*... 64,763,000 
Actual production ...cccccccscvces 63,122,000 
IN calabro kd Bi we ak today 66,327,000 
ae eer 68,528,000 


Number of mills, 138; Units,+ 114 
On Aug. 5, 1939 
IE CN 5s o.6' ac: ee a ate doe ee ee 68,528,000 
a ee re 453,959,000 


*October, 1935, to October, 1938. 


TUnit is 309,000 feet of “3-year average” 
production. 


Western Pine Summary 


PorTLAND, OreE., Aug. 5.—The Western Pine 
Association reports as follows on operation of 
identical Inland Empire and California mills 
during the two weeks ended July 29: 

Report of an average 114 mills: 


Total for 2 Weeks Ended 
July 29, 1939 July 30, 1938 


Production ...... 166,352,000 145,346,000 
Shipments ....... 147,993,000 145,895,000 
Orders received... 165,253,000 167,324,000 


Report of an average of 111 mills: 


July 29, 1939 July 30, 1938 
219,622,000 223,444,000 
1,585,113,000 1,591,220,000 


Report of 111 identical mills: 
-——Total for Year———, 
1939 1938 


Unfilled orders... 
Gross stocks 


Production ...... 1,785,283,000 1,408,526,000 
Shipments ....... 1,910,388,000 1,688,958,000 
eee 1,918,719,000 1,788,520,000 


Canadian Spruce Shipments to 
England Increased 20 


Percent 


MontTrEAL, Que., Aug. 7.—The British re- 
armament program has been a boon to eastern 
Canadian softwood exporters, K. G. Fensom, 
eastern Canadian timber trade commissioner, 
London, said in an interview. Shipments of 
Canadian spruce to Great Britain increased 20 
percent during the first four months of this 
year, as compared with the corresponding pe- 
riod last year, he added. Government purchases 
for construction of barracks for the Territorial 
Army and new militia had helped the lumber 
industry of New Brunswick, Nova Scotia and 
Quebec more than any other factor, said Mr. 
Fensom. Canadian hardwood exports, however, 
had declined. 
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A LABEL SIMILAR TO THIS, DESIG- 

NATING GRADE AS NO. 1, NO. 2 

OR NO. 3,1S ATTACHED TO ALL 
CERTIGRADE SHINGLES 





In every way and every day 
CERTIGRADE Shingles are 
becoming more popular. Co- 
operation with the established 
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RED CEDAR SHINGLE BUREAU 


RED CEDAR SHINGLE BUREAU 


Vancouver, B.C., Canada 


Seattle, Wash., U.S.A. 


Going 


Town! 


lumber dealer, field promotion 
and national advertising all 
combine in making the roof of 
the pioneer the roof of today. 
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Amemecanfiumberman 


Relation of Unfilled Orders to Stocks 


WasuincTon, D. C., Aug. 7.—Following is statement of nine groups of identical mills and 
two groups of hardwood flooring plants of unfilled orders and gross stock footage on July 29: 





No. of Unfilled Orders Gross Stocks 

Mills 1939 1938 1939 1938 
Woke) GMettWOOGES: %...0..cccccccvece 406 739,228,000 674,417,000 3,653,139,000 3,668,995,000 
Tote! FIAFEWOGES «oc ccicccccesec 84 47,305,000 51,008,000 340,249,000 403,550,000 
ee ee 477 786,533,000 725,425,000 3,993,388,000 4,072,545,000 
SE SPI ace 6:0.4-0-05 a6 0 kee 90 45,220,000 67,312,000 88,539,000 93,108,000 





West Coast Reports on July 
Business, Prospects 


SEATTLE, WasH., Aug. 7.—The general sit- 
uation of the West Coast lumber industry at 
the end of July represented a continuation of 
June trends, says Monthly Lumber Facts of 
West Coast Lumbermen’s Association. Settle- 
ment in July of the California strike of lum- 
ber yard workers, that had stopped the move- 
ment from ports and held up a large part of 
the building program of the region, released 
the flow of West Coast lumber to its largest 
single market. As in previous months, home 
building, particularly in the low-cost field, was 
the major support of the industry’s market. As 
large a farm demand as it received last year, 
is expected by the industry, but its actual vol- 
ume depends on an equation between large 
crops and low prices. A favorable develop- 
ment, usual at this season, was buying of grain 
door lumber by railroads. There was no in- 
crease in exports, but July brought inquiries 
from the United Kingdom, with orders cover- 
ing mostly small sizes. Demand for low grades, 
and for large sizes, is, however, low, and mills 
have difficulty in utilizing their logs economi- 
cally in cutting only smaller dimensions.. 


Statistics reported for four weeks of July 


were as follows: Weekly 

Average, 

F 
I a. .oo0 506.56 G, 84 OO TSO OrO 119,191,000 
MINN 5s io oso es 0 cee meee as 121,707,000 
NR rg on ago. os erbisl sie wate 136,769,000 
End month— 

RIO GUOUE 60 co cccccsscceeoss 486,988,000 


Seca de aigs dds ake alata reaver 946,000,000 
30 weeks are as fol- 


Cumulative 
Totals,Feet 
3,533,415,000,000 


Gross stocks 
Cumulative totals for 
lows: 


Production 


re rrr. 3,620,823,000,000 
CE oad’ owe ccd Nee 5 les esos 3,764,251,000,000 
Orders by markets— 
rrr a aera 1,523,780,000,000 
Domestic Carmo .....-cse00% 1,426,572,000,000 
Sere re re re 262,277,000,000 


Local 551,622,000,000 


Big Raft Goes to Sea 


San Francisco, Cauir., Aug. 5.—The Red 
Stack Line tug Sea Ranger, of San Francisco, 
recently left Astoria, Ore., with a log raft in 
tow. The huge cigar-shaped raft is bound for 
San Diego, Calif., where the logs will be pro- 
cessed into 5,000,000 feet of lumber. For years, 
Benson Lumber Co. has transported logs for its 
San Diego mill from the Pacific Northwest by 
ocean-going rafts. The trip takes about fifteen 
days. 








Pressure Treated Stock Used on Bridge 


To eliminate danger of washouts, the largest 
railroad bridge built in recent years has just 
been completed by the Rock Island lines where 
their tracks cross the Cimarron River near 
Liberal, Kansas. Solidity is the primary char- 
acteristic of the bridge, which carries a single- 
track line 110 feet above the ground for more 
than a quarter of a mile. Massive concrete 
piers support the steel trusses, on which pres- 
sure-treated creosoted ties and ‘“Wolmanized” 
walk plank form the bridge deck itself. For 
further insurance against any sort of failure, 
the creosoted ties are protected against spark 





fires with iron sheathing applied to alternate 
sections. The “Wolmanized” plank, because 
of its higher fire resistance, was installed with- 
out such precautions. 

Rock Island bridge engineers (the road is 
one of the largest lumber carriers in the coun- 
try) have long been among the leaders in the 
application of pressure-treated wood for rail- 
way structures. Almost all lumber and timber 
which goes into Rock Island bridges, platforms, 
etc., is pressure-treated, to obtain the light 
weight, strength and resilience of wood with 
assurance of low maintenance costs. 


New railroad bridge which uses pressure- 
treated creosoted ties and '“Wolmanized" 
walk plank for the bridge deck 





UTHWE 
LUMBER 
MILLS INC 


Building and Shop Lumber 
Industrial Items 
in Ponderosa Pine 


Careful lumbér buyers have for years been 
putting their requirements up to us. They 
keep on doing so because they have found 
that we can be depended on for real value 
and good service. The Southwest Lumber 
Mills line is a good seller and satisfaction- 
giver. The lumber, cut from choice, high- 
altitude timber, is soft-textured, fine- 
grained, in every way superior. Our two 
modern mills have an equal capacity of 
100 Million feet. Twenty modern kilns, pre- 
cision machines and other up-to-date 
equipment for top-quality lumber produc- 
tion. 





Let us supply your needs in Dimension, 
Siding, Interior Trim, “Apache Brand” 
Mouldings, Ceiling, Casing, Base, Lath, 
Selects, Common. Our Eased-Edge Dimen- 
sion is Double-End Trimmed. Properly 
seasoned, accurately manufactured, it 
keeps its size and shape. Write us today. 


Southwest Lumber Mills Inc. 
McNary, Arizona 


Mills at Flagstaff and 
McNary, Arizona 

DISTRICT SALES OFFICES 

PHOENIX, ARIZ. * % "Ett resentative 


CHICAGO — Sianager Phone, Superior 9004 





NEW YORK — ** prone: Vanderuin sose7. 
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San Francisco, Calif. 


COASTWISE MOVEMENT.—The Pacific 
Lumber Carriers’ Association reports the 
movement of 72,930,600 feet of lumber from 
Pacific Northwest ports to California points 
during June, 1939, compared with 89,343,500 
feet in May, and 69,399,000 feet in June, 1938. 
June distribution was as follows: 





Feet 

CO oo aes cece eenacees 18,707,300 
I elias sine oo Wi eat ablnneabe nae 338,300 
RR dee ea aan dhe a een ge ae eee nee 338,000 
De OE BUNGEE 6c cca ccveweeses 46,202,900 
PT  ctdeencviende ce dune 5,736,800 
EE ee ae 767,300 
ED oVbew oe seeeeeee se eeaen 840,000 

ES ere ee ee 72,930,600 


The June movement to Los Angeles was 18,- 
636,500 feet below that of May, while the 
June movement to San Francisco was 726,400 
feet above the May figure. The June decline 
at Los Angeles, following a progressive in- 
crease for four months, was due to labor 
tie-up at the harbor. Shipowners’ Associa- 
tion of the Pacific Coast reported a total of 
59 vessels operating in the coastwise lum- 
ber trade. Included in the active list are the 
27 vessels forced to suspend operations be- 
cause of the lumber yard and harbor strike 
situation in Los Angeles, which was settled 
July 27. 


LUMBER RECEIPTS.—July receipts at San 
Francisco from interior points totaled 8,540,- 
000 feet, compared with 7,240,000 feet in June, 
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Market News from Amie! 


and 7,630,000 feet in July, 1938. At Oakland, 
lumber continued to arrive in large quanti- 
ties, the total for June, 1939, being 17,579,- 
000 feet, approximately the same as in June 
of the preceding year. 


LUMBER SHIPMENTS.—Manifest records 
show that 3,392,804 feet of lumber was 
shipped outward through San Francisco Bay 
area during July, compared with 3,329,087 in 
June. Principal destinations were United 
Kingdom, Australia, South America and South 
Africa. 


BUILDING.—San Francisco July permits for 
all construction totaled $2,069,767, compared 
with $2,146,282 in June, and $1,943,125 in July, 
1938. Authorized residential constructon for 
July totaled $809,325, compared with $940,760 
in June, and $866,177 in July 1938. 


CONFERENCE RATES.—The Pacific-West 
Coast of South America Conference announced 
present rates on lumber applying from the 
Pacific Coast to West Coast ports of South 
America, extended until Sept. 30. The rates 
were to have expired July 31. 


LUMBER CHARTERS.—During July, char- 
tering on the Pacific has continued quiet, 
with rates unchanged except that f.i.o. rate 
to United Kingdom has shown some ad- 








Please your customers and in- 
crease your trade by handling 
this friend-making lumber, North 


Carolina Pine. It’s lumber of 











beauty and utility, for interior and exterior construction. It has fine grain and 





JOHN C. SHEPHERD LUMBER CORP. 
Charlotte, N. C. 


S. C. & Sone Tm, Cope, Sisson. “Lumber 
River Brand” K. D. Finish, Flooring, Siding, Ceiling, 
pong Fay BT Lag 4 Dremension. 





SOUTH ATLANTIC LUMBER CO. 
Greensboro, N. C. 


strong fiber, mills to a satiny smooth- 
ness, takes paint well. Here are the 
firms that can supply you with all build- 
ing items in North Carolina Pine. Send 
them your orders. 


DeVANE-HALL LUMBER CO. 


Fayetteville, N. C. 


Mfrs. Kiln Dried Flooring, Ceiling, Siding, Finish 
and Air Dried Roofers and Dimension. 








W. M. STOREY LUMBER CO. 
Winston-Salem, N. C. 


Yard and Industrial Lumber, Cut-to-size Crating and 
Box Shooks. 


EDMUNDS LUMBER CO. 
South Boston, Va. 


Manufacturers Air Dried North Carolina Pine and 
Hardwoods. 





J. R. WOLLETT 
Littleton, N. C. 


Manufacturer Air Dried North Carolina Pime and 
Hardwoods. Prompt shipment assured. 


ELLINGTON-FAY LUMBER CO. 
Fayetteville, N. C. 


SPA Grade Marked Lumber 


and Framing Lumber. Kiln Dried and Air Dried. 





HENDERSON LUMBER CO. 
Tarboro, N. C. 


Mfrs. Kiln Dried N. C. Pine. Sette & Fonte, 
and finish. Can ship mixed 
Pine and Cypress. 


J. E. ELROD LUMBER CO. 
Charlotte, N. C. 


Air Dried and Kiln Dried Shed Stock, Roofers, and 
Resawn Box and Coy Soe Dried Roofers 
and Dimension; also Heavy , F-2 and Plank. 





BURRUSS LAND & LUMBER CO. 
Lyachberg, Va. 
Marked N. C. Pine. R. R. Material 
Kin Dr Soe ae Satine 
in Va. and N. C. 





JEFFREYS-MYERS MANUFACTURING CO. 
Oxford, N. C. 


Manufacturers of N. C. Pine Boards, Dimension, Box 
~ and Crates. Maintain large stock, thoroughly 
shipments. 








vance, i.e., from about 24 shillings 6 pence 
to 26 shillings, berth rate remaining 60 
shillings to basic ports, according to Gen- 
eral Steamship Corp. Also Australia has 
been quite active, having taken some 6 or 
7 vessels; regular berth vessels secure maxi- 
mum cargoes at about $10 per thousand for 
regular ports of call. During July, a total 
of 33 vessels were fixed for lumber, com- 
pared with 28 in June, and 10 in July, 1938. 
Of the July fixtures, 28 were from British 
Columbia ports, and 5 from North Pacific. 
Of the total fixtures, 27 were completed with 
wheat and/or general cargo. Inquiries in 
the Japan market were quite limited, with 
the regular liners offering sufficient space to 
cover shippers’ requirements on the basis of 
$12 on squares, and $16 on logs. No inquiry 
for full cargoes was heard. The China mar- 
ket continues to require lumber, although 
during the month inquiries fell off consider- 
ably, probably partly because of the drop 
in the Shanghai dollar. The regular berth 
liners are taking $8.75 on lumber, and $12 
on logs for Shanghai, with outports securing 
about 50 cents to $1 over these rates. The 
United Kingdom-Continent market continued 
steady, with some improvement. Some busi- 
ness was reported sold in the South Africa 
range. The United States Intercoastal Con- 
ference rate remains at $14 on lumber, with 
no charters reported for United States load- 
ing; however, some full-cargo charter busi- 
ness was done from British Columbia to U. S. 
Atlantic ports at undisclosed rates. 


Tacoma, Wash. 


WEST COAST WOODS.—Business has been 
good, particularly with rail-served markets. 
Production schedules are definitely up, with 
many mills putting on extra shifts to care 
for special orders. Plywood and door manu- 
facturers are finding business good, with 
prices strong. Shingle manufacturers also 
are finding business good, and have in- 
creased production. Log supplies are be- 
ginning to dwindle at many mills, and some 
operators are augmenting their woods pro- 
duction, although dry weather has made log- 
ging somewhat precarious. 


Seattle, Wash. 


WEST COAST WOODS—RAIL—Uppers, es- 
pecially 4-inch, continue in good demand, 
with prices firming steadily. There is no 
speculative purchasing; orders call for im- 
mediate shipment, and come mostly from the 
middle West. Inquiry from all over the 
country has increased. 


INTERCOASTAL—Ship space is tight, as 
buying has been stimulated by threats of a 
marine strike when present contracts expire 
Sept. 30. The bulk of the orders cover di- 
mension and boards. There is little indus- 
trial purchasing. Prices are up about 50 
cents over those of the previous fortnight. 


CALIFORNIA—With the lumber yard 
workers strike over, regular trading has 
been resumed, with mills getting about $1 
higher prices than prevailed before it oc- 
curred. Cargo mills’ stocks are low, and they 
have good order files. 


EXPORT—The United Kingdom is again 
buying 2x3’s and 2x4’s in good volume. Some 
South American business has been placed. 


CEDAR SHINGLES, SIDING—Mill stocks 
are declining, with production curtailed. 
Prices are unchanged to slightly less; all 
three grades of Perfections are now about 
15 cents under figures of two weeks ago; No. 
2 XXXXX are down 5 to 10 cents; other 
grades remain at old prices. Combination 
mills are busy on a brisk demand for siding. 
Stocks of siding are low, and prices are un- 
changed and firm. 


LOGS—High grade fir logs are very firm, 
because of plywood industry demand; me- 
dium grades are somewhat weaker because 
of increasing inventories. There has been a 
slight recession in price of shingle logs, as a 
result of large importations of shingles and 
shingle logs from British Columbia. Inven- 
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srica’s Lumber Centers 


tory of hemlock logs is comparatively low; 
price ‘s firm at $10.50@11. Fir logs bring 
$10@11, $15@17, and $20@23, with peelers 
at $26@27 and $32. Cedar shingle logs move 
at $16.50@18; lumber logs remain $30. 


Shreveport, La. 


SOUTHERN PINE.—Demand has shown 
improvement, and prices are 
stronger. The mills are operating their full 
40-hour week and output probably equals 
shipments. There is the usual shortage of 
several common items, but mills are able 
to take care of orders in fairly good shape. 


SOUTHERN HARDWOODS.—An expansion 
of demand is imparting quite a little strength 
to prices. Dealers report that July export 
demand was the best of any month this year; 
the outlook for fall is very good indeed. 


Kansas City, Mo. 


SOUTHWEST MARKET—tThere was some 
vigor to the buying movement which got 
under way last week. With their wheat crop 
harvested, farmers were beginning to make 
necessary repairs. The amount of lumber 
going to the farm trade alone was said to 
be substantial. Another important factor was 
increased willingness on the part of the re- 
tailer to fill his stocks, which have been low 
throughout most of the year. Residential 
eonstruction has been large this year, and 
there has been no abatement in the desire 
to build. 


SOUTHERN PINE—The market is decid- 
edly stronger and prices were advanced by 
many producers. Stocks at mills are badly 
broken, and there has been difficulty in get- 
ting prompt shipments. No. 2 and No. 3 
boards were strong. Rains have hindered 
operations of smaller units. Line-yard buy- 
ing was substantial last week, mills said. 


WESTERN PINES—Ponderosa orders last 
week were equal to production, with prices 
barely steady. Shop was stronger than the 
rest of the list, there being a good outlet for 
selects and better grades. The first few days 
of August produced little new business. 


Amemecanfiunherman 


OAK FLOORING—There was a big influx 
of orders last week. Advances ranging from 
$1 to $3 developed as shortages in many 
grades became apparent. No. 1 common, 
white and red, and 25/32x2%-inch selects 
were scarce, and mills were unable to ship 
promptly. Inventories were said to have 
been reduced about 25 percent since the first 
of the year. 


HARDWoOODS—Orders and shipments were 
in excess of production. Factories, particu- 
larly furniture plants, were reported to be 
in the market for additional supplies. 


SHINGLES—Advances of 5 cents per square 
on Nos. 1 and 3 16-inch were about the only 
changes in the shingle market here in the 
last few weeks. Mills have ample stocks and 
shipments are being made promptly. 


Minneapolis, Minn. 


RETAIL—During last June, 353 retail 
yards in the ninth Federal Reserve district 
sold 10,636,000 feet of lumber, as compared 
with 9,501,000 feet sold last May, and 9,362,- 
000 feet sold in June, 1938. At 331 yards, 
stocks June 30 totaled 56,270,000 feet, as com- 
pared with 58,592,000 feet May 31, and 59,- 
079,000 feet June 30, 1938. Total sales of all 
materials at 353 yards last June amounted 
to $1,326,000; in May, $1,253,000, and in June 
of 1938, $1,266,000. 


NORTHERN PINE—Production exceeds 
sales, so it is becoming less difficult to fill 
quickly the mixed car rush orders that form 
the bulk of those from retail yards. A grow- 
ing demand is reported from country yards. 
City and suburban yards continue active 
buyers. Prices remain firm, with a few items 
still at a premium. 


NORTHERN WHITE CEDAR—There has 
been a slight upturn in demand. Some items 
are getting into short supply, an example 
being 3-inch, 7-foot posts. Demand for poles, 
particularly 16-foot lengths, has improved. 


MILLWORK—A steady, though gradual, 
increase in demand has been noted through- 
out the summer in the Mississippi Valley 
region. Most factories are running at ca- 
pacity. Prices are steady. 


Progressive Eastern Company Installs Dry Kiln 


SALISBURY, Mp., Aug. 7.—As a progressive 
lumber and building materials yard, E. S. Ad- 
kins & Co. of this city is always on the look- 
out for ways of improving its business. In addi- 
tion to manufacturing a line of building ma- 
terials, this concern employs five draftsmen 
capable of drawing plans for homes and ad- 
vising prospective builders on proper materials. 

During the nearly 80 years of operation in 
this section by members of the Adkins family, 
the company has made many improvements to 
increase production, reduce costs, and render 
better service to buyers of lumber. Among the 
recent improvements was the installation of a 


Moore cross-circulation kiln for seasoning pine 
lumber properly to the desired moisture con- 
tent. This double-track kiln is equipped with 
Moore recorder-controller and automatic ven- 
tilator control for regulating thermostatically 
the drying conditions inside the kiln. The lum- 
ber will be dried with low temperatures and 
fast cross-circulation, and the company enabled 
to make prompt deliveries of high quality sea- 
soned lumber at all times. 

The Adkins company has branch yards in 
Berlin, Chestertown, Hurlock, Centreville and 
Easton, Md. Fifteen trucks are in the fleet of 
delivery units serving the public. 














Two views of the new dry kiln at E. S. Adkins & Co., Salisbury, Md. 
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Boards for Barns 
Hen Houses, Hog Houses 
Sheds and Other Farm Structures 


— 
A104 8 2y 


LONG LEAF > 


Yellow Pine 





Wier Long Leaf is THE lumber that will make 
good on farm buildings—on ALL buildings 
where strength and durability count. Right 
now there's a lot of good farm business wait- 
ing for you. Go after it with Wier Long Leaf, 
the lumber that defies wind, wear and 
weather. We supply practically everything 
in Long Leaf. 


WIER LONG LEAF LUMBER CC 


Uh WAU LEAL TEXAS. 
Mills: Wiergate, Texas. 








Ask Your Wholesaler 
for “ALGER” BRAND 
LONG LEAF SHED & YARD STOCK 
MOULDINGS, LATH, SHINGLES. 


The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 


























) BROWN DIMENSION CO. | 


IQUE, | MICHIGAN | 


NDUSTRIAT 


LUMBER CO., Inc. 
ELIZABETH, LOUISIANA 
















{YELLOW PINE 


Timbers, chemically treated to 
prevent stain. 








Eased Edge Dimension 


Complete line of kiln dried 
Yard and Shed Stock 
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~\ 
For OAK and MAPLE 


FLOORING 


Cedar Closet Lining, Oak 
Thresholds, Stair Treads, 
Mouldings, etc.—Send your 
orders to 


- EVANS ~ 


Hardwood Flooring Co. 


Wholesale Distributors 
3900 Chouteau Ave., St Louis, Mo. 


To assure quick service to our customers, we ca 
in St. Louis from a quarter- to a half-million feet 
of Northern Hard Maple and Southern Oak Flooring 
from selected out-of-state mills. Every bundle grade- 
and trade-marked. 


“FOR QUALITY 

















Distribut 
AND SPEED MAPLE FLOORING 
LET US KNOW which has been 


YOUR NEED”’ Certified by M.P.M.A. 





CHAPMAN & DEWEY 
LUMBER COMPANY 


* Memphis, Tenn. * 


Manufacturers of high grade 


OAK FLOORING 


AND 


HARDWOOD LUMBER 


from famous St. Francis Basin 


Wire for quotations. 


We do not make the Most 
Oak Flooring, but we Do 
make the BEST 


COATIFICO 


\gidblig/ 





OAK FLOORING 


--CAREFULLY SELECTED LUMBER-- 
--PROPERLY KILN DRIED-- 
--PRECISION MACHINED -- 


INSURES BEAUTY, FINISH AND 
UTILITY 


W. R. WRAPE STAVE COMPANY 


Post Office Box 182 
LITTLE ROCK, ARKANSAS 


Amemeanfiumberman 


August 12, 1939 


Western Pine Has Profit-Minded 
Look at Its “Prosperity Triangle” 


(Continued from Page 49) 


of the association work, the efforts to maintain 
high standards of manufacturing and grading. 
He stressed the importance of adequate trade 
promotion, and stated that the production fig- 
ures, in comparison with those of other lumber 
manufacturing groups, bear testimony to the 
success of the association promotion program. 


Distribution Practices Can Be Improved 


He called attention to the extremely gratify- 
ing attendance at the Western Pine’s exhibits 
at both New York and San Francisco expo- 
sitions. 

As the most important problem, he named 
distribution of western pine in an intelligent 
manner and at a reasonable cost. It was his 
opinion that there was some doubt that the 
association could collectively improve the sit- 
uation, but he expressed the hope that indi- 
viduals will make use of information available 
from reports of the association’s committee on 
this subject, and in that way make progress 
toward more intelligent and profitable distri- 
bution. 

The association has made formal application 
for seasonal Wage-Hour rating for members 
that onerate less than nine months a year, and 
President Berry forecast an early decision on 
this application. 


Statistical Picture Is Encouraging 


The picture of the association’s statistical 
position drawn by Assistant Secretary-Manager 
W. E. Griffee was highly encouraging. and in- 
dicates continued improvement in volume dur- 
ing the rest of the vear. Business began an 
upturn about the middle of May, a month 
earlier than in the previous vear. It seems 
apparent that the increase will continue unless 
there should be a bad series of war scares 
such as hapnened last fall. Residential building 
gives every indication of maintainine its unward 
trend throughout the year. For the first half 
of this vear. it has been higher than in any 
year since 1929. 

Production of western pine for the first six 
months of 1929 was far in excess of that for 
the same period in 1938, but somewhat less 
than for the first six months of 1937. Ship- 
ments during the same neriod were 17 nercent 
above those in the first half of 1938, and about 
2 percent below those of 1937. 


Fall Upturn in Business Expected 


A chart comparing residential building with 
shipments of western pine lumber over the 
last few vears. shows that, if it follows the 
same trends, there is every reason to believe 
that shipments will make a steady upturn dur- 
ing the coming fall. 

Another chart comnared shon sales and resi- 
dential building and indicates that western nine 
shop sales should increase materially during 
the fall months, to bring about the usual rela- 
tionship. 

The price tendency in western nine. despite 
increased volume and decreased stocks, has been 
very discouraging up to date. 


Sales Better; Prices Unprofitably Low 


James G. McNary, McNary. Ariz., president 
of the National Lumber Manufacturers Associ- 
ation, was asked to tell the members something 
of the National picture. Mr. McNary has 
traveled among lumber groups extensively 
during the last year and a half, while he has 
headed the National organization. He said he 


has found that business men throughout the 
country are of the opinion that lumber sales 
must have shown improvement on account of 


the extensive house building program that is | 


in progress. 


He has had to answer inquirers | 


that the volume is better, but that prices are | 


lower, and that he couldn’t tell why. He 
pointed out that the two large lumber groups, 
competing with: Western Pine, the Southern 
Pine and the Douglas Fir, are both greatly 
discouraged, and admit that they have no profit 
in their business. He pointed out that western 
pine prices were lower than they were last year, 
that not many western pine mills are showing 
operating profits, and that possibly only an 


exceedingly small group had realized any profit 7 


on investment. 


Said Mr. McNary, “As president of the 


National Lumber Manufacturers Association, I | 
am concerned about the economics of the lumber 


business. The lumber business has so many 
units that it is difficult to know how to make 


money, but the individual members of the in- | 


dustry should be profit minded. 


There are | 


pernicious trade practises in the distribution of 7 


lumber. 
not go on indefinitely. Costs are increasing. 
If each individual operator will determine to 
do it, prices can be improved. Price improve- 
ment is absolutely necessary unless manufac- 
turers are to continue to waste their stock- 
holders’ money and investments.” 


Committees Present Recommendations 


Recommendations of the executive and eco- 


nomics committee in regard to Western Pine 
production are in line with the business forecast 
of the committee at the beginning of the year: 
namely, a production basis for the year of 82 
percent of the normal individual annual pro- 
duction, or 41 percent of annual production for 
the last half of the year. 

Various other committees presented recom- 
mendations on the various subjects coming un- 
der their supervision. Committee chairmen re- 
porting, in addition to President Berry. chair- 
man of the executive and economic committees, 
were: Statistical committee—Don Lawrence. 
Molding and millwork committee—R. F. Pray. 
Grading committee—W. Lamm. Traffic 
committee—A. J. Voye. Promotion committee 
—C. C. Stibich. Research committee—W. P. 
Marsh. 


Leo Opsahl, sales manager Red River Lum- 
ber Co., Westwood, Calif, gave a brief report 
of the meeting of the National Council of Sales 
Executives held at Memphis, Tenn., in June. 
Mr. Opsahl stated that these executives de- 
voted most of their discussion to trade prac- 
tices. The directors of the Western Pine As- 
sociation later voted to send a delegate to the 
next meeting of this Council. 


Following a recommendation of the grading 
committee, decision as to use of a special mark 
to indicate, “Made in the U. A. Western 
Pine Lumber’ will be left to the individual 
mill, but the association staff is instructed to 
design a uniform mark that any operator who 
wishes to, may use. 


It will be the policy of the Western Pine 
Association to oppose freight rate reductions in 
the southern States, unless proportionate reduc- 
tions are granted to western shippers. 


Promotion Brought Gratifying Results 


The entire trade promotion program of the 
Western Pine Association has brought gratify- 
ing results. The committee was particularly 
complimentary of the work done by the adver- 
tising agency, N, W. Ayer & Sons, and ex- 
pressed the opinion that space advertising is 
of first importance in their program. 


The research department is being expanded 
by the addition of a chemist to the staff. 


We should recognize that these can | 
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American fisherman 


Eastern Trade News 


[F. J. Caulkins] 


Boston, MAss., Aug. 7.—The supply of, and 
demand for, lumber are in better balance than 
at any time in recent years, and prices of most 
items are strong and tending upward. There 
has been an increase over 1938 of 20,000,000 feet 
in receipts from the West Coast by water and 
all spot stocks of West Coast fir and hemlock 
—both dimension and boards—stored at the 
terminals have been disposed of, while eastern 
spruce mills are oversold. Building permits 
granted in the 39 cities and 16 larger towns 
of the State for the six months ended June 30 
reached a value of $18,519,705, and compare 
with $14,754,419 one year ago. 


WEST COAST WOODS—Active buying by 
dealers and industrials has continued to keep 
the market bare of unsold lots, though the 
record for the first seven months of the cur- 
rent year, compiled exclusively by AMERICAN 
LUMBERMAN, shows receipts totaling 55,953,- 
885 feet, against 36,091,290 feet in the same 
period one year ago. The average for that 
period in the past nine years was 59,454,337 
feet. With receipts thus far this year 20,000,- 
000 feet greater than those of the like period 
last year, the great surplus of unsold lots at 
the docks and wholesale yards one year ago 
has been entirely absorbed, and current re- 
ceipts—8,509,854 feet in July—had been sold 
prior to arrival, leaving but few parcels to 
go to the distribution yards, from which 
there had been heavy deliveries in small lots 
to dealers through July. Today there are no 
unsold boards available at any New England 
terminal. Briefly, the price position at the 
West Coast mills is definitely stronger, three 
of the larger mills, as recently as Aug. 3, 
having announced a drop of 50 cents in the 
mill discount. Stock from these mills sells 
locally to dealers at a discount from page 
16 of the West Coast List 32 of $8.50, but it 
should drop to $8 shortly. Ordinary dimen- 
sion lots of fir are quoted to dealers at 
$9@9.50 off. In spot stocks there is a real 
scarcity of the larger timber sizes and of the 
longer lengths in all dimensions. There is a 
complete lack of 2x3- and 4-inch hemlock 
both in local stocks and in transit, and the 
hemlock discount has again dropped to 
$10@10.50. No. 2 fir and/or hemlock boards, 
when available, are quoted at $27.50 for No. 2, 
and $24.50 for No. 3. 


EASTERN SPRUCE—Production at the 
mills is covered by orders four to six weeks 
ahead of the saws, and, while prices are not 
quotably higher, the list is very firmly held. 
The sharply curtailed log supply for the 
season has brought many large mills to the 
close of their season’s operations, with the 
active mills under pressure to make deliv- 
eries as wanted. There are limited offerings 
from the Canadian mills, as their product is 
going chiefly to their local trade and to sup- 
ply a pressing English demand for the 
prompt delivery of 7-, 9- and 11-inch deals. 
Smaller sizes of spruce dimension delivered 
by rail at Boston rate points are held at 
$30@31, with the 2x6- and 4x6-inch at 
$33@34 and 2x10- and 12-inch up to $40. 
Water shipments of spruce dimension, 8-inch 
and under, sell at a range of $27@28. 


LATH AND SHINGLES—There are steady 
sales of lath, usually in part carloads with 
lumber, at $3.50@3.75 for the 1%-inch, and 
50 cents higher for the wider size. Eastern 
white cedar shingles are active, with the 
grades below clears, for use in low cost 
housing and for shore cottages, well sold up. 
Per square the extras sell at $4.15@4.25 de- 
livered at Boston rate points; clears at 
$3.65@3.85; 2nd clears and clear walls, 
$3@3.25, and extra No. 1 at $2@2.10. Sales 
volume of West Coast red cedars has in- 
creased, but prices to dealers, delivered at 
New England points, are about as previously 
listed, though the British Columbia mills 
have added about 5 cents to early July prices. 
The 18-inch Perfections are quoted at 
$4.85@4.90, and the 16-inch 5X No. 1 at 
$4.42@4.47; No. 2, $3.62@3.72, and No. 3, 
$2.97@3.12. Spot stocks of waterborne shin- 
gles go to dealers in small lots at: Perfec- 
tions, $5.10; 5X No. 1, $4.60; No. 2, $4, and 
No. 3, $3.35. 


EASTERN HARDWOODS—Most mills are 
now well supplied with orders from the fur- 
niture factories and woodworking shops to 
absorb their limited cuts for the rest of the 
sawing season. FAS inch maple is well over- 
sold and firm at $83@85, with the 2-inch kiln 
dried $10 higher. FAS inch birch has moved 
to a slightly lower price level, and, for good 
kiln dried stock, most mills ask $78@80, and 
for 2-inch, $90@95. Air dried maple and 
birch from small mills are available at prices 
ranging from $10@15 less. There have been 
sales of thick maple to the heel shops, run- 
ning chiefly to No. 2 common and better, in 
the form of long plank at around $75@78 
for the 2-inch, $78@80 for 2%-inch, and 
$80@83 for 9/4, though there is little call 
for the latter size, so popular in the early 
spring. 

PINE BOXBOARDS—The price list is un- 
stable, due to the accumulation of supplies 
of square edge at mills of regular operators, 
who have been obliged to clear their lands 
of hurricane-felled logs. It is a sharp trad- 
ing market, as holders press to move their 
excess cuttings before the Federal Salvage 
Administration swings into action next 
spring to find a market for its vast holdings. 
Today, inch round edge box f. o. b. the mill 
yard sells at $11@15. The supply is not ex- 
cessive, but demand is light. 


A conference of woodland owners and lum- 
bermen was held at Massachusetts State Col- 
lege in Amherst on July 25, at which the 
speakers included Edward W. Treen, former 
secretary of Northeastern Lumber Manufac- 
turers Association, now associated with Frank 
E. Kennett, lumberman, at Conway, N. H.; 
Jerome J. Farrell, lumber operator at Poland, 
N. Y., and K. E. Barraclough, extension for- 
ester at University of New Hampshire. Prof. 
R. P Holdsworth, who was in charge of the 
program, stated that three of the five million 
acres in the State was in woodland, and that 
the September hurricane had served to focus 
attention and interest of the public upon the 
vast opportunities which this forest provides 
for increasing the wealth of the State. 


His host of friends in the trade will be 
pleased to learn that Siegfried Hirsch, execu- 
tive head of the George McQuesten Co., in East 
Boston, is now well on the road to recovery, 
and will shortly be released from a Boston 
hospital. 

H. Wentworth Shepard, a vice president and 
sales manager of Shepard & Morse Lumber 
Co., Boston, returned to his office Aug. 7 from 
a two weeks cruise to the coast resorts of 
northern Maine in his schooner rigged Amber- 
jack I, 

A somewhat courageous young lady is Miss 
Cynthia Lash, secretary to Horace A. Bailey 
of Bailey & Delano Lumber Co., Boston. With 
two lady friends, she left Milo, Me, in an 
automobile on June 24, moved through Boston 
and thence by the northern route to the north- 
west coast, and the Pacific coast to Los An- 
geles, and back to Boston by the southern route, 
where they arrived Aug. 1 to conclude a 38-day 
tour of 11,000 miles. 


Buffalo, N. Y. 


Trade in lumber is holding up fairly well, 
though affected to some extent by hot 
weather and vacation season. Building in 
suburban communities continues in pretty 
good volume. Prices of most items are hold- 
ing quite steady, and in some there is a 
marked scarcity. Southern pine roofers are 
firmer. Retailers as well as industrial users 
are carrying small stocks as a rule. 


HARDWOODS—A slight increase in inquiry 
is reported, and industrial consumers are be- 
ginning to feel greater confidence over fall 
prospects. Stocks held by these consumers 
are in most cases unusually small. Prices 
are unsettled, but leading items are steady. 


WESTERN PINES—Most grades are main- 
taining a firm tone. There is a marked 
scarcity in Nos 2 and 3 Ponderosa common, 
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and mills are limiting the amounts they will 
include in a car. Most other western woods, 
particularly in the common grades, are also 
stronger. Inquiry is showing some increase. 


NORTHERN PINE—A fair demand is re- 
ported, with little change in prices. Retailers 
are buying mostly for immediate needs. Al- 
though the mills have no heavy supplies, 
wholesale yards have good stocks of various 
grades. Box lumber demand has been some- 
what curtailed by dry weather that hurt crops. 


NEW YORK, N. Y. 


_ The spurt of new business that began about 
six weeks ago in this metropolitan area, con- 
tinues to absorb all consignments as they ar- 
rive, though deliveries by water from the West 
Coast through May, June and July have been 
well above the average of the first four months 
of the year, which was approximately 16,000,000 
feet. Transit lots of fir and hemlock dimen- 
sion and boards—mostly fir—are picked up by 
the- yards well in advance of arrival, and at 
terminals. the holdings of dimension are far 
below normal, and stocks of boards of all 
grades have entirely disappeared. The late 
June advance of $1 in delivered prices for 
both dimension and boards is still-in force. 
A larger volume of orders is being booked 
at wholesale offices, for both mill shipment 
and unsold transit lots. One order of this 
type placed last week by a local dealer calls 
for 750,000 feet of fir dimension and boards 
for prompt shipment from the mills, and 
an additional 250,000 feet of transit parcels. 
Over a period of many months, shippers have 
avoided loading unsold lots, as none of the 
Atlantic coast markets could absorb excessive 
deliveries. Then again steamer space on the 
West Coast for August and September load- 
ing has tightened sharply, and there is pres- 
sure to move ordered lots to the exclusion 
of transits. On dimension fir orders, mill 
shipment, most offices here are holding prices 
at the $9.50 discount from page 16 of the 
West Coast list, with some sales at $9 and 
as low as $8.50 for shipments from two or 
three of the larger mills. This stronger 
price position of fir has brought hemlock 
dimension to the discount level of $10.50@11, 
with very few mills in position to accept or- 
ders calling for August loading. The mar- 
ket for boards has been swept clean of sup- 
plies, and, for mill shipment orders, prices 
have gained another $1 since mid-July and 
are held today at $27.50 for No. 2, and 
$24.50 for No. 3, with an occasional call for 
the No. 1 grade at $29.50 at local docks. 
A factor in this continuing scarcity of avail- 
able boards is said to be the recent purchase 
by the Government of more than 2 500,000 
feet, being withdrawn from mill stocks. One 
ship loaded almost wholly with boards at 
several British Columbia mills has been dis- 
patched to Atlantic coast ports to arrive in 
late August. 


Eastern spruce is moving in fair volume, 
and at price levels established by the mills in 
early June. Several large Maine mills are 
close to the end of their curtailed log sup- 
ply, and will be inactive through the re- 
mainder of the season, and, though most of 
the Provincial mills are sawing, their limited 
production is being absorbed in the home 
market, or is going to fill rush English or- 
ders for deals for use in the construction 
of armament factories; Britain’s housing proj- 
ects have been temporarily set aside. Local 
sales have run chiefiy to dimension and ran- 
dom cargoes to the waterfront yards, the 
former being priced at $28@29 for lengths 
up to 16 feet, with the random sizes at 
$1@2 lower. For all-rail delivery at Har- 
lem River points, the smaller dimension 
sizes are firm at $31.50@32, and up to $41@42 
for the 2x10- and 12-inch. Most sales of 
1x6- and 7-inch boards are at $36@37, and 
up to $41@43 for the 10- and 12-inch. 


The yards are buying low grade North 
Carolina pine boards sparingly, and the box 
shops are paying little attention to box 
grades. The better grades of dressed and 
worked partition and ceiling are active, and 
prices are steady. The same is true of 


Arkansas Soft Pine partition in better grades. 
Of the western pines there have been freer 
sales, and some little success in adding $1 to 
selling prices for Idaho and Ponderosa, 
though most sales are at the old level. 
Adirondack and southern hardwoods are slow, 
but production and mill inventories have 
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been so persistently curtailed that holders 
find little difficulty in disposing of their out- 
put, and at prices that are steady and fairly 
remunerative. 


Norfolk, Va. 


NORTH CAROLINA PINE—July business 
volume was not very satisfactory, but there 
are signs of improvement. Air dried roof- 
ers and small dressed framing in all widths 
have advanced 50 cents, not so much because 
of heavier demand as because of shipping 
being prevented by rains. But the general 
price situation is strong, except for conces- 
sions offered by small mills. Demand for 
B&better and No. 1 common is larger and 
these items are very firm. There is a dis- 
tinct scarcity of 10- and 12-inch widths and 
they are quite strong. There has been no 
improvement in demand for rough edge or 
stock box, but prices are firm on both air 
dried and kiln dried. Some large mills are 
now buying kiln dried stock box from small 
mills. Industrial demand for dressed and 
resawn stock has not been brisk. There has 
been only a fair demand for air dried roof- 
ers, but most good roofer mills are far be- 
hind on orders, and have advanced their 
prices 50 cents on roofing and dressed fram- 
ing, as only small dry stocks are available. 
Orders would be acceptable for air dried 
roofers at $17 for 6- and 8-inch, $17.50 for 
10-inch, and $18.50 for 12-inch, f.o.b. cars, 
Georgia Main Line rate. Carolina mills have 
not yet advanced their prices. 


Baltimore, Md. 


NORTH CAROLINA PINE.—There 
been a large demand for home building 
items, but as larger construction shows a 
decline, the actual gain over 1932 volume is 
moderate. Box items continue to move well. 
Qotations are unchanged. 


GEORGIA PINE.—Large sizes of longleaf 
have been in increased demand. 


WEST COAST WOODS.—Turnover of fir, 
spruce and other woods has been smaller 
because of vacations. 


HARDWOODS.—Vacations and high tem- 
peratures are having their effect upon busi- 
ness volume and inquiry. Overseas buyers 
show more interest, but trading is cautious. 
Quotations show no decided changes. 


has 


Memphis, Tenn. 


SOUTHERN HARDWOODS have been in 
steadily increasing though scattering demand 
during the past two weeks, and most items 
are up $1.25 to $2 above quotations prevail- 
ing early last month. Sap gum has been 
sold in large quantities, FAS bringing around 
$32.50, and No. 1, $20, at mill points, with 
No. 2 at $12. Red gum is scarce and prices 
are high. Foreign sales of red oak have 
been made in quantity at $52, and of white 
oak at $59, c.if. Liverpool; indications are 
that this buying will continue to increase 
during the summer. Total sales have far 
outstripped production, and mill inventories 
are undergoing further depletion. 


OAK FLOORING manufacturers report 
considerable buying of lower grades, and an 
increase in total sales. Prices have firmed. 


Birmingham, Ala. 


SOUTHERN PINE order files are larger 
than at any previous time this year, and 
stocks are badly broken, so mills are oper- 
ating full time, in an effort to keep shipments 
up with sales. Weather has been ideal, 
though hot for logging, with rain just enough 
to keep the ground moist. Mills have out 
the “over-sold” sign on almost every item 
of shed stock.. Dimension is plentiful at small 
air drying mills, but not at larger plants. 
Prices have advanced to $11 for 1x4-inch 
No. 3 strips and flooring; $15.50 for 6-inch 
S4S or S2S&CM; $16 for 1x8- and 1x10-inch, 
with 1x12-inch at $17. No. 2 common 1x4- 
inch is $12.50, 1x6- and 1x8-inch, $20; 1x10- 
inch, $21, 1x12-inch, $23. No. 1 common 1x4- 
inch is $30; 1x6- and 1x8-inch, $34; 1x10-inch, 
$40, and 1x12-inch, $45. In “C” grade, 1x4- 
inch is $33; 1x6- and 8-inch, $40; 1x10-inch, 
$48, and i1x4-inch, $55. Bé&better S4S is: 
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1x4-inch, $40; 1x6- and 8-inch, $45; 1x10-inch, 
$55, and 1x16-inch, $62. Kiln dried “C” and 
B&better 5/ and 6/4 are $5 over, and 8/4 is 
$7 over 4/4. Bé&better flooring and siding are 
plentiful and sales are slow, but “C” under 
the new grading rules is priced within $1@2 
of B&better. It is hard to secure 1x3-inch 
No. 2 and “C” longleaf flooring. 


Vancouver, B. C. 


BRITISH COLUMBIA MARKET.—Hot, dry 
weather is slowing down what little logging 
has been going on in British Columbia, and 
it is predicted that if it continues it will 
be necessary to close down practically all 
woods work on Vancouver Island. Most of 
the larger operations have been “down” for 
the past month. Operators state that there 
are enough logs in the water to supply all 
mill demands for some weeks. But with 
lumber export at a high level, and every 
prospect of its continuing, practically all 
camps, large and small, will again be work- 
ing at full capacity as soon as weather 
permits. 
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25% to 90% 
MORE CAPACITY 








Anaconda Copper Mining 
Co., Lumber Dept., Bonner, 
Mont., gets high quality, 
large capacity drying with 
Moore Cross-Circulation 
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British Rush Building of Refugee 
Camps—Use Cedar 


MontTREAL, Que., Aug. 7.—Camps built of 
Canadian cedar, to be used for schools in peace- 
time and as refugee shelters in war-time, are 
under construction in England and Wales, 
Walter Elliot, minister of health, told the 
British House of Commons recently. There 
will be between 30 and 40 camps, he said, and 
the first will be completed by the end of 
August. “The camps are being built in stand- 
ardized units,” he added. “All buildings are of 
Canadian cedar with shingle roofs. Each camp 
will be laid out on the site by an architect. 
Construction has begun on four camps—one in 
Hampshire, one in Buckinghamshire, and two in 
Oxfordshire. It is hoped that seven more will 
be started in the course of next fortnight. It 
is anticipated that the first camp will be com- 
pleted by the end of August, and I am satis- 
fied that all possible expedition is being used.” 








LOWER COST 
KILN DRYING 








How to Get Increased Kiln 
Capacity & Lower Drying Costs: 
Anaconda Found the Answer with 
Moore Cross-Circulation Kilns 


The battery of Moore Cross-Circulation 
kilns at Anaconda Copper Mining Co., 
Lumber Dept., enables this company to 
get large holding capacity and low cost 
drying in the seasoning of Ponderosa Pine. 


This modern drying system is also pro- 
ducing high quality seasoned lumber of 
desired uniform moisture content. 





If you are interested in kiln drying and 
would like to be placed on our mailing 
list, send us your name and the name of 
the firm with which you are connected. 


If you want better seasoned lumber, or 
need increased drying capacity, Moore 
Cross-Circulation kilns will solve your 
problem. This system can be installed in 
old kiln building, using present metal 
equipment. 


You will want to know more about this 
modern drying system. Write today. 


MOORE DRY KILN COMPANY 


Largest Manufacturers ef Dry Kilns and Veneer Dryers 
JACKSONVILLE, FLORIDA 
VANCOUVER, B.C. 
NORTH PORTLAND, ORE. 


_ MOORE et KILNS | 
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Newsy Notes of Persons and Places 


and OFFICE 








Two weeks are being spent at Conesus Lake, 
New York, by Robert E. Fairchild, treasurer 
Mixer & Co., Inc., Buffalo, N. Y 


Peter F. Balz, secretary Jose-Kuhn Lumber 
Co., Indianapolis, Ind., and Mrs. Balz have re- 
turned from a vacation in Dowagiac, Mich. 


William A, Atkins, vice president of E. C. 
Atkins & Co., Indianapolis, has left with his 
wife for a three-weeks trip to the West Coast. 


W. W. Woodbridge, secretary-manager of 
the Red Cedar Shingle Bureau, plans to spend 
the next several weeks on the Atlantic coast. 


A rapid recovery from a recent operation is 
being made by A. B. Church, prominent mill 
representative in the Baltimore and Washing- 
ton territory. 


Milo P. Smith of Adel, Iowa, has been ap- 
pointed manager of the Marengo (Iowa) 
Lumber & Fuel Co., and has moved his family 
there. 


John D. Hershberger has become Baltimore, 
Md., representative of the Menefee-Scott Lum- 
ber Co., Inc., of Lynchburg, Va. His office is 
at 3140 Baker Street. 


A vacation of two weeks was spent in 
Canada by John W. Sanders, head of the Balti- 
more, Md., sash and millwork concern of Rad- 
ford & Sanders, Inc. 


Ralph C. Crowley, vice president of the At- 
lantic Lumber Co. yard in Buffalo, N. Y., re- 
cently spent a few days at the headquarters of 
the company in Boston. 


W. A. Priddie, who is in the wholesale yel- 
low pine lumber business under his own name 
at Beaumont, Tex., and his wife visited the 
International Exposition at San Francisco re- 
cently. 


J. F. Gresly of J. F. Gresly & Co., Omaha, 
Neb., and several of his salesmen were in 
Seattle recently. Mr. Gresly reported the pros- 
pects are good in the Midwest for the rest 
of 1939. 


Ross MacPherson, president Wilson Cypress 
Co., Palatka, Fla., reported on a visit to Balti- 
more, July 18, that cypress business is good. 
He was accompanied by William Petrie, new 
sales manager of the concern. 


The main office of the Richmond Cedar 
Works was moved Aug. 5 from Richmond to 
Norfolk, Va., according to O. B. Hayes, sales 
manager. All communications are to be sent 
to P.O. Box 1251, Norfolk, Va. 


Kurt Stoehr, treasurer of the Oconto Co., 
with office in Chicago, and Mrs. Stoehr re- 
turned home Aug. 5 after a two-weeks holiday 
to the West coast, which included a visit to the 
Golden Gate Exposition at San Francisco. 


Elmer C. Smith observed his 77th birthday, 
July 15, and also the fact that he has been 
with the Kuntz-Johnson Co. of Dayton, Ohio, 
for over 56 years. Mr. Smith is the only 
survivor of the group which founded the com- 
pany. 

On August 1, the Cressey Lumber Co. of 
Lost Nation, Iowa, was purchased by the Iowa 
Builders Supply Co., which has its general 
office in Cedar Rapids. The business will be 
operated under the name of the Iowa Builders 
Supply Co. 

J. A. Humbird, vice president of the Victoria 
Lumber & Manufacturing Co., Ltd., and presi- 
dent of the Seaboard Lumber Sales Co., has re- 
turned -to Vancouver, B. C., after a visit to 
Britain. Mr. Humbird believes that British 
Columbia lumber is now in the United King- 
dom market permanently. 


Daniel Schloss, co-partner of the Baltimore 
(Md.) Lumber Co., is back from a vacation 
trip of three weeks. He travelled by steamer 
to Jamaica, visited the Panama Canal zone, 
and a few points of interest in Central America 
and the West Indies. 

The D. C. Curry Lumber Co., Wooster, 
Ohio, can be proud of the fact that it has had 
two men in its employ for 50 years or more. 
Harvey Howard has been with the company 





Yard's Architectural Office 
Engages Draftswoman 


Loncview, Wasu., Aug. 7.—For several 
years the Long-Bell Lumber Co. has maintained 
an architectural department in connection with 
its retail business, and for some time C. B. 
Sweet, manager, has been of the opinion that 
a woman would fit into the picture very satis- 
factorily. Last May he decided to give his 
theory a test and employed Miss Marvel M. 
Johnson, a graduate of the University of 
Washington, where she had studied architecture 
and interior decorating. 
Following her gradua- 
tion, Miss Johnson 
worked in an architect’s 
office in Tacoma and 
later was employed as 





MARVEL M. JOHNSON, 
Draws house plans for 
Washington Retailer 
Longview, Wash.; 





a “draftswoman” for 
an electrical engineering 
firm. 

Although none of the 
houses designed by Miss 
Johnson have been 
completed, several are 
under construction. Mr. 
Sweet reports to the AMERICAN LUMBERMAN 
that the customers’ reaction to dealing with a 
feminine architect has been most favorable. A 
good indicator of the warm-hearted manner in 
which she has been accepted by customers is 
to relate that on July 21 she was taken to 
Portland by a woman home owner to aid her 
in selecting lighting fixtures and draperies. 

“Ordinarily when a couple decides to build 
a home, it is after several years of thinking 
and planning on their part,” said Mr. Sweet. 
“Without the woman’s viewpoint it is many 
times hard to work into the house plans the 
various little things the housewife has in mind. 
Miss Johnson is able to do this because she 
sees things as the woman does. She is also able 
to go into their present home and, after look- 
ing at their furniture, assist in the decorating 
and furnishing of the new one.” 








for 54 years, and Andrew Snyder is rounding 
out 50 years with the firm. 


Kerry L. Emmons, president Mississippi Val- 
ley Hardwood Co., Memphis, Tenn., has been 
appointed a member of the Memphis Harbor 
Commission, which has charge of the Missis- 
sippi and Wolf river wharves and the barge 
line terminal at Memphis. 

Gus N. Arneson, plywood research engineer 
for the Douglas Fir Plywood Association with 
headquarters in Tacoma, Wash., was a recent 
speaker before the Puyallup (Wash.) Chamber 
of Commerce, telling of the oo of plywood 
manufacture in the Pacific Northwest. 
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Frank Saturn, for the past few years credit 
manager of Cotton & Hanlon, Odessa, N. Y., 
and mayor of that city is one of the State’s 
youngest mayors. He and R. L. Goldsmith 
have bought the Cayuga Lumber Co. at Ithaca, 
and Mr. Saturn may move to that city. 


Bert Wilcox, manager of the H. R. Banks 
Lumber Co., Liberty, Mo., talked to the Rotary 
Club members of his town July 19 about the 
lumber business as it is conducted by uptodate 
yards. Everyone showed considerable interest 
in the address and benefited by the inside in- 
formation learned. 


Two Lexington, Ky., lumber dealers who got 
publicity in connection with the construction of 
new business buildings were the George Hos- 
kins Lumber Co., builder, and the Smith-Hag- 
gard Lumber Co., which furnished the lumber, 
woodwork and Red Top glass wool insulation 
for one of the structures. 


John L. Beyer, former vice president of the 
Enterprise Lumber Co., North Tonawanda, 
N. Y., has been endorsed by the Democratic 
organization of Erie County for the nomination 
for county treasurer. He served three terms as 
Tonawanda mayor in which city he now has a 
commission lumber business. 


F, M. Lefforge of the Star Lumber Co., 
Amarillo, Tex., expressed optimism over the 
outlook for building during a stopover in Chi- 
cago last week while he was en route East on 
a vacation. Mr. Lefforge reported that his 
company was enjoying quite good business, and 
looks forward with confidence. 


H. R. MacMillan, Vancouver, B. C., promi- 
nent timber exporter, lumber mill owner and 
fishing company operator, is president of the 
British Columbia Packers, Ltd. Vancouver. 
Others elected at the eleventh annual meeting 
held recently were: Stanley Burke, vice presi- 
dent, and G. M. Ferguson, secretary-treasurer. 


N. O. Nicholson, superintendent of the 
Taholah Indian agency, Hoquiam, Wash., for 
the past nine years, announced last week that 
he will resign his position this month to take 
a position as senior forester with the govern- 
ment’s general land office in Portland. He 
wijl have charge of timber sales on the Cali- 
fornia-Oregon land grant. 


Lacy H. Hunt, Nacogdoches, Tex., chairman 
of the forestry committee of the East Texas 
Chamber of Commerce, was in charge of ar- 
rangements for the Texas Forestry convention 
held at Stephen F. Austin College, July 26. 
As president of his city’s Chamber of Com- 
merce, Mr. Hunt delivered the address of wel- 
come opening the 25th convention. 


Charles R. Allen, who is in charge of South 
American lumber sales of J. J. Moore & Co., 
Inc., Saa Francisco, sailed recently on a com- 
bined business and pleasure trip along the 
West coast of South America. Accompanied 
by his wife, Mr. Allen will call at fifteen ports 
during the four-months tour to visit purchasers 
of products from the area around his city. 


Jackson J. Kidd, Kidd & Buckingham Lum- 
ber Co. of Baltimore, Md., and secretary of the 
National Wholesale Lumber Yard Distributors’ 
Association, combined work for this group with 
a vacation at a Wisconsin lake. He visited 
yard men in several Midwestern States to urge 
their attendance at the annual convention of 
the association at the Lord Baltimore Hotel, 
Baltimore, Sept. 21 and 22. 


The Stearns (Ky.) Coal & Lumber Co., 
Inc., announces the election of the following 
officers: Robert L. Stearns, chairman of the 
board of directors; John E. Butler, president 
and general manager; Robert L. Stearns, Jr., 
vice president; Roger W. Henderson, treas- 
urer; Harry C. Trent, secretary, and Freeman 
R. Stearns, assistant secretary and treasurer. 
Mr. Butler took his post Aug. 6. Besides op- 
erating a number of mines and a huge saw 
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mill, the concern owns and operates about forty 
miles of railroad. Mr. Butler succeeds Robert 
L. Stearns, Sr., who is retiring due to poor 
health. The new president has been general 
manager for a number of years. 


The Lyon-Gray Lumber Co. yard in Mineola, 
Tex., observed its tenth anniversary the latter 
part of July. Except.for the first few months 
after its acquisition in 1929, the yard has been 
managed by Joe Lambert, who says that lum- 
ber and building material prices today make 
construction cost at least 15 percent below 1929. 
Building is between 15 and 20 percent above 
what it was a decade ago, according to Mr. 
Lambert. 

C. J. True of Los Angeles visited many of 
his old Chicago friends during the past ten 
days. He is associated with the True-Hixon 
Lumber Co., Indianapolis, Ind., and says that 
business with that concern is pretty good. Mr. 
True thinks it is remarkable how the trees in 
Mississippi have grown to merchantable size 
and business continued when it was thought a 
few years ago that the life of the industry in 
the South would not be long. 

Robert W. Barnes, who for the past six years 
has been the vocational agricultural teacher at 





Company Rewards Long Service 
With Deserved Promotion 


The appointment of E. C. Rautenberg as as- 
been an- 


sistant general salesmanager has 
nounced by Marvin 
Greenwood, general 
sales manager for The 
Celotex Corp., 919 N. 
Michigan Ave., Chi- 
cago. W. E. Richard- 
son, formerly assistant 
manager of the Boston 





E. C. RAUTENBERG, 
Chicago; 
Promoted 





division, has been ap- 
pointed to succeed Mr. 
Rautenberg at that 
place. Mr. Rautenberg’s 
experience has been de- 
voted exclusively to the 
building material busi- 
ness. Before coming to 
The Celotex Corp. in 
1929, he served for nine years in a sales 
capacity with the Beaver Products Co. 








the Marsh Foundation School in Van Wert, 
Ohio, has bought the interest of his father, 
H. G. Barnes, in the Paulding (Ohio) Lumber 
Co. His brother, Richard, purchased an inter- 
est in the concern a few months ago. H. G. 
Barnes has been proprietor and manager of the 
business many years, and is retiring to look 
after his building and farming interests. 


Reginald T. Titus, secretary-manager Inter- 
coastal Lumber Distributors Association, left 
New York, Aug. 9, for the Seattle headquar- 
ters of the West Coast Lumbermen’s Associa- 
tion where he will devote two weeks to con- 
ferences with association officials, manufactur- 
ers and sales managers on various matters of 
real importance to the manufacturing and dis- 
tribution branches of the industry. During his 
absence, his secretary, Miss Battenberg, will be 
in charge. 

The Carmelita, power yacht owned and skip- 
pered by Norton Clapp, secretary of the Weyer- 
haeuser Timber Co., won first place in Class 
II in the annual International Powerboat Asso- 
ciation race between Everett, Wash., and 
Nanaimo, B. C., July 21 and 22. Skipper 
Clapp’s percentage of error for the race was 
only 1.74, a remarkably good record, according 
to race officials. The Carmelita was the only 
Tacoma Yacht Club entry to place in the race. 
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Class II was restricted to boats over 38 feet 
long. 

A 38-foot ketch that has been the dream of 
L. W. Leach of Kelso, Wash., master mechanic 
for the Weyerhaeuser Timber Co. was 
launched at the port dock at Longview July 31. 
The trim vessel was built at Doty, Wash., and 
is designed along the same lines as official 
Norwegian rescue craft. It is equipped with a 
36 horsepower auxiliary engine. The mainmast 
is 56 feet in height and the mizzenmast 42 feet. 
The two carry 840 square feet of canvas. Two 
cabins furnish accommodations for five persons. 
The boat is built of oak, fir and yew wood, 
with yew paneling. 


W. C. Clancy, first vice president and general 
manager of the Lumbermen’s Credit Associa- 
tion, Inc., Chicago, with Homer C. Lindsey and 
W. E. Hauck, collection department managers 
of the association’s Chicago and New York 
offices, respectively, attended the 45th annual 
convention of the Commercial Law League of 
America at Washington, B. C., last week. 
After the meeting, most of the members of the 
organization attended the World’s Fair at New 
York. While in the East, Mr. Clancy spent 
some time at the association’s New York office 
and Mr. Lindsey with his wife and daughter 
visited eastern points of interest. 





Wood-Preserving Firm Opens Texas 
Branch Office 


The American Lumber & Treating Co., 
wood-preserving firm which has its home offices 
in Chicago, is announcing the opening of a 
new branch office in the Southland Life Build- 
ing, Dallas, Tex. LH. A. Morris, who is in 
charge of the Dallas office, will work toward 
increasing the distribution of pressure-treated 
lumber through the established lumber dealers. 

Opening of the Dallas branch raises the com- 
pany’s total of such offices to seven. Others are 
in Boston, Los Angeles, Jacksonville, New 
York, Washington, D. C., and San Francisco. 


RETAIL YARD AND PERSONNEL 
CHANGES 


Vatitey. Farts, Kan.—-Ben Thornburg of 
Nebraska City, Neb., has become manager of 
the local retail lumber concern of M. Legler 
& Son, succeeding E. J. Patrick, who has 
moved to Holton where he has purchased the 
Canfield Lumber Co. 

CoLorapo, Tex.—J. B. Wright has been 
named manager of Rockwell Bros. & Co., here, 
after being connected with the Rockwell yard 
in Big Spring for several years. 


Woopwarp, Oxta.—John E. White has been 
transferred to the local unit of the Long-Bell 
Lumber Co. after serving the company at 
Claremore. 

Montrose, Coto—R. H. Pruitt, who has 
been in the general office of the Independent 
Lumber Co. at Grand Junction, Colo., has be- 
come manager of the concern’s local branch. 


Grecory, S. D.—William H. Melichar has 
been appointed manager of the F. C. Krotter 
Co. in this place, after employment in the yard 
for four years. 


ALBION, Nes.—Robert H. McVicker took 
over the managership of the Cherny & Watson 
Lumber Co., here, Aug. 1. He has been asso- 
ciated with the firm since finishing school. 


BEARDSTOWN, Itt.—Sam Wright, who has 
managed the Johnston Lumber Co. at Kewanee 
for ten years, is the new pilot of the W. E. 
Terry Lumber Co. here. 


BLooMInG Grove, Tex.—Eugene McQuinn, 
who has been assistant manager of the William 
Cameron & Co., Inc., yard at San Marcos, 
came here August 1 as manager of the same 
firm’s local branch. 


CHILLICOTHE, Tex.—H. B. Turner, for the 
past several years manager of the Chillicothe 
Lumber Co., has been named district manager 
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to SAND! 


Starting this month, there 
is every indication of more 
new construction con- 
tracts, with an abundance 
of remodeling 
work to be 
done in every 
part of the 


country ... in 
your own terri- weg 
tory tool anata 
9” 
Rents at $3 
Cw. e to $5 per day 


Biggest PROFIT Opportunity 


Experienced building material dealers know con- 
tractors and carpenters need floor sanding equip- 
ment .. . that they will rent floor sanders from 
dealers at as much as $5 per day! 


HERE’S REAL NEWS in the form of a brand new 
Lincoln Sander that will sand down 1000 to 3000 
sq. ft. of new flooring in an 8 hr. day, or 800 to 
1600 sq. ft. of old. worn, warped flooring in the 
same time—the Lincoln HIGH SPEED 9”. You can 
own it on convenient terms out of only part of your 
profits. Think of the extra lumber, paint, finishing 
supplies, tools, brushes you will sell when you 
become the “known headquarters’’ for this High- 
Speed 9” rental sander! 


MORE EXTRA DOLLARS 
with the New Lincoln Portable 
DUSTLESS DISC-SANDER! 


The Lincoln Portable Dust- 
less Disc Sander for floor 
edges, window sills, stair 
treads, panel, trim, desk 
and table tops and dozens 








of handy uses. Brings §2 
io nt to $3 per day rental money. 
Imagine! Contractors, carpenters, handymen and 


homeowners will pay you up to $8 per day rental 
money when your local newspaper ads (mats fur- 
nishe free) invite them to surface their floors with 

high-speed sanding equipment. Think of those 


EXTRA SALES of lumber and finishing supplies. 
G] . Write for Prices—Easy Terms—No Obligation! 


We cores cankst 0 cee 
_ Ro MA i me 82 MPANY N 


AND AV-EN 





Manufacturers of the most complete Line of Floor 
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e@ FOR CLEANING 
UP DOORS AND SASH 


SKILSAW “ZEPHYRPLANE” is 
the last word in quality tool con- 
struction—smaller, more compact— 
cleans sash, doors and frames, removes 
Scratches from plywood and other com posi- 
tion board. Produces a smooth even finish— 
easier, faster, cheaper! 
Plugs into light socket. 











¢ Patented belt- 
SKILSAW, INC. | <Pztented bet 
5037A Elston Ave., CHICAGO 
7 * Belt speed 1200 
86 East 22nd St., New York surface feet per 
52 Brookline Ave., Boston inute ! 
15 8, 2st, St. Philadelphia SERS 
ain Street, Dallas 
918 Union St., New Orleans + Easy to handle! 
1253 pg aot Angeles 
ster St., Oakland. * Lower in price 
Canadian Branch: 85 Deloraine Ave., . ” . 
Toronto 














Loose Leaf Tally Books | 


TALLY SHEETS with 
Waterproof Lines 
Samples and Catalog 
on Request 
Tally Cards Rules 
Crayon Gauges 
Rule Cases Hammer Stamps 
Pickaroons Marking Sticks 
Car Movers Leather Aprons 
Tally Pencils Load Binders 
Books for Lumbermen 


FRANK R. BUCK & CO. 


2133 Touhy Ave. CHICAGO, ILL. 
Car Door Lumber Rollers Sectional Board Rules 











GILBERT NELSON & CO. 


Public Accountants 
332 S. MICHIGAN AVENUE 


CHICAGO 


TELEPHONE HARRISON 0366 








Builders’ Commercial Agency 
ESTABLISHED 1890 
1321 Builders’ Bldg., 228 N. La Salle St., Chicago 


A rating guide to the Contracting trade of 
Cook County and Cook County dealers 
Telephone Randolph 4893 Collection and Mechanics Liens 











J JAMES W. SEWALL N 


Consulting Forester 


JAMES W. SEWALL 
Old Town, Maine 
Established 1910 


PHILLIPS & BENNER 
Ruttan Block 
Port Arthur, Ontario 





for the D. J. Young & Co. interests in this 
district. He will have jurisdiction over six 
yards owned by the company around Chillicothe. 


Da.ias, Tex.—George R. Spurgin has been 
appointed acting manager of the George W. 
Owens Lumber Co., which has its main yards 
in this city. He has been with the company 
since 1923. 


SaLteM, Int.—A. C. Stewart, who has been 
manager of the Pollock Lumber & Coal Co. 
here since 1907, has resigned and turned the 
job over to his son, Edward. 


SENTINEL, Oxta.—H. H. Brandon of Gould 
has taken over the managership of the Antrim 
Lumber Co. unit in this city, succeeding C. H. 
Horton, who has been transferred to Bowie, 
Tex. 

Bristow, Oxia.—Corban Pratt has become 
manager of the T. H. Rogers Lumber Co. He 
took over the reins from Jack Baxendale, who 
resigned to enter business for himself at Durant. 





Company Announces Two Changes 
in Organization 


MINNEAPOLIS, Minn., Aug. 7.—The Shevlin 
Pine Sales Co. is announcing the following 
changes in the New York and Chicago sales 
offices, effective Aug. 15. 

S. D. Nelson, who has been connected with 
the Chicago district sales office since Jan. 1, 
1930, has been transferred to the New York 
office following the appointment of H. A. Ha- 
beck as district sales manager recently. Mr. 
Nelson observed his twentieth anniversary with 
the Shevlin companies last June 1. He has had 
practical experience in retail merchandising in 
addition to that received in the Chicago office. 

Succeeding Mr. Nelson in the Chicago office 
is John F. Bahr. He started working for the 
McCloud River Lumber Co. in 1936, and on 
Feb. 1, 1939 went to Bend, Ore., with the Shev- 
lin-Hixon Co. Before his association with the 
McCloud concern, Mr. Bahr was with the Na- 
tional Lumber Manufacturers Association in 
Washington, D. C 





Top Salesmen Enjoy Spree at Fair 


San Francisco, Cauir., Aug. 5.—Top sales- 
men of Harbord Super-Plywood enjoyed a 
three-day spree at the Golden Gate Interna- 
tional Exposition on Treasure Island. The 
Harbor Plywood Corp. rewarded these sales- 
men with a trip to the plant at Hoquiam, 
Wash., where they attended a sales meeting 
July 18 to 21. The group then continued to 
San Francisco, where Homer Maris, of Maris 
Plywood Corp., acted as host. They were 
entertained at a banquet at Hotel St. Francis, 
where motion pictures were shown of Nevills’ 
expedition down the Colorado River. William 
Ream, George E. Ream Co., Los Angeles, and 
Wayne Rawlings, Maris Plywood Corp., at- 
tended the sales meeting at Hoquiam. 





Lumberman Has Longest Record in 
One Line in His Town 


Canyon, Tex., Aug. 7.—Forty years in the 
lumber business in this town give to Charles 
Richard Burrow the record of oldest business 
man in Canyon in point of continuous service 
in the same line of work. Arriving here July 
15, 1899, he decided that he had found a good 
place to work, live, and play. 

Throughout the years, Mr. Burrow has con- 
tributed to the development of the town and 
county. He has supported the building of an 
educational center, a church, and other struc- 
tures going to make up a community with 
character. 

When he joined the company, it was called 
the Eagle Lumber Co. It was changed to the 
Canyon Lumber Co. soon after he became man- 
ager in March 1900, and operated under that 
name until 1919 when Mr. Burrow bought the 
interest of J. W. Rockwell, and gave the busi- 
ness its present name—his own. 
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Car of Fir Contains 45,740 Feet, 
Weighs 113,700 Pounds 


_A carload of lumber received last week by 
the Bishop Lumber Co., Chicago, takes its place 
among the largest ever shipped. 

The car of No. 1 common Douglas fir contained 
45,740 feet of 2x4s, 2x6s, 2x10s, 2x12s, 3x12s, 
4x4s and 4x6s, and weighed 113,700 pounds— 
just 300 pounds short of 57 tons! The carload 
was sold by the R. W. Smith Lumber Co., 
2836 East 76th Place, Chicago, and was shipped 
by Austin Dodds, Eugene, Ore. 





His Many Friends Congratulate 
Lumberman on Ninetieth Birthday 


Ed Munger, veteran retail lumberman of 
LaFayette, Ind., celebrated his ninetieth birth- 
day on Aug. 11. Mr. Munger’s daughter ar- 
ranged an informal tea, and numerous acquain- 
tances and friends called during the afternoon. 
Mr. Munger recently sold his yard, but he still 
keeps an office there, and spends full time at 
his desk each day. Despite his ninety years 
he impresses one by his physical fitness. His 
eyes require only the aid of an ordinary pair 
of glasses; he is in pos- 
session of all other 
physical and mental fac- 
ulties, walks with a 
clipped, brisk stride, and 
has needed medical aid 
only once in his life. 
That was 40 years ago 





ED MUNGER, 
LaFayette, Ind.; 


Passes Ninetieth 
Milestone 





when he contracted ma- 
laria. On his recovery 
the doctor examined 
him, and told him he 
should live to be 100 
years old. He adheres 
to no special diet or 
regimen of any kind, 
and barring accident probably will be alive 
and hale at the century mark. 

Mr. Munger is a member of a dancing club 
consisting of widows, widowers, bachelors and 
maids. He is the oldest of the group, but 
attends regularly, and dances, every Tuesday 
night, from nine to twelve. He is an enthusi- 
astic bowler, with a consistent 180 pins, and 
a recent high of 243. In 1874 he was driving 
a stage coach in Iowa, and later worked for 
a railroad. More than forty years ago he 
became a lumber salesman in Chicago, and at 
the age of sixty bought the lumber yard in 
LaFayette with money which he borrowed. 
This followed a disastrous venture in Ohio 
which left him penniless. The oldest Kiwanian 
in Indiana, Mr. Munger is also a life member 
of the Shrine, in Indianapolis; also a life mem- 
ber of Hoo-Hoo. His other fraternal affilia- 
tions include Knights of Pythias and Red Men. 

“IT don’t know a formula for staying alive 
and feeling well this long,” said Mr. Munger. 
“All I know is that I am still getting a lot 
of fun out of life, and as long as I feel that 
way I am interested in staying on.” 





Northwest Firm Fills Same Car for 
Same Party Twice in 6 Weeks 


Ben Franklin, proprietor of the lumber com- 
pany in Chicago bearing his name, reported 
to the AMERICAN LUMBERMAN one of those 
coincidences that only happen rarely. 

On June 11, the Courtney Lumber Co. of 
Seattle, Wash., shipped a carload of fir lumber 
to one of Mr. Franklin’s customers in Chicago. 
On July 20, the Courtney Lumber Co. loaded 
the same car and dispatched it to the same 
party in Chicago! 
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THIS WEEK’S LUMBER PRICES 


SOUTHERN PINE 


East and west side mills have reported the following average f. o. b. mill sales prices on 


southern pine to the Southern Pine Lumber Exchange, New Orleans, La., 


for saies made 


in the period July 26-31, but, where prices for this period were not available, prices 
for the month to date have been inserted and starred (*): 











West Hast West East West East West East 
Bide Side Side Side Side Side Side Side 
Flooring, Standard Surfaced Finish, No. 2 Fencing & CM No. 2 Shortleaf 
Lengths 10-20’ m  eeemempeies —— a3|ex4 Dimensioa 
1x3 rift— Bé&better ZS scccce ; A 
B&btr Sht. 59.27 58.67{Inch thick— MO vecwss 19.38 18.89 12 & 14 21.33 18.53 
No. 1 Sht. 49.23 *53.62/4 ........ 40.75 38.50 No. 2 Shiplap and 18 & 20." 23°70 22.45 
MG, S ..+-teete “SMnee 40.50 38.00 Boards, Std, Lgth. 22 & 24 26.13 : 
1x8 flat pee 60.36 45.92) Sbertioae— 15.69) 828 , sii 
grain— gate 56.35 55.86 1x8 ...... ; ‘ 
B&better.. 38.81 38.05 1x5 eam 51.71 50.97;1x10 ..... 20.58 19.13/32 & 14 .. 18.87 18.96 
No. 1 .... 35.64 32.99]19 .°''°°° "83 «-71.81]1x12 ..... 25.80 22.07/53 <<:°°7" eT a0 23 
ay 2 = See a : Standard Lengt * 
B&btr Sht. 54.86 tet 56&10 ..... 71.90 70.75|1x4 ...... ar Seeene 9° «- SOes “one 
No. 1, oe. 9+ bt ree 7.84 83.5411x6 ...... 15.42 16.33/19 & 14 .. 20.39 19.31 
ow 1x6 CM... 16.11 15.83/16 ......: 21.64 19.93 
erain— Inch thick— No. 3 Shiplap and /|18 & 20 21.93 20.00 
enns S00088 «..-...-: 40.04 38.88] Boards, Standard 22 & 24 23.83 24.50 
Besetter.. 39. 89/6 40.01 39.99 2x10 
No. 1 . 37.63 36.06]2 -------- i z Lengths 
No. 2 av or | eeeeeee 40.34 39.3641x8 ...... 17.39 17.11]12 & 14 23.02 21.62 
. 1x5&10 42.88 45.63/1x10 ..... 17.06 16.67|16 ....... 23.21 21.82 
Ceiling, Standard ee 53.65 61.25/1x12 ..... 16.81 16.96]18 & 20 23.04 20.31 
a Lengths Rough Finish No. 1 Shortleaf =. 24 27.08 eee 
Bé&betton..*34.93 32.00] 4. 4 to-mm” ~~ 12 & 14 .. 22.51 21.25 
DE whee eaew 33.00 Inch thick— 12 & 14 . 23.69 91.32 : ean areca age oye 
xc— ,@+ &©;qi i = eee. Be ceskans 24.38 22.76|/15 ------- 27°89 23. 25 
B&better.. 33.45 32.21 ;: tale Sable £45.69 *44.50]18 & 20 .. 25.64 24.92/99 --5.--+ 33-2 5 
No. 1 .... 38.17 $2.00]13 ||... 47.05 *44.75|22 & 24 .. 33.00 *33.50/22 & 
No, 2 ...- 20.15 21.57) 1x5810 ...*48.00 *52.91] 2x6 mn & ent, 
Partition. Standard |+“ -----:: 71.50 *69.67 .7 oe + peg apn Random Length 
mempenenes i  Beeeeede 22:36 23.04] 2x4 Short- 
% x4&6— 4g... 54.27 61.00128 =°::°-> 22.72 23.11] leaf .... 16.65 14.23 
Bé&better..*41.00 *45.38 Paden 72:50 63.22 22 & 24 33.86 *28.35] shorti’f & Longl’f— 
etic, : : . 
te ene NS ee he *75.51 81.00 12 & 14 22.18 20.66 — — ae eg! ge 
No. 117— Casing, Base & Jamb|/$ --::--: Seen Sak: S220 -.--- 15.50 *14.64 
B&better.. 34.55 *32.00 — i oot ; eee 16.77 15.25 
No. 1 .... 34.95 35.00] B&better—  s’ss’** Eeae Mee 
Me 200 jj.  §RRE cccsiee 62.50 53.38 2x10 ’ *“"| Timbers, 20 & Under, 
B&better.. 47.25 *40.25 1x62. se yt ee 31.88 28.96 No, 1 
No. 1 .... 40.86 39.00}7%° eee. ve ad ——e 29.11 28.73 Longleaf— _— 
Assorted patterns— No. 1 Fencing, 10-20’ |16 ....... 32.13 29.04 = = soz . 
Bé&better.. 40.75 38.50 ae 39.20 36.00 18 & 20 34.35 $2.17 4 oe on al . eoee 
No. 1 .... 40.50 38.001;x6 °° 32°78 33.56|22.& 24 .. 43.75 33.50 Shortle 
No. 2 . 29.07 32.08)" “°°°*” ‘ P91 gx12 '3x4&4x4 .. 27.36 24.18 
No. 1 Shiplap ana |12 & 14 .. 33.79 31.25 4x6—8x8 . 23.40 22.00 
Plaster Lath Boards, 10-20’ gece: 35.42 32.83 3&4x10 31.14 27.16 
%x1%”, 4 ~ aeaapCEES 34.31 3$5.84)18 ....... 34.48 33.69 5x10-10x10 28.00 23.75 
No. 1 .... 4.81 4.50|1x5&10 ... 42.54 43.25/20 ....... 38.50 35.00 3&4x12 38.91 *35.25 
No. 2 3.16 2.98/1x12 .!... 53.50 *59.30/22 & 24 .. 45.88 *44.00 6x12-12xi2 41.73 25.75 
Following f. o. b. mill prices on actual 
Seattle, Wash., Aug. 5.— Prices for red | sales were reported to the Western Pine As- 





cedar siding in mixed cars, new bundling, 
8 to 18 foot, f.o.b. mills are: 


Beveled Siding, %-inch 


Clear “_ “BR” 
ee, ere on 7 00 $23.00 $19.00 
a a 31.00 24.00 22.00 
ee 35.00 31.00 28.00 

Clear Bungalow Siding, %4-inch 
I cic eicina sic ua eee Cie eu ras See $54.00 
I 0:08 bf Wicardcile wa eIWRLe vere eee RS 60.00 
IY ein hare ect oraiercianer naa sielareletseiarqinalciecs 69.00 
Finish, B&better, S82 or 4S, 6-16’ 
S2S or S48 
or Rough 
MI ea ees wenn 6 eT e w Gio se wo eco oa aiel eeIeTe $75.00 
DEE. Acisc clpho okie aleacee “snaiicwatte 80.00 
MEET. aigiblectandceie ec gigiciasreieeces.! ~iekewereeigiem 88.00 
DEE. Sib scacewaceceecaens wn, .nilewionsvie 95.00 
SE x6: sa wiere a (eveleqcdatomie ie cremimacan nik ij 100.00 
DEE  Gi-~eCG-busw Sa csse wen sees ewsewr ens 105.00 
DE, ckcawiekscaadeealeeseee sewers 115.00 
BEET i.o.0G secs tenwseccuweeerevers 120.00 
Ceiling or Foloring, B&beter, 4-16’ 
ME. wddb ene bee sles new eeuain aw eeleeGus aera $33.00 
ME <stwcnersessasewens Saag arate ee -siaie 38.0 


Discount on Mouldings 8-20’, Odd Lengths 


Series 8000— 


Listing under $4..... 
Listing $4 and over. 


ee eevee eeeeeee 


Clear Lattice, 5/16”, 4 to 16’ 


100 


eee eer eee eee eeeee 


lin. * 
- $0.32 


sociation by members during the period from 
July 24-July 29, inclusive. Averages include 


both direct and wholesale sales, and are 
based on specified items only. Quotations 
follow: 
Ponderosa Pine 
SELEctTs, S2 or 4S— 5/4x8 6/4x8 
1x8 & war. & war. 
re wiki oxo existe ete $57.77 $61.27 $59.39 
WR Soke ontrew: were wa 38.54 46.41 45.25 
SHop, S2S— No.1 No. 2 
NN eet Teeicichetacasclanstaxa/ oiere-a miele $32.49 $21.16 
OO eee eee 33.13 21.74 
Commons, S2 or 4— No. 2 No. 3 
1x 8 4 We RRCN EN errey a Su5iiar 4 rejsrerees $25.86 $19.46 
EES SR ee Siac s one's e's OOS 27.86 19.21 
No. 4, 4/4, MRWEL sg nrc mc oe epee ie $12.27 
Idaho White Pine 
5-6/4x8 
SELEcTs, S2 or 4S— 1x8 & war. 
2) eo) rT $71.55 $90.25 
Wuattey C0) Wis... .. 2. 600s 39.69 69.00 


Commons, S2 or 4S— 
Colonial a 5 Standard 





No. 1 oO. 

Ll Daccciscuasaeban $33.62 $31.39 $22.38 
aceelgeretees Rimeiuiets 69.32 38.57 25.50 
Utility (No, 4) » Baigent Enotes a oace Grekoe $15.91 
SELEcTs, S2 or ss" As 5/4x8 6/4x8 
wadr wdr. & wdr. 

ae. ee $67.38 $63.25 sat 
eta baie ReMi 5.57 63.32 $62.93 
SOS ets oe 8 ere 50.86 51.00 45.25 

SnHop, S28— No. 1 No. 2 No. 3 
| ES Rn et ae $37.69 $29.32 $20.25 
yee es 36.83 26.79 19.25 
De wiaissonwedaties 48.81 $1.28 17.83 
Larch-Douglas Fir 

po a ae i a eee $20.37 
Dimension, le eee 19.62 
Boards, No. 3, S2or4s, en 18.28 
Flooring vert. gr. C&Btr., 4 RL......... 35.38 





RED CEDAR SHINGLES 


Seattle, Wash., Aug. 5.—Below are listed 
average prices received for Certigrade red 
cedar shingles sold direct to the trade: 


Royals: 
ee ree ee eee eae $3.30 
EN Sorat ccticrisds css vb slic cnn acu ai iaronene atonal 2.25 
ER lars gcc ei ees tarng lente aw arpiematnold 1.65 

Perfections 
no a ag sew Meewsiancaene $3.50-3.60 
Tonic a9. Sw 4-4 9 levee are ane bins 2.40-2.50 
_ gt aS eerie 1.80-2.00 

peees & 

a, Se ee ee $3.05-3.10 
2-16” ye Prapchaie caiguan ce iatora le seleucistedenearatnes 2.20 
NEE RN a ietar-aravelewiarcho lb averoneteralnaros toe 1.65-1.75 





WEST COAST LOGS 


Seattle, Wash., Aug. 5.—Average prices of 
logs are as follows: 


Fir No. 1, $20-23; No. 2, 
$10-11. Peelers, No. 1, $32; No. 


-— Shingle logs $16.50-18; 


$15-17; No. 3, 
2, $26-27. 


lumber logs, 


Hemlock: No. 2&3, $10.50-11. 








Stocking This Nationally 
Advertised Flooring Pays. . 


You know it’s Northern Hard 
Maple when you stock trade- 
marked MFMA Maple Flooring, 
guaranteed to conform to exact- 
ing Association grade standards. 


The following manufacturers are 
licensed to use the MFMA trade- 


mark: 


Beck, August C. Co., Milwaukee, Wis. 

Brown Dimension Co., Manistique, Mich. 
Bruce, E. L. Co., Memphis, Tenn. 

(Mill at Reed City, Mich.) 

Connor Lumber & Land Co., Laona, Wis. 
(Sales Office, Marshfield, Wis.) 

Farrin Lumber Co., M. B., Cincinnati, O. 

Holt Hardwood Co., Oconto, Wis. 

Kerry & Hanson Flooring Co., Grayling, Mich. 
Kneeland-Bigelow Co., Bay City, Mich. 

North Branch Flooring Co., Chicago, IIL. 
Oval Wood Dish Corp., Tupper Lake, N. Y. 
Robbins Flooring Co., Rhinelander, Wis. 
Stephenson Company, I., Wells, Mich. 

Wells, J. W. Lumber Co., Menominee, Mich. 
Wisconsin Land & Lbr. Co., Hermansville, Mich. 
Yawkey-Bissell Lumber Co., White Lake, Wis. 


MAPLE FLOORING 


MANUFACTURERS ASSOCIATION 
1795 McCormick Building, Chicago 


Floor with Maple 


(Northern Hard) 
FLOOR 


THE LONGEST-WEARING 


COMFORTABLE 
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Current Market Review 


The softwood market is looking a 
little better, though total bookings in 
the two weeks ended July 29 were only 
one percent above last year’s for the 
corresponding period. For the year to 
date, orders have exceeded shipments, 
and they in turn have been consider- 
ably ahead of production, so that mill 
stocks have been reduced and there 
has been an increase in files of unfilled 
orders. The California strikes that tied 
up ports and stopped building have 
been settled, and the shipping of lum- 
ber resumed. The Atlantic coast con- 
tinues almost free from competition of 
Canadian western or eastern mills, 
which are busy on British war orders; 
and there will be practically none of 
the New England hurricane-felled tim- 
ber coming on that market this year. 
Production in the South, particularly 
by small mills, has been severely cur- 
tailed by rains, and southern softwoods 
have derived some strength from re- 
duction in offerings. Buying of North- 
west woods by water-served markets 
is somewhat stimulated by threats of a 
marine strike as workers’ contracts ex- 
pire Sept. 30. Market strength is thus 
developing largely as a result of re- 
duction, or threatened reduction in 
supply, and not from any marked gain 
in consumption, but the long-continued 
depletion of distributors’ stocks is also 
a factor. A good fall demand from the 
farms is hoped for, but low crop prices 
are offsetting the influence of large 





WISCONSIN HEMLOCK 


Following are prices f. o. b. delivery points 
in Wisconsin: 


No. 1 Hemlock Boards, 818 or S1S1B: 
8’ 10, 12&14’ 16’ 


ME #isteoescusnen $30.50 $31.50 $33.50 
OS ee ees 31.00 32.00 33.50 
DEE siceveceswucun 32.00 33.00 34.60 
DE d+ kéewcunentes 33.50 34.50 36.00 
BEER” Sescecedeveces 34.50 35.50 37.00 


For D&M, plain shiplap, or S4S add 25 
cents; for drop siding, ceiling, fancy shiplap 
grooved roofing or partition. add $2.75. 

No. 1 Hemlock Dimension, S1S1E or 84S: 
8” 10, 12&14’ 16’ 


Ce cccceccoeses $32.50 $32.50 $33.50 
i. g0teeseokueene 31.50 31.50 32.50 
SE sedinsevesenes 32.50 32.50 33.50 
DE evecteneecevan 33.50 34.50 35.50 
BE” s6aeeecnecenes 34.50 35.50 36.50 


yields. The softwood markets still suf- 
fer from lack of industrial demand; 
there is a fair call for grain door mate- 
rial, but fruit and vegetable container 
stock is rather slow because of crop 
damage; large sizes are not active in 
either domestic or export markets. 
More British business is being booked 
in the Northwest, but volume is not 
large enough to have any great effect 
marketwise. 

Hardwood mills continue to oversell 
their curtailed production and there- 
fore to reduce their stocks. A good 
call for flooring has brought about a 
further strengthening in oak prices, and 
scarce gum items have also advanced. In- 
dustrial trade, however, is seasonally 
light, though increasing inquiry, and re- 
ports that stocks of industrial users are 
low, are the basis for expecting an im- 
provement in buying for fall require- 
ments. There has been some interest 
shown by overseas buyers, but export 
trading is under severe handicaps. 


DOUGLAS FIR 


Seattle, Wash., Aug. 5.—Current quotations 
f. o. b. mill on Douglas fir items in mixed 
cars for rail shipments direct to the trade 
appear below: 


Vertical Grain Flooring 





B&Btr. Cc D 
SMe 3 secnemanwnweuas $38.00 $32.00 $22.50 
Flat Grain Flooring 
re a $27.00 $23.00 $20.50 
DED wea s cesar 32.00 27.00 22.00 
Drop Siding 
1x6 Pat. No. 106....$31.00 $27.00 $22.00 
Ix6 Pat. No. 116.... 54.66 27.00 22.00 
Ceiling 
TOE wieeetdeaseaces $25.00 $23.00 $17.00 
Ba cd mpiamaubaeie wan 26.00 24.00 16.00 
Common Boards and Shiplap 
1x6 1x8 1x10 1x12 
> Saar $19.00 $19.00 $18.00 $21.00 
ae 15.00 15.50 15.50 16.00 
ee ecewe 10.00 10.00 10.00 10.00 
No. 1 Common Dimension 
12 14 16 18 20 
2 a $20.00 $20.00 $21.00 $21.00 $21.00 
oe cawden ee 20.00 20.00 20.50 20.50 20.50 
|) eae 20.00 20.00 20.00 20.00 20.00 
a 21.00 21.00 21.50 21.50 21.50 
tee 22.00 22.00 23.00 23.00 23.00 


No 1 Common Rough and/or Surfaced 
Timbers 


4x10 planks 20 feet and shorter and 
12 s4S 


[2 | eal ee eee $17.50 
ESeae BO Tt. SWE GROTEEE...ccccccese --+ 16.00 
BE Ge OW OO BE ob 6 cere cercvesioencs 18.50 





APPALACHIAN HARDWOODS 


Cleveland, Ohio, Aug. 


Cleveland: 
ry 4/4 5/4 6/4 
(ere +» $75.00 $85.00 $90.00 
Com. & Sel.. 45.00 55.00 57.50 
Plain White Oak: 
wae «eens -+-105.00 110.00 115.00 
No. 1 C.&8... 55.00 60.00 65.00 
Plain Red Oak: 
De. éehaeees -00 85.00 95.00 
No. 1 C.&8... 54.00 59.00 64.00 
Poovlar: 
naneenes 87.00 95.00 97.50 
No. 1 C.&8... 55.00 57.50 60.00 
. steeees 62.00 67.00 67.00 
No. 2-A Com. 35.00 42.00 44.00 
Barwood: 
easeeene 77.00 82.00 $2.00 
No. 1 C.&8... &2.00 57.00 59.00 
No. 2 Com... 32.00 37.00 39.00 


7.—Following are current prices on Appalachian hardwoods, f. o. b. 





8/4 10/4 12/4 16/4 

$92.50 $110.00 $120.00 $135.00 
62.5 80.00 90.00 110.00 

125.00 145.00 160.00 185.00 
70.0 85.00 95.00 120.00 
105.00 135.00 145.00 175.00 
69. $4.00 94.00 118.00 
105.00 125.00 140.00 160.00 
70.00 | $5.00 95.00 115.00 
82.00 | Chestnut: 4/4 6/4 6/4 8/4 
52.00] FAS ....... 90.00 105.00 105.00 115.00 
No. 1 C.&S.. 75.00 80.00 80.00 80.00 

92.0 “ “WHND 39.00 42.00 43.00 60.00 


0 
64.00 No. 1 C.&Btr. 35.00 38.00 38.00 45.00 
42.00 | Snd. Wormy.. 29.00 31.00 31.00 37.00 


August 12, 1939 


OAK FLOORING 


Following are current quotations on oak 
flooring in carlots, f.o.b. Memphis and John- 
son City, Tenn., and Alexandria, La., as points 


of origin. 

4xX2%" 38X1%4” 3x2” %x1%” 
Clr. qtd. wht....$83.00 $70.00 $68.00 $65.00 
Clr. qtd. red.... 65.00 60.00 60.00 60.00 
Sel. qtd. wht.... 62.00 50.00 53.00 46.00 
Sel. qtd. red.... 58.00 50.00 56.00 48.00 
Clr. pln. wht.... 63.00 49.00 55.00 46.00 
Clr. pin. red.... 61.00 51.00 48.00 47.00 
Sel. pln. wht.... 58.00 45.00 44.00 37.00 


Sel. pln. red.... a iy a y 
No. 1 com. wht.. 52.00 42.00 36.00 31.00 
No. 1 com. red... 52.00 44.00 34.00 33.00 
No. 2 common... 35.00 30.00 28.00 20.00 


14%4x2” x1%” x2” 
Oe, GOe. WE. « sc cesses $80.00 $75.00 ae 
A ES. eee 75.0 70.00 _ 
Ss S| eee 62.00 60.00 
SO Se ae 62.00 60.00 
me, We. WS cc ciccccecscs 62.00 60.00 $64.00 
ee ee errr 62.00 60.00 59.00 
eS eae 54.00 52.00 56.00 
Es BUR 660 6 ewe caw 53.00 51.00 54.00 
Tee, £ OOM: WEE. cc ccc cses 46.00 43.00 45.00 
WG. 1 GOL TOG... os ccccse 45.00 43.00 43.00 
HO. 3 COMMON. . occ ssces 32.00 27.00 


New York delivered prices may be obtained 
by adding to the above the following differ- 
entials figured on Johnson City origin: For 
##-inch stock, $8; for %-inch, $4; for %- and 
fs-inch, $4.50. 

Chicago delivered prices may be obtained 
by adding to the above the following dif- 
ferentials figured on Memphis origin: For 
##-inch stock, $6; for %-inch, $3; for %- and 








fs-inch, $3.50. 





F. O. B. MILL PRICES OF 
SOUTHERN HARDWOODS 


Following are ranges of f. o. b. mill prices 
on rough, air dried southern hardwoods, 
from reports of sales made during the week 


ended Aug. 7: 
Qrtd. Red Gum 


FAS— 
My lain 81.50 
No. 1 & Sel.— 
Scones 32.00 
Plain Red Gum 
FAS— 
ae weacus 70.50 
No. 1 & Sel.— 
_ rere 32.50 
No. 2A Com.— 
© cesses 15.00 


FAS— 
eee 35.50 
| ee 34.00 @37.50 
"a 35.50 @37.50 
No. 1 & Sel.— 
5 See 22.00 @24.00 
> eee 25.00 
OO: 24.00 @27.50 
SEE: caciwtsio’s 26.50 
Plain Sap Gum 
FA 
| aE 29.50 @30.00 
aiieeate 31.75 @36.00 
No. 1 & Sel.— 
RRA 16.00 @17.00 
‘ eee 18.50 @22.50 
No, 2 Com.— 
| eer 10.25 @12.50 
Me weawas 10.75 @11.00 
Qrtd. Black Gum 
FAS— 
a 32.00 
tee aiticle 35.50 
No. 1 & Sel.— 
|” eee 22.00 
sk See 23.00 
ae 25.50 @ 26.50 
Plain Black Gum 
No. 1 & Sel.— 
We cuwnes 25.00 
Qrtd. Tupelo 
FAS— 
> are 39.00 
No. 1 & Sel.— 
_ ere 21.00 
Qrtd. White Oak 
AS— 
- cia 95.00 
No. 1 & Sel.— 
aS 55.50 
Mixed Oak 
Sound Wormy— 
a 18.00 @18.50 
Vehicle Stock— 
a OS 27.50 
ME secerace ove 31.50 
|, 37.00 
Body Grade— 
8/4 No. 1. 60.00 
Qrtd. Red Oak 
No. 1 & Sel.— 
OPE sedcce 37.75 





Plain White Oak 


FAS— 

| eae 49.75 @60.50 

Tee 80.50@85.00 

No. 1 & Sel— 

SFG wsness 25.50@31.75 
Plain Red Oak 

FAS— 

fae 39.50@42.00 

4S" 48.00 

er 47.00@51.00 

No. 1 & Sel.— 

Be iweeine 21.75 @22.00 

| errr 26.75 @ 28.50 

Mee eciunss 32.00 
Plain Poplar 

No. 1 Com.— 

Men ceweea 28.00 

Ash 

PA 

ae 45.25@51.25 

No. 1 & Sel.— 

_ eee 23.50 
ere 30.00 
Soft Maple 

FAS— 

5/4 WHND 37.50 
No. 1 & Sel.— 

5/4 WHND 27.50 
Log Run— 

4/4 WHND 24.00 
10/4 WHND 28.75 
Elm 

FAS— 
eee 26.00 
No. 1 & Sel.— 
ere 18.00 
No. 2 Com.— 
iy 9.00@11.00 
Log Run— 
Pe ceernes 23.00 
Cottonwood 
Dw spe aes 32.00 
No. 1 & Sel.— 
De ister 23.00 
No. 2 Com.— 
a tas 17.00 
Willow 
No. 1 & Sel.— 
§ eee 29.00 @ 29.50 
Se ee 32.5 
No. 2 Com.— 
muses oe 12.00 
Qrtd. Sycamore 
Log Run— 
BOG ‘vsesns 24.00 
Magnolia 
FA - 
|, See 53.50 @60.00 
No. 1 e]— 
| ee 26.00 
5 ee 33.00 
Pecan 
FAS— 


WE soe 46.00 
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CAROLINA PINE 


Following are prices realized Norfolk rate 
of freight on sales made during the week 
ended Aug. 1: 


Flooring 
No.1 No. 2 
B&btr. Com. Com. 
BO) ba ceweidedc cus $40.85 $37.50 $23.25 
a ee ser 40.35 34.60 22.90 
Ceiling 
A Pe erry $24.80 $21.40 $15.50 

Finish, Dressed, B&btr. 

BE cic cnatommere $43.90 ee $54.85 
BD sicloscnclacc 44.95 are 69.25 
BAe 46.05 BPEEED cccccees 67.00 
BOO Si awincinnie cme 46.00 5 77.20 
Boards, Dressed 

No.1 No. 2 No. 3 

Com Com Com 
A 25d aiocal ater toe $41.45 $21.40 $13.70 
DU rcicit: a dfecwetalcmierc aes 39.85 19.85 acs 
eer eran oe 40.95 21.80 15.85 
a es See 36.85 21.85 17.10 
ee ees 43.45 22.90 18.45 
Be ancien ooemecwns 52.80 25.00 20.30 

Boards, Air Dried or Roofer Grade, 

No. 2 Common Dressed 
eee ae eee. $22.65 
ae One shia ERE I RR = 22.65 
Be cccwcwbenw $21.65 ra meee 
Shortleaf Dimension No. 2 Common, Dressed 

8 to16 18 & 20 
MED sian ores cies utes Sando enero aie recetn $21.60 $24.45 
MME) ~cancnaignaladeianote ow Siwiecsioleseial eee 21.55 24.15 
I Koise: Saleisha Ga a wrens eee 22.30 25.90 
EE, bh sie sos arte Ao arse Gina te er ua a acai 24.75 27.95 
RE See ere enon eneere rm nie 





NORTHERN HARDWOOD 


Following are prevailing quotations f. o. b. 
Wausau, Wis., on northern hardwoods: 


No.1 No.2 No.3 


ae Ash— eye Sel Soy Com. Com. 


eee $57.00 $47.00 .00 $26.00 $18.00 
OO 62.00 52.00 41.00 28.00 19.00 
eer 67.00 57.00 48.00 32.00 19.00 
ee eee 72.00 62.00 61.00 34.00 20.00 
No.1 No.2 No.3 
Basswood— FAS Sel Com. Com. Com. 
Oe ssticaoes $78.00 $68.00 $50.00 $26.00 $19.00 
|, ae 83.00 73.00 55.00 29.00 21.00 
— ee 86.00 76.00 56.00 31.00 23.00 
a Sr 93.00 83.00 66.00 33.00 23.00 
. eae 103.00 93.00 78.00 45.00 .... 
BU aisiitewiniete 108.00 98.00 78.00 60.00 
aes: 70.0 60.00 41.00 24.00 


Key stock, 4/4, No. 1 and better, $78; or on 
grades, FAS, $88; No. 1, $68; 5/4, No. 1 and 
better, $83, or on grades, FAS, $93; No. 1, $73. 


No.1 No.2 No.3 


Hard Maple— FAS Sel Com. Com. Com. 


aS $68.00 $53.00 $45.00 $28.00 $14.00 
 , ae 73.00 8.00 50.00 32.00 16.00 
eae 78.00 63.00 53.00 34.00 16.00 
ae 83.00 68.00 58.00 384.00 17.00 
ee 83.00 68.00 58.00 35.00 17.00 
, ee 98.00 83.00 66.00 40.00... 
BEE 6 ciaceinaion 98. 83.00 69.00 40.00 oie 
aaaeeree 118.00 103.00 81.00 43.00... 
eee 118.00 103.00 81.00 43.00... 
eee 158.00 148.00 121.00 .... ... 
No.1Com. No. 2 No. 3 
Soft Elm— FAS & Sel. Com. Com 
SE cacmes oes $47.00 $37.00 $26.00 $18.00 
— are 52.00 42.00 28.00 19.00 
eee 52.00 42.00 28.00 20.00 
ees 55.00 45.00 31.00 20.00 
DE ecwucaeos 58.00 48.00 33.00 baa 
TOUS. <0 0iswiccws 63.00 53.00 38.00 a 
No. 1 No. 2 No. 3 
Rock Elm— FAS Com. Co om 
. EPSRC: $50.00 $32.00 $20.00 $17.00 
. ae 55.00 37.00 22.00 19.00 
ee 65.00 45.00 24.00 19.00 
SR ae 70.00 55.00 29.00 22.00 
Oe 80.0 65.00 41.00 aes 
eee 90.00 75.00 46.00 27.00 
No.1 No.2 No.3 
Birch— FAS Sel. Com. Com. Com 
a $78.00 $64.00 $45.00 $26.00 $16.00 
RE sive 4 Craissty 83.00 69.00 50.00 32.00 17.00 
, ee 86.00 74.00 655.00 37.00 17.00 
 . eee 91.00 81.00 65.00 42.00 18.00 
 , an 96.00 86.00 74.00 45.00 .... 
— ae 101.00 91.00 9.00 50.00 
.  . a 156.00 146.00 122.00 .... 
—— ee 68.00 58.00 40.00 238.00 
Me atkesaes 70.00 60.00 43.00 24.00 
No.1 No.2 No.3 
Soft Maple— Com. Com. Com. 
Giahinia/wite wate eaaine $61.00 $43.00 $26.00 $16.00 
_ , ee rere 66.00 46.00 29.00 17.00 
DN ‘Sa ienbewae a ten 76.00 61.00 34.00 17.00 
RT AT Sah Lee 81.00 56.00 34.00 18.00 
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OBITUARY RECORD 








ALBERT C. RINEHIMER, 76, president of 
Rinehimer Bros. Mfg. Co., Elgin, Ill., died 
Aug. 1. The association of the Rinehimer 
family with the woodworking industry dates 
back to the late 1860’s. The present com- 
pany is regarded as one of the most modern 
of its kind in the woodworking field. Sur- 
vivors include, his widow, a son, Charles A, 
Rinehimer, who is vice president, treasurer 
and general manager of the company, a 
daughter, his brother, Charles E. Rinehimer, 
vice president, and a nephew, Richard, who 
is assistant secretary and manager of the 
company’s Rockford, Ill. plant. 


FRED WYMAN, 81, senior associate of 
Lindsay & Phelps Co., Davenport, Iowa, died 
July 27. He went to Davenport in 1878 and 
became bookkeeper and cashier in the com- 
pany operated by his uncles, James E. Lind- 
say and John B. Phelps. Upon the latter’s 
death in 1900, Fred Wyman became general 
manager of the firm and of associated inter- 
ests which had developed. Mr. Wyman was 
one of the original incorporators of the 
Southern Lumber Co. As the years passed, 
he took on additional interests. 


A. L. RAUGHT, Sr., 88, father of A. L. 
Raught, Jr., of Tacoma, Wash., assistant 
manager of the Weyerhaeuser Timber Co., 
died in a Centralia, Wash., hospital, July 29, 
following a month’s illness. He was a pio- 
neer contractor, millwright and builder in 
southwest Washington, where he had lived 
for more than hait a century. He is sur- 
vived by five children, nine grandchildren, 
two great-grandchildren, one brother and 
one sister. 


CAPT. GISBOURNE J. CHERRY, 70, presi- 
dent of the North State Lumber Co., Charles- 
ton, S. C., died at his home there, July 31, 
after a week’s illness. He organized the lum- 
ber company at Parmele, N. C., in 1895, and 
moved it to Charleston in 1901. He also be- 
came president of the Dorchester Land & 
Lumber Co. He was a member of Hoo-Hoo, 
a Mason, a Shriner, an Elk and belonged to 
the Charleston Club. His widow survives. 


ANDREW McNAIR, 76, head of McKinnon- 
McNair Lumber Co., at St. Helena, Calif., 
passed away at his home in St. Helena, July 
21. From 1895 to 1920 he was with the Pa- 
cific Lumber Co., San Francisco. Part of this 
time he was in charge of the company’s San 
Francisco yard and later was salesman in 
the northern California territory. Mr. Mc- 
Nair was born in Glasgow, Scotland. He is 
survived by his widow. 


OSCAR ALBERT KLAMER, 63, prominent 
furniture manutacturer, of Evansville, Ind., 
for 29 years, died at his home Aug. 1. Mr. 
Klamer was nationally known in the indus- 
try, having served as president of the Na- 
tional Furniture Manufacturers’ Association, 
and chairman of the board of governors of 
the American Furniture Mart in Chicago. 
The widow, five daughters, three sisters and 
three brothers survive. 


W. T. ANDERSON, 76, manager of the 
Green Bay Lumber Co., Clarinda, Iowa, from 
1912-1936, died July 23. He first became as- 
sociated with the above firm in 1884, work- 
ing at Guthrie Center before going to Clar- 
inda. He is survived by his widow, two sons 
and two daughters, 


WILLIAM B. DRIPPS, of Indianapolis, cen- 
tral Indiana representative for the Frost 
Lumber Industries, Inc., Shreveport, La., and 
connected with the company 35 years, died 
July 28 at his home. He was a member of 
the Masonic Lodge, Scottish Rite, Shrine, and 
Knights Templar. The widow survives. 


JAMES M. CAMPBELL, 71, associated with 
the Dierks Lumber & Coal Co. in the area 
around DeQueen, Ark., for 40 years, died 
Aug. 1. He was superintendent of the log- 
ging operations of the Dierks mills. His 
— three daughters, and two sons sur- 
ive. 


MRS. OSA BECK CONNER, 62, wife of 
Charles E. Conner, owner of the Phoenix 
Lumber & Hardware Co., Inc., Indianapolis, 
Ind., died July 24. She belonged to the 
Daughters of the American Revolution. The 
husband, two daughters and a son survive. 


MRS. W. H. BURROUGHS, wife of a Cam- 
den, Ark., lumberman, passed away recently. 
Mr. Burroughs formerly was sales manager 
for the southern division of the Fordyce- 
Crossett Sales Co., Fordyce, Ark. Her hus- 
band, three daughters and a son survive. 











WILLIAM A. ROBERTSON, 88, secretary- 
treasurer of the Robertson-MacDonald Lum- 


ber Co., Houston, Tex., until his retirement 
a year ago, died July 26. He is survived by 
a son and a brother. 


L. J. PRESTON, 63, assistant manager of 
the Burton-Lingo Co., Cisco, Tex., died Aug. 
1. He had been with the Cisco yard 40 years. 
ve leaves his widow, a son and two daugh- 
ers. 


MRS. J. W. BORGELT, 69, wife of the pro- 
prietor of the J. W. Borgelt Mfg. Co., Ottawa, 
Ohio, died July 29. Survivors are her hus- 
band and two daughters. 


J. A. SPARKS, 76, founder of H. L. Sparks 
& Co., North Pleasureville, Ky., died July 27. 
_ _widow, three daughters and a son 
survive. 

















BUYER ano 
SELLER 


ARE BROUGHT TOGETHER 
BY USING THE 


CLASSIFIED 


DEPARTMENT 


of the American Lumberman. The 
classified ads are read each issue by 
both the buyer and seller. A quick 
way to get what you want and dispose 
of anything you want to sell. 


How to Figure Costs for Advertising 
In Classified Department 


MONI Siecinciinnssassncanicracces 30 cents a line 
Two consecutive issues........... 55 cents a line 
Three consecutive issues.......... 75 cents a line 
Four consecutive issues.......... 90 cents a line 
Thirteen consecutive issues.......... $2.70 a line 
Twenty-six consecutive issues....... $5.40 a line 


Seven words of ordinary length make one 
ine. 

Count in the signature. 
as two lines. 

No display except the heading is per- 
mitted. 

Extra white space figured at line rate. 

One inch space advertisement is equal to 
fourteen lines. 


Heading counts 


Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office 
not later than Wednesday morning in order 
to secure insertion in regular department. 
All advertisements received later will be 
placed under heading Too Late to Classify. 


Send your advertisement to the 


AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, Ill. 
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| THE BUSINESS RECORD 








New Ventures 


ARKANSAS. Magnolia—Arkmo Lumber Co. open- 
ing yard with H. W. Lewis and Bill Trowbridge 
in charge. 

Malvern—J. H. House moving sawmill to this 
Place from Donaldson. 


CALIFORNIA. Bell—Albert Lumber & Mill Co. 
formed by William Groundwater and G. C. Cable 
to establish retail lumber business. 

Long Beach—E. K. Wood Lumber Co. will estab- 
lish new plant on a 8-acre site here. 

Los Angeles—Anglo-California Lumber Co. to 
establish new yard at Florence Ave. and Stanford 
St. Building being erected. 

‘ss A. Moore starting new lumber yard 
on F. St. 


NEW YORK. New York—Abbott Lumber & 
Supply Co. recently began retail business. Harry 
Goldstein and George Steiner, props. 


NORTH CAROLINA. Charlotte—Nivens Lumber 
Co. started retail business at 101 East Bilvd.; 
Walter Nivens, prop. 


TEXAS. Dallas—Geo. W. Owens announces open- 
ing of a new lumber yard at 3207 Elm St., under 
name of Main Lumber Co.; Geo. W. Owens III in 
charge of sales. 

Henriettta—C. D. Shamburger Lumber Co. in- 
stalling lumber yard. 

Teague—Grounds Lumber Co., of Fairfield, open- 
ing yard here in charge of R. H. Scott. 


Incorporations 


ALABAMA. Montgomery—Lee H. Shepherd & 
Bros. Lumber Co., incorporated; $100,000. 


ARKANSAS. Arkadelphia—Clark Lumber Co., 
$50,000; Ralph M. and Helen P. Williams and 
Geo. W. and Elizabeth B. Peck. 


CALIFORNIA. Santa Barbara—Ganahl Lumber 
& Mill Co. (Inc.); $35,000; rep. Schauer, Ryan and 
McMahon, 26 E. Cabrillo. 


INDIANA. Indianapolis—J. R. Goetcheus Lum- 
ber Co. (Inc.), 907 E. Michigan St.; 7,500 shares, 
$10 par. 


KENTUCKY. Frankfort—Mason Coal & Lumber 
Co.; amended corporation articles changing name 
from Mason Coal Co. 

Louisville—Lumber & Supply Co.; $10,000; J. B. 
& C. King and David H. Wilson. 

Louisville—Inman Furniture Co.; $50,000. 


MICHIGAN. Detroit—Superior Lumber & Mill- 
work Co., 17411 Northlawn Ave.; $1,000. 


NEW JERSEY. Clifton—Athenia Supply Co. 
(Inc.); retail lumber; 1,000 no par shares; Jacob 
Slaff. 


NEW YORK. Brooklyn—Stillwell Lumber Co. 
(Inc.), $2,000; Abr. Lehman, 26 Court St. 


OHIO. Chagrin Falls—Rowe & Giles Lumber & 
Millwork Co.; $75,000; Herman L. Vail, Union Com- 
merce Bldg., Cleveland. 

Toledo—Terminal Lumber Co.; 100 no par shares; 
Max Britz, Nicholas Bldg. 


TEXAS. Dallas—Main Lumber Co.; $3,000; Geo. 
W. Owens. 


VIRGINIA, Arlington—Speight-Moore Co. (Inc.); 
$25,000; to manufacture and deal in lumber. A. B. 
Speight, president. 

Richmond—wWill & Delaney (Inc.); $50,000; gen- 
eral building supply, lumber and mill business; 
Fritz Will, Sr., president. 


CANADA. NEW BRUNSWICK. Saint John— 
Gloucester Lumber & Trading Co. (Ltd.); $198,000; 
William G. White, Bathurst, N. B.; general lum- 
ber, wholesale and retail mercantile, farming and 
dairying business. 


Business Changes 


ALABAMA, Piedmont—W. H. & C. T. Wallace 
Co. succeeded by Wallace Lumber Co. 

Tuscaloosa—Parker-Manderson Lumber Co. suc- 
ceeded by Manderson-Pirtle Lumber Co. 


ARKANSAS. Donaldson—J. H. House moving 
sawmill to Malvern, Ark. 


CALIFORNIA. Los Angeles—Venetian Blind 
Corp. changing name to Air-Lite Blind Co., 3447 
E. 24th St. 


ILLINOIS. Carbondale—Charles Easterly Lum- 
ber Co. sold to Heinie Stroman, who will continue 
the business as Carbondale Lumber Co. 

West Chicago—West Chicago Lumber Co. chang- 
ing name to Ward Lumber Co. 





HUNDREDS of DEALERS are 
using the Low Cost Plans that 
are Published in Every Other 
Issue. ARE YOU? 


INDIANA. South Bend—A. L. Pearson Lumber 
Co. succeeded by L. E. Pearson Lumber Co., Lewis 
E, Pearson, prop. 


IOWA. Des Moines—Unity Lumber Co. suc- 
ceeded by Unity Lumber Yard (Inc.). 

Lost Nation—Cressey Lumber Co. succeeded by 
Iowa Builders Supply Co. with headquarters in 
Cedar Rapids. 

Webster City—Chas. Younkee Lumber Co. suc- 
ceeded by Home Lumber Yard. 


MARYLAND. Chestertown—W. S. & A. M. Culp 
(trade name; millwork and lumber mfr. and re- 
tailer) succeeded by E. S. Hollinger. 


NEBRASKA. Fordyce — Weller Bros. Lumber 
Co. sold yard to Loonan Lumber Co.; business will 
continue under name of Fordyce Lumber Co. with 
Wm. R. Rothluebber as manager. 


NORTH DAKOTA. Cogswell—R. A. Candor suc- 
ceeded by G. H. Schulte. 


OHIO, Ashland—Ashland Lumber & Supply Co. 
sold by receivers to Joseph Ritner. 

Chagrin Falls—Rowe & Giles Lumber Co. sold 
to Hamilton F. Biggar and will be continued as 
Rowe & Giles Lumber & Millwork Co. (Inc.). 

Covington—Joseph Murphy Lumber Co. sold to 
Peter Kuntz Co., of Dayton; will be continued 
under management of David D. Pyers. 

Jaybird (Peebles, P. O.)—Berry-Holden & Ger- 
mann (Inc.) changing name to Berry Sawmill & 
Lumber Co. 


OREGON. Glenwood—vValley Shingle Co. suc- 
ceeded by Wasser-Mowat Shingle Co. 


SOUTH CAROLINA. Charleston—A. C. Tuxbury 
Lumber Co. (liquidating) sold plant site to Frank 


Lawrence, formerly manager Century Wood 
Preserving Co. 


WASHINGTON. Forks—Shearer & Wahlgren 
succeeded by Wahlgren Lumber Co., R. O. Wahl- 
gren, prop. 


WEST VIRGINIA. Elkins—R. M. Johnson Lum- 
ber Co. mill and yard, located 2 miles below 
Parsons, on State Route 72, purchased by Parl 
Lumber Co. of Elkins, recently organized by Thad 
Pritt, Don Harper and J. S. Rodney with capital 
of $10,000. 


WISCONSIN. Menasha—Walter Bissell, Jr., sold 
his interest in the Menasha Lumber & Fuel Co. 
to Frank A, Kasel. 


New Mills and Equipment 


IOWA. Merrill—Lampert Yards, recently de- 


stroyed by fire, being rebuilt; W. B. Lamp, treas- 
urer. 


OKLAHOMA. Shawnee—Rounds & Porter Lum- 
ber Co, rebuilding plant recently destroyed by fire 
with loss of $65,000 in warehouse and stock. 

Tulsa—Blankenship-Catlett Lumber Co. will im- 
mediately rebuild burned plant. 


CANADA. BRITISH COLUMBIA. Vancouver— 
Wellburn Timbers (Ltd.), Deerholme, B. C., will 
erect a sawmill to replace one destroyed by fire 


last May. Old capacity of 30,000 feet daily will 
be increased. 


Casualties 


ALABAMA. Attalla—DuPre Hardware & Lum- 
ber Co., fire loss, $8,500. 

Dothan—wWilliams-Voris Lumber Co., fire loss 
between $10,000 and $11,000; dry kilns and shed 
destroyed; insured. 


ARKANSAS. Texarkana—Haydon Lumber Co., 


loss by fire between $1,000 and $1,500; kiln dam- 
aged. 


CALIFORNIA. Delleker—Feather River Lumber 
Co., loss by fire, $150,000; storage yard, stock of 
lumber and reloading dock destroyed. 

Willits—Redwood mill of Ernest McKee de- 
stroyed by fire, loss $17,000. New shake mill and 
machinery destroyed. 


COLORADO. Colorado Springs—Riddick Lumber 
Co., loss by fire in storage shed and stock. 

Denver—Denver Lumber Co., loss by fire $25,- 
000, mostly in finished lumber stacks. 


OHIO. Rock Creek—J. G. Laird Lumber Co., 
—_ | fire, $35,000; shed, lumber and truck de- 
stroyed. 


OKLAHOMA. Tulsa—Blankenship-Catlett Lum- 
ber Co., loss by fire between $35,000 and $40,000; 
shed, stocks and three trucks destroyed; buildings 
will be rebuilt at once. 


PENNSYLVANIA. Cranberry—Sawmilll, belong- 
ing to Fred A. Holden of Oil City and located 
about a mile east of Cranberry, destroyed by fire. 
oe a mage = elbthalie — Palmer Lumber & 

&. Co., loss by fire in planin h 
oo, apiee.ee. ’ ndrretreclane: 

uyallup—W. H. Large shingle mill dest da 
0 wee rebuilt. ° ~— 
Ppokane—Northern Lumber Co., loss b fire, 
$45,000; insured; 2 trucks destroyed. e 


WISCONSIN. Milwaukee—Mil k 
Co., loss by fire, $10,000. waukee Cooperage 
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Lindsey 8-Wheel 
Tractor Wagons are >. 527M 
ideal for tractor log- My fa foon 
ging. They are used = 77 Position 
singly or in trains. to Zoad- 


LINDSEY 
8-Wheel 
Log Wagons 


continue to do the 
job cheaper and bet- 
ter for the practical 
logger. 


LINDSEY 
WAGON CO. 


Sole Manufacturers 





For snaking and 
bunching oy Be 
. Self-Loading 8S ~ 
Laurel, - Miss. ders. 





SPEE-D-TWIN 


STEAM FEED 


Costs little more than belt or 
friction type feeds, but makes 


a tremendous difference in the 
cut of the mill. Investigate. 


Write for catalog A. 


SOULE 


STEAM FEED WORKS 


MERIDIAN MISSISSIPPI 

















Surface Measure 


ESTIMATOR 


Anew publication covering in the most complete 
manner the whole field of surface measure as ap- 
plied to rapid estimating of contents of fractional 
sizes of lumber, veneer, fibre boardand stock used 
in the man i i 


e of interior and exterior ° 


; bli i 
_ as ook, ee. door and window 
sample pages. 


Pocket Size (434 x 634’’) $5.00, Pestpaid. 
American Lumberman 


431 So. Dearborn St., CHICAGO, ILL. 
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August 12, 1989 


CLASSIFIED 
ADVERTISING 


DEPARTMENT 


How to Figure Costs for Advertising 
In Classified Department 


Two consecutive issues..........55 cents a line 
Three consecutive issues..........75 cents a line 
Four consecutive issues..........90 cents a line 
Thirteen consecutive issues..........$2.70 a line 
Twenty-six consecutive issues.......$5.40 a line 

Seven words of ordinary length make 
one line. 


Count in the signature. Heading 
counts as two lines. 

No display except the heading is 
permitted. 

Extra white space figured at line 
rate. 

One inch space advertisement is 
equal to fourteen lines. 

Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be _ 
under heading Too Late to Classify. 


————_ SSS! 


Too Late To Classify 

















CARPENTER APRONS 


Write for samples and prices. 
THB MINNESOTA SPECIALTY CoO., Ine. 
Minneapolis, Minn, 





Salesmen 


MANUFACTURERS’ AGENT WANTED 


This is a real opportunity for several manufac- 
facturer’s agents to improve their incomes. The 
men we want are now successfully selling one or 
two products to the woodworking trade (furniture 
factories, cabinet makers, lumber yards, etc.) and 
could handle another line to advantage. We make 
a complete line of northern hardwood plywood, 
including hot pressed panels and a new money- 
making specialty. Our business has a successful 
30-year record; our products are highly regarded 
throughout the industry. Correspondence kept 
confidential. 
Address “Z. 71,” care American Lumberman. 








BUILDING MATERIAL SALESMAN WANTED 


Opening of highest type for first class man. Mis- 
sissippi Delta. Capable of making sketches. Salary 
$150-$175 to start. Do not reply unless capable of 
advancement. Give full details in reply, listing 
present duties fully. 

Address “Z. 85,’ care American Lumberman. 





Employees 


TWO LUMBER SALESMEN 


One for Sou. Wis; one for Sou. Minn. and Sioux 
City territory. Wanted by leading midwest whole- 
saler favorably known in these territories. Prefer 
salesman already successfully working the terri- 
tory, and for such a man will guarantee expenses, 
good salary and split of profits. A real oppor- 
tunity to improve his income for some commission 
man or manufacturer’s salaried salesman who now 
has established business. Will consider others if 
sufficient knowledge of lumber. 
Address “‘Y. 47,” care American Lumberman. 











WANTED 








WANTED 











Employees 


EXCEPTIONAL OPPORTUNITY 


Profitable territory available. Experienced, pro- 
gressive salesmen to contact Saw Mills, Industrial 
Consumers and Mill Jobbers in Ohio, Kentucky, 
Tennessee, Carolinas, Virginias, Georgia, Florida, 
Alabama, Western Pennsylvania, Minnesota, Wis- 
consin, North and South Dakota. Representing 
well-established saw manufacturer, offering com- 
plete line of Solid and Inserted Tooth Circular 
Saws, Band and Crosscut Saws. Commission Basis. 
Need a man in each cf above states and prefer 
those who now have one or two non-conflicting 
lines that take them to above class of trade. 
Address “Z. 62,” care American Lumberman. 


WELL ESTAB. LUMBER AND BUILDING 
Material Dealer located in town on West shore of 
Lake Michigan doing annual business of $150,000.00, 
desires services of experienced man qualified to 
do general sales and office work. Must be able to 
invest minimum of $3,000 with money back guar- 
antee. This is an exceptional opportunity for the 
right man as this yard has always earned substan- 
tial profits. 

Address “Z. 48," care American Lumberman. 


WTD.—EXPERIENCED MAN 
Take over management of good, going Southern 
wholesale concern. Must be producer and be able 
to furnish satisfactory references. 
Address ‘“'Z. 59,” care American Lumberman. 


ASSISTANT MANAGER 
in fair-size Illinois town. Must have experience. 
Prefer line yard experience. 
Address “Z. 63,’ care American Lumberman. 


MANAGER FOR ILLINOIS YARD 
Capable of making rough sketches and material 
lists for the average type of farm building; also 
meeting strong competition successfully. List ref- 
erences, 

Address “Z. 29,” care American Lumberman. 


WANTED SALESMAN WITH FOLLOWING 
Well established wholesaler, selling Western 
Woods, wants men anywhere who can get busi- 
ness, exceptional proposition, drawing account al- 
lowed against business booked. 

Address “Y. 62,"° care American Lumberman. 


WANTED 
Experienced hardwood flooring foreman to operate 
well established mill in Penna. State particulars 
regarding experience, age, former employers and 
wages expected. 
Address “Z. 75,” care American Lumberman. 


WTD.: EXP’D LADY STENOGRAPHER 
For lumber office. 
Address “Z. 76,” care American Lumberman. 


WTD: A MAN TO REPRESENT 


and sell furniture dimension stock product of West 
Coast mill. 


Address “Z. 67,’’ care American Lumberman. 
































WTD.: MILLWORK ESTIMATOR & SALESMAN 
{n vicinity of Portland, Ore. State exp., age and 


s. 
Address “Z, 84,’’ care American Lumberman. 





Employment 


JOB WANTED 


By band sawyer, right or left hand rig, hardwood 
or pine. Will go anywhere. Reference. 
Address “Z, 39," care American Lumberman. 


A-1 CIRC. SAWYER & FILER WANTS JOB 
ae steam or tractor mill. 10 yrs. exp. A-1 


et. 
Address “W. 52." care American Lumberman. 


MANAGER—SALES MGR.—SALESMAN 
Stump to market experience Northern Hdw., Pine, 
Hem. Wholesale & Retail all woods. Age 44 

Address “Z. 66,” care American Lumberman. 


MIDDLE AGED MAN WANTS POSITION 
As yard manager, experienced and well qualified, 
now employed. Available Sept. ist. 

Address “Z. 69,” care American Lumberman. 

















WTD: ASS’T SUPERINTENDENT 


For high class veneered door, interior finish and 
special millwork faetory. Thoroughly experienced. 
Give references. 

Address “Z. 40,” care American Lumberman. 





A THOROLY EXP’D MANAGER OF PINE 


Hardwood and hardwood flooring plants, open for 
position as manager or superintendent. Best of 
references. 

Address “Z. 94,” care American Lumberman. 





Employment 


WTD. POSITION: ASST. OR YARD FOREMAN 
Experienced in lumber, millwork, & bldg. mat’l; 
knowledge of bkpg., office routine, estimating; good 
references, 

Address “Z. 83,’’ care American Lumberman. 


BOOKKEEPER-OFFICE MANAGER 
Considerable sales experience, fifteen years whole- 
sale sash, doors, and glass. 

Addrass “Z. 81,’’ care American Lumberman. 


MANAGER OR SUPERINTENDENT 
Sash & Doors, Retail Lumber and Fabricated 
Houses. 25 years experience. 
Address “Z. 82,” care American Lumberman. 


10 YRS. ACCOUNTING & 10 YRS. SELLING EXP. 


With hardwood lumber and oak flooring manu- 
facturers; 2 yrs. with retail yard, Good appear- 
ance and personality; physically perfect. Em- 
ployed at $150 month. Well qualified for some- 
thing better than present connection offers. 
Address “Z 86,’ care American Lumberman. 


MANAGER, MILLWORK DEPT. 


Competent to take entire charge special millwork 
department, estimating Cost Book “A,” sales and 
production. 20 years’ experience. 

Address “Z, 90,’ care American Lumberman. 


POSITION AS MANAGER 


Pine or Hardwood operation. Experienced logger, 
manufacturer and salesman. 15 yrs. experience as 
manager large operation. Have just completed 
liquidation and available at once. 

Address “Z. 80,’ care American Lumberman. 


YOUNG PROGRESSIVE SALES EXECUTIVE 


Desirous of representing reliable manufacturer in 
Detroit and vicinity. Wide acquaintance in De- 
troit and vicinity; knows way around. Remunera- 
tion secondary consideration if product potential 
responds to honest intelligent effort. 

Address “Z. 93,” care American Lumberman. 


EXPERIENCED YOUNG LUMBERMAN 


Wants connection with good mfgr. or wholesaler, 
preferably sales end. Age 38, single, university 
graduate, 16 years’ experience from woods to man- 
ager, including 3 years full charge sales and buy- 
ing Pittsburgh wholesaler of pine, hardwoods, west 
Coast products. Have always produced results, 
excellent record and references. 
Address “Z. 92,” care American Lumberman. 





























Lumber and Dimension 


WTD.: OAK FLOORING CONNECTION 


Chicago market takes 25/32 x 2% clear, and select 
plain red Oak. If you are interested in meeting 
price situations here and want car loads and larger 
quantities, should like representation. 

Address “Z. 53,’ care American Lumberman. 


WANTED 
To represent Manufacturers and Wholesalers of 
Yellow Pine Dimension, Finish, Yard Stock, both 
Shortleaf and Longleaf. Also short 2x4. Com- 
mission basis. Louisville, Ky., and vicinity. 
KOGEL & KOGEL 


OG 
205 N. Western Parkway, Louisville, Kentucky 


WANT TO REPRESENT MILLS 
In Detroit area selling on commission basis to 
local and nearby yards. Will also buy on whole- 
sale terms. Send stock sheet and price list ad- 
vising terms you prefer. 

VERA YOUNG LUMBER CO., 

16607 Wildemere Ave., Detroit. 


Retail Lumber Yards 


WANTED TO BUY LUMBER YARD 


oe city or town located in North or Central 
nois. 
Address “Z. 78,” care American Lumberman. 


Timber and Timber Lands 


STANDING TIMBER WANTED 


Yellow Pine, Spruce, Cedar Vir, Hemlock, Oak. 
HARRINGTON LUMBER CVOMPANY, 120 Boyl- 
ston St., Boston, Mass. 
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WANTED 











FOR SALE 











Used Machinery 


FAST FEED PLANER & MATCHER 
single surfacer, outside moulder, steam engine, and 
full outfit machines for sash, doors, frames, etc. 
Give full description and price in first letter. 

Address “Z, 56,’ care American Lumberman. 


WANTED 


Good used pit scale, 10 or 15 ton. 
Address “Z. 64," care American Lumberman. 











WANTED TO BUY 


Small smooth-trim trimmer, 4 to 20 foot. 
W. T. BAILEY LUMBER CO., Virginia, Minn. 


WE ARE IN THE MARKET 


For a combination rip saw. Must be in good con- 
dition. 
Address “Z. 91,” 





care American Lumberman. 


Steel Rails 


RAILS WANTED 
105 tons 30 or 40 lb. Rails. Must be good con- 








dition. Give lowest price f.o.b. cars point of 
shipment. 
Address “P. 44,” care American Lumberman. 








| FOR SALE 


, 





a) 


Retail Lumber Yards 


a ad 





RETAIL YARD FOR SALE 


Well established, well located, in San Antonio, 
Texas, rapidly growing City of 260,000, in midst of 
fine trade territory; excellent all year round cli- 
mate. Owner retiring from business. Buildings 
and equipment can be bought separately for $4,000; 
Inventory optional, Full details to bona fide buyers. 
Address “S, 86," care American Lumberman. 





FOR SALE—LUMBER YARD IN MISSOURI 
Small down payment. Investment about $5,000. 
Address “Z. 88,’”’ care American Lumberman. 
FOR SALE: OUR LUMBER, COAL, GRAIN 
Building my business one buildings, syrte, 
Ill, Cheap for cash. t steady. HOLC 

DUTTON LUMBER CO., Sycamore, Ill. 

SOU. CALIF. LBR. YDS. FOR SALE 
Advise amount investment wanted. TWOHY 
LUMBER CoO., Pet. Sec. Bldg., Los Angeles, Lum- 
ber Yard Brokers. 








Retail Lumber Yards 


FOR SALE: RETAIL LUMBER & COAL YARD 


Well established, and located on the main street 
of a Michigan manufacturing city of 65,000 popu- 
lation. Surrounded by a large lake resort region. 
Reason for selling: other business interests. 
Address “Z. 77,’ care American Lumberman. 


2 LBR. YDS. FOR SALE IN CENTRAL TEXAS 








Good black land farming country. Towns about 
2,500 population. 
Address “Z. 79," care American Lumberman. 





FOR SALE RETAIL LUMBER YARD 
In Southern Michigan. Finely equipped, at a real 
bargain. Established forty years. Owner retiring. 
Address ‘Y. 91,’ care American Lumberman. 





FOR SALE—LUMBER YARD 
In small community in Southeast Missouri. 
will amount to about $7,000. 
Address ‘Z. 87,’’ care American Lumberman. 


FOR SALE; RETAIL LUMBER YARD 
County seat in thrifty farm and stock community; 
sales in excess of $25,000 pol _ 1939. Mdse. 


stock and Eq., approx. $20,000. 
Address Lumber Company, South Fork, Colo. 


Deal 








FOR SALE: RETAIL LUMBER YARD 


In Small Central Wisconsin Community. 
Address “H. 89,” care American Lumberman. 


Business Opportunities 


FOR SALE: PROFITABLE GOING 


Hardwood flooring plant, single unit, electrically 
operated with separate sawmill, complete general 
purpose planing mill, kilns, all necessary equip- 
ment and own electric power plant. Unexcelled 
location for long operation. Hardwoods and Pine. 
Steady sales to highest calibre trade. Owner 
wishes to retire. Bonafide purchaser only. No 
Commissions. 
Address “Y. 29,” care American Lumberman. 











FOR SALE 


Lumber and Dimension 














HARDWOODS 


cars 4/4 Com&Sel. Basswood 

cars 4/4 No. 2 Com. Basswood 

cars 4/4 FAS Pin. Sap Gum 

cars 4/4 Com&Sel Sap Gum 

cars 8/4 Com&Btr. Qtd. Sap Gum 

cars 10/4 Com&Btr. Qtd. Sap Gum 

cars 12/4 Com&Btr. Qtd. Sap Gum 

cars 4/4 Com&Btr. Magnolia 

cars 4/4 No. 1 Com&Shop Cypress 

Wire, phone or write for prices. 

COLONIAL LUMBER COMPANY, 

Phenix City, Alabama. 


Crores DO CIC OT Ce tS 





LATH 


Special prices on Canadian White Pine and Jack 

Pine Lath— 

%x11%4x4 ft. No. 1 W. Pine 

%x1%x4 ft. No. 2 W. Pine 

%x11¢x4 ft. No. 3 W. Pine 

3%x1%4x32” Mill Run (No. 1&2) 

§x1%4x4 ft. M. R. (No. ae J. Pine 

%x1%x4 ft. No. 3 J. Pin 

3%x1%x32” M. R. (No. 1&2) J. Pine 

%x1%x4 ft. (No. 1&2) J. Pine 

%%4x1%x4 ft. No. 3 J. Pine 

All Lath dipped to prevent stain 

ROBERTSON, STARK AND HOLLAND Ltd. 

1801 Royal Bank Bldg. 
Toronto, Ontario, Canada 





CUSTOM CUTTING 
Modern Indiana mill open for custom veneer and 
a cutti 


ec. 
dress ‘P. 71," care American Lumberman. 





WANTED 


Orders for all grades and thicknesses in dry White 
Ash & Hard Maple. Also all kinds of native Hard- 
woods sawn to order. 

Address “Y. 96," care American Lumberman. 





NORTHERN HARDWOODS 
250M’ 4, 5 & 8/4 No. 2 Com. & Btr. Oak; 100M’ 
4/4 No. 2 Com. Basswood; 45M’ No. 2 & Btr. But- 
ternut; also 1,500,000 Oak, Elm, Basswood, Maple. 
Address “Z. 73,’ care American Lumberman. 





LUMBER BUSINESS 


Pine Planing Mill and concentration yard, saw 
mill, modern dry kiln all complete operating. 
Location South Central Arkansas on two main 
line railroads and highways, most advantageous 
wholesale location. Shortest haul for trucks into 
best territory. Good local retail trade in rich 
Arkansas River bottom section. Very nominal 
investment. Plenty timber and lumber available 
for long time operation. Owner has other interests 
taking most of his time and is going to sell. Terms 
can be arranged responsible party. 
Address “Z. 60,"" care American Lumberman. 


FOR SALE: SAW MILL MFG. PLANT 


Incl. box and planing mill. Local market for out- 
put of approx. 25m bd feet annually Successful 
operation for many years; store, garage and camp; 
all or part to responsible operating partner. 
Address Lumber Company, South Fork, Colo. 








$14,000 DOWN PAYMENT 


Balance of $5,000 on terms buys fifty-one percent 
interest in a $48,000 Lumber and Builders Supply 
Company in good industrial city in central Ohio. 
Owner of controlling interest who is also manager 
going to retire. Company sixteen years old has 
averaged twelve percent dividend annually since 
organization. A fine opportunity for a live wire. 
Address “Y. 62." care American Lumberman. 


LUMBER & COAL BUSINESS 


One of the best “Lay Outs” in Indiana. Most 
excellent * -aenaas and an unusually large terri- 
tory to serv 

W. EB. JOHNSTON, Remington, Indiana. 


FOR SALE 
Retail Lumber-Hardware-Coal Business. In thriv- 
ing Illinois town of five to six thousand population 
—with several good industries and surrounded by 
excellent farming community. 
Address “Z. 65,’ care American Lumberman. 











RETAIL LUMBER & COAL YARD 
Established in 1928. Excellent location in Rock- 
ford, Illinois. Must be sold promptly. Fine build- 
ings—complete equipment. 

Addres« “Z. 68,"" care American Lumberman. 


FOR SALE—MISSOURI LUMBER YARD 
Will take about $150,000 to handle. 
unless you mean business. 

Address “Z. 89,’’ care American Lumberman. 





Do not answer 





SHINGLE MILL 


A timber operator with good sized tract of excel- 
lent Red Cedar timber in western Washington will 
put in timber with partner that will build shingle 
mill. Good market for the No. 1 logs and sup- 
ply low cost logs for mill. This is opportunity to 
get away from high cost logs. 

Address “Z. 74,’ care American Lumberman. 


SAW-MILL & LBR. BUSINESS IN NEW SO. 


Tll.-Ind. Oil field. Operating and mill will pay for 
itself in few months. Non-resident owner has other 


business. 
‘Z. 70,° care American Lumberman. 


Address 
TO CONTACT SOMEONE 


Desiring to locate in wood-working business in 
Central Pennsylvania. Location suitable for furni- 
ture factory. Continuous supply of Hardwood 
lumber available locally. 

Address “Z. 72,"° care American Lumberman. 


WANTED—EXP’D PRACTICAL OPERATOR 


To rebuild and manage flooring plant here. Must 
be able to take block of stock and furnish his 
key men. Also want up to date flooring machine 
and end matcher 

KENTUCKY HARDWOOD co., Box 433, Cum- 
berland, Ky. 














WILL EXCHANGE LARGE CITY HOUSE 


Vacant lots & suburban factory sites for timber. 
Address “X. 63,” 


care American Lumberman. 





DRY INDIANA HARDWOODS 

75 M. ft. 8/4 Beech 
150 M. ft. 5/4 Beech 
100 M. ft. 4/4 Oak Tie Siding 
50 M. ft. 4/4 FAS Oak 
Also 5/8, 5/4, 6/4, 8/4 & 12/4 Oak, 4/4 Syc., 
Walnut, ete. Airdried stock. 

FLOYD H. STARK, Medora, Ind. 


Elm, 





NORTHERN HARDWOODS FOR SALE 
20 M. ft. 4/4-2 Common and Better Cherry 
18 M. 4/4-2 Common and Better Ash 

F. P. CASE & SONS, INC., Troy, Pa. 





4 CRATES %” ROTARY CUT SELECTED 


Plain Red Gum, Figured Wood for door stock or 

panels, good width, 75% 86” long, nice texture, 

well manufactured. 
LEO C. FLEMING, Ro- 


1044 University Ave. 
chester, N. Y. 





FOR SALE ' 


4/4, 5/4, 6/4, 8/4, 10/4 & 12/4 No. 1 & Better 
Maple, also Birch; 5/4 and 6/4 No. 2 & Better 
Beech; 4/4 No. 2 & Better Elm. 

JACKSON & TINDLE, INC., 


Sales Office: 606 
Murray Bldg., Grand Rapids, 


Mich. 





MANUFACTURERS AND WHOLESALERS 


Choice West Virginia Hardwoods. 
WEST VIRGINIA LUMBER COMPANY, 
Elkins, W. Va. 


WE SELL BY PERSONAL SOLICITATION! 


Southern Ohio, including Cincinnati and Columbus; 
Northern Kentucky, Indiana and West Virginia. 
ROGERS LUMBER EXCHANGE, 614 Mercantile 
Library Bldg., Cincinnati, Ohio. 








SHORTLEAF YELLOW PINE 
cars 4/4x6 to 12” B&BTR. KD RGH. or 848. 
sose 6/4, 6/4. 8/4x6 to 12” B&BTR. KD RGH. or 


cars 4/4x6 to 12” No. 1&C RGH. or 84S KD. 
cars 1x3 No. 2&Btr. R/L RGH. will work to 
1x4 No. 2&Btr. R/L RGH. will work to 
cars 1x6 No. 2&Btr. R/L RGH. will work to 
cars 1x8 No. 2&Btr. R/L RGH. will work to 
cars 1x10 No. 2&Btr. R/L RGH. will work to specif. 
cars 1x12 No. 2&Btr. R/L RGH. will work to specif. 
Wire, phone or write for . 

COLONIAL LUMBER COMPANY 

Phenix City, Alabama 
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FOR SALE 


Lumber and Dimension 


MT. SHASTA PINE MFG. CO. 


Mt. Shasta, California 
Manufacturer of soft textured Calif. Pond. and 
Sugar Pine Lumber; K. D. Window & Door 
Frames, Midgs., cut stock & Box Stock. 


Timber and Timber Lands 


FOR SALE 


9,000 acres Ontario timber, hard and soft woods. 
Address “X, 64,” care American Lumberman. 























ADIRONDACK MTS.—3,000 ACRES 


Near | eneediiiteiamae Hardwood—mostly Maple— 
$23,000 
EARL WOODWARD, Luzerne, N. Y. 


FRED C. KNAPP, Portland, Ore. 
Buys and Sells 


WESTERN TIMBER LANDS 








Electric Machinery 


ELECTRICAL MACHINERY 


Motors and Generators, A.C. and D.C. for sale at 
attractive prices. Large stock of New and Rebuilt 
motors on hand at all times. Write for Stock List 
and Prices. Expert Repair Service. 

V. M. NUSSBAUM & CO., Fort Wayne, Ind. 








STEAM POWER UNIT 


Chandler & Tavlor automatic steam engine 17”x 
18” with Allis-Chalmers generator and exciter. 
NICKEY BROTHERS, INC., Memphis, Tenn. 


Used Machinery 


FOR SALE 


Clark 8 ft. Band Sawmill with power, resaw and 
all auxiliary machines complete; about 150 tons 
56 Ib. steel relaying rails with angle bars; 4 
Climax locomotives and lot of logging cars all 42” 
gauge; 1 American Log Loader. All located at 
Cornwall, Rockbridge Co., Va., on N&W Ry. Ad- 
dress Box 415, Northumberland, Pa. 











FOR SALE 
Used Machinery 


BAND MILL FOR SALE 


Clark Bros. 66” with Clark Bros. 24-ft. carriage, 
Soule Steam Feed, excellent condition, complete 
with Filing Room Equipment and Edger, located 
near Williamsport, Pa. 
Large stock of machin Send inquiries. 
HERMANCE MACHINE COMPANY, 
Williamsport, Pa. 











BARGAINS 


30” Planer, 12” Jointer, 36” Band Saw, Upright 
Mortiser, Kane & Roach Boring and Turning Ma- 
chine, 36” to 46” shaper. Complete with motors. 
DUQUESNE ELECTRIC & MFG. CO. 
Pittsburgh, Pa. 





FOR SALE 


600 Dry Kiln Trucks. 6’ 4”. 

26 ton Plymouth & 12 ton Whitcomb Gas Loco- 
motives. 

7% ton 90 ft. Boom Steel Guy Derrick & 80 H.P 
2 D. Electric Hoist. 

700 ft. Sullivan Bitd. Air Compressor. 

20 ton & 25 ton American Loco. Cranes. 

TIDEWATER EQPT. & MCHY. CORP. 
875 Sixth Ave., New York, N. Y. 





ELECTRIC MOTORS FOR SALE 

One General Electric Induction Motor, 20 H.P. 60 
cycle, A.C. 220 Volts, 1200 R.P.M. without starter, 
in first class condition, price $40.00. 

Also one Burke Electric Co. motor, 35 H.P. 60 cycle, 
220 Volts, 1200 R.P.M. Alternating current, with- 
out starter, in first class condition, price $60.00. 

O. C. Evans, Mt. Sterling, Ky. 





NO. 3 SINKER DAVIS SAW MILL 


Clark edger, 4 block carriage, 20 feet long, good 
power plant, steam feed, live rolls. Saw husk with 
top saw 36”, three 60” saws, lath mill, all belts, 
tools, etc. Also skidder gasoline loco, log cars, 
tractor, etc. 

W. G. WYMAN, Wise, Virginia 





J. A. FAY & EGAN SANDER, No. 399 


30” Double Drum endless bed sander. Will take 
material 30” wide and 6” thick. Has endless travel- 
ing vertically adjustable bed of steel mounted with 
rubber bed cups, automatic feed. Exhaust hoods 
and counter shafts. 

Address “Z. 54,’’ care American Lumberman. 





FOR SALE—WE’RE CLOSING OUT BALANCE 


Of our box factory mchry. Write for low prices 
on nailing machines, line shafting, pulleys, etc. 
Address H. W. FAILOR & CO., Sebring, Ohio. 


WOODWORKING MACHINERY BARGAINS 





Write us. 
J. LEE HACKETT COMPANY, Detroit, Mich. 





ADVERTISE FOR WHAT YOU WANT 
A CLASSIFIED AD WILL MOVE SLOW STOCK 





FOR SALE AT MILL 


Double surfacer 26”x10”", Fay & Egan........ $ 50 
Swing cross-cut saw 16” H. B. Smith.......... 25 
Sander 48” Royal Invincible 3 drum.......... $150 


McFEELY BROS. CO., Steubenville, Ohio. 





FOR SALE OR EXCHANGE FOR LUMBER 


Planing mill and cabinet shop machry.—5 h.p 
Dewalt Saw, 8” American No. 20 sticker, 12” 
Yates sticker, 48” Berlin 3 drum sander, and other 
equipment. SOUTHERN LUMBER CO., San Jose, 
Calif. 





FOR SALE 
Logging Ry. Equipment 


ATTENTION! LOGGING ROAD OPERATORS 


We have for sale the following 36” gauge railroad 
equipment: 1 40’ track scale, 4 Climax locomotives, 
7 tank cars, 10 wooden box cars, 100 logging cars, 
7 wooden coaches, 1 Road Locomotive in excellent 
condition, 12 steel box cars, 70,000 lb. capacity. 

Write for details to: F. B. ASHLEY, 500 Tabor 
St., Corliss P. O., Pittsburgh, Pa. 


Tractors 


TRACTORS—GOVERNMENT PURCHASE 


Caterpillar make, crawler type, &-ton or 36 size, 
slight usage, thoroughly overhauled. Practical fo: 
logging, contracting, oil business, heavy farming 
nurseries, counties and municipalities. Price $375.00 
Also ten-ton or 65 size with winch $750.00. Toca- 
tion of 5-ton size Mt. Sterling, Ky., and Chevrolet 
Garage, Jonestown, Pa. Location of 10-ton size 
Indiantown Gap, Pa., and New York City. Tractors 
also at Angelo, Wis., two miles from Sparta, Wizs., 
where Mr. Walter Dutton is in charge. Demonstra- 
tion given. For further particulars address O. C. 
EVANS, Mt. Sterling Ky. 























Engines 


FOR SALE: 
125 H.P. Ball & Wood Tandem Compound Steam 
Engine with Condenser. Fine condition. 
SYLVAN LAKE MILLS, Moravia, N. Y. 








. Miscellaneous 


USED NATIONAL CASH REGISTER $70.00 
Records total cash _ sales, oe on accounts, 
paid outs and charge sale 

PRAIRIE du ROCHER ‘LUMBER CO., Prairie 
du Rocher, Illinois. 








FOR SALE: GALVANIZED ROOFING 28 GA. 134” 


$3.05 per sq. F.O.B. our yard. 
KAPLAN LUMBER CoO., St. Charles, Mo. 


HAVE YOU SOMETHING TO SELL? 


Advertise in the Wanted and For Sale de- 
partment when you want to sell something 
in the lumber industry. AMERICAN LUM- 
BERMAN. 431 So. Dearborn St., Chicago, IIl. 








CHANGE YOUR SAWS TO 
THE GENUINE SIMONDS 


B or F tooth. You will cut MORE and better 
lumber, bits last twice as long, never lose a 
bit or shank. Saw back second day. 


J. H. MINER SAW MF’G. CO., Meridian, Miss. 











117 Portage Street 





KNIGHT 


Single, Duplex and Quarter DOGS 
Saw Mills, Set Works, Edgers 
Manufactured by 


THE KENT MACHINE COMPANY 


Cuyahoga Falls, Ohio 














Sawmill 
Operators e 


American Lumberman 





BOOKS THAT YOU NEED 


—Dozens of them—are quickly avail- 
able from our complete line. 
Learn More About These 


Books That’ll Increase Your Profits 


Write Now for Complete Catalog 
431 S. Dearborn Street 





CHICAGO, ILL. 
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Since 1830 
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LORING COES COMPANY 


ESTABLISHED 1830 
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ALPHABETICAL INDEX TO ADVERTISEMENTS 





If page number does not appear opposite name, display advertisement will be found in a previous issue 








Abesto Mfg. Co. 

Adams-Edgar Lumber Co.. “ 
Alexander-Yawkey Lumber ae : 
Alger-Sullivan Lbr. we The. 
Algoma Lumber Co... 

American Builders . ate 
American Equipment Corp.. ean 
American Logging Tool Co...... 
American Lumber & Treating ~ 
American Steel & Wire Co. 
Anaconda Copper Mining Co.. 
Anderson-Tully Company. 
Angelina County Lumber ©o.. 
Angelina Hardwood Co ne 
Appalachian Hardwoods . si 
| ec a ga Co. Lr acees 
Armstrong Cork Co. eacan 
Arvey Corporation. .........--scccces 
Associated Lumber aaa waara 
Atkins & Co., E. C. 

Atlas Lumber Co., The. 


Babcock Co., W. W., The....... 

Barber Asphalt Corporation. . ae 

Barger Lumber Co., P. 

Barrett Company, tho 

Bay De Noquet Co. 
BO Spree fills, Ltd.. 

Belcher J. ioe 

Bellgrade %. SPREE Company... ee 

Bentley Lumber Co., J. A 

Biles-Coleman Lumber oy 

Birch Valley Lumber Co.. 

Bissell Lumber Industries. 

Booth-Kelly a Co., The.. 

Boyle Co., The A. S. 

Bradley Lumber Co. of Arkansas. 

Bradley-Miller & Co 

Breece- White Manufacturing Co: 

Bristol Door & Lumber Co...... 

Brown a ee 

Bruce Co., a See 

Buchanan, Win, 

Buck, Frank R. &C 

Builders Commercial Agency .. 

Burrus Lumber C 

Burruss Land and \ hiaebee Co... 

Burton-Swartz Cypress Co. 


Cadillac-Soo Lumber Co. 
Cadwallader-Gibson Co.. an 
Calbar Paint & Varnish Co... :; 
Caldwell Mfg. Co. 

California Redwood Distbrs., ; Ltd. 
Carey Co., The Phillip 
Carnegie-Ilinois Steel P Corp 

Carr Lumber Co.. 

Carter & Bro., W. TT: 

Caterpillar Tractor Co.. 

Celotex Corp., pane ae 
Central Seananeseind Co. 

Central Oak Products Co. 
Certain-teed eo Corp 
Chapman & Co., Inc., A. 
Chapman & Dewey Lumber Co... 
Chec Co., The.. 

Cherry River Boom & Lbr. Co. 
Chevrolet Motor Co.. 

Chicago Mill & Lumber Co. 
Chicago Technical College. ..... 
Christian Lumber Co . 
Christiansen Co., C. M. 

Clears Lumber Co., N.J...........-. 
Coburn Trolley Track < Co. 

Coes Co., 

Colonial ee ‘Oo. 

Columbia Steel Co. 

Comite Nat. des Bois Coloniaus. 
Connor Lumber & Land Co. 
Conroe Lumber Corp.. 
Continental Steel Corp. 

Corley Mfg. Co.. 

Cotton Hanlon. 

Crater Lake Box &  anaber Co. 
Crosby Lumber & Mfg. Co.. 
Crossett Western coe 

pane aay Machinery Corp : 
Curtis Companies Service Bureau 


DeVane-Hall Lumber Co. 
DeWalt Products Corp. 
DeWitt Operated Hotels. . a 
Disston & Sons, Inc., Henry. SRS 
Double Grip Brass Clip Co.. 
Douglas Fir Export Co......... 
Douglas Fir Plywood Assn...... 
DuPont de Nemours & Co., E. I. 
(Grasselli Chemicals Dept.)... 


85 


61 
67 
74 


74 
66 


55 
12 


13 
14 
21 


85 
68 


21 


66 
56 


Eastman-Gardiner Hardwood Gs 13 


Edmunds Lumber Co. 66 
Elk River Coal & Lumber Co. 21 
' Ellington-Fay a, we 66 
Elrod Lumber Co., J. eer. 
Ely-Thomas Lumber és: c- a 
Enterprise Co., The. . 88 
Epperson Underwriting Co.. vu. 8. 
Evans Hardwood Flooring Co: 68 
Exchange Saw Mills Sales Co.. 61 


Farrin Lumber Co., The M. B.. 21 
Faust Bros. Lumber Co. . 13 
Feather River Lbr. Co., The. 58 
Findlay- Millar Timber ‘Co 

ae. epererend _ Cypress 


Co 
Ford Motor Co sasied 
Ford ce-Crossett Sales Co. Pex 8 
Foy Paint Co.. ‘ sp eas 
Frantz Mfg. Co. 

Frick Co., 
Frost Laser Industries, Inc. . 


Gary Screw & Bolt Co.. Sata aan 
General Motors Sales Corp.. heated atte 
Gibbs Boardtile >” abe RE 
Gillies Brothers, Ltd. eae ae 
Goodman Lumber Co 

Gordon Hollow Blast Grate Co. 88 
Gotham Hotel.. 86 
Griffith Lumber Co.. Inc. . ain 
Griffith Stave Co., Reena 
Griswold Lumber Co........... 


Harbor Plywood =. . ae: 
Hatten Lumber Co kewl ae 
Heatilator Compa any . San nab 
Henderson Lumber Co......... 66 
Hines Lumber Cu., Edw........ 6 
Holland Lumber Co., E.M..... 
Hollenden Hotel. patel 
Holt Hardwood Company. si aetna 20 
Holt Lumber ny, uml see ae Oe 
Holt Publishing Co. scan 
Homasote Company... 5h esbiai 6 
Hotel Benson. . hth Sigil ala 
Hotel Gotham. . pelea aa eietere 
Hotel Metropole... . Saas shes sino 
Hotel Planters... 


Hotel Radisson . ects ee eetens 86 
Houston Brothers. . 36; | 
Hutton & Bourbonnais......... 21 


Illinois Lumber Yards. corals 
Illinois Wire & Mfg. Co. <= ae 
Industrial Lumber Co.. Inc.. 67 
Insulite Company, The. Sate 


International er © tia 5 
Ivory Pine Co eed 
Jackson & Tindle, ‘Inc. Saas 
Jeffreys-Myers Mfg. Co... ian) 
Johns-Manville . : 
Johnson Lumber Corp., ¢ = See 4 


Johnston Paint Co . 
Jones Lumber Company, JI: M.:: 13 


Kent Machine Co.. - oi 
Kerry & Hanson Flooring Co... 
peveene Steel & Wir ewe. 


Kimberly-Clark Core. cnoe Sa 
King, T. C.. ai 
Kinzua Pine Milis Co. cians 
Kirby Lumber Corp.. a, 
Knapp, Fred C. oe: 
Kneeland-Bigelow Co. 26 
Kozy-Kitchen Bgutpnict 6 Co.. 

Kurth Lumber ee 

Lake Su or Lumber Cop. . biechaw 
Lead In 2s. ice 
Lemieux Bros., cordance 
Lennon Wall Vaser Co: : 
io -Owens-Ford Glass Co... .10-11 

coln County Lumber Co. 

Lineotn- Schlueter Floor Machin- 

dy 3 
Lindsey Wagon ‘Company.. 78 
Logan Company oh Grek ana ae 
Long Lake umber Go! 2.220 2 
Loring Coes Co 81 
Louisiana Central ‘Lumber ¢ Co. 13 
Lo lie Cement Co. ie 


Lowe Brothers Co., The. 


Lumbermen’s Credit Assn....... 
Lumbermen’s Mutual Casualty 


Co 
Lumbermen’ 's Underwriting Allt- 
Luthi & Co., FO". nn 


Macklanburg-Duncan Co..... 


EOE ROU, BIG. cc cecccccccce 90 
EE A  cncinesericsess<ccd ee 18 
Mansfield Hardwood Lumber - 13 
Maple Flooring Mfrs. Ass’n. 75 
Marathon Lay A ~— re 
Marvel Rack Mf; ¥- Oe 

Master Woodworker Mfg. Co.. 
Mattson Wire & Mfg. _ ‘ERIN 55 
Mayfield Printing Co.. eoecd ae 
May Hardwood . ee soneee 21 
Maze Co., W. H 

McCorkle Lumber Co., ‘The. 21 
McGraw-Curran Lumber Co. 13 
McKeown Bros. Co 

MeNair Shingle Co., Robt. 

Meadow River Lumber Co.. 21 
Medford Corporation. . 2 
Menominee Ba —— Lbr. Co. ; 
Menominee Indian Mills. 18 


Miami Cabinet Tae. The Philip 
Carey Co. 

Michigan-California Lumber Co. 7 

Michigan Pole - —_ ne 

i a fo eee 

Miner, J. H.. . 

Miner Saw Mfg. Co., J. H. 81 

Miniature Models Bureau. . 


Monsanto Chemical Co.. — 
Moore Dry Kiln Company. . 71 
Moore, Keppel & Co........... 21 
Morrison, Gross & Co. 21 
Mountain Fork Lbr. Co., Inc. 21 


Mowbray & Robinson Lbr. Co.. 21 


Mower Lumber Co., The.. .. « 
Nelson & Co., Gilbert.......... 74 
Nickey Brothers, Inc........... 13 
North Carolina Pine............ 66 
Northeast Lumber Co.......... 21 


Oconto-Company 
Oregon-American Lumber Corp. 
Owens-Illinois _ rene 

Ozan Lumber Co. 


reau, Inc 

Pacific Mutual Door Co: 

Pacific National Lumber Co... 

Paine Lumber Co. 

Parker and Sons Co., Ira.. 

Peavy-Moore Lumber Co. 

pnts coe Hardwood Agency 
-Wilson Lumber Co.. 

pe tsburgh Plate Glass Co.. 

Pittsburgh Screw & Bolt Corp. . 69 

Porter-Cable Machine Co. 


Pacific Coast Shingle ap oo 


ee 


Preskill Lumber Co.................- s 20 
Protection . o Mfg. Co. 2 
Pullman Mf; 


Puritan Gasltes Mills, Tne. . ; 
Putnam Lumber Co.. 


Quincy Lumber Co............. 
Raine & Raine, Inc. 

Rainy Lake Lumber Co., Lid. 20 
R-B Com a. The. ove 
Reardon . = 
Red Cedar Shin; le Bureau . 64 


Red River Lum — The.. 
Republic Steel Cor 

Reynolds & Manley rir Co.., Tne 13 
Reynolds Wire Co. 

Rib Lake Lumber Co. . 


Richard Shipping Corp......... 56 
Ritter Lumber Co. oy | 21 
Roach & Musser Co............ 8 
Robbins Floo Co. 
Roddis Lumber & Veneer Co. . 
ee wenn Timber 
Service moe 85 
Ruberoid Co., The. scaeue Tae 
Sabine Lumber Co............. 
Sallis Lumber Co.............. 49 
Samson Co! 1 WOPEB.. 0s. ccce 85 
Santee River eee © Oo. 13 
Sawyer 


Goodman C 
Schreiber Lumber Co., “Wm. C.: 26 


Schuette Co., _ ser Reece 
m, Walter G. * 

Sewalli, James W.. ere 

Shannon Brothers. - 

Shepherd & Bros. Lbr. Co. . Lee H. 

Shepherd Lumber Co., 

Shepherd Lumber Corp., oO C. 

Shevlin Pine Sales 

Shimer & Sons, 7 Samuel J... 

Silbernagel & Sons Co., Geo... .. 

a. Se 

D.B. 

Smith, Inc., Landon F P.. 

Solvay Sales Corp. a ae 

Sondheimer Co., piten es 

Soule Steam Feed Works... |_| |: 

South Atlantic — Co. 

Southern Hardwoods........... 

Southern Lumber Co. 

Southwest Lumber Co.. 

Southwest Lumber Mills, Inc... 

Spain & Co., 

Sparkman Hardwood Lumber Co. 

Spokane Pine Products Co. 

Stanley Works, The. 

Stearns Coal & Lumber Co... 


Storey Lumber Co.. ‘W.M: 
Straits Mfg. Co. 

Sullivan Lasher Co.. 

Sumter Lumber Company, Tne.. 
Superior Fireplace Co. 


Tarter, Webster & pee. Ene... 
Taylor, Stiles & Co.. 

Tendal Lumber Co.. 

Tennessee Coal, Iron &R. R. ‘Co. 
Tennessee-Eastman —. 

Texas Co., The. : 
Texas Oak Flooring Co. 
Thomas-Little Lumber Company 
Thunder Lake Lumber _ 
Timber Engineering _ 

Timber Structures, Inc. 

Town House, The.. 

Tremont Lumber Comp: pany . 
Trout Creek Lumber 
Turner-Farber-Love Sales ‘Co.: 
Twin City Lumber & — Co. 
Twin Harbors Lumber Co.. 


Union Lumber Co.. 
United States Gyps 
U. 8. Building & 

. 8. Steel Corp. 
Urania Lumber Co.. 


sum Co.. 
an n League... 


Vento Steel Sash Co.. 

Vestal Lbr. & Mfg. Co. 

Virginia Hardwood Lbr. Co., Tne. 
Von Platen-Fox Company.. he 


Walker-Turner Co.. 
Wallrich Lumber Co., The: 
Wax Lumber Company. ; 
Weaver Bros. Lumber Company. 
Webster Lumber Co., H ve 
Wells Lumber Co., J. W. 
Western Pine Association . 
Western Pine Mfg. Co., Ltd.. 
West Coast W ‘Preserving Co. 
West Side Lumber Com - ‘ 
West Virginia Lumber ard ire 
Weyerhaeuser Sales Co.... 
Wheeler Lumber Company... A 
ween Cameos — om ee 
eeling Corrugating Co ‘ 
White River Lumber Co.. 
Wickwire Bros. . 
Wier Long Leaf Lumber Co. 
Wilderness Lumber Co. ; 
Winton Lumber Sales Co. ‘ 
Wisconsin Land & Lumber Co... 5 
Wisconsin-Michigan poe. - ea 
Wood Conversion Co.. 
Wood- peu Co., Inc. . 


Olt . = 
Wrape Stave Co., Ww. 7 @ Inc.: 


Yawkey-Alexander Lumber Co.. 
—_ -Bissell Lumber Co.. . 
te Sugar Pine Lumber Go. 


Directory of Products Advertised in American Lumberman will be found on following three pages 
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74 
13 


21 


66 
58 


26 
13 
21 


13 


86 


13 
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Augus 


Bradle} 
Cadilla 
Christis 
Connor 


Michig: 
Oconto 
Paine | 


Wilder 
Wiscon 


Co. . 
Yawke! 
Ce. - 


Yawke; 


Ash ... 
Basswo 
Beech | 
Birch . 
Cherry 
Chestnt 
Cottony 
Elm .. 
Gum . 
Hickor; 
Philipp 
Magnol 


Adams: 
Anders 


eeees 


Barlett 

ww. € 
Bay D 
Belche! 
Bellgra 


Bissell 
Bradle: 
Bruce- 
Bristol 


Ash . 
Beech 
Birch 
Gum .. 
Maple 
Oak .. 


Barger 
Bradle 
Brown 
Bruce 





Pre WwW 


0 
‘1 


7 
1 
6 


21 
36 


22 





August 12, 1939 





A—Northern Pine 
B—Northern Spruce 
Bl—West Virginia Spruce 
C—Northern Hemlock 
Cl—West Virginia Hemlock 
D—Northern Cedar 
D1—Norway Pine 

Bay De Noquet Co........cd 
Bissell Lumber Industries.ac 
Bradley-Miller & Co........ a 
Cadillac-Soo Lbr. Co...... ac 
Christiansen Co., C. M....acd 
Connor Lbr. & Land Co. — 


Cotton & Hanlon.......... 
Elk River Coal & Lbr. aie 1 
Gillies. Brothers ..... ere 


Goodman Lumber Co.......¢ 
Hatten Lumber Co.......acd 
Hines Lbr. Co., Edw..... abc 
Holland Lbr. Co., E. M..acd 
Holt Lumber Co..........cd 
Jackson & Tindle, Inc....abc 
Kerry & Hanson Flooring 
i ccsesoxe ceneseceenue 
Kinzel Lbr. Co. eeeceseeewes ac 
Lake Superior Lbr. Corp..ac 
Menominee Bay Shore Lbr. 
CSOs cciccevcssesevecenes -acd 
Menominee ? Indian Mills.abcd 
Mershon, Eddy, Parker Co. 
6+ +4stueeroneee abcddl 
Michigan Pole & Tie Co..cd 
Oconto Company .........cd 
Paine Lumber Co. a 
Rainy Lake Lumber Co, * 


BAG TOS occcncoonses bdl1 
Rib Lake Liber. Co.. vcccse ee 
Roddis Lumber & Veneer 

CH sveeveceesese coeee eR 
Sawyer “Goodman Co aw wees ad 
Schreiber-Lbr. Co.. Wm. C.ad 
Schutte Co., Wm. ..... cooet 
Shevlin Pine Sales CO..00¢ a 
Stephenson Co., I....... abcd 
Thunder Lake Lbr. Co...acd 
Von Platen-Fox Co....... ac 


Wallrich Lumber Co., The.ac 
Weyerhaeuser Sales Co. 
EET TT CT ajlmrs 
Wilderness Lumber Co....cl 
—— Land & Lbr. 


Co 
Yawkey- -Bissell Lbr. Co. 


.seeee Maple (Hard 
and soft) m 
o Oak .....--Mm 
d Poplar .....0 
....-@ Sycamore ..D 
f Tupelo .... 
Walnut . 
Foreign 
Woods.... 
Mahogany .. 
Balsa ...... 
Butternut ..v 


ie 


Hickory ... 
Philippine. . 
Magnolia .. 


fee 


Adams-Edgar Co. ..... cilnop 
Anderson-Tully Company.. 
resevseeeeeens abceghilmno 
anata Hardwood Co.... 
eeeees- abceghilnp 
Atlas "Lumber Co., THe. 
ébcteuseshore abcdefjmnov 
Barger Lumber 
CO. ccccevvceocs abcdfmnop 
Barlett Lumber Co., The 
Ww. Cc, abcdefjmnov 
Bay De Noquet Co....bdmn 
Belcher, J. B.. -abcdefjmnov 
Bellgrade Lumber Co..... 
os+eumeeee . abcdghilmnog 
Birch — Lumber Co. 
re ...-abcdefjmnov 
Bissell Lumber Industries 


Bradley Lumber Co..achijnp 
Bruce-White Mfg. a... 

bese veeeceee&@himnp 
Bristol Door & Lumber Co. 

errr abcdefjmnov 


Ceci Renee ewes oo 
BE, sk cv cecwccweesccece .-b 
EN biccncccseusseepsebor c 
ere er oo 
TED cccvicdccccvsecvesceen e 
GEE dc. vbesesansdcowsanenwere f 
Barger Lumber Co....... def 
Bradley Lumber Co.......bf 
Brown Dimension Co....... e 


Bruce Co. E. U..........bef 


Amemcanfiimberman 
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SOFTWOOD LUMBER 


E—Southern Yellow Pine 
F—Cypress 


Adams-Edgar Co...........@ 
Alger-Sullivan Lumber 

Chis, FRO ccccvcesccccecoes® 
Angelina County Lbr. Co...e 
Barger Lumber Co., P. M..ef 
Bellgrade Lbr. Co..........f 
Bentley Lbr. Co., J. A.....€ 
Bradley Lumber Co........0 
Bruce Co., B. Le cccccccccecs® 
Buchanan, Wm. .....-cceec® 
Burrus Lumber Co.........€@ 
Burton-Swartz Cypress Co..f 
Carr Lumber Co. ..ccccee a 
Chapman & penned Lum- 

Bee Oe as ctsecenee opeee 
Chicago Mill & Lor. 3 SS 
Conroe Lumber Co......... e 
Crosby Lbr. & Mfg. Co.....e 
Deweese Lbr Co., A. ......-0 
Eastman-Gardiner Hard- 

kk, ere -.@ 
oe Sawmills Sales. 

CO. cocccccccccoesceccececec® 
Faust “Bros. Ee. Ghisccesescd 
Florida Louisiana Red 

eo eee 
Frost Lhbr. Industries, Inc..e 
Griffin Lbr. Co., J. M.......€ 
Hines Lumber Co., Edw....e 


Houston Brothers ..... oe 
Industrial Lumber Co., 
TRG. ceccesceee e cocec® 


Jeffreys-McElrath "Mtg. Co. e 
Jones Libr. Co., J. Maicccvece 

King Lbr. Co., The........e 
Kirby Lumber Corp........e 
Kurth Lumber Co..........@ 
Lincoln County Lumber Co.e 
Louisiana Central Lbr. Co..f 
—- Hardwood Lbr. ‘ 
McGraw-Curran Lbr. Co....f 
Meridian Lumber Co., Lta.. e 
Mills Lbr. Co. of Ga., Inc..e 
PON TOR. 6c ccccsctccse® 


Ozan Lumber Co........ ion 
Peavy-Moore Lbr. Co....... e 
Peavy-Wilson Ubr. Co...... e 
Putnam Lumber Co....... ef 


Reynolds & Manley Lbr. 

Gee TRB cocccocceccccccOl 
Sabine Lbr. Co. ...... ee 
Ballig Ebr. CO..ccccccccces -e 
—* River Hardwood 

9) Sdn tin ts-6ncos0eee 

Schreiber Lor. Co., Wm. C.f 
Scotch Lumber Co........ +-@ 
Shannon Bros. ....csccccce 
Shepherd & Brea. Lbr. Co., 

eer -e 
Shepherd Lumber Co., Inc.e 
Sondheimer Co., E......... ft 
Sparkman Hardwood Lbr. 


8 


Co. rer Te ne-e-e6e 
Sumter ‘Lumber Co., Inc...¢e 
Thomas-Little Lumber Co..e 
Tremont Lumber Co...... ef 
Trout Creek Lumber Co....¢e 
Turner-Farber-Love Sales 

Ce, TR 44-062 cccccces my 
Twin Harbors” Lumber Co. -@ 
Urania Lumber Co........ < 
Wax Lumber Co........... 
Weaver Bros. Lumber Co. vet 
Wier Long Leaf Lbr. Co. 


G—Arkansas Soft Pine 


Bradley Lumber Co........8 
Dierks Lbr. & Coal Co..... 4 
Fordyce-Crossett Sales Co..g 
Frost Lbr. Industries, Inc..g 
Ozan Lumber Co........... g 
Southern Lbr. Co...... coe 


H—Aromatic Red Cedar 


Bradley Lumber Co........ h 

po ee Se Se ee 

Frost Lumber Industries, 
| RES rer h 


I—North Carolina Pine 


Barger Lumber Co.......... i 
Burruss Land & Lumber 


ek  saceneameseccnwes pees 
DeVane- HEGU) TWP. CO..ccvce i 
Baémunds Libr. Co.....ccecceced 
Ellington-Fay Lbr. Co...... i 


HWArod Lbr. Co., J. B..cccoocd 
Henderson Lbr. Co. ........i 


Hutton & Bourbonnais Co..i 
Jeffreys-Myers Mfg. Co.....i 
s 


Schuette Co., Wm. ....... ai 
Shepherd Lbr. Corp., 

John Cy. cccccccccccce woes 
South Atiantic ‘Lor. —" ocgied 
Storey . 4 Co... W. ee 
Wollett, J. R......... ana 
J—Fir 


K—Spruce (Engelmann) 
L—Spruce (Sitka) 
M—wWestern Red Cedar 
N—Western Hemlock 
O—Port Orford Cedar 


B C Spruce Mills, Ltd...... k 
Bradley-Miller & Co..... jim 
Booth-Kelly Lbr. Co........ j 


Douglas Fir Export Co....jm 
—— Sawmills Sales 


jk 
Feather River Lumber Co..j 
Griswold Lumber Co.......j 
Hines Lumber Co., Edw... J 
a Lumber Corp., 


Long Lake Lbr. “Co coos ree 
Medford Corporation .......J 
Oregon-American Lumber 
COPD... os.00sc000806 ooewes 

Pacific National Lbr. Co. .jJmn 
Pope & Talbot Lumber Co..J 
Quincy Lumber Co..... ° 

Southwest Lumber Co. *jxt 
Sullivan Lumber Co.... “3imn 
=e a & John- 


a eee ‘ 

Twin ci Lbr. & Shingle 
Te Gites saweusswumeus jm 

West Side Lumber Co...... j 


Weyerhaeuser Sales 


, Vanier aniwetenee ss ajmst 
White River Lumber 

cn eke es rene sews kmn 
Winton Lumber Sales 

Oe. ose tesco erecses jkmst 


P—California Pine 
Q—California Sugar Pine 
R—Redwood 

California Redwood 


De, ae 
Feather River Lumber Co. > 


HARDWOOD LUMBER 


Wuchatian, Was. «42002«00008 
Burruss Land - —_. 
Co. -bedfmno 


Siacernueieee -abedhmn 
Gatweiinden-tlhinen Co. 

BEM. sasasectviesecmiasseane 
Carter & Bro., W. T...ailnp 
Central Oak Products Co.cmn 
a aaa & Dewey Lumber 

ogee edema -aghimnp 
cherry River Boom & Lbr. 

oes seen abcdefjmnov 
Chtengs Mill & Lumber Co. 

CU wbtCOREES EES ONE — 
Christian Lumber Co.... 
Christiansen Co., C. M. pS 
Comite des Bois Coloniaux.st 
Connor Lbr. & Land Co.dmn 
Cotton & Hanlon....cdemnt 
Eastman- — Hard- 

Week CO. .ccecececces -ino 
a A er “Coal & Lumber 

eceeaaleee abcdefjmnov 
Biy-Thomas Lumber Co. 
rer abcdefjmnov 
Exchange Sawmills Sales 
ee -mno 
eerie * Lumber Co... The 

M. B. ........abcdefjmnov 
Faust Bros. Lbr. Co. .hilnopq 
Findlay-Millar Timber Co.ks 
Fordyce-Crossett Sales Co.in 
Frost Lumber Industries, 

ING. cccccccsccces MOMISING 
Goodman Lumber Co...bdnm 
Griffith Lumber Co, Inc. 

nebeReanene oe abcdefjmncv 
Hatten Lumber Co...bdhmn 


Hines Lbr. Co., Edw..adhmn 
— Lbr. Co., 

MM. abies diwie-<:0:00-4.0 abdhn 
sek tamber Co... bdhm 
Houston Bros. . .cghilmnp 
Hutton & Bourbonnais Co., 

ree ee -fno 
Jackson & Tindle, Inc. bedhm 
Jones Lumber Co., J. M. 
ee ree eghilmnop 
Kerry & Hanson een 
Co. dhm 


Kirby Lumber Corp. scitinpa 
Kneeland-Bigelow Co......m 
Lake Superior Lbr. 
SS abedhmn 
Lincoln County Lumber 
WG: vse sesceens abcfghimno 
Louisiana —— Lbr. Co. 
acaieaprprenbade rele eo 
Luthi & Co., F. Cc. conus .stu 
May Hardwood Co., Inc. 
Se ere bmnorv 


begaewrees abchm 
eae River Lumber Co. 
-abcdefjmnov 
Menominee Bay Shore 
ee. GR. sca .-.. abdhmn 
Menominee Indian Mills 
(bude aes oes cce o SROENMR 


eeeeee 


Moore, Keppel & Co. 


RO a abcdefjmnov 
Morrison, Gross & Co. 
$5005 0015-0 abcdefjmnov 
— Fork Lbr. Co., 
-abcdefjmnov 
wnaonn a Robinson Lbr. 
Ce «suaeaenese abcdefjmnov 
Mower Lumber Co., The 
webiensieene ee’ abcdefjmnov 
Nickey Bree; INC..00:00:0:0% inrs 
Northeast Lumber Co..... 
oonnie-eweew eee abcdefjmnov 


Oconto Company . .-bdhmn 
Peavy-Moore Lbr Co. er | 
eee Hardwood 


Pine , Lbr. Co. -ino 
Raine & Raine, Inc. bcsaunreie 
. abcdhimno 
Reynolds & Manley Lbr. Co,, 
Ine. .........abceghilmno 
Rib Lake Lbr. Co..... cdmn 
Ritter Lumber Co., W. M. 
jsweneee teens abedefjmnov 
Roddis Lumber ol Veneer 
CO. ssaeeeees -aw ..cdmn 
Sallis Lumber Co......... ino 
— River Hardwood 
a: saneees 
Sawyer Goodman Co...bdmn 
Schreiber Lbr. Co., Wm. C.krt 
Scrim, Walter G........ kstu 
Shannon Bros. ..... abghinop 
Shepherd Lbr. Co., Inc.. 
ncaa eesownad abcdfhino 
Sondheimer Co., E...aghinop 
Southern Lumber Co..... in 


HARDWOOD FLOORING 


Sentral Oak Products Co..f 
= & Dewey Lbr. o 
snendesnell 
Chany River Boom & Lbr. 
Co. 


e 
Connor Lbr. & Land Co..ce 
Cotton & Hanlon.........bef 
Crosby Lbr. & Mfg. Co....f 
Evans Hardwood Fig. Co..ef 
Exchange Sawmills Sales 
Farrin Lor. Co., The......ef 
Fordyce-Crossett Sales Co.bf 


Frost Lumber Industries....f 
Griffith Lbr. Co., Inc.......f 
Griffith Stave Co., Geo. C..f 
Holt Hardwood Co....... cef 
ery & Hanson Flooring 
Kneeland-Bigelow Co. ...bce 
Louisiana Central Lbr. Co. Fs 
Maple Flooring Manufac- 
tures ABBR. ...cccccccce a 
Mowbray & Robinson Lbr. 
Ln Oe piensa 
Nickey Bros., “Ine. EEOC 


Peavy-Moore Lbr. Co......f 

Ritter Lbr. Co., W. M....bef 

Robbins Flooring Co....bce 

Roddis Lumber & Veneer 
Co. 


Sabine Lbr. Co.. 
Southern Lbr. Co. cee tS: 
Peavy-Temple Hardwood 
ABONCY wcccccccccccesces 
Stephenson Co., I........bce 
Texas Oak Flooring Co.....f 
Tremont Lumber Co......bf 


Alphabetical Index to Advertisements will be found on preceding page 
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Medford Corporation....... qa 
Michigan-California ....... a 
Quincy Lumber Co.......pPq 
Red River Lumber Co..... pq 


Shevlin Pine Co............4 
Tartar, Webster & John- 





WO. TR boiccecepececes a 
Union Lumber Co.......... r 
West Side Lumber Co...... qa 
Yosemite Sugar Pine 

Ee. CH seccese Tre rT qa 
S—Idaho White Pine 
T—Ponderosa Pine 
U—Western Larch 
Alexander-Yawkey Lobr. 

- Se a ee t 
Algoma Eemaner CO. ...220s t 
Anaconda Copper Mining 

er ee cooet 
Biles-Coleman Lbr. Co., 

BGG. ccc:0000 $e2000eee8 
as ‘Lor. Co., 

cocccccccceccccoce cook 
ar Mes Miller & Co or st 
Crater Lake Box & Lum- 
ber Co. 
Exchange Sawmills “Sales 

n,. savane sawn awaien Se 
Hines Lumber Co., Edw...st 
SUOUy Pine CO. .cc.0c02cceee oot 
Kinzua Pine Mills Co...... t 
Long Lake Lbr. Co....... stu 
Medford Corporation........ t 
Michigan-California ....... . 
Quincy Lumber Co.........t 
Schuette Co., Wm. ..cccee 8 
Shevlin Pine Sales Co.......t 
Southwest Lumber Co...... t 


Southwest Lbr. Mills, Inc..t 
Spokane Pine Products....st 
Sullivan Lumber Co........ t 
Tarter, + gaan & John- 

WOR, TG. 50500000004 00500 
Twin City Lbr. & “Shingle 

Oe -6s:809004:0408 6 40000000 st 
Twin Harbors Lumber Co.st 
Western Pine Association. .st 
West Side Lumber Co...... t 
her “wpeennnedl we 


pigs areas pial eile — 


Stephenson Co., I..... cdmn 
Tendal Lumber Co.....ighnp 
Tennessee-Eastman Corp. 
dew miewepe ween’ abcdefjmnov 
Thomas-Little Lbr. Co....iln 
Thunder Lake Lbr. Co.bdhm 
Tremont Lumber Co. .ahijlng 
Turner-Farber-Love Sales 
Ee <cieueseseee ene ahimnp 
Twin Harbors Lumber 
i tases kecnes onsen’ adhn 
Urania Lumber Co...... - cin 
Vestal Lbr. & Mfg. Co..... 
ee ee abcdefjmnov 
Virginia Hardwood WLbr. 
oS. ee fno 
Von Platen-Fox Co...abdhm 
Wallrich Lbr. Co., The.cdmn 
Wax Lumber Co..... aghilnp 
Weaver Bros. Lbr. Co..ilnop 
West Virginia Lumber Co. 
Reve ee kaw ets abcdefjmnov 
Whoeeter Ebr, Co.....0:05:<% inop 
Wilderness Lumber Co. 
erect re abedefjmnov 
Wisconsin ree hedlbee 
og ee _ 
Wollett, 2 See “acdfmno 
Wood-Mosaic Co., Inc..... 
ose... abcdefgmnov 
Woods “Lumber CPisas04 inop 
Worcester & Co., C. H.admn 
Yawkey- ‘Alexander Lumber 
Ty. «s44eseeebenw -bdmn 
Yawkey-Bissell Lbr. “Co. dmn 


Weaver Bros. Lbr. Co.....bf 
Webster Lumber Co., . 
Wells Lumber Co., J. W..ce 
West Virginia Lbr. Co....ef 
Williams & Voris Lum- 

SN errr 4 
bat agen Land & Lbr. 


Wood-Mosaic Co., Inc..... ef 
Wrape Stave Co., W. R....f 
Yawkey-Bissell Lbr. Co..cef 




















SASH, DOORS, COLUMNS, 

MILLWORK 

Curtis Companies Service 
Bureau 

Frost Lumber Industries Inc. 

Pacific Mutual Door Co. 

Paine Lumber Co. 

Red River Lbr. Co. 

Silbernage] & Sons Co., Geo. 

Wheeler-Osgood Sales Corp. 


WINDOWS 

Curtis Companies Service 
Bureau. 

Herron-Zimmers Moulding 


0. 
Roach & Musser Co. 


WINDOW, DOOR FRAMES 
Biles-Coleman Lbr. Co., Inc. 
Bradley-Miller & Co. 


BUILDING PAPER 
Ruberoid Co. 
Sisalkraft Co. 
CAULKING COMPOUND 
Calbar Paint & Varnish Co. 
Macklanburg-Duncan Co. 
CEDAR CLOSET LINING 
Bradley Lbr. Co. of Ark. 
Bruce Co., B. 

Frost Lumber Industries, Inc. 


CEMENT 
Louisville Cement Co. 


CEMENT REINFORCING 
Pittsburgh Steel Co. 


CEMENT 
WATERPROOFING 
Abesto Mfg. Co. 
CEILING COVERING 
Gibbs Boardtile Corp. 
DOWELS 
Gary Screw & Bolt Co. 
Pittsburgh Screw & Bolt 
Corp. 
FENCE AND FENCE POSTS 
American Steel & Wire Co. 
U. S. Steel Corp. Subsid.) 
Columbia Steel Company 
(U. 8. Steel Corp. Subsid.) 
Continental Steel Corp. 
Illinois Wire & Mfg. Co. 
Keystone Steel & Wire Co. 
Michigan Pole & Tie Co. 
Milcor Steel Co. 
Republic Steel Corp. 
Tennessee Coal, I. & RR. Co. 


(U. 8. Steel Corp. Subsid. ) 
Wheeling Corrugating Co. 
FIREPLACE UNITS 
AND FTTTINGS 
Heatilator Co. 

Superior Fireplace Co. 
FURNACE and STOVE PIPE 
ELBOWS, FITTINGS. WALL 
STOCKS, AIR DUCTS 
Mileor Steel Co. 

GATES 

American Steel & Wire Co. 
Continental Steel Corp. 
Keystone Steel & Wire Co. 
GLASS 

Libbey-Owens-Ford Glass Ca 
Pittsburgh Plate Glass Co 
GLASS BLOCK 
Owens-Illinois Glass Co. 
Pittsburgh Plate Glass Co. 


AXES AND LOGGING 
TOOLS 


American Logging Tool Co. 
R HEAD 


CUTTE Ss 
Shimer & Sons, Inc., Sam’! J. 


DIAMOND POINT DRIVER 
Smith, Inc., Landon P. 
DOG, SET WORKS, ETC. 
Kent Machine Co. 

DRY are AND 
ACCESSORIES 
Moore Dry Kiln Co. 
DRY KILN CONTROL 
INSTRUMENTS 
Moore Dry Kiln Co. 
EDGERS 

“orley Mfg. Co. 
— Hollow Blast Grade 


Miner, J. H. 

Miner Saw Mfg. Co., J. H. 
ELECTRICAL WIRE 

& CABLE 

American Steel & Wire Co. 
ENGINES AND BOILERS 


Enterprise Co., The 
Frick @ Co. 


Amemcanfiumberman 


Curtis Companies Service 
Bureau. 

Frost Lumber Industries Inc. 

Kinzua Pine Mills Co. 

Long Lake Lumber Co. 

Malta Mfg. Co. 

Pacific Mutual Door Co. 

Roach & Musser Co. 

Silbernagel & Sons Co., Geo. 

Spokane Pine Products Co. 


PACKAGE TRIM 


Biles-Coleman Lbr. Co., Inc. 

Bradley Lumber Co. 

Fordyce-Crossett Sales Co. 

Flordia-Louisiana Red 
Cypress Co. 

Frost Lumber Industries, Inc. 

Kinzua Pine Mills Co. 

Long Lake Lumber Co. 

Putnam Lumber Co. 


BUILDERS’ SPECIALTIES, 


GLASS SUBSTITUTES 

Arvey Corporation 

HARDWARE—Builders' 

American Cabinet Beware 
Corp. 

Frantz Mfg. Co. 

Stanley Works, “The 

HARDWARE—Garage 

Frantz Mfg. Co. 

Stanley Works, The 

INSULATION 

Armstrong Cork Co. 

Barrett Company, The 

Carey Co., ee The 

Celotex Corp., Th 

Certain-teed Products Corp. 

Homasote Co. 

Insulite Co., The 

Johns-Manville 

Kimberly-Clark Corp. 

Milcor Steel Co 

Ruberoid Co., The 

United States Gypsum Co. 

Wood Conversion Co. 

KITCHEN UNITS 

Curtis Companies Service 
Bureau 

Kozy-Kitch Equipment Co. 


LADDERS 

Babcock Co., W. W. 
LATH (FIREPROOF) 
United States Gypsum Co. 
LATH (INSULATING) 
Armstrong Cork Company 
Celotex Corp., The 
LINSEED OIL 
Archer-Daniels-Midland Co. 
LOG CABIN SIDING 
Frost Lumber Industries, Inc. 
Kinzua Pine Mills Co. 

Red River Lumber Co. 
MASON’S CEMENT 
Louisville Cement Co. 
METAL ACCESS DOORS 
Milcor Steel Co. 

METAL CEILINGS 

Milcor Steel Co. 

Wheeling Corrugating Co. 
METAL CORNER BEAD 
Continental Steel Corp. 
Milcor Steel Co. 

Wheeling Corrugating Co. 
METAL LATH 

Milcor Steel Corp. 

United States Gypsum Co. 
Wheeling Corrugating Co. 


Southern Lumber Co. 
Southwest Lumber Mills, Inc. 
Spokane Pine Products Co. 
Weyerhaeuser Sales Co. 


SHAKES 
Colonial Cedar Company 


SHINGLES 


Bay De Noquet Co......... a 
Bradley-Miller & Co...... 
Connor Lbr. & Land 
Hatten Lumber Co..... oe 
Holt Lumber Co......... 


METAL MOULDING & TRIM 
ee Moulding 
0. 


Macklanburg-Duncan Co. 
Wheeling Corrugating Co. 


NAILS 

American Steel & Wire Co. 
Continental Steel Corp. 
Gary Screw & Bolt Co. 
Keystone Steel & Wire Co. 
Pittsburgh Screw & Bolt 


Corp. 
Republic Steel Corp. 
Wheeling Corrugating Co. 


NAILS, ZINC-COATED 
Maze Company, W. H. 


OVERHEAD DOOR 
HARDWARE 
Coburn Trolley Truck Co. 


Frantz Mfg. Co. 
Stanley Works, The 


PAINT CONDITIONER 
Smith, Inc., Landon P. 


Gane, ENAMEL 
VARNISH 

Calbar Paint & Varnish Co. 
Foy Paint Co. 

Johnston Paint Co. 

Lead Industries Ass’n 
Lowe Bros. Co., The 
Parker & Sons Co., Ira 
Pittsburgh Plate Glass Co. 
Reardon Co., The 


PLASTER BOARD 
United States Gypsum Co. 


PLASTER LATH 
Johns-Manville 

Milcor Steel Co. 

United States Gypsum Co. 


PLASTIC WOOD 
Boyle Co., The A. 8S. 


PLYWOOD AND VENEERS 
Douglas Fir Plywood Assn. 
Fry-Fulton Lumber Co. 
Goodman Lumber Co. 
Hammond Lumber Co., Inc. 
Harbor Plywood Corp. 
Hatten Lumber Co. 

Pacific Mutual Door Co. 

Red River Lbr. Co. 

Roddis Lumber & Veneer Co. 
Sawyer Goodman Co. 

Twin Harbors Lumber Co. 
Worcester & Co., C. H. 





Directory of Products Advertised in American Lumberman 
MILLWORK, FRAMES, SHINGLES, PACKAGE TRIM, ETC. 


Marathon Paper Co........& 
McNair Shingle Co., Robt..b 
Menominee Bay Shore 
cs CH. capecccesceocces® 

Menominee Indian Mills....a 
Michigan Pole & Tie Co....a 
Oconto Company ..........& 
Pacific Coast Shingle 

Insp. Bureau, Inc........bD 
Pacific National Lumber Co.b 
Red Cedar Shingle Bureau.b 
Rib Lake Lbr. Co..........8 
Sawyer Goodman Co.......a 
Stephenson Co., I...... 8 
= City Lbr. & Shingle 
Twin Harbors Lumber Co...b 
Weyerhaeuser Sales Co... ib 
White River Lbr. Co.......b 


ETC. 


POLES 
Michigan Pole & Tie Co. 


PUTTY 
Parker & Sons Co., Ira 


RAIN-CARRYING EQUIP- 
MENT 


Milcor Steel Co. 

ROOF COATING—Cement 
Abesto Mfg. Co. 

Barrett Co., The 

Carey Co., Philip, The 
Certain-teed Products Corp. 
Ruberoid Co. 


ROOFING SURFACE 
Central Commercial Co. 


ROOFING, SHINGLES, 
EIDING Asbestos, Asphalt 
Barber Asphalt Corporation 
Barrett Co., The 
Carey Co., Philip, The 
Celotex Corp., The 
Certain-teed Products Corp. 
Johns-Manville 
Ruberoid Co. 

Texas Co., The 

United States Gypsum Co. 
ROOFING, SIDING—STEEL 
Continental Steel Corp. 
Milcor Steel Co 


SHINGLES, SHEATHING, 
SIDING (INSULATED) 
Celotex Corv., The 


SHEATHING 
(INSULATING) 
Armstrong Cork Company 
United States Gypsum Co. 


SILOS, CORN CRIBS 
Illinois Wire & Mfg. Co. 
Mattson Wire & Mfg. Co. 
Sisalkraft Co. 


SILO MATERIAL 
Sisalkraft Co., The 


STEEL SHEETS, Plain or 


Corrugat 
Carnegie-Illinois Steel Corp. 
(U. S. Steel Corp. Subsid.) 
Columbia Steel Company 
(U. 8S. Steel Corp. Subsid.) 
Continental Steel Corp. 
Milcor Steel Co. 
Republic Steel Corp. 
Tennessee Coal, I. & RR. Co. 
U. 8. Steel Corp. Subsid.) 
U. S. Steel Products Co. 
(U. 8S. Steel Corp. Subsid.) 
Wheeling Corrugating Co. 


MACHINERY AND EQUIPMENT 


FIRE EXTINGUISHING 
CHEMICALS 
Solvay Sales Corp. 


FIRE PUMPS 
Indian—Smith & Co., D. B. 


FLOOR MACHINERY 

Lincoln-Schlueter Floor Ma- 
chinery Co. 

Porter-Cable Machine Co. 

Skilsaw, Inc. 


Laguna & PAINTERS’ 
Smith, Inc., Landon P. 


HAND SAWS (Electric) 
Porter-Cable Machine Co. 


INJECTORS, VALVE, 
STEAM PUMPS, PIPING 
Soule Steam Feed Works 


KNIVES 

Atkins & Co., B. C. 

Coes Co., Loring 

Disston & Sons, Inc., Henry 
Taylor Stiles & Co. 


LOAD BINDERS 
American ee Tool Co. 
Atkins & Co., E. C. 


LOGGING EQUIPMENT 
American Logging Tool Co. 
Lindsey Wagon Co. 


LUMBER LIFTS 
Moore Dry Kiln Co. 


MOISTURE INDICATORS 
Moore Dry Kiln Co. 


MOTOR TRUCKS 
Chevrolet Motor Co. 

Ford Motor Co. 

General Motors Corp. 
International Harvester Co. 
Mack Trucks, Inc, 


MOULDING CUTTERS 
Shimer & Sons, Inc., Saml. J. 
Taylor, Stiles & Co. 


Sat ang ae 
Qester 

Cunn B. Seachinery Corp. 
Frick Company 

Kent Machine Co. 


ROLL-OFF LUMBER BED 
R-B Company, The 


SANDERS 

Lincoln-Schlueter Floor Ma- 
chinery Co. 

Porter-Cable Machine Co. 

Skilsaw, Inc. 


SAW BITS 
Atkins & Co., E. C. 
Corley Mfg. Co. 


SAWMILL MACHINERY 
Corley Mfg. Co. 

Cunningham Machinery Corp. 
Enterprise Co., The 

Frick & Co. 

Kent . +. Co. 

Miner, J. H. 

Miner Saw Mfg. Co., J. H. 


SAWS, SAW TOOLS 

Atkins & Co., EB. C. 

Corley Mfg. Co. 

Cunningham Machinery Corp. 
Disston P. Sons, Inc., Henry 
Miner, J. H. 

Miner Saw Mfg. Co., J. H. 
Porter-Cable Machine Co. 


See following page for additional listings 
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Winton Lumber Sales Co...b 
Wisconsin Land & Lbr. Co.a 


VENETIAN BLIND SLATS 
Mershon, Eddy, Parker Co. 


WOOD FLOOR BLOCKS, 
FLOOR PLANKS 

Bradley Lumber Sales Co. 
Bruce Co., L. 
Kneeland- Bigelow Co. 
Robbins Flooring Co. 
Wisconsin Land & Lbr. Co. 


TRELLIS, LAWN AND 
GARDEN FURNITURE 
Biles-Coleman Lbr. Co., Inc. 
Kinzua Pine Mills Co. 


SASH-CORD 
Puritan Cordage Mills, Inc. 
Samson Cordage Works 


SASH BALANCES 
Caldwell Mfg. Co. 
Pullman Mfg. Co. 

SASH (STEEL) 

Vento Steel Sash Co. 
SCREEN Go-=z (WIRE) 
Reynolds Wire Co. 
Wickwire Bros. 


SCREEN DOOR GRILLES 
Logan Company 
Macklanburg-Duncan Co. 


SCREENS 

Curtis Companies Service 
Bureau 

Silbernagel & Sons Co., Geo. 


SCREWS, neues _—— 
Gary Screw & B 
Pittsburgh Derew é a Bort Corp. 


SOUND-DEADENING 
MATER 


A 
Carey Co., ig The 
Celotex Corp.. he 
Certain-teed Products Corp. 
Homasote Co. 
Insulite Co., The 
Johns-Manville 
Kimberly-Clark Corp. 
United States Gypsum Co. 
Wood Conversion Co. 


WALL BOARD 

Armstrong Cork Co. 
Certain-teed Products Corp. 
Douglas Fir Plywood Assn. 
Gibbs Boardtile Corp. 
Harbor Plywood Corp. 
Homasote Co. 

Insulite Co., The 
Johns-Manville 

Pacific Mutual Door Co. 
Straits Mfg. Co. 

United States Gypsum Co. 
Wood Conversion Co. 


WALL PAPER 
Lennon Wall Paper Co. 


WHITE LEAD 
Lead Industries Ass'n. 


WINDOW PRODUCTS 
(STEEL) 
pm Steel Sash Co. 


os i separ FOR 


NC C 
ASBESTOS 8 
Double Grip Brass Clip Co. 


Skilsaw, Inc. 
Walker-Turner Co. 


STEAM FEEDS 
Cunningham Machinery Corp. 
Soule Steam Feed Works 
TRACTORS 

Caterpillar Tractor Co. 
International Harvester Co. 
VENEER DRYING 
MACHINERY 

Moore Dry Kiln Co. 
WAGONS—Log 

Lindsey Wagon Co. 
WELDING WIRE, WIRE 
ROPE, FITTINGS AND 
SLINGS 


American Steel & Wire Co. 
Columbia Steel Co. 
Continental Steel Corp. 


WoeewTenine 
MACHINES 


DeWalt Products Corp. 
“ae Hollow Blast Grate 
0. 


Master Woodworker Mfg. Co. 
Walker-Turner Co. 
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ACCOUNTANTS FINANCIAL Lumbermen’s Underwriting Parker & Sons Co., Ira T. C. King 

Nelson & Co., Gilbert poet at es cone Alliance Protection Products Mfg. Co. moncows Bros. Ce. 
umbermen’s Cre ssocia- mber Structures, Inc, 

seen, 46) tees tion LUMBER & LOG BOOKS PRINTING West Coast Wood Preserv- 

Lemieux B Inc Buck & Co., Frank R. Mayfield Printing Co. ing Co. 

Sowell ‘lame : St eae uM RULES Western Pine Mfg. Co., Ltd. 

Spain & Co., H, M. - —" yom bee Co., Frank R, PUBLISHERS 


GLASS HOLDE 


RS Holt Publishing Co. 
Marvel Rack Mfg. Co. Inc. 


pULpeve & LOAN TIMBER LANDS 


. 8S. Bldg. & Loan League Knapp, Fred C. 


MINIATURE HOMES 


SAP STAIN PREVENTA- 
onus PREVENTATIVES HOTELS Miniature Models Buresu TIVES TIMBER SERVICE 
Bruce Co., E. L. Benson Chapman & Co., A. D. (Advisory) 
Moore Dry Kiln Co. Dewitt Operated OFFICE SUPPLIES DuPont de Nemours Co., md " 
Buck & Co., Frank R Rounds-Burchett Ltd. Tim 
COLLECTION SERVICE Gotham ~ ; Inc., ber Berviee 
Lumbermen’s Credit Metropole Monsanto Chemical Co. . 
or Planters POST BEETLE EXTERMI- 

- : Radisson NATOR TERMITE TREATED PRODUCTS— 
DISPLAY RACKS Stevens The Chec Company EXTERMINATORS Railroad Ties, Poles, Piling, 
Marvel Rack Mfg, Co. Town House, The Bruce Co., E. L. Timber Products, Lumber, 
EDUCATIONAL PRESERVATIVES—WOOD Fence Posts 
Chicago Technical College INSURANCE American Lumber & Treat- TIMBER CONNECTOR American Lumber & Treat- 
ESTIMATING SYSTEMS Associated Lbr. Mutuals ing Co. STRUCTURES ng Co. 

Holt Publishing Co. Epperson Underwriting Co., Bruce Co., E. L. Timber Engineering Co. Angelina County Lumber Co. 


— de Nemours Co., Inc. American Builders 


Crossett Western Co. 
Monsanto Chemical Co. Illinois Lumber Yards 


See preceding pages for additional listings 


TIMBER 
SERVICE 


FOR TIMBER HOLDERS, LOGGING 
OPERATORS, BANKS, TRUST 
COMPANIES 
Sales... Management... Engineering 
. . - Timber Estimating .. . Logging 
Operators . . . General Counsel... 

Statistical Service... 


COMPLETE 
SERVICE (Write for yea 4 = ay * es and 


Address All Communications to E. P. BURCHETT, Managing Director 


ROUNDS-BURCHETT LTD. TIMBER SERVICE 


Inns of Court Building Vancouver, Canada 


Crosby Lbr. & Mfg. Co. 
Fordyce-Crossett Sales Co. 
Frost Lumber Industries, Inc. 


Lumbermen’s Mutual Cas- 
ualty Co. 


EXPORTERS 
Douglas Fir Export Co. 





SAMSON SPOT CORD 


used with the proper pul- 





assures 





leys and weights 
more than 25 years of satis- 
There is 
quality of Samson 
NS} ole} Ma Oro) de | 


can make 


factory service. 


only one 











— the best we 
after more than 
half a century's experience. 


Prevent substitution by spe- 





, 





cifying Samson Spot Cord 
that cord 


trade 


and seeing 
marked with ~ our 
mark, the colored spots, is 
used. Write for samples and 


specification data. 








SAMSON 


CORDAGE WORKS 
BOSTON, MASSACHUSETTS 


Trade and grade-marked. 


img FLORIDA LOUISIANA RED CYPRESS CO. 
JACKSONVILLE, FLORIDA 














FOR BETTER ROOFINGS = 


=> BARBER Genasco < 
women The Vital Elowedtt- 


TRINIDAD NATIVE LAKE ASPHALT 
BARBER ASPHALT CORPORATION, Barber, N. J. 





Don’t put off writing for a FREE copy 
of our Catalog, which completely de- 
scribes our line of 


Retail 
Dealerse 
Books That'll Help You Make Money 


Write Now for Your Copy 


431 rn Street 


Lumberman CHICAGO, "ILL, 


American 


























For BRIGHT LUMBER... . free from Costly Sap Stain and Mold 


Spec ify | 


Distributed and Serviced by 


A. D. CHAPMAN & CO., Inc. 
AL-8-12-39 


New Orleans—Chicago 





DOWICIDE' 
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Under the same 
Management as 


The Gotham 


WEW YORK CiTY 


The Drake 


cHicace 


The Blachstone 
The Evanshire 


VAMSTOW IL 


AS. Kirkeby 
Managing Director 


All that is best in Southern California 
revolves around The Town House ... 
establishes it as ‘‘America’s Finest 
Hofel.’”” Yet tariff is in keeping with 
today’s economical trend ... Home 


of the Famous Zebra Room. 


The own house 


Wilshire Boulevard 


POS ANGELES 





Under the same 
Management as 


The Drake 


CHICAGO 


The Blackstone 


CHICAGO 


The Evanshire 


EVANSTON, ILL. 


The Town house 


LOS ANGELES 
A. S. Kirkeby 
Managing Director 


The Gotham 


Fifth Avenue at 55th Street - NEW YORK CITY 
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Lumber 
Tally 
Book 


Improved and 
Revised 





Years of experience has proved the 
Climax Lumber Tally Book to be a most 
practical all-purpose tally record. The 
ruled lines in the book will not fade or 
run when wet. The paper used in the 
book has been specially treated to give 
it a high wet-strength so that it can be 
tallied on when damp. 





Prices quoted are Postpaid 


1 copy of the Climax Tally Book . . $1.00 
6 copies ..$5.50 12 copies. . $10.00 


Send orders to the 


Amevicanflimherman 


431 So. Dearborn St. CHICAGO, ILL. 




















Augus 
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Amermcanfiumbherman 


RU-BER-OID BRIK-STRIP SIDING 





Your contractors will appreciate the distinctive sales features of 
Ruberoid’s newest sidewall material—Brik-Strip Siding. This sid- 
ing reproduces the natural beauty of wire-cut brick in tapestry 
blend and in the attractive colors of deep red and buff. 


This inexpensive asphalt siding has proved a sales sensation. Sales 
are pyramiding! Today it is one of Ruberoid’s fastest selling 
modernizing products. Here are the reasons: 


RU-BER-OID Brik-Strip Siding is built to endure. Felt, saturant and 
coating are the same materials as used in Genuine RU-BER-OID 
Roll Roofing. With its distinctive mineral surface finish and black 


RU-BER-OID 


ROOFING AND BUILDING PRODUCTS 


sill dll 


.-e Gives old buildings 
new beauty at 4w cost 


mortar lines, you have beauty of line and color—a modern, attrac- 
tive siding that is both fire- and weather-resisting. 


You also have price appeal. The first cost is low. The application 
cost is inexpensive. There is no painting upkeep expense. When 
applied over RU-BER-OID Black Siding Board, it effects fuel sav- 
ings—a good selling point for you. This board is a good insulation 
against heat and cold. It also provides a rigid nailing base, smooths 
out warped and buckled sidewalls. 


Your contractors can apply. RU-BER-OID Brik-Strip Siding quickly 
and easily. Both the siding and soldier courses come in rolls, cut 
in strips, ready to nail on. This speeds up application and enables 
your contractors to do more jobs per crew per week. 


Show this new siding sensation to your contractors. Get started on 
this profitable item. In every community there are hundreds of 
cost-minded property owners who would welcome a way to 
beautify their buildings inexpensively. One job will sell another. 
Send for descriptive literature. 


ov; 










THE RUBEROID CO., Executive Offices, 500 Fifth Ave., New York, N. Y. 


Send literature on RU-BER-OID Brik-Strip Siding. We are also in- 
terested in the other RU-BER-OID Products checked. 


C0 Asbestos-cement Sidings () Asbestos-cement Shingles 
CO Asphalt Shingles and Roofings O) Newtile 


AL-8 








City State 














































When jointing 
eased edge stock 
think of Shimer 


Combination Heads. 











They so readily 
adapt themselves to 
this particular task. 


The Bits are adjust- 
able for various 
thicknesses of stock. 







Besides—Milled to Pattern Bits can be fur- 
nished to work on these same Heads for 
matching, making shiplap and other shapes 
made in production. 


Write today for information about the 
Shimer Combination Head for Eased Edge 


and ask for our Catalog. 







SAMUEL J. SH ER & SONS. INC. 
a 
MILTON -r). Shin itter Heads PENNA. 
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The 30” Chain Feed 
Tower Edger. 


SKF Ball Bearing 
Type Illustrated. 


The “Tower’--Chain Feed--Edger 


Above Cut Illustrates a NEW MECHANICAL 
FEED arrangement now available on the 25”, 27”, 
30” and 32” TOWER EDGERS. 


This device is very popular in the New England 
States and is giving excellent results wherever 
used. 


For information and prices write to 


Gordon Hollow Blast Grate Co. 


GREENVILLE - “*trits'Varsy -- MICHIGAN 

















Circular Sawmill Equipment 


Are You Trying To Make 
TODAY’S PROFITS with YESTERDAY’S EQUIPMENT? 


CORLEY MANUFACTURING COMPANY 


This world of today is a fast moving propo- 
sition and you can’t keep abreast of the times 
with slow, outmoded sawmill equipment. 


Let CORLEY show you how faster, more 
accurate, modern machinery will get your 
profits back in swing. 


62 Ross Blvd., Chattanooga, Tenn. 








BALL BEARING 
TIGHTNER 





ENTERPRISE 


SAW MILL MACHINERY 


NOT DOWN TO A PRICE, but built to 
tried and proven principles of design and 
construction for profitable operation. 
ENTERPRISE meets the requirements for accu- 
racy and speed of operation with low maintenance 
cost. Give us details of your requirements for our 
recommendations. and prices. 








JMPROVED GIAND 
FEED 


The ENTERPRISE COMPANY, 328 Main St., Columbiana, Ohio. 








BOARD DIAL-- 












INDEPENDENT 


MACHINE CUT 
STEEL RACK 
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1. Our forests are still producing good timber. 


ea 7. Fy 
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3. Fresh logs, quickly cut into lumber, reduce chances 
of stain infection. 


Although logs are subject to attack by 
stain organisms while in the woods, or 
while being transported to the mill, 
the greatest areas of wood are exposed 
after sawing and while drying. To 
prevent stain infection during this dry- 
ing period, lumber should be treated 
with Santobrite. 
Santobrite, a Monsanto Chemical, kills the sap stain 
fungi. Economical to use and easy to apply, Santobrite 
helps keep lumber bright and eliminates chances for a 
a degrade. Write today for the booklet “Sap Stain Control 
4. Dipping in Santobrite protects lumber during the by Monsanto.” MONSANTO CHEMICAL COMPANY, 
seasoning period. Organic Chemicals Division, St. Louis, U. S. A. 


MONSANTO CHEMICALS for Wood Preservation 




















| FROM A FAMOUS FAMILY TREE! 








LIGHT MACK 


GIVES THE SMALL HAULER EVERY 
ADVANTAGE THAT MAKES THE 
HEAVY-DUTY MACKS THE MOST 
FAMOUS TRUCKS IN THE WORLD! 


ONLY $ 3 IK 


F.0.B.Factory, Chassis Only. 
Cab, Body and Taxes Extra. 


Yack 


Before you buy any 
truck at amy price—be 
sure to see the complete new 
Mack line at your nearest 
Mack dealer, or direct fac- 
tory branch. Or write to Mack 
Trucks, Inc., New York City. 


August 12, 1939 
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lead miner know 


E never swung a paint 
brush in his life. 


But he digs out the metal that 
the best paint’s made of. 


His job is mining lead—and 
pure lead is what they start with 









Getting ready to paint is almost as important 
as the kind of paint you use—and a good 
painter knows how and when to use sand- 
paper to make sure that new paint will lie 
smooth and flat. Hiring a real painter is 
always an economy in the end 


about paint? 


when they make white lead. 


When you know how white lead’s 
made and what it’s made from, 
you can understand why it 
makes a paint that can’t be beat. 


That’s why a painter who knows 
his stuff will pick white lead for 
the paint jobs that have to stand 
up against the weather. 


Coming back to the ques- 
tion asked up above — 





what ‘this miner knows is, the 
best paint is made from lead. 


And that’s a good thing for you 
to know if you want the most 
for your money. 


““What to expect from white lead 
paint,’’ tells you dozens of helpful 
facts. Write for your copy today. 


LEAD INDUSTRIES ASSOCIATION 
420 Lexington Avenue 
New York, N.Y. 









but strength must be maintained, is the condition 
for which Wolmanized Lumber is often chosen. 
The preservative, dyed in the wood like fast dye in 
wool, won’t leach out. 


CLEAN, EASILY HANDLED Wolmanized Lumber 
suits requirements for enduring construction at 
reasonable cost. Wolmanized Lumber can _ be 
painted, does not corrode metal. 


bar | 


PRESSURE TREATMENT, in which Wolman 
Salts* preservative is forced into wood cells by care- 
fully controlled vacuum-pressure process, assures 
dependable results. Don’t compare this with brush 
or dip methods! 
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COST IS LOW because Wolmanized Lumber need be used only at danger 
points to give dependable protection against decay and termite damage. 
In an ordinary dwelling Wolmanized Lumber is used for sills, joists and 
subfloor, adding less than 2% to the total cost. 


FOR LONG-TERM AMORTIZATION 
SELL WOLMANIZED LUMBER 


Today’s Building Trends Help You to Profit 
on Quality Materials 


Modern conditions require low-cost construction which is at 
the same time long-lived construction. Wolmanized Lumber 
fits that need. Hence, it is a profitable specialty for you. 

Wolmanized Lumber provides dependable protection against 
decay and termites, at surprisingly low initial cost. That is why 
banks and financing agencies encourage its use. Yet it is real 
Jumber, clean, easy to handle, odorless, paintable, an answer 
to lumber substitutes. 

Tell prospects about it. Explain that it is protection against 
expensive repairs, and that it adds less than 2% to the total 
cost of an ordinary dwelling. 

You gain new customers by selling it. And your profit is pro- 
tected because Wolmanized Lumber is sold through regular 
trade channels. You can obtain Wolmanized Lumber in straight 
or mixed carloads from leading lumber producers. Ask us to 
send you full information regarding it. AMERICAN LUMBER 
& TREATING COMPANY, 1407 Old Colony Building, Chicago. 


* Registered Trade-mark 


USED FROM HERE 


TO PROTECT THE 
WHOLE STRUCTURE 
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Current Market Review 


The softwood market is looking a 
little better, though total bookings in 
the two weeks ended July 29 were only 
one percent above last year’s for the 
corresponding period. For the year to 
date, orders have exceeded shipments, 
and they in turn have been consider- 
ably ahead of production, so that mill 
stocks have been reduced and there 
has been an increase in files of unfilled 
orders. The California strikes that tied 
up ports and stopped building have 
been settled, and the shipping of lum- 
ber resumed. The Atlantic coast con- 
tinues almost free from competition of 
Canadian western or eastern mills, 
which are busy on British war orders; 
and there will be practically none of 
the New England hurricane-felled tim- 
ber coming on that market this year. 
Production in the South, particularly 
by small mills, has been severely cur- 
tailed by rains, and southern softwoods 
have derived some strength from re- 
duction in offerings. Buying of North- 
west woods by water-served markets 
is somewhat stimulated by threats of a 
marine strike as workers’ contracts ex- 
pire Sept. 30. Market strength is thus 
developing largely as a result of re- 
duction, or threatened reduction in 
supply, and not from any marked gain 
in consumption, but the long-continued 
depletion of distributors’ stocks is also 
a factor. A good fall demand from the 
farms is hoped for, but low crop prices 
are offsetting the influence of large 





WISCONSIN HEMLOCK 


Following are prices f. o. b. delivery points 
in Wisconsin: 


No. 1 Hemlock Boards, $18 or S1S1B: 


8’ 10, 12&14’ 16’ 
BE. O cecewccéoeses - $30.50 $31.50 $33.50 
Se © § vecevessveeees 31.00 32.00 33.50 
Me savsexcveceees 32.00 33.00 34.60 
ME. ¢e0eeenee0nKe 33.50 34.50 36.00 
EMRE” cecncsscresecs 34.50 35.50 37.00 


For D&M, plain shiplap, or S4S add 25 
cents; for drop siding, ceiling, fancy shiplap 
grooved roofing or partition. add $2.75. 


No. 1 Hemlock Dimension, $1S1E or 84S: 


o 8 10, 12&14’ 16’ 
ET wesesareeseael $32.50 $32.50 33.50 
BEE wwiesdoveevees 31.50 31.50 32.50 
ML ¢ec¢vevcauevwad 32.50 32.50 33.50 
ET Npetawrecew sani 33.50 34.50 35.50 
DEE wcteccceceens - 34.60 35.50 36.50 


yields. The softwood markets still suf- 
fer from lack of industrial demand; 
there is a fair call for grain door mate- 
rial, but fruit and vegetable container 
stock is rather slow because of crop 
damage; large sizés are not active in 
either domestic or export markets. 
More British business is being booked 
in the Northwest, but volume is not 
large enough to have any great effect 
marketwise. 

Hardwood mills continue to oversell 
their curtailed production and there- 
fore to reduce their stocks. A good 
call for flooring has brought about a 
further strengthening in oak prices, and 
scarce gum items have also advanced. In- 
dustrial trade, however, is seasonally 
light, though increasing inquiry, and re- 
ports that stocks of industrial users are 
low, are the basis for expecting an im- 
provement in buying for fall require- 
ments. There has been some interest 
shown by overseas buyers, but export 
trading is under severe handicaps, 


DOUGLAS FIR 


Seattle, Wash., Aug. 5.—Current quotations 
f. o. b. mill on Douglas fir items in mixed 
cars for rail shipments direct to the trade 
appear below: 


Vertical Grain Flooring 





B&Btr. Cc D 
WE crust weccaeeaate $38.00 $32.00 $22.50 
Flat Grain Flooring 
hae pene $27.00 $23.00 $20.50 
eee ee ee 32.00 27.00 22.00 
Drop Siding 
1x6 Pat. No. 106....$31.00 $27.00 $22.00 
1x6 Pat. No, 116.... 31.00 27.00 22.00 
Ceiling 
SE senndamby ces aen $25.00 $23.00 $17.00 
Te: cake wemecenue ened 26.00 24.00 16.00 
Common Boards and Shiplap 
1x6 1x8 1x10 1x12 
SEE $19.00 $19.00 $18.00 $21.00 
= Seer 15.00 15.50 15.50 16.00 
No. 3 ° 10.00 10.00 10.00 10.00 


No. 1 Common Dimension 
12 14 16 18 20 


f Sar $20.00 $20.00 $21.00 $21.00 $21.00 
eee 20.00 20.00 20.50 20.50 20.50 
Se 20.00 20.00 20.00 20.00 20.00 
a. eae 21.00 21.00 21.50 21.50 21.50 
eee 22.00 22.00 23.00 23.00 23.00 
No 1 Common Rough and/or Surfaced 
Timbers 
4x10 planks 20 feet and shorter and 
OE rer ree rr cer er $17.50 
13x13 20 ft. and shorter.......cccce so ae 
 . £ FY 4» aPePrereyeecererer 18.50 





APPALACHIAN HARDWOODS 


Cleveland, Ohio, Aug. 7.—Following are current prices on Appalachian hardwoods, f. o. b. 


Cleveland: 


Ash: 4/4 5/4 6/4 
PAS ..cce + + $75.00 $85.00 $90.00 
Com. & Sel.. 45.00 55.00 57.50 


= White Oak: 


BB ..cccceckb.00 110.00 115.00 

No. 1 C.&8... 55.00 60.00 65.00 
Plain Red Oak: 

a . saeaas o4 80.00 85.00 95.00 

No. 1 C.&8... 54.00 59.00 64.00 
Poplar: 

Me éedeeces $7.00 95.00 97.50 

No. 1 C.&8... 55.00 57.50 60.00 

5 gis ass 62.00 67.00 67.00 

No. 2-A Com. 35.00 42.00 44.00 
Basswood: 

Mn. ckacaee ee 77.00 82.00 82.00 

No. 1 C.&8 52.00 57.00 59.00 

No. 2 Com 32.00 37.00 9.00 





8/4 10/4 12/4 16/4 

$92.50 $110.00 $120.00 $135.00 
62.50 80.00 90.00 110.00 

125.00 145.00 160.00 185.00 
70.00 85.00 95.60 120.00 
105.00 135.00 145.00 175.00 
69.00 84.00 94.00 118.00 
105.00 125.00 140.00 160.00 
70.00 | 85.00 95.00 115.00 
82.00 | Chestnut: 4/4 6/4 6/4 8/4 
52.00 FAS ....... 90.00 105.00 105.00 115.00 
No. 1 C.&S.. 75.00 80.00 80.00 80.0 

92.00 “ “WHND 39.00 42.00 48.00 50.00 
64.00| No. 1C.&Btr. 35.00 38.00 38.00 45.00 
42.00! Snd. Wormy.. 29.00 31.00 31.00 37.00 
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OAK FLOORING 


Following are current quotations on oak 
flooring in carlots, f.o.b. Memphis and John- 
son City, Tenn., and Alexandria, La., as points 


of origin. 
$X2%" 38x14” %x2” %x1%” 
Clr. qtd. wht....$83.00 $70.00 $68.00 $65.00 
Clr. qtd. red.... 65.00 60.00 60.00 60.00 
Sel. qtd. wht.... 62.00 50.00 53.00 46.00 
Sel. qtd. red 58.00 50.00 56.00 48.00 
Clr. pln. wht 63.00 49.00 55.00 46.00 
Clr. pln. red. 61.00 51.00 48.00 47.00 
Sel. pln. wht. 58.00 45.00 44.00 37.00 
Sel. pln. red 58.00 49.00 42.00 40.00 
No. 1 com. wht 52.00 42.00 36.00 31.00 
No. 1 com. red 52.00 44.00 34.00 33.00 
No. 2 common... 35.00 30.00 28.00 20.00 
x2” %Y%xl\%” x2” 
a rere $80.00 $75.00 en 
eG ME AIMEE 66.0.0 3 0's eetots 75.0 70.00 Pate 
Se eS Se 62.00 60.00 ee 
a eee 62.00 60.00 ici 
OE rrr 62.00 60.00 $64.00 
a 62.00 60.00 59.00 
eee 54.00 52.00 56.00 
ee aaa 53.00 51.00 54.00 
es © I, Ws oo cc accede 46.00 43.00 45.00 
/ eo SO eee 45.00 43.00 43.00 
Dees: Oa ccc onc ex 32.00 27.00 P 


New York delivered prices may be obtained 
by adding to the above the following differ- 
entials figured on Johnson City origin: For 
##-inch stock, $8; for %-inch, $4; for %- and 
fs-inch, $4.50. 

Chicago delivered prices may be obtained 
by adding to the above the following dif- 
ferentials figured on Memphis origin: For 
##-inch stock, $6; for %-inch, $3; for %- and 
fs-inch, $3.50. 


F. O. B. MILL PRICES OF 
SOUTHERN HARDWOODS 


Following are ranges of f. o. b. mill prices 
on rough, air dried southern hardwoods, 
from reports of sales made during the week 
ended Aug. 7: 








Qrtd. Red Gum Plain White Oak 
FAsS— FAS— 
ONO «sacks 81.50 | 4/4 ...... 49.75 @60.50 
No. i & Sel.— esas 80.50 @85.00 
Pere 32.00 | No. 1 & Sel— 

Plain Red Gum Beil: 25.50 @31.75 
FAS— Plain Red Oak 

idol 70.50 | FAS— 

No. 1 & Sel.— OE isi 39.50 @42.00 

sity 32.50 | 5/4 ....... 48.00 
No. 2A Com | ese 47.00@51.00 

semis. ane ays nse oe 75@22 00 

Qrtéd. Sap Gum 4/4 1. ..1126.75@28.50 
+ 35.50 | °/4 -++°- 32.00 
/4 -:--.-$400@3750 | com 
No. 1 & Sel.— : eo iscs ; 28.00 
4/4 ened 22.00 @24.00 beh 

eosnwe ~ FAS— 
|)" 24.00@27.50 | 4/4 ...... 45.25 @51.25 
ee cure se 26.50 | No. 1 Sel.— ts 

Plain Sap Gum oe 4 
FAS— sehen, Be wie wen 30.00 
 — Fe 29.50 @30.00 Soft Maple 
 <* eeees: 31.75@36.00 | FAS— 

No. 1 & Sel.— 5/4 WHND 37.50 
es ae 16.00@17.00 | No.1 & Sel.— r 
4/4 +d .18.50@22.50 §/4 WHND 27.50 

o, om.— Pp 
TUE ceadua 10.25@12.50 | 4/4 WHND 24.00 
Beep 10.75@11.00 | 10/4 WHND 28.75 
rtd. Black Gum 

ras— FAS— 

ee 32.00 us yy 26.00 
eth 5.50 o. 1 & Se 19.08 
No. 1 & Sel.— 22.00 No. 2° Com.— 

“sane 93:00 | 4/4 ....-- 9.00 @11.00 
Beate 25.50 @26.50 los Run 33.00 
Pe 7 9 Gum Cottonwood 
Baden 25.00 +: aml vr 32.00 

rtd. Tupelo No. 1 & Sel 
ras” ceed ees 23.00 
eee 39.00 | No. 2 Com 
NeiGGel— = | 4/4 2.0 17.00 
S eacsee 21.00 Willow 

Qrtd. White Oak No. 1 & Sel.— 

vA beer, 29.00 @ 29.50 
rere 95.00 eet. 32.50 
No. 1 & Sel No. 2 Com 

teteee 55.50 | 474 ...... 12.00 

Mixed Oak Qrtd. Sycamore 
Sound Wormy— Log Run— 
A psa'e-g's 18.00@18.50 | 5/8 ...... 24.00 
eae ee FAS enenolia 
bebe 5-4 53.50 @ 60.00 
7» ng eee a” | ae 
ge Ave - oa © os ont) pecees 33.00 

. a. 
Peca 

No. 1 & Sel.— i oe 

Laeaes 37.75 | 6/4 ...... 46.00 











Aug 


of 1 
end 


1x3 
1x4 


Yex4 


1x4 


1x6 
1x8 


1x4 
1x5 
1x6 


1x10 
1x12 


1x4 
1x5 
1x6 


Shor 
2x4 
2x8 


2x10 
2x12 





=e 


so OH OOO OH Se Om i * 


3.75 


5.00 
8.00 
1.00 
3.00 


2.00 
3.00 
7.00 


9.50 
2.50 


2.00 


14.00 


30.00 


26.00 
33.00 


46.00 
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CAROLINA PINE 


Following are prices realized Norfolk rate 
of freight on sales made during the week 
ended Aug. 1: 


Flooring 
No.1 No. 2 
Bé&btr. Com. Com. 
TEE .cnn.twencuss ecu $40.85 $37.50 $23.25 
TA fatins cxcowk ate saan 40.35 34.60 22.90 
Ceiling 
PE echoes acs eae $24.80 $21.40 $15.50 
Finish, Dressed, B&btr. 
BE. 5 4ao commun $43.90 ee $54.85 
SEE eh eKSiewacm 44.95 po ee 69.25 
TP iter sacanins 46.05 ee 67.00 
Se Kes etekons 46.00 0 eer 77.20 
Boards, Dressed 

No.1 No. 2 No. 3 
Com Com Com 
$9 So adincseuleaneue $41.45 $21.40 $13.70 

DE aparaca oe Raines Cee 39.85 19.85 Rae 
BU  vtcwenss ayaa 40.95 21.80 15.85 
Se o44 sees hw ees 36.85 21.85 17.10 
BEE ci Sena cnthateeoes 43.45 22.90 18.45 
WIRES i.csawec ds secews 52.80 25.00 20.30 

Boards, Air Dried or Roofer Grade, 
No. 2 Common Dressed 

IEE «ctr ng ware aes 3 EE s.d'@' ole. vista: 37 $22.65 
DR Acevasw mene ee I Nevins do ee 22.65 
EEE wewsesedeea $21.65 Seer a Saher 
Shortleaf Dimension No. 2 Common, Dressed 
8 tol6 18 & 20 
DRE ThtncGad bw treteiato eee we slenatn $21.60 $24.45 
RNY. cco wie laters ok al atale Siete wa eee 21.55 24.15 
BE 6c dad Ca sive sn hebaseeeaa ee 22.30 25.90 
Oe ee ee eee eee 24.75 27.95 

BRE 6.0.0 e.Hatisaeeocsn ec pare 27.4 etal 





NORTHERN HARDWOOD 


Following are prevailing quotations f. o. b. 
Wausau, Wis., on northern hardwoods: 


No.1 No.2 No.3 


Brown Ash— FAS Sel. Com. m. 
Oe swcucten $57.00 $47.00 $38.00 $26.00 $18.00 
, eae 62.00 52.00 41.00 28.00 19.00 
, 67.00 57.00 48.00 32.00 19.00 
We -Kavwsstas 72.00 62.00 51.00 34.00 20.00 
No.1 No.2 No.3 
Basswood— FAS Sel. Com. Com. Com. 
eee $78.00 $68.00 $50.00 $26.00 $19.00 
SEO a6cee-evsters 83.00 73.00 55.00 29.00 21.00 
re 86.00 76.00 56.00 31.00 23.00 
ere 93.00 83.00 66.00 33.00 23.00 
oe 103.0 93.00 73.00 45.00 .... 
ae ee 108.00 98.00 78.00 60.00 
WE whenweea 70.00 60.00 41.00 24.00 


Key stock, 4/4, No. 1 and better, $78; or on 
es, FAS, $88; No. 1, $68; 5/4, No.1 and 
better, $83, or on grades, FAS, $93; No. 1, $73. 


No.1 No.2 No.3 


Hard Maple— FAS Sel Com. Com. Com. 


on ee $68.00 $53.00 $45.00 $28.00 $14.00 
a, eee 73.00 58.00 50.00 32.00 16.00 
ee eee 78.00 63.00 53.00 34.00 16.00 
M.S eiw siaaes 83.00 68.00 58.00 34.00 17.00 
OEE “siweacaen 83.00 68.00 58.00 35.00 17.00 
eee 98.00 83.00 66.00 40.00. .... 
CC es 98.0 83.00 69.00 40.00... 
BUM sara emarne 118.00 103.00 81.00 43.00 ... 
ee 118.00 103.00 81.00 43.00... 
SOE setrecen 158.00 143.00 121.00 .... ... 
No.1Com. No.2 No. 3 
Soft Elm— FAS. & Sel. Com. Com 
a $47.00 $37.00 $26.00 $18.00 
ke ee RE 52.00 42.00 28.00 19.00 
PES 52.00 42.00 28.00 20.00 
dec avales 55.00 45.00 31.00 20.00 
eee 58.00 48.00 33.00 snes 
RE 63.00 53.00 38.00 saa 
No.1 No. 2 No. 3 
Rock Elm— FAS Com. Com. Com 
‘, BES reget $50.00 $32.00 $20.00 $17.00 
RR IRE 55.00 37.00 22.00 19.00 
Ree 65.00 45.00 24.00 19.00 
|, ae 70.00 55.00 29.00 22.00 
eS 80.00 65.00 41.00 Reig 
ere 90.00 75.00 46.00 27.00 
No.1 No.2 No.3 
Birch— FAS Sel. Com. Com. Com 
‘LE ee $78.00 $64.00 $45.00 $26.00 $16.00 
See 83.00 69.00 650.00 32.00 17.00 
i Or 86.00 74.00 55.00 37.00 17.00 
We Kiveeers 91.00 81.00 65.00 42.00 18.00 
|, ee 96.0 86.00 74.00 45.00 .... 
Sg eee 101.00 91.00 79.00 50.00 . 
SOPe “Sie sicecs 156.00 146.00 122.00 .... . 
eee 68.00 58.00 40.00 23.00... 
WE cvveeses 70.00 60.00 43.00 24.00... 
No.1 No.2 No.3 
Soft Maple— FAS Com. Com. Com. 
GOP: cnawaicnesians --- $61.00 $43.00 $26.00 $16.00 
 , ae ees 66.00 46.00 29.00 17.00 
|, SR RT ee 76.00 61.00 34.00 17.00 
a it isicds te -- 81.00 56.00 384.00 18.00 
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OBITUARY RECORD 








ALBERT C. RINEHIMER, 76, president of 
Rinehimer Bros. Mfg. Co., Elgin, Ill., died 
Aug. 1. The association of the Rinehimer 
family with the woodworking industry dates 
back to the late 1860’s. The present com- 
pany is regarded as one of the most modern 
of its kind in the woodworking field. Sur- 
vivors include, his widow, a son, Charles A. 
Rinehimer, who is vice president, treasurer 
and general manager of the company, a 
daughter, his brother, Charles E. Rinehimer, 
vice president, and a nephew, Richard, who 
is assistant secretary and manager of the 
company’s Rockford, Ill. plant. 


FRED WYMAN, 81, senior associate of 
Lindsay & Phelps Co., Davenport, Iowa, died 
July 27. He went to Davenport in 1878 and 
became bookkeeper and cashier in the com- 
pany operated by his uncles, James E. Lind- 
say and John B. Phelps. Upon the latter’s 
death in 1900, Fred Wyman became general 
manager of the firm and of associated inter- 
ests which had developed. Mr. Wyman was 
one of the original incorporators of the 
Southern Lumber Co. As the years passed, 
he took on additional interests. 


A. L. RAUGHT, Sr., 88, father of A. L. 
Raught, Jr., of Tacoma, Wash., assistant 
manager of the Weyerhaeuser Timber Co., 
died in a Centralia, Wash., hospital, July 29, 
following a month’s illness. He was a pio- 
neer contractor, millwright and builder in 
southwest Washington, where he had lived 
for more than hait a century. He is sur- 
vived by five children, nine grandchildren, 
two great-grandchildren, one brother and 
one sister. 


CAPT. GISBOURNE J. CHERRY, 70, presi- 
dent of the North State Lumber Co., Charles- 
ton, S. C., died at his home there, July 31, 
after a week’s illness. He organized the lum- 
ber company at Parmele, N. C., in 1895, and 
moved it to Charleston in 1901. He also be- 
came president of the Dorchester Land & 
Lumber Co. He was a member of Hoo-Hoo, 
a Mason, a Shriner, an Elk and belonged to 
the Charleston Club. His widow survives. 


ANDREW McNAIR, 76, head of McKinnon- 
McNair Lumber Co., at St. Helena, Calif., 
Passed away at his home in St. Helena, July 
21. From 1895 to 1920 he was with the Pa- 
cific Lumber Co., San Francisco. Part of this 
time he was in charge of the company’s San 
Francisco yard and later was salesman in 
the northern California territory. Mr. Mc- 
Nair was born in Glasgow, Scotland. He is 
survived by his widow. 


OSCAR ALBERT KLAMER, 63, prominent 
furniture manutacturer, of Evansville, Ind., 
for 29 years, died at his home Aug. 1. Mr. 
Klamer was nationally known in the indus- 
try, having served as president of the Na- 
tional Furniture Manufacturers’ Association, 
and chairman of the board of governors of 
the American Furniture Mart in Chicago. 
The widow, five daughters, three sisters and 
three brothers survive. 


W. T. ANDERSON, 76, manager of the 
Green Bay Lumber Co., Clarinda, Iowa, from 
1912-1936, died July 23. He first became as- 
sociated with the above firm in 1884, work- 
ing at Guthrie Center before going to Clar- 
inda. He is survived by his widow, two sons 
and two daughters. 


WILLIAM B. DRIPPS, of Indianapolis, cen- 
tral Indiana representative for the Frost 
Lumber Industries, Inc., Shreveport, La., and 
connected with the company 35 years, died 
July 28 at his home. He was a member of 
the Masonic Lodge, Scottish Rite, Shrine, and 
Knights Templar. The widow survives. 


JAMES M. CAMPBELL, 71, associated with 
the Dierks Lumber & Coal Co. in the area 
around DeQueen, Ark., for 40 years, died 
Aug. 1. He was superintendent of the log- 
ging operations of the Dierks mills. His 
widow, three daughters, and two sons sur- 
vive. 


MRS. OSA BECK CONNER, 62, wife of 
Charles E. Conner, owner of the Phoenix 
Lumber & Hardware Co., Inc., Indianapolis, 
Ind., died July 24. She belonged to the 
Daughters of the American Revolution. The 
husband, two daughters and a son survive. 


MRS. W. H. BURROUGHS, wife of a Cam- 
den, Ark., lumberman, passed away recently. 
Mr. Burroughs formerly was sales manager 
for the southern division of the Fordyce- 
Crossett Sales Co., Fordyce, Ark. Her hus- 
band, three daughters and a son survive. 


WILLIAM A. ROBERTSON, 88, secretary- 
treasurer of the Robertson-MacDonald Lum- 


ber Co., Houston, Tex., until his retirement 
a year ago, died July 26. He is survived by 
a son and a brother. 


L. J. PRESTON, 63, assistant manager of 
the Burton-Lingo Co., Cisco, Tex., died Aug. 
1. He had been with the Cisco yard 40 years. 


.He leaves his widow, a son and two daugh- 


ters. 


MRS. J. W. BORGELT, 69, wife of the pro- 
prietor of the J. W. Borgelt Mfg. Co., Ottawa, 
Ohio, died July 29. Survivors are her hus- 
band and two daughters. 


J. A. SPARKS, 76, founder of H. L. Sparks 
& Co., North Pleasureville, Ky., died July 27. 
— — three daughters and a son 

vive. 

















BUYER ano 
SELLER 


ARE BROUGHT TOGETHER 
BY USING THE 


CLASSIFIED 


DEPARTMENT 


of the American Lumberman. The 
classified ads are read each issue by 
both the buyer and seller. A quick 
way to get what you want and dispose 
of anything you want to sell. 


How to Figure Costs for Advertising 
In Classified Department 


RI ENIID ccs ta icvessousaseascneen 30 cents a line 
Two consecutive issues........... 55 cents a line 
Three consecutive issues.......... 75 cents a line 
Four consecutive issues.......... 98 cents a line 
Thirteen consecutive issues.......... $2.70 a line 
Twenty-six consecutive issues....... $5.40 a line 


Seven words of ordinary length make one 
line. 

Count in the signature. 
as two lines. 

No display except the heading is per- 
mitted. 

Extra white space figured at line rate. 

One inch space advertisement is equal to 
fourteen lines. 


Heading counts 


Remittances to accompany the order. No 
extra charge for copies of paper containing 
advertisement. Copy must be in this office 
not later than Wednesday morning in order 
to secure insertion in regular department. 
All advertisements received later will be 
placed under heading Too Late to Classify. 


Send your advertisement to the 


AMERICAN LUMBERMAN, 
431 S. Dearborn St., Chicago, Ill. 
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New Ventures 


ARKANSAS. Magnolia—Arkmo Lumber Co. open- 
ing yard with H. W. Lewis and Bill Trowbridge 
in charge. 

Malvern—J. H. House moving sawmill to this. 
Place from Donaldson. 


CALIFORNIA. Bell—Albert Lumber & Mill Co. 
formed by William Groundwater and G. C. Cable 
to establish retail lumber business. 

Long Beach—E. K. Wood Lumber Co. will estab- 
lish new plant on a §8-acre site here. 

Los Angeles—Anglo-California Lumber Co. to 
establish new yard at Florence Ave, and Stanford 
St. Building being erected. 

Wasco—E. A. Moore starting new lumber yard 
on F. St. 


NEW YORK. New York—Abbott Lumber & 
Supply Co. recently began retail business. Harry 
Goldstein and George Steiner, props. 


NORTH CAROLINA. Charlotte—Nivens Lumber 
Co. started retail business at 101 East Bilvd.; 
Walter Nivens, prop. 


TEXAS. Dallas—Geo. W. Owens announces open- 
ing of a new lumber yard at 3207 Elm St., under 
name of Main Lumber Co.; Geo. W. Owens III in 
charge of sales. 

Henriettta—C. D. Shamburger Lumber Co. 
stalling lumber yard. 

Teague—Grounds Lumber Co., of Fairfield, open- 
ing yard here in charge of R. H. Scott. 


in- 


Incorporations 


ALABAMA. Montgomery—Lee H. Shepherd & 
Bros. Lumber Co., incorporated; $100,000. 


ARKANSAS. Arkadelphia—Clark Lumber Co., 
$50,000; Ralph M. and Helen P. Williams and 
Geo. W. and Blizabeth B. Peck. 


CALIFORNIA, Santa Barbara—Ganahl Lumber 
& Mill Co. (Inc.); $35,000; rep. Schauer, Ryan and 


McMahon, 26 E. Cabrillo. 

INDIANA. Indianapolis—J. R. Goetcheus Lum- 
ber Co. (Inc.), 907 E, Michigan St.; 7,500 shares, 
$10 par. 


KENTUCKY. Frankfort—Mason Coal & Lumber 
Co.; amended corporation articles changing name 
from Mason Coal Co. 

Louisville—Lumber & Supply Co.; $10,000; J. B. 
& C. King and David H. Wilson. 

Louisville—Inman Furniture Co.; $50,000. 


MICHIGAN. Detroit—Superior Lumber & Mill- 
work Co., 17411 Northlawn Ave.; $1,000. 


NBW JERSEY. Clifton—Athenia Supply Co. 
(Inc.); retail lumber; 1,000 no par shares; Jacob 


Slaff. 
NEW YORK. Brooklyn—Stillwell Lumber Co. 
(Inc.), $2,000; Abr. Lehman, 26 Court St. 


OHIO. Chagrin Falls—Rowe & Giles Lumber & 
Millwork Co.; $75,000; Herman L. Vail, Union Com- 
merce Bldg., Cleveland. 

Toledo—Terminal Lumber Co.; 100 no par shares; 
Max Britz, Nicholas Bldg. 


TEXAS. Dallas—Main Lumber Co.; $3,000; Geo. 
W. Owens. 


VIRGINIA. Arlington—Speight-Moore Co. (Inc.); 
$25,000; to manufacture and deal in lumber. A. B. 
Speight, president. 

Richmond—Will & Delaney (Inc.); $50,000; gen- 
eral building supply, lumber and mill business; 
Fritz Will, Sr., president. 


CANADA. NEW BRUNSWICK. Saint John— 
Gloucester Lumber & Trading Co. (Ltd.); $198,000; 
William G. White, Bathurst, N. B.; general lum- 
ber, wholesale and retail mercantile, farming and 
dairying business. 


Business Changes 


ALABAMA. Piedmont—W. H. & C. T. Wallace 
Co. succeeded by Wallace Lumber Co. 

Tuscaloosa—Parker-Manderson Lumber Co. 
ceeded by Manderson-Pirtle Lumber Co. 


ARKANSAS. Donaldson—J. H. House moving 
sawmill to Malvern, Ark. 


CALIFORNIA, Los Angeles—Venetian 
Corp. changing name to Air-Lite Blind Co., 
E. 24th St. 


ILLINOIS. Carbondale—Charles Easterly Lum- 
ber Co. sold to Heinie Stroman, who will continue 
the business as Carbondale Lumber Co. 

West Chicago—West Chicago Lumber Co. chang- 
ing name to Ward Lumber Co. 


suc- 


Blind 
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HUNDREDS of DEALERS are 
using the Low Cost Plans that 
are Published in Every Other 
Issue. ARE YOU? 


INDIANA. South Bend—A,. L. Pearson Lumber 
Co, succeeded by L. E. Pearson Lumber Co., Lewis 
E, Pearson, prop. 


IOWA. Des Moines—Unity Lumber Co. 
ceeded by Unity Lumber Yard (Inc.). 

Lost Nation—Cressey Lumber Co. succeeded by 
Iowa Builders Supply Co. with headquarters in 
Cedar Rapids. 

Webster City—Chas. Younkee Lumber Co. suc- 
ceeded by Home Lumber Yard. 


MARYLAND. Chestertown—W. S. & A. M. Culp 
(trade name; millwork and lumber mfr. and re- 
tailer) succeeded by E. 8S. Hollinger. 


NEBRASKA. Fordyce — Weller Bros. Lumber 
Co. sold yard to Loonan Lumber Co.; business will 
continue under name of Fordyce Lumber Co. with 
Wm. R. Rothluebber as manager. 


NORTH DAKOTA. Cogswell—R. A. Candor suc- 
ceeded by G. H. Schulte. 


OHIO. Ashland—Ashland Lumber & Supply Co. 
sold by receivers to Joseph Ritner. 

Chagrin Falls—Rowe & Giles Lumber Co. sold 
to Hamilton F. Biggar and will be continued as 
Rowe & Giles Lumber & Millwork Co. (Inc.). 

Covington—Joseph Murphy Lumber Co. sold to 
Peter Kuntz Co., of Dayton; will be continued 
under management of David D. Pyers. 

Jaybird (Peebles, P. O.)—Berry-Holden & Ger- 
mann (Inc.) changing name to Berry Sawmill & 
Lumber Co. 


OREGON. Glenwood—vValley Shingle Co. 
ceeded by Wasser-Mowat Shingle Co. 


SOUTH CAROLINA. Charleston—aA. C. Tuxbury 
Lumber Co. (liquidating) sold plant site to Frank 
E. Lawrence, formerly manager Century Wood 
Preserving Co. 


WASHINGTON. Forks—Shearer & Wahlgren 
succeeded by Wahlgren Lumber Co., R. O. Wahl- 
gren, prop. 


WEST VIRGINIA. Elkins—R. M. Johnson Lum- 
ber Co. mill and yard, located 2 miles below 
Parsons, on State Route 72, purchased by Parl 
Lumber Co. of Elkins, recently organized by Thad 
ay otewen Harper and J. S. Rodney with capital 
oO " 3 


WISCONSIN. Menasha—Walter Bissell, Jr., sold 
his interest in the Menasha Lumber & Fuel Co. 
to Frank A. Kasel. 


suc- 


suc- 


New Mills and Equipment 


IOWA. Merrill—Lampert Yards, recently de- 


stroyed by fire, being rebuilt; W. B. Lamp, treas- 
urer. 


OKLAHOMA. Shawnee—Rounds & Porter Lum- 
ber Co. rebuilding plant recently destroyed by fire 
with loss of $65,000 in warehouse and stock. 

Tulsa—Blankenship-Catlett Lumber Co. will im- 
mediately rebuild burned plant. 


CANADA. BRITISH COLUMBIA. Vancouver— 
Wellburn Timbers (Ltd.), Deerholme, B. C., will 
erect a sawmill to replace one destroyed by fire 
last May. Old capacity of 30,000 feet daily will 
be increased. 


Casualties 


ALABAMA. Attalla—DuPre Hardware & Lum- 
ber Co., fire loss, $8,500. 

Dothan—wWilliams-Voris Lumber Co., fire loss 
between $10,000 and $11,000; dry kilns and shed 
destroyed; insured. 


ARKANSAS. Texarkana—Haydon Lumber Co., 


loss by fire between $1,000 and $1,500; kiln dam- 
aged. 


CALIFORNIA. Delleker—Feather River Lumber 
Co., loss by fire, $150,000; storage yard, stock of 
lumber and reloading dock destroyed. 

Willits—Redwood mill of Ernest McKee de- 
stroyed by fire, loss $17,000. New shake mill and 
machinery destroyed. 


COLORADO, Colorado Springs—Riddick Lumber 
Co., loss by fire in storage shed and stock. 

Denver—Denver Lumber Co., loss by fire $25,- 
000, mostly in finished lumber stacks. 


OHIO. Rock Creek—J. G. Laird Lumber Co., 
toe by fire, $35,000; shed, lumber and truck de- 
stroyed. 


OKLAHOMA. Tulsa—Blankenship-Catlett Lum- 
ber Co., loss by fire between $35,000 and $40,000; 
shed, stocks and three trucks destroyed; buildings 
will be rebuilt at once. 


PENNSYLVANIA. Cranberry—Sawmilll, belong- 
ing to Fred A. Holden of Oil City and located 
about a mile east of Cranberry, destroyed by fire. 

WASHINGTON. Chehalis— Palmer Lumber & 
Mfg. Co., loss by fire in planing shed and stock 
rome B nse 

uyallup—W. H. Large shingle mill dest d 
by fire; will be rebuilt. 7 See 


Spokane—Northern Lumber Co., loss by fire, 


$45,000; insured; 2 trucks destroyed. 


Con CONBIN. Milwaukee—Milwaukee Cooperage 


loss by fire, $10,000. 
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Lindsey 8-Wheel 
Tractor Wagons are 


Pat SeplaIaaa 
ideal for tractor log- ‘yy fa fooe 
ging. They are used = 72 Fositita 
singly or in trains. z 


LINDSEY 
8-Wheel 
Log Wagons 


continue to do the 
job cheaper and bet- 
ter for the practical 
logger. 


LINDSEY 
WAGON CO. 


Sole Manufacturers 


Laurel, - Miss. 


For snaking and 
bunching use our 
Self-Loading S kid- 
ders. 





STEAM FEED 


Costs little more than belt or 
friction type feeds, but makes 
a tremendous difference in the 
cut of the mill. Investigate. 


Write for catalog A. 


SOULE 


STEAM FEED WORKS 


MERIDIAN MISSISSIPPI 











Surface Measure 


ESTIMATOR 


Anew publication covering in the most complete 
cuneunr en enale field of surface measure as 

plied to rapid estimating of contents of fractional 

laa of Sumber. vencoe, bre boardend stock weed 

in the mani e of interior and exterior finish, 

blinds, door and window 

es, etc., etc. for circular containing 

pages. 


Pocket Size (456 x 6%”) $5.00, Postpaid. 


American Lumberman 
431 So. Dearborn St., CHICAGO, ILL. 




















